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LX Burns all fuels economically 
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The stool boiler that ‘ 
widens the field of business... 
for residential heating contractors 


You can figure those small and medium-sized com- 
mercial jobs with the Fitzgibbons R-Z-U Junior. It’s a 
steel boiler that will heat numerous jobs from the large 
residence to a good-sized commercial or public buidd- 
ing. In rating, the R-Z-U Junior ranges from 1100 to 
5000 net sq. ft. of steam and from 1760 to 8000 net sq. 
ft. of water. All eleven sizes are compact and easy to 
install. The Fitzgibbons TANKSAVER® provides large ; 
volumes of domestic hot water instantaneously, where bi 
this additional service is required. A “Fiberglas” in- 
sulated, two-color steel jacket is available where attrac- r 
tive appearance is a prerequisite. 





= FITZCIBBONS 
"  BoiteR® * 


GET THE COMPLETE 
“R-Z-U" JUNIOR STORY... 





Contains capacities, dimensions, TANKSAVER® and Tank- 
heater hot water coil details. See your jobber or write 
for Catalog JR-10-2 to Fitzgibbons Boiler Company, Inc. 
Dept. DF-6, 101 Park Avenue, New York 17, N. Y. 
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You can depend on 


VOGEL 


FROST-PROOF CLOSETS 


















The Vogel Number 15 Frost-Proof closet 


with vitreous china bowl illustrated here 








OVER TOP FLUSH 


y 
is a great convenience installed in an out- 
icing building or on the rear porch of a resi- 
VOGEL PATENTED 
ae dence. The number 15 is a neat durable 
nes outfit plus a real water saver. No mech- 
anism in tank to get out of order. 
sas 


FROST-PROOF HYDRANTS 


There is a big market for Vogel frost- 

proof hydrants on farms, jn dairies, ga- 

rages, service stations, industrial plants 
DP ’ 


r 27a Tr re y ‘ or c | 
i a aa or any place where running water } 
position shows at a ‘ 
Sanita an oe needed at all times of the year. It pro- 
and is your guarantee 
against leakage and 
freezing. 


vides positive year ’round fire protection 
even in coldest weather. 
Over 1,000,000 Vogel frost-proof closets and 


hydrants have been installed. Not one has 
ever frozen! 


JOSEPH A. VOGEL COMPANY 
WILMINGTON 99, DELAWARE 
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New Dunham Valves and Fittings 
So different—they’re patented! 


Larger unrestricted 
waterways than any 
other hot water valve 


ieee 


Graduated balance control— 
from full open 
to any degree of closure 


Dunham Circulator Valves (pat. pending) have a larger free water- 

way area than any other hot water valve to assure you full flow with 

minimum friction and circulator load. These new valves are self- 

cleaning and have a new T-type handle that fully opens and closes 

with 4% turn. 
Dunham Balancing Fittings, \ike Dunham Circulator Valves, have 

a unique sloping valve seat that modulates flow far more accurately 

than the usual vertical seat. You get full balance control from 4 

open, 2, % to full open... for faster balancing on any hot water 

job with fewer “callbacks.” ’ ne als 
For full information on the most complete line in the hot water antic ena en tosaaameaem 

industry, clip and mail the coupon. nectors. Straight-way and angle patterns. 


New Dunhom Vent Tee. Complete line also 


es C. A. DUNHAM COMPANY 
HOT WATER HEATING Dept. DE-6, yoo W. Madison St 
Chicago 6, Illinois 
Send complete Hot Water Line Literature. 
Name 
RADIATION * CONTROLS ¢ UNIT HEATERS ¢ PUMPS « SPECIALTIES Biows 
QUALITY FIRST FOR OVER FIFTY YEARS Address 


C. A. DUNHAM COMPANY * CHICAGO * TORONTO * LONDON) City ’ Zone____ State 
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MEET THE GREAT NEW 


CRAFT 


SHOWER CABINET LINE 


The great new line of Craft Shower Cabinets is making news all over the U.S.A. 
Highlights: Genuine Terrazzo shower cabinets at no higher cost than ordinary pre-cast 
receptor units. Ultra-modern decorator styling with free-flowing 

functional lines throughout. Smooth rounded corners flanking the doorway 
entrance to all units. New larger shower heads and superior quality, 

heavy-duty mixing valves. And galvanized and bonderized walls on all units 

to insure corrosion protection. Your move: Specify Craft— 

now more than ever your best shower cabinet buy on the market today! 











The CAPBE with Genuine Terrazzo Receptor 


The new Capri, glamorous and modern in styling, is designed 
to provide maximum quality and value and yet meet the 
requirements of the most carefully controlled budget. 

This is the shower cabinet that is setting the pace in the entire 
industry—perfect for every type of installation. 

32” x 32” x 78” and 30” x 30” x 78”. 


Write for the new Craft Catalog today! 


CUTLER METAL PRODUCTS 
1025 Line Street, Camden 3, New Jersey 
Shower Cabinets ¢ Shower Doors ¢ Shower Receptors 
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fixture installation 
for the fabulous 
Fontainebleau Hotel 








and most of modern Miami 
because they save time and money! 
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MANUFACTURING COMPANY 


Detroit 1, Michigan 














PRIVATE SHOWING 


PLUMBING EXPOSITION BOOTH 620 


FOR THE PLUMBING INDUSTRY ONLY 
BY LOELLER CO. LOUISVILLE 16, KY. 
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“This NEW gasoline powered sump pump ~~ ae F iceane protection hintiioun i 
POWER FAILURE 
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SYVER Sons 


They never miss 


J&L’S PRODUCER-DISTRIBUTOR TEAM 
Quality Steel Pipe—Fast, Dependable Service 









End your pipe problems with one 
stroxe—a call to your J&L distributor 
for top quality J&L Standard Steel Pipe! 

You'll get superior pipe. J&L stand- 
ard pipe is quality controlled every step 
of the way from the ore mine through 
the finishing mills. 

That’s why you can count on J&L 
pipe for trouble-free installations no 
matter how tough the application. 

And you get superior service. Your 
J&L distributor is ready at al) times to 
offer you: 

1. Complete stocks near at hand. 


OVER 400 LEADING 
DISTRIBUTORS CARRY J&L PIPE 
—LET THEM SERVE YOU 





2. The right pipe for every job. 
3. Technical service by steel pipe 
specialists. 
Call him today! 


Sones ¢ Laughlin 


STEEL CORPORATION — Pittsburgh 
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Moving into modern, 


eee ee eee TESTED AND 


. 
Pee? 


Model J (left) — 
high-pressure, single- 
stage, for single- 
pipe or two-pipe in- 
stallations. 3, 6, 10, 
14, and 20 gph. 


ASIN tighlights Sundstrand’s 


Didi :tinsen et Seateteend Fuel Unite 
is located in a streamlined, modern 
g covering 106,000 square feet. 


° 
eeee 


Model H (left) — 
high-pressure, 
stage, for long-line, 
high-lift, with vacu- 
um up to 20”. 3, 6, 
10, 14, and 20 gph. 


two- 


Model AT (left) 
—low-pressure, 
two-stage, high- 
lift, with vacuum 
up to 20”. .4 to 
1.5 gph. 


SUNDSTRAND 


FUEL UNITS - 
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Automatic 


“he inside 


"housing, bu 
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line on a c 
Units move 
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pleted fuel 


Based u 
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enginee 
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finish 
run-in 
verifyin 





| AT (left) 
-pressure, 
1ge, high- 
th vacuum 
20”. .4 to 
h. 
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1955 





mew home for fuel units 


50m 


“Automation —two inter-connected Sundstrand 
| Avtomatic Lathes not only turn both faces and 
“the inside and outside diameters of the rotor 


using, but inspect the part after each oper- 
Btion and reject all imperfect housings. 


“ete, TRIN, 


Sub-assemblies are fed to this main assembly 
line on a carefully planned and timed basis. 
Units move along from one station to the next 
for assembly operations, emerging as com- 
pleted fuel units, ready for run-in tests. 


Battery of 10 Screw Machines, part of 114 
modern production machines in the new Sund- 
strand plant. Many of these machines are 
designed specially for fast, economical, pre- 
cision manufacture of fuel unit parts. 





Instead of "spot-checking,” each Sund- 
strand Fuel Unit is run-in for 2%2 hours under 
pressure, then individually tested for leakage, 
capacity, efficiency, pulsation, cutoff, power 
consumption, and quietness of operation. 


anniversary celebration! 


One of a series of specially designed ma- 
chines for extremely accurate manufacture of 
fuel unit parts. Here the piston sleeve opening 
is finished, the inlet and return port openings 
drilled and tapped. 


"Gene" Haroldson, foreman of Assembly De- 
partment, represents the hundreds of skilled, 
experienced craftsmen who man the new plant. 
He's a 20-year man, one of many with ten 
years’ experience or more. 








Sree 





Based upon more than two decades of specialized experience 
in manufacturing fuel units ...and utilizing the extensive 
engineered production facilities of other Sundstrand divi- 
sions... the new home of the Sundstrand Hydraulic Divi- 
sion represents the “last word’’ in modern equipment and 
newest production practices. 

Skilled, experienced craftsmen were moved from the old 
plant to the new to produce, assemble, test, and inspect. 
Rows upon rows of automatic machine tools form and 
finish parts to exacting specifications. Unique racks for 
fun-in of equipment. . 
verifying quietness of Operation. . 


. acoustically treated booths for 
. precision instruments 


HYDRAULIC 


for checking power consumption, pressure, pulsation, and 
efficiency ... make it possible to certify the performance 
of each and every Sundstrand Fuel Unit 

A completely equipped laboratory assures quality control 
of materials, practical testing of fuel units on oil burners, 
and experiments on new developments. 

You are invited to stop in and visit our new plant where 
every square inch has been utilized for more efficient, more 
economical output of the industry’s leading fuel unit. With 
these new facilities, Sundstrand will provide even greater 
reason for being first with dealers, wholesalers, service 
stations, and manufacturers. 


DIVISIO 





++. @ division of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Illinois 
FLUID MOTORS - STACK VALVES : LUBE PUMPS 


Made in Canada by John Inglis, Ltd., 14 Strachan Avenue, Toronto 
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Made in Sweden by Sundstrand Hydraulic Division AB Stockholm 
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oven OURSELVES 
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Who's This Monroe? 

In Columbo, capital of Ceylon, 
only mad dogs and Englishmen go 
out in the midday sun. No 
knows where the dogs go, but the 


one 


Englishmen head for the New 
Olympia theater. Reason?——it’s 
just been air conditioned. 

In 1953, the theater started a 
modernization program that in- 
cluded Cinemascope, four-track 
sound and Marilyn Monroe. At- 


tendance jumped 30 percent. 

Then air conditioning was in- 
stalled. Attendance jumped 50 per- 
cent over and above the previous 
increase. 


Insect Aside 

Colliers Magazine (March 18) 
reports that a former plumbing 
contractor’s new business is strict- 
ly cricket—the hopping variety, 
that is. 

A. T. Armstrong says his friends 
laughed at him when he gave up a 
thriving plumbing business’ in 
1950 to breed crickets in Glenn- 
ville, Ga. But that laughter has 
become just an envious chirp since 
Armstrong grossed $75,000 
year. 

Fishermen and monkey owners 
buy about 20,000,000 Armstrong 
crickets a year—and Armstrong 
reminds folks in his old business 
that he doesn’t pay a penny over- 
time to the busy little mothers. 


last 


A Warm Future 


Solar heating, the topic of a 
feature in the March issue of 
Domestic ENGINEERING (p. 120), 


brought the editor a lot of interest- 
ing ideas on heating in the future. 
One came from Cleveland where 
a reader told us about the Cleve- 
land Process Company, makers of 
fused quartz heaters. 
The company predicts that when 
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atomic energy becomes common 
such heaters will be used to keep 
bus stops and store windows warm 
so commuters and shoppers can 
stand around in the winter in per- 
fect comfort. Fused quartz heaters 
may also be used to keep outdoor 
workers warm without burden- 
some clothing. And turnpikes will 
be dry as a desert road even in a 
blizzard through use of such heat- 
ers since quartz tubing can raise 
zero temperatures 30 degrees in an 
area of 10 sq ft. 


A Moot Question 

Justices of the Supreme Court of 
the United States will soon be peer- 
ing into shower stalls to solve a 
perplexing question. 

The question-—how far does the 
“portal-to-portal” pay theory go? 
For example, should workers at a 





storage battery factory be paid for 
the 30 minutes they spend each day 
showering away chemicals they 
use? 

The Court’s answer will be im- 
portant to labor and management. 
But we can’t help wondering—will 
the dignified judges on this case 
wear shower robes? 


Danke Schon! 

One of the interesting 
pieces of mail received recently by 
the editor bore a Dusseldorf, Ger- 
many, postmark. It was the 25th 
anniversary issue of “Sanitare 
Technik,” a leading German 


most 


plumbing and heating publication. 

The issue is an exciting one 
from its handsome four-color 
cover through its entire contents— 
which, incidentally, are devoted 
entirely to one of the most thor- 
ough histories of plumbing and 
heating we’ve seen. 

Rare illustrations help tell the 
story of mankind’s development of 
high sanitary standards—and, we 
might add, are a big help to those 
of us who can’t make out the Ger- 
man text. 


From Pipes to Paints 
A worker in the Orangeburg 
pipe factory at Haverstraw, N. Y., 
is being acclaimed by art critics as 
a first-class religious painter. 
The artist is George White, 35, 





who paints in a local church during 
off hours from Orangeburg. His 
painting is described as “unusually 
powerful and dramatic” although 
he has had no formal art training. 

White, a former Harlem semi-pro 
baseball player, describes one of 
his better paintings in simple terms 
—T just took a lot of paint and 
pushed it around until it looked 
good.” 


Dr. Salk's Helpers 

A story behind the thousands of 
stories written about the Salk an- 
ti-polio vaccine concerns the air 
conditioning industry. 

Special air conditioning equip- 
ment proved an essential factor in 
bringing the new drug to the mar- 
ket almost simultaneously with the 
announcement of its effectiveness. 
In Dr. Jonas Salk’s Pittsburgh lab- 
oratory, for example, conditioned 
air was filtered five separate times 
to prevent contamination of slides, 
test tubes and bacteria. Humidity 
was also held low to prevent per- 
spiration from harming delicate 
equipment. 

In laboratories producing the 
vaccine, tissues from monkey kid- 

(Please turn to top of page 14) 
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Efas mew Cooke iw advenising 
helps put new life in your paws! 


Jewels for a modern princess ~ 


Here is a completely new, cre- 
ative approach in plumbing 


—tartly crafted plumineg tetures 


soft pastets, of cast con formed tect 


Murray Corporation of Amenca 


sr es : ——— fixture advertising designed to 
TR i help you here and now! It offers 
> aegeame = plumbing contractors four dis- 


tinct advantages: 


Three Gateway Canter, Pittsburgh 22, Pa 


re 


2 The high-fashion model sym- 
bolizes the smartness and grace 
of Eljer fixtures. 


»,* * d = 
as ‘ ee 1 Your prospects see Eljer fix- 
; ; tures dramatized for them in 
glamorous, jewel-like settings. 


3 The unique art and copy 
approach is geared to superior 
Eljer style and quality. 


4 The entire 4-color Eljer cam- 
paign is aimed particularly at 
forceful name registration. 
Eljer is a name your prospects 
will recognize and respect. 


ELJER ~the only name she needs in plumbing fixtures 











This new series of Eljer messages is appearing in The 
Saturday Evening Post and Life, as well as in the lead- 
ing home service magazines. Its basic objective: to make 
your selling job easier. Your comments are cordially 
invited. Eljer, Division of The Murray Corporation of 
America, Three Gateway Center, Pittsburgh 22, Pa. 
Division of The Corporation of Ameneca 


THE ONLY NAME YOU NEED TO KNOW IN PLUMBING FIXTURES 
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A GOOD “PICK UP” 
Topton, Pa.—I always look for- 
ward to receiving each issue of 
DomeEsTIC ENGINEERING. It picks me 
up and keeps me there until the 
next issue comes around. 


C. E. SHEARER 


TRADE PRACTICE RULES 
CoLumsus, O.—I note in your 
May issue (p.113) that the Trade 
Practice Rules for the wholesale 
plumbing and heating industry are 
now official. Therefore, I am won- 
dering whether or not these rules 
will have any effect on the con- 

tracting level of the industry. 

J. S. PHILuips 

e See the article on p. 86, “How the 


New Trade Practice Rules Will Affect 
You.” 


SMASH OLD FIXTURES 

New Castie, Pa.—We note in 
your “Letters” column for April 
(p.16) that one of your readers 
suggests that fixture manufactur- 
comment on a_ proposed 
“smash old fixtures” campaign. 

We are of the opinion that the 
suggestion is a very good one. It 
has always been the policy of our 
company to destroy defective 
merchandise that is found in the 
field. Our sales representatives are 
instructed to damage fixtures in 
such a manner that they cannot 
possibly be reinstalled. 

We sincerely hope that the Con- 
necticut contractor’s plan will re- 
ceive favorable industry response. 

W. B. KariHER 
sales manager 
Universal-Rundle Corp. 


ers 


CREDIT WHERE DUE 
GARDEN City, N. Y.—We want 
you to know how pleased we were 
with your article on our business 
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operation (March, 1955, p. 104). 

It was as thorough an analysis as 
we’ve come across. However, our 
story won’t be complete without 
mention of Mr. Ralph Vogel, our 
manager in charge of operations. 
The success of our service opera- 
tion rests largely with this valued 
member of our staff. 

Louis P. ANZIANO 


THE PLUS BUCK BILL 

MILWAvuKEE—I would have liked 
to have seen “The Senate Inves- 
tigation of the Plus Buck” which 
you produced for the Central Sup- 
ply Assn. convention last month 
(see DE, May, p. 114). Certainly I 
feel familiar with some of the 
characters. 

Tinker Jacklegg and Dewey T. 
Urself are people everybody in this 
industry should recognize for what 
they are. Surprisingly, though, 
many of us don’t see these char- 
acters in their true, unflattering 
light. Your skit should correct this 
misconception wherever it’s shown. 

I have one objection. Senator 
McSnarly was familiar, too, to this 
loyal citizen of Wisconsin. The 
portrait of a cleaver-wielding sen- 
ator didn’t strike this burgher gut. 

P. CoLLiIns 


HE ENJOYED IT 

Los ANGELES—I have just fin- 
ished reading your “Senate Inves- 
tigation of the Plus Buck” and want 
to tell you how much I enjoyed it. 

It mirrors the exact situation 
that could result if all segments of 
this industry don’t learn to co- 
operate for their mutual benefit. 

The traditional means of distri- 
bution defended in the skit has 
been proven by time as we in- 
dustry veterans can testify. It will 

(Please turn to top of page 16) 











Between Ourselves 


(Continued from page 12) 

neys had to go through a series of 
complex processes to obtain the 
drug. Each process required pre- 
cise control of temperature and air 
fiiteration—a problem solved by 
this industry’s air conditioning en- 
gineers. 


Something for Everybody 

The plumbing and heating con- 
tractor looking for inexpensive 
specialties as customer gifts or 
promotional gimmicks will have a 
unique selection his year. He can 
buy, for example— 

A pencil for worried business- 
men that contains both chloro- 
phyll and aspirin . . . a plastic dis- 
penser for the economy-minded 
that limits guests to one jigger of 
liquor per pour .. . a pocket cal- 


PROMOTIONAL GIMMICKS for con- 
tractors were shown at recent Adver- 


tising Specialties exhibit. Included 
were magnifying glasses, compasses, 
tiny sewing kits, cocktail mixing 
charts, nail clippers and an assort- 
ment of pens, rulers, and calendars. 


endar for long-range planners that 
gives dates for the next 25 years. 

A desk thermometer that tells 
both indoor and outdoor tempera- 
tures for people whose sole con- 
versational topic is the weather ... 
and, last but not least, a paper- 
weight with a compass for people 
who don’t know where they’re go- 
ing. 

These were among 10,000 fas- 
cinating items displayed at the re- 
cent Advertising Specialty Assn. 
show in Chicago. END 
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U-COTE FITTINGS 
RESIST RUST AND CORROSION 


AT NO EXTRA COST—you can buy black 
malleable fittings protected by U-Cote, an 
exclusive Union Malleable protective coat- 
ing. U-Coted fittings have been subjected 
to laboratory tests many times more severe 
than normal usage — and it’s a proven fact 
that U-Coted fittings will protect you 
against rust and corrosion loss. For home, 
business and industrial use, U-Cote de- 
serves first consideration. 
















Be sure to visit the Union Malleable exhibit, Booths 
526 and 527, National Plumbing and Heating Ex- 
position, June 6-9, Navy Pier, Chicago. 





55 Domestic ENGINEERING, JUNE 1955 











Adventures of 


Hapless Harry 
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“Sure hate to fix it 





My first aid course came in 
handy, after all.” 
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it’s such a pretty tune! 





a PoBB ee 7 


“Help!” 








(Continued from page 14) 
never be outmoded. The real vic- 
tims of time will be the price 
cutters and DTU’ers. We’ve seen 
them come and go under various 
disguises. Only the manufacturer- 
wholesaler-contractor relationship 
remains constant year after year. 

I hope I can personally see your 
humorous skit on this subject. 
Is it coming my way? 
JoHN DIvitorRIO 


HELP FOR GRAND OPENINGS 

New York Critry—I understand 
that Domestic ENGINEERING has 
compiled information to help 
plumbing and heating contractors 
plan grand openings. If so, I would 
like very much to receive a copy 
of this material. 

Wane CLoyp 

American-Standard 
e A how-to-do-it outline giving step- 
by-step procedure for planning and 
staging a grand opening is available 


from DE without charge as a service 
to the industry. 


A PROFESSIONAL JOB 

Lone IsLanp City, N. Y.—I would 
like to take this opportunity to 
thank you and your staff for the 
fine professional job you do in 
publishing Domestic ENGINEERING. 
We in the plumbing départment 
put it to many uses. 

Would it be possible to obtain 
the list of plumbing schools you 
mentioned in one of your “Letter” 
replies? We would also like some 
pictures and information concern- 
ing the history of the plumbing 
trade. 

We are going to have a local ex- 
hibit on this theme. 

S. J. FELDMAN 
instructor 
Queens Vocational High School 


e The information requested by reader 
Feldman is on the way. 


CONSULT YOUR WHOLESALER 
MosiLe, ALA.—You are certainly 
to be congratulated on DE’s “Con- 
sult Your Wholesaler” contest. As 


one of the judges, I can say that 
all the entries were good, and 
frankly, it was a most difficult task 
to rate them. 

I’m sure the fine work you are 
doing for the industry will be rec- 
ognized by all. 

O. H. May 
president 
Southern Wholesalers Assn. 


A PLEASANT JOB 
Monror, La.—As one of the 

judges in Domestic ENGINEERING’S 
“Consult Your Wholesaler” contest, 
I can say that the responsibility of 
selecting the top entry was not an 
easy job. However, it was a pleas- 
ant one and I was certainly in- 
terested in the final results. 

Owen L. McC.Leary 

president 
Wholesale Distr. Assn. 


QUITE A TASK 
WasuinocTon, D. C.—Judging the 
essays in your contest was quite a 
task as there were so many good 
ones. I’d like very much to have 
my sons, who are in the business 
with me, go over some of these en- 
tries as there are a lot of good ideas 
for wholesalers to study. 
CLAupDE W. OWEN 
past president 
American-Institute 


FITTINGS SLEUTH 

Ossininc, N. Y.—After reading 
the interesting story about Lauren 
Walter, the “Concealed Fittings 
Sleuth,’ in your January issue 
(p. 128), I would like to subscribe 
to his service. 

Will you tell me where I can 
contact him? 

GeorGcE T. FELTMAN 

e For the benefit of Reader Feltman 
and others who have requested the 
information, Lauren Walter can be 
reached at the Holzemer Company, 
2030 Hyperion Street, Los Angeles 27. 
The article describes Walter’s unique 
system of cataloging the identifying 
features of unlabeled fixture valve 
and diverter stems. Contractors who 


have used the system report that it 
saves hours of shop and labor time. 


HELP FOR SHOWROOMS 
ALLENTOWN, Pa.—We have a 
building under construction which 
we expect to occupy this month. 
We are now planning the layout 
and would appreciate receiving a 

copy of your Showroom Book. 

J. V. QUIGLEY 
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One look and your customers will know 


THIS IS IT! 


The finest gas vent made. Correctly engineered — manufactured to high 
standards of quality by modern production methods and machinery. Your 
customers can see the difference. 


\J METALBESTOS 


ROUND GAS VENT 





Companion product to WV Metalbestos oval vent. 

Backed by the most extensive gas venting research ever 
conducted. For the first time, a complete venting system as 
finely engineered as today’s most modern gas equipment. 


@ New Rota-Lock coupler — simple, safe, locks permanently 
yet is easy to unlock — not a friction or snap lock. 


New steel outer jacket — safer, stronger. 
Efficient, fast-heating aluminum inner pipe. 


Improved double-wall, air-insulated design. 


Requires about 15% less space than any other 
gas vent. 





f iy 
a 
Ww 
THE ROTA-LOCK COUPLER* 
an exclusive 
METALBESTOS feature 
e a slight turn and it locks— 


permanently 

e another easy turn and it 
unlocks (saves fitting time 
during installation) 

@ no tools or screws— 
no cement or mastic 





RV Metalbestos is furnished in a 
complete line of pipe and fit- 
tings — 3” to 6” diameter. 














LOCKED 

TURN OF 
COUPLER BAND 
ENGAGES TONGUE 





IN GROOVE — RV Metalbestos is listed by Underwriters’ Laboratories as a Type B 
PIPES SECURELY vent for venting approved gas appliances. (Not for use with oil- 
LOCKED TOGETHER burning appliances or gas-fired incinerators.) 


— | M E TA LB E S10 5 DIVISION 


PIPES EASILY 


COUPLED AND WILLIAM WALLACE COMPANY + BELMONT, CALIF 
UNCOUPLED 





Stocked by principal jobbers in major cities. Factory warehouses 
in Atlanta, Dallas, Philadelphia, Des Moines, Chicago, New Orleans, 


* Patent Pending 
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SHE’S READY for a brisk towel rub 
after enjoying a shower behind a 


new bath enclosure recently intro- 


fv duced by Leigh Building Products, 





FLYING to White Products sales 
meeting are Vincent Anderson (left), 


ad mgr., A. D. Vining, vice president, 


and G, J, Vander Weelse, sales mgr. 








Picture 
Paragraphs 








MOUNTAIN WATER 
at this Vermont resort 
pool was a chilly 42F 


before Ruud _ heaters 
warmed it to 70F. 








Da ge =o 


BETTER THAN WALKIN’, says Edward Fleming, district representative, as 


he tries out a bicycle prize offered in the Double Redouble Distribution promo- 


tion being held by Geneva Kitchens, He also had chance to toy with fishing 


rods and cameras, which also are offered as prizes in the company’s promotion. 


OLE: 
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ing range, “Babe” Zaharias shows new 
Preway built-in oven in the Florida 
residence she just recently occupied. 
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Division of AMERICAN RADIATOR & STANDARD SANITARY CORP. 


KEWANEE BOILERS + ROSS EXCHANGERS © SUNBEAM AIR CONDITIONERS 


avd imdustrv: BRWERICAM-STAWOARO + AMERICAR BLOWER + CHURCH SEATS & WALL THLE «+ O€TROIT CONTROLS « 











guarantees 


‘Op UuGa } iT ," 


ia every time! 





of Plumbers 
Chrome Plated 


Tubular Brass 


os THE CONNECTICUT STAMPING & BENDING CO. 
COMPANY NEW BRITAIN, CONN., U.S.A. 


affiliote TUBE BENDS INC special tubular 


aircraft parts 








WELTON BECKET & ASSOCIATES 


Architects and Engineers 


DEL E. WEBB CONSTRUCTION CO. 


General Contractor 

SCOTT CO. e Plumbing Contractors 
GRINNELL CoO. of the PACIFIC 
Plumbing Wholesaler 

all of Los Angeles, Calif. 


Powers Control Saves Water 
No time or water is wasted by 
bather having to get out from 
under shower due to fluctuating 
temperature.Water conservation 
alone helps pay back its cost. 


(c19) 
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comfortable showers in the fabulous 


FH, a 
BEVERLY HILLS j 
CALIFORNIA 


Thermostatically controlled shower baths 


Why Famous Guests in The Beverly 
Hilton Hotel will enjoy the best, worry- 
free showers they ever had: 


e Shower temperature always remains 
constant wherever bather wants it re- 
gardless of pressure or temperature 
changes in water supply lines. 


e There is no danger of accidents 
caused by slipping and falling while 
trying to dodge an unexpected shot of 
hot or cold water. 


THE POWERS 


SKOKIE, ILLINOIS 


e Failure of cold wattr supply instant- 
ly and completely shuts off the shower. 


e No danger of scalding caused by 
‘‘dead ends”’ in water supply lines. 
Powers thermostatic safety limit pre- 
vents delivery above 115°F. 

Consult Powers on Shower Planning. 
For engineering data on thermostatic 
control for all types of baths call your 
nearest Powers office or write us direct. 
© Service available, if required, in chief 
cities in U.S.A., Canada and Mexico. 


REGULATOR COMPANY 


Offices in chief cities in U.S.A., Canada and Mexico 


Over 60 years of Automatic Temperature and Humidity Control 
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A good example of how 


INGERSOLL gives you more quality for less money 
is this fact: 56 INGERSOLL Bathtubs in a 224 unit apartment 
Ingersoll building, in reality, are free when compared to the cost of old- 
fashioned tubs. Yes, in any type of construction, you can buy four 
INGERSOLL acid-resisting, porcelain-on-steel tubs for less than three heavy 
tubs with acid resistant finish. You save even more when you figure the labor, 


saved by installing light weight INGERSOLL Bathtubs. Yes, you’re always 






INGERSOLL BATHTUBS : 7 
ahead with INGERSOLL ...in quality as well as cost. Check the 


, 


4 £ f) > 4 z 
have Me advantage partial list of INGERSOLL Bathtub features. . . write 


LOWER INITIAL COST due to modern mate- for full information. 


rials and manufacturing 
LOWER INSTALLED COST light weight 
easier handling, less freight 
HIGH TILING-IN FLANGE assures positive 
permanent, waterproof seal between tub 


and wall 


PORCELAIN ON STEEL is more resistant to 


shock, abrasion and temperature change 
FULL SEAT TUB has apron brought in to 
straight sides and bottom special, expen INGERS( | PRODUCTS HAIN \ 


ive cutting of floor and wall tile eliminated 


UNDER TUB FRAMEWORK requires no spé elev aenn ( Lolael=ta ela elelaelateye 


cial hanging or wood frame tub re 


hn ale : 310 5. MICHIGAN AVE. CHICAGO 4 

















TIPS FOR 


His Advertising Results Are No Joke 


ADVERTISING is only as good 
as the amount of business it 
attracts. 

Sometimes to get that attrac- 
tion, something “extra” has to be 
added to the selling message— 
call it gimmick, showmanship or 
flair, it boils down to the eye- 
or ear-catcher that makes people 
pay attention to what you say. 

An example is a radio stunt 
that pricked up the ears of thou- 
sands of radio listeners in Des 
Moines, Ia., who might have day- 
dreamed through a_ plumbing 
company’s commercial if it 
hadn’t been for that “something 
extra.” 

The idea originated with the 
Copple Plumbing Co. and radio 
station KRNT. Disk jockey Don 
Bell proclaimed during the Cop- 
ple segment of his zany program 
that there would be a “Take-a- 
Bath Week,” and set up a Na- 
tional ‘“Take-a-Bath Founda- 
tion.” It was tied in with the 
slogan of his sponsor—‘C. C.— 
Copple Clean.” Bell offered a 
membership card in the founda- 
tion to any listener who was 
“human and alive with a func- 
tioning heart and wash cloth.” 


# Sound silly? Well, Copple dis- 
tributed 10,000 such cards in the 
first week of the promotion. And 
with each zany card was a plug 
for Copple. 

The Number 1 and Number 2 


membership cards went to comic 
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Jerry Lewis and singer Dean 
Martin. The two plugged the 
bath campaign at their personal 
appearances in Des Moines. 

The dizzy promotion soon go 
national network plugs from Art 
Linkletter and Tennessee Ernie. 
Bathless Groggin, the comic strip 
character, wrote a letter of pro- 
test when he was offered a mem- 
bership card in the Copple Clean 
society. 

In addition, a vacation trip to 
Minnesota was offered by the 
“Take-a-Bath Foundation,” and 


MANAGEMENT 


free plumbing service and cash 
prizes were given for the best 
slogan. The winning slogan was 
“Let the Bathtubs Ring!” 

Judges in the contest were pert 
JoAnn Speer, swimming cham- 
pion, and Mrs. Roy Bath, one of 
two Baths listed in the telephone 
directory. 

But the question which nat- 
urally comes to mind is—Did it 
sell? 

Copple’s believes it did. The 
promotion spread almost by it- 
self, bringing the firm 
pected, and favorable, publicity 
END 


unex- 


from all directions. 


Help DON BELL Plug 
TAKE-A’BATH WEE! 


7 a 


MAY 21 028 
j » the 


gti i 
fi or 


DISK JOCKEY Don Bell of KRNT scoops up entries in zany Take-a-Bath 
radio contest which pulled 10,000 entries for Copple Plumbing Co., Des Moines 


Judges were JoAnn Speer, swimming star, Mrs. Roy Bath and Mr 


Copple. 














The Only Complete Line 


of Fin-Tube All-Copper 





Tankless Water Heaters! 
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Here's the biggest advance in tankless water heaters 
since the introduction of all-copper construction! 
General Fittings now offers a complete line of all- 
copper tankless heaters made with the new integral- 
finned copper tubing that gives these famous heaters 
better heating efficiency than ever before. 

Eight sizes from 4 to 25 g.p.m. supply this ultra- 
modern design in sizes for every job. The new finned 
tubing provides higher heat transfer without any 





sacrifice of compactness. And it’s tough . . . fully equals 
smooth tubing in strength and corrosion-resistance. 

Other outstanding features of GENERAL All- 
Copper Tankless Water Heaters include: rugged 
octagon wrench grips, easy drainage of coil and boiler 
water, and fiber-glass insulation. Available in 4, 6, 8, 
10, 12, 16, 20 and 25 g.p.m. capacities, Write for new, 
illustrated folder. General Fittings Co., Box 151B, East 
Greenwich, Rhode Island. 


Gt GENERAL FITTINGS company 


TANKLESS AND INDIRECT WATER HEATERS AND HEATING SPECIALTIES 
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Hammond Valve Display Boards 


»..@f no cost to you 


You will be billed only for valves shown on each board 


selected at regular prices, 


shipment prepaid. 

















MAMHIOND : i, 600 


GATE VALVE 
Rising Stem ~ Double Disc 
Standord of value with the trade 
for over 45 years 









NOIVIOUAULY 


BOXED 








Gen _uin_e 
HAMMOND .|..602 


y GATE VALVE 
Non Rising Stem ~ Solid Wedge Disc 
with stuffing box and follower gland 
Stondard of value with the trade 
for over #5 years 








NDIVIDUALLY 
BOXED 





























GATE VALVE 
Non Rising Stem ~ Solid Wedge Disc 


A general use valve 


PACKAGE 
WRAPPED 








These attractive display boards are finished in 
three colors, on 12 inch plywood, size 24” x 16” 
with adjustable brackets for counter use or holes 
for hanging. 


These displays furnish actual inspection of each 
size valve in all four numbers and are fastened so 
as to be tamper-proof. All valves displayed and 
shipped are our standard *‘‘Brite-Kote” finish. 





Sie ee Wen | oe oe er 
HAMMOND | |..616 
No} 
UTILITY GATE VALVE 
Non Rising Stem - Wedge Disc 


Compact design for price attraction 





PACKAGE 
WRAPPED 





These boards furnish the largest visible display 


for your customers’ selection of high quality 
economically priced gate valves. 

If any of our representatives have not presented 
this display material to you, write us direct or 
phone or wire collect. 

These displays enable your customers to choose 


the valve to “fit the job.” 


Registered, exclusive process 


HAMMOND BRASS WORKS ssnnono, mowns 


STANDARD OF VALUE WITH PLUMBING & HEATING CONTRACTORS FOR OVER 
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45 YEARS 
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COPPER WATER TUBE 


t |\delivery from 
service depots! 


Ibe 


i | ‘i. wholesaler stocks anywhere in the nation. 











When you specify Phelps Dodge copper 











water tube, you are assured of fast delivery to 










































































SA 
* hy 
bnN \ o7 Phelps Dodge service depots in Cambridge, 
ae a : 





ll Mass., Bayway, N. J., Philadelphia, Chicago, 


eT Houston and Los Angeles enable distributors 
“* | to maintain complete warehouse stocks, 
hy i" fill orders of any size without delay. 
we : | 
fue / 
/ Place your next order for copper water tube 


F / with Phelps Dodge—for highest grade 
/ copper, expert craftsmanship and finest tube 
/ 


properties—for prompt delivery! 
















































































Fail for lasing (ually —from Mine to Markie / 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


NEW YORK, N. Y.—LOS ANGELES, CALIF. 


































































































Boiler and radiation rating pam- 
phlet. A new eight-page pamphlet 
outlining the significance, advan- 
tages and basis of I-B-R ratings of 
boilers, baseboards and commer- 
cial finned-tube radiation. Entitled, 
“What Standard Do You Demand?” 
the pamphlet discusses the value 
and importance of these ratings as 
impartial, permanent standards. 

Available from: Institute of Boil- 
er and Radiator Manufacturers, 608 
Fifth Ave., New York City 20. 


Enameled cast iron plumbing 
fixtures booklet. A new 16-page 
booklet entitled, “The Handling 
and Care of Enameled Cast Iron 
Plumbing Fixtures,” has been de- 
signed to provide contractors and 
wholesalers with an authoritative, 
illustrated guide. Describes proper 
loading and unloading, handling 
during installation and the protec- 
tion of ware from abuse after in- 
stallation. Also shows damages 
caused by careless methods. 

Available from: Plumbing Fix- 





ture Manufacturers Assn., 1145 
Nineteenth St., N. W., Washington 
6 De. 


Compressed air handbook. Eight- 
page bulletin has been designed to 
help users of compressed air to im- 
prove the effective capacity of their 
installations. Gives suggestions for 
correct location and maintenance 
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and provides drawings of hook-ups 
for compressed air installations. 
Also describes the line of cooling 
controls for compressor jackets, af- 
ter coolers and intercoolers in ad- 
dition to drain traps, electric ther- 
mostats and pressure switches. 

Available from: Sarco Co., Inc., 
Empire State Bldg. New York 
City 1. 


Shower enclosure catalog. Twen- 
ty-eight page catalog gives a 
three-color presentation of the 





company’s complete Permalume 
line of shower enclosures. De- 
signed as a sales tool, the catalog 
contains illustrations, specifications 
and applications for each type of 
shower door, tub enclosure and 
daylight shower stall. Includes a 
section on custom-designed enclos- 
ures, complete installation instruc- 
tions and a page on sales aids and 
displays. 

Available from: Shower Door 
Co. of America, 1301 Chattahoochee 
Ave., N. W., Atlanta, Ga. 


Bathroom fixtures brochure. 
Five plans for remodeling bath- 
rooms are presented in this colorful 
new 20-page brochure by Rich- 
mond. Entitled, “Five Little Bath- 
rooms and How They Grew,” the 
brochure provides attractive four- 
color illustrations of decorating 
schemes designed to fit particular 

(Please turn to top of page 126) 


So They Say... 


Joe W. Pitts, president of the 
American Institute, to members of 
the Southern Wholesalers Assn. in 
Palm Beach, Fla.: 

“So long as we take business 

from our competitors at a figure 

below our cost, merely to main- 
tain volume, our reward will 
continue to be ‘profitless pros- 
perity’.” 

* *&* * 

Charles Abrams, general man- 
ager of County Seat Supply, White 
Plains, N. Y., on the first phase of 
a concentrated modernization drive 
his firm is sparking: 

“We are most gratified by the 
interest shown by contractors 
and manufacturers in our ef- 
forts to profit more through 
remodeling. It indicates the 
aggressiveness of industry 
members in merchandising ap- 
proach and activities.” 


x & * 


O. H. May, president of Southern 
Wholesalers Assn. in addressing the 
group’s convention in Palm Beach, 
Fla.: 

“I want to pay particular trib- 

ute to Domestic Engineering 

for sponsoring the ‘Consult 

Your Wholesaler’ campaign 

and contest. It was my privi- 

lege to serve as one of the 
judges, and I was amazed at 
the way contractors are using 
wholesaler services.” 

x * 

William O. Skold, Newark, Del., 
winner of the “Consult Your Whole- 
saler” contest, describing his whole- 
salers’ services: 

“As an independent plumbing 

and heating contractor, I could 

not perform these _ services 
myself and still have time to 
handle all other aspects of my 
business. It is my belief, it 
would be impossible for a small 
business such as mine to sur- 
vive without the services of our 
‘middleman’ wholesaler.” 


me OR 


Send your favorite quotes to the 
editor. Domestic Engineering will 
pay $2.00 for each one published 


in this column. END 
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INTRODUCING 
THE NEW 


HEIL 





SERIES 











OIL-FIRED BOILERS! — 


Built to meet the most 
exacting demands of 
medium and large-sized homes, 

these new HEIL oil-fired boilers 
offer a wide heating range 
(144,000 to 252,000 BTU/Hr.) 
combined with unusually compact 
design. Famous HEIL engineering and 
construction includes perfectly matched 
components for outstanding efficiency 
and economy with either steam or 
hot water. Famous HEIL dependability 
and undivided responsibility mean 
reliable service and simple, 
safe, trouble-free operation. 


Write for complete details on 
the new HEIL DB series — 
and other units in the quality 
HEIL line —or see your wholesaler. 
Remember, your HEIL wholesaler 










is in business to help you — 
and HEIL supports his efforts for you! 


Lie plealing 
et pegs lo oe — 
jr; 


NEW HEIL DB SERIES OIL-FIRED BOILERS 




























¢ Three High-Efficiency Models 

e Pre-Cast Refractory Combustion Chamber | Net ratings, | Net ratings, 

¢ Fuel-thrifty HEIL “Focused Flame” Output | steam | water __ 

¢ Pre-Tested High Quality Tubes 

¢ Turbulator Soltis tor Quick Heat Transfer DB-2 144,000 BTU/Hr | 400 sq. ft. 720 sq. ft. 

* Unusual Accessibility for Installing, Servicing, Cleaning DB-3 198,000 BTU/Hr | 550 sq. ft. | 995 sq. ft. 

* Five Interchangeable Domestic Water Heaters DB-4 252,000 BTU/Hr | 700 sq. ft. | 1,260 sq. ft. 
Two tankless units, 210 and 270 gal. per hour capacity | 








Three storage-type units, 90, 120 and 180 gal. per 3 hours 
* ASME approved boilers; ratings certified by Steel Boiler 
Institute 


H i SALES OFFICES: New York, N.Y.; Union, N.J.; Atlanta, Ga.; Cleveland, Ohio; Chicago, Ill.; 
# Milwaukee, Wis.; Kansas City, Mo.; Denver, Colo.; Dallas, Texas; Los Angeles, Calif.; Seattle, 


F _ 3086 W Montana St. 
Milwaukee, Wisconsin Hillside, New Jersey The Heil Co. is a member of OHI, GAMA and an associate member of NHWA. 
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Manufacturers of Keeney ““DUOVENT" Automatic Air Vents for Hot Woter and Steam Heating 
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HELPS YOU 


SELL QUALITY... 
INSTEAD OF PRICE 





Now you can stop selling on just price alone! The Janitrol 
““Crusade For Better Heating’’ makes it A-B-C easy for you 
to sell quality . . . offer the type of service you’re proud of. 
Here’s how the Janitrol Crusade works for you: 


|A| Consistent, year ‘round advertising. .. like this in all leading 


home owner magazines alerts the public to the 
measurable value of Janitrol quality heating ... 
obtains thousands of inquiries. 





1B | This outstanding brochure. . . is sent to all who | 
inquire. Dramatically illustrated in full color, 


it tells the public how heating quality can be 
measured .. . tells a powerful sales story 


that pre-sells Janitrol for you. 





For your personal presentation 


this full-color Trans-Vision manual lets 
you x-ray the interior features of the Jani- 
trol furnace. In just minutes, if makes 
quality heating easy to understand . . . 
Janitrol easier to sell . . . makes profit 
practicable! 
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_telling my j husband 


about heating!” 


Tlearned ... oe 
Tlearned ». 





ei 






















JOIN 


FREE SAMPLES — feet 


ror 


SEE FOR — 1 Wis 


HEATING 
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Surface Combustion Corp., Columbus 16, Ohio 


Please let me see more on your complete Crusade Program. 





Address 





State = —— 
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CONTRACTORS * WHOLESALERS « MANUFACTURERS 


CONTRACTOR ASSNS. 
... State 


June 16-19—New Jersey—Annual 
meeting of the New Jersey State 
League of Master Plumbers; Ambas- 
sador Hotel, Atlantic City. 


June 23-25—S o uth Carolina—An- 
nual convention of the South Carolina 
Assn. of Plumbing & Heating Con- 
tractors; Fort Sumter Hotel, Charles- 
ton. 


Sept. 23-24—Utah—Annual conven- 
tion of the Utah Plumbing & Heating 
Contractors Assn.; Hotel Utah, Salt 
Lake City. 


Mar. 21-22 (1956)—Maine—Annual 
convention of the Maine State Assn. of 
Master Plumbers; Eastland Hotel, 
Portland. 


Apr. 20-21 (1956)—Virginia—Annual! 
convention of the Virginia Associated 
Plumbing & Heating Contractors; Ho- 
tel John Marshall, Richmond. 


CONTRACTOR ASSNS. 
. . . National 


June 6-9—NAPC—Annual conven- 
tion and exposition of the National 
Assn. of Plumbing Contractors; Navy 
Pier, Chicago. 


June 26-30—ASHAE—Semi-annual 
meeting of the American Society of 
Heating & Air Conditioning Engi- 
neers; St. Francis Hotel, San Fran- 
cisco. 


Sept. 4-8—ASSE—Annual meeting 
of the American Society of Sanitary 
Engineering; Vancouver Hotel, Van- 
couver, B.C. 


Nov. 26-28—RACCA—Annual con- 
vention of the Refrigeration & Air 
Conditioning Contractors Assn.; hotel 
not yet determined, Atlantic City, N. J. 


Jan. 8-10 (1956) —NARDA—Annual 
convention of the National Appliance 
& Radio-TV Dealers Assn.; hotel not 
yet determined, Chicago. 


32 


Jan. 23-25 (1956)—ASHAE—Annual 
meeting of the American Society of 
Heating & Air Conditioning Engi- 
neers; no exposition; Sheridan-Gibson 
Hotel, Cincinnati. 


WHOLESALER ASSNS. 


June 24-26—PHWNE—S ummer 
convention of the Plumbing & Heating 
Wholesalers of New England; Statler 
Hotel, Hartford, Conn. 


Sept. 18-21—AI—Annual convention 
of the American Institute of Whole- 
sale Plumbing & Heating Supply 
Assns.; Waldorf-Astoria Hotel, New 
York City. 


Sept. 18-21—MAWA—Annual meet- 
ing of the Middle Atlantic Wholesalers 
Assn.; Waldorf-Astoria Hotel, New 
York City. 


Oct. 19-21—CSA—Annual meeting 
of the Central Supply Assn.; Palmer 
House, Chicago. 


Jan. 23-24 (1956) —PHWNE—Winter 
meeting of the Plumbing & Heating 
Wholesalers of New England; Statler 
Hotel, Boston. , 


Feb. 9-11 (1956)—WDA—A nnual 
meeting of the Wholesale Distributors 
Assn.; Statler Hilton Hotel, Dallas. 
Tex. 


MANUFACTURER ASSNS. 


June 2-4—S K C M A—Annual con- 
vention of the Steel Kitchen Cabinet 
Manufacturers Assn.; The Greenbrier, 
White Sulphur Springs, W. Va. 


June 5-8—ACRI—Annual conven- 
tion of the Air Conditioning and Re- 
frigeration Institute; The Homestead, 
Hot Springs, Va. 


June 7-10—OHINE—Eastern bien- 
nial exposition of oil heat and domes- 
tic cooling sponsored by the Oil Heat 
Institute of New England; Hotel Stat- 
ler, Boston. 


June 8-9—IUHA—Annual meeting 
of the Industrial Unit Heater Assn.; 
St. Clair Inn, St. Clair, Mich. 


July 17-20—AHLMA—Annual sum- 
mer meeting of the American Home 
Laundry Manufacturers Assn.; The 
Homestead, Hot Springs, Va. 


Oct. 6-7—NADFPM—Annual meet- 
ing of the National Assn. of Domestic 
& Farm Pump Manufacturers; Sher- 
man Hotel, Chicago. 


Oct. 12-14—GAMA—Annual meet- 
ing of the Gas Appliance Manufactur- 
ers Assn., El Mirador Hotel, Palm 
Springs, Calif. 


Oct. 16-20—CIPH—Annual meeting 
ot the Canadian Institute of Plumbing 
and Heating; The Seigniory Club, 
Montebello, P. Q. 


Oct. 17-19—AGA—Annual conven- 
tion of the American Gas Assn. and 
the Pacific Coast Gas Assn.; Statler, 
Biltmore and Ambassador Hotels, Los 
Angeles. 


Nov. 28-Dec. 1—RACE—$9th All-in- 
dustry Refrigeration & Air Condition- 
ing Exposition; Municipal Auditorium, 
Atlantic City, N. J. 


Into Each Pipe, Some Gas Must Flow 


Those gas connections, appliances 
and heating systems a contractor 
handles as part of his every day 
routine have a long and complex 
history. 

The reminder comes from the Gas 
Appliance Manufacturers Assn, 
which gives us some background 
on the 460,000 miles of gas pipeline 
which service America’s gas users. 

First of all, there’s the gamble 
men take in finding wells—risking 
as much as a million dollars on one 
well. Yet only one in nine natural 
gas wells come in. 

All that pipeline requires con- 


stant patroling by scout planes and 
horsemen to spot leaks. Under- 
water divers come into the picture, 
too, when pipes beneath a river de- 
velop trouble. 

During the summer, gas is stored 
in 200 underground vaults which 
were once natural gas wells. Of 
course, thousands of workers are 
employed from the point of origin 
to the spot where the utilities take 
over, reduce pipeline pressure to 
home needs and deliver it building- 
by-building to the homeowners for 
cooking, heating, washing, refrig- 
eration, etc. 
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A Matter of Interest 

A property owner refused to 
pay a plumbing contractor the 
full amount on a completed job. 
The contractor filed suit for the 
amount—$675 plus 5 percent in- 
terest from time of completion. 

The high court ordered the 
full amount paid, including the 
interest. The interest, the court 
held, could be figured from the 
time the city plumbing inspector 
issued a certificate of completion 
to the time payment was made. 
Interest, it added, was just cum- 
pensation for the delay in pay- 
ment. 

Citation: Schroeter v. Newson, 


41 SO (2d) 697. 


Inspection Certificates 

In some states, the law re- 
quires plumbing and _heating 
contractors to obtain a certificate 
of inspection on their work be- 
fore it is put into use. 

However, this law can not be 
used by property owners to avoid 
payment for the work. Here’s a 
recent case illustrating the point: 

A contractor installed new 
plumbing and a boiler but did 
not comply with a state law pro- 
hibiting use of the boiler until a 
certificate of inspection had been 
issued. The property owner, 
however, accepted the installa- 
tion without the certificate and 
used the boiler. 

Later the property owner at- 
tempted to avoid paying the full 
contract price on grounds that 
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T'S THE LAW! 


of Interest to Contractors 


r S89 QQ DQL_ °_ 07a ’”in2 tL wow aad DADA 9 


By Leo T. Parker, Attorney 
Cincinnati, Ohio 


the state law had been violated. 

The court ruled in favor of the 
plumbing contractor, saying, 
“When the property owner ac- 
cepted the completed installation 
and commenced using the boiler, 
he should at that time have re- 


quired the contractor to furnish 
him a certificate.” 

Citation: Rees Plumbing Com- 
pany, 263 S.W. (2d) 697. 


Follow that Plan 

Nature is no excuse for not 
fulfilling contract specifications, 
a contractor found out recently. 
His contract specified his work 
on a building was to be com- 
pleted in “a perfect and thor- 
oughly workmanlike manner.” 

The contractor, however, took 
liberties with the plans because 
of unusually heavy rains. The 
property owner objected and 
went to court. He was awarded 
damages of $9,800 plus attorney’s 
fees because of the difference 
between the plans and the job. 

Citation: Costanza v. Cannate, 
36 So. (2d) 627. 





YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 

A plumbing and heating contractor undertook a job on a 
10 percent cost-plus basis. In the course of work, he brought 
in power machinery and tools to do the work more efficiently. 

The property owner, however, refused to pay the contractor 
10 percent on the cost of using the mechanized equipment. 
The contractor filed suit contending he was entitled to payment 
on the power equipment he had acquired during the project 
because it had saved the builder considerable expense in the 


long run. 


Do you think the contractor got his 10 percent? 


* 


* 


No, he didn’t. The court said, “The contractor was required 
to furnish the necessary equipment for the work at hand. The 
claim was part of the overhead” which is not included in the 


cost-plus contract. 


(Citation available from Domestic Engineering.) 
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THE VAST MAJORITY OF THE 


JOHN PETERKIN — 
architect 

SEARS & KOPH 
mechanical engineer 


S. S. SILBERBLATT 
general contractor 


plumbing contractor 
CRANE CO. 
plumbing wholesaler 


N. Y. Daily News Photo 


Phe twelve fine buildings which form the 
speel ular bag kKeround in the pele ture above are all 
equipped with SLoan Flush yatves 

100 Park Avenue Building 301 E. 38th St. Apt. Bldg 
500 Fifth Avenue Building C Tele lola-Mealelicl| 
Lincoln Building ler Building 
70 Lexington Ave. Bldg 10 Chrysler East Building 
ngton Ave. Bldg. 11 New York News Builc 


n Building i MC lalii-te Ml delga-JEN\-1a714-M -liele] 


NATION'S 


FINE BUILDINGS ARE SLOAN EQUIPPED 






New York’s EAST SIDE AIRLINES TERMINAL, now nearing the 
end of its first year, has solved many problems for 20 airlines, the 
operators of airport buses, hundreds of thousands of air travelers 
and car drivers in midtown traffic 


BOON 10 AIR TRAVELERS 


e As many as 10,000 passengers are serviced in one 
day by offices of 20 airlines, American and foreign, 
within this new 7 million dollar terminal in downtown 
New York. On arrival at the terminal the passengers 
enter the spacious, air-conditioned concourse by esca- 
lator or stairs. Buses load on an enclosed ramp that 
runs around three sides of the block-long main rotunda 
and the travelers are whisked away through Mid- 
town Tunnel to La Guardia and International Airports 
in from 27 to 35 minutes. In this and other terminals, 


were ooonn Fish VALVES 


are bought than all other makes combined 














Another achievement in efficiency, endurance and econ- 
omy is the sLoaNn Act-O-Matic sHowER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 
better shower head for better bathing. 


Write for completely descriptive folder 


railroad stations, bus depots and other buildings serv- 
ing a vast and continuous flow of people, the operation 
of each flush valve in one day is likely to be a dozen 
or more times greater than in many other types of 
buildings. Where use is recurring, day and night, the 
performance, endurance and low cost maintenance 
of such equipment are of utmost importance. As in 
the vast majority of fine buildings, this terminal is 
completely equipped with SLOAN Flush VALVES— 
further evidence of preference that explains why... 


SLOAN VALVE COMPANY * CHICAGO « ILLINOIS—— —— See y 
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more eye-appeal... 
greater strength... 


simpler installation... 


and the price is right 


aarcuceiatsre 
sets ° 
rd 


Config '-\9N chrome-plated lavatory 
centerset with strainer. Also available 
with pop-up drain and, or aerator. 




















Harcraft 


BRASS 
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Harcraft matched sets rate high with 
modern homemakers. Their distinctive 
design and sparkling chrome finish 
add beauty and smartness to any 
bathroom. All Harcraft fittings are 
precision machined from solid brass. 
This means no casting defects and 

a better surface for triple chrome 
plating. All parts are 
joined by the Harcraft 
silver welding process that 
makes the joints as strong 


as the base metal itself. 


FOR PROFIT, no other line combines 
high quality and low cost as well as 
Harcraft. So, when you think 
“matched sets”—remember, Harcraft 
gives you more eye-appeal, greater 
strength, simpler installation . . . and 
the price is right! 





NO WORK-OVERS . . . New two-way 
positive seal for shower and tub. 
Diverter can be installed in any 
position. New molded rubber bonded 
to a brass insert means positive 
shutoff either way. Large binder- 
head screw provides extra washer 
support. 


Conlay 857 diverter tub and shower 
fitting with spout, adjustable ball joint 
showerhead arm and flange. 


STOCKS AVAILABLE IN NEW YORK, 
CHICAGO, ATLANTA, LOS ANGELES 
Representatives in All Principal Trading Areas 


DIVISION OF HARVEY MACHINE CO., INC. 
TORRANCE, CALIFORNIA 


RESEARCH .. . DEVELOPMENT PRODUCTION . . . Harvey does all three as a leading independent producer of aluminum extrusions in all alloys and all sizes, special extrusions, press forgings, hollow 
sections, structurals, rod and bar, forging stock, pipe, tubes, impact extrusions, aluminum screw machine products and related products. Also similar products in alloy steel and titanium on application 
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Cuts installation time 
New White-Rodgers Plug-In 


Automatic Pilot connects in 
seconds to ultra-quiet “Cushioned 
Power” Solenoid Valve. 

Their revolutionary features have 


made installers demand them 





for gas-heating installations. 


It's the talk of the industry 
— it’s new, different, bet- 
ter. All the facts are yours 
on request—send for de- 


scriptive literature today. 


WHITE-RODGERS 
Controle OTAND AiR CONDITIONING. 


ST. LOUIS 6, MO. 
TORONTO 8, ONTARIO 


No matter how well built the heating plant 


you install... 
automatic controls...it can be no better than 


if its performance depends on 


with which it is equipped. 































Cash in on the ready-made 
summertime Shower Stall 
market by stocking, dis- 
playing and promoting 

the Gerber line of shower 
stalls. They’re ruggedly built, 
easy to assemble and install, 
top-quality throughout—with 2 


models to meet every market need. 
Order now, and be ready to meet the 


big summer sales demand. 





FS 
PN SELLERS 


OUTSTANDING GERBER MODELS 
MEET EVERY NEED: 


The Gerber DeLuxe 
“PLYMOUTH” 


(shown at right) 
For any bathroom installation. 
Satisfies the most exacting prospect! 
Quality-built of finest materials—yet 
priced exceptionally low...dollar 
for dollar, the finest shower stall 
on the market. 


@ Heavy Gauge Rust-Proof 
Steel Construction 

@ “Rostone” Ceramic Base— 
Slip-Proof, Leak-Proof 


@ NEW—Gerber Adjustable 
Shower Head 
and Valve Assembly 


@ Stain-proof White Enamel 
with Black Trim 


@ Chrome Soap Dish, Strainer, 
Faucets—Plastic Curtain, Pins 


@ Assembles in 9 minutes—No 
Bolts, No Screws 


@ 32” x 32” x 75” Overall Size 





The Gerber Economy 
“DELPHI” 


(not illustrated) 

For second baths, summer cottages, 
basements, etc. Wherever a lower 
price is the important factor in 
clinching the sale. Deluxe features 
galore—but priced to fit the 
smallest budget. 
@ Deluxe Features At a 

Budget Price 
@ All-Steel Construction—Rigid ’ 

and Sturdy 
@ Non-Slip, Leak-Proof Porcelain 
Steel Base. Not JUST baked 
enamel 
NEW—Improved Gerber 
Shower Head, Valve Assembly 


Interlocking Panels—Assembles 
in a Jiffy 

32” x 32” x 75" Overall Size 
Complete with 

Soap Dish, Strainer, Faucets— 
Plastic Curtain, Pins 





EXTRA PROFITS ALL YEAR AROUND 


Sell Gerber Shower Stalls for second baths, garages, 


factories, motels...it’s a year ‘round extra profit builder! MAIL 
THIS 
GE et COUPON 
N83 @ plumbing fixtures ropay! 





232 N. CLARK ST., CHICAGO 1 


astern Sales Office: 500 Green St., } meng je, New Jersey 
FIVE GREAT “FACTORIES: Delphi, Indiona @ Kok oon, 8 — © West Delphi, Ind. 
Woodbridge, N. J. © Gadsden, A 
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GERBER PLUMBING FIXTURES, DEPT. C-65 
232 N. Clark Street * Chicago, Illinois 


Send me complete information on Gerber Shower 


| 
| Gentlemen: 
| Stalls, 


NAME 





ADDRESS 











| city ZONE___ STATE 





| MY DISTRIBUTOR IS 
L 
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THE BEST 
YEAR EVER? 





SOME MORE 
PLUS FACTORS 


NAPC 
TO CONVENE 


ARE YOU 
QUALIFIED? 


rn A BIG YEAR 





FOR 
AIR CONDITIONING 

















AT PRESS TIME 


INCLUDING WASHINGTON REPORT 





As the year 1955 nears the half-way mark, a lot of the 
economists are now going on record for the first time that 
"this may be the biggest and best year ever." 
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They're talking, of course, about the economy as a 
whole. Specifically, plumbing, heating and air conditioning 
seem to be in an excellent spot to ride the crest of the 
nation's booming economy. 

Some of the plus factors: 

New construction continues to exhibit solid strength, 
with new records being chalked up every day. 

Modernization of homes, commercial and institutional 
structures is gaining momentum all the time. 

Expansions for new plants and equipment are hitting an 
annual rate of $27 billion — up 1 percent over last year. 

The big three, automotive, steel and the afore-men- 
tioned new construction are leading the way. 


KEKE 


And let's not overlook the intangibles: 

Arthur Burns, the president's economic advisor (in a 
report to U.S. News and World Report) says, "The impulse 
to raise living standards has never been stronger in our 
country than it is now." 

People want to live better, and what they want, they 
usually get one way or another. And a lot of what they 
want is going to include new kitchens, bathrooms, heating 
systems and year round air conditioning.. 

The public is spending more: the rate for the first 
quarter was four billion above 1954's fourth quarter and 
114 billion over the first quarter of last year. 

KK 


The annual convention and exposition of the National 
Assn. of Plumbing Contractors gets under way in Chicago, 
June 6-9. 

Navy Pier on the windy city's lake front will be 
the showplace for everything that's new in plumbing, 
heating and air conditioning. 

SHEX 























While you're touring the big show in Chicago, be sure 
and drop in to see the Qualified Contractor-Dealer display 
in Domestic Engineering's booth. 

You'll learn about the important and extensive work 
which is being done to recognize Qualified Contractor- 
Dealers in your state, as well as all other states. 


Pest 








When the temperature goes up, sales resistance goes 
down = for air conditioning, that is. 

For the past ten years, the American public has been 
venturing deeper and deeper into the air conditioning mar- 
ket. And this year it looks like a bigger plunge than ever 

















AGA NAMES 
NEW 
MANAGING DIRECTOR 


SEEK MORE 
LIBERAL FHA 
TITLE I LOANS 


NEW RECORD 
FOR 
GAS FURNACES 


HOW WILL 
NEW TRADE RULES 
AFFECT YOU? 


STANDARDS ASKED 
FOR ROOM 
AIR CONDITIONERS 


PLASTIC PIPE 
INDUSTRY 
TO STANDARDIZE 


is in the offing — weather cooperating. 

Both room units and central systems will share the spot- 
light, as well as big jobs and little jobs. You'll find an 
interesting article telling all about it beginning on 
page 97 in this issue. In it, two contractors give their 
successful formula for selling cooling. 


***% 


C._ S. Stackpole has resigned his position as general 
sales manager, heating and cooling division, of Union 
Asbestos & Rubber Co. to become managing director of the 
American Gas Assn., according to an announcement last month. 

Stackpole, who has had broad experience in the gas 
heating and appliance field, begins his new duties for the 
association this month. He was formerly with the Eureka 
Williams Corp. and Airtemp Division of Chrysler Corp. 


bes 


A move to put FHA Title I insurance on a permanent 
basis is currently underway. The present program expires 
June 30, but is expected to be renewed. 

The FHA Title I lenders advisory committee is seeking 
four changes to help homeowners maintain and improve their 
property more easily. 

Read the feature story on page 116 to find out all 
about it and learn how you can help further the case 
for more liberal property improvement loans. 


ee 





Gas-fired warm air furnace shipments during April set 
two new records for the second month in a row. 

Edward Ke Martin, GAMA's director of marketing and 
Statistics, reports shipments of 219,000 units during the 
first four months, an increase of 50.1 percent over the 


same period in 1954. 

Shipments in April alone set a record of 63,900 units 
for a gain of 46.6 percent over the same month last 
year — which had been an all-time April high. 
Gas-fired boilers also set a record for the month 
with an increase of 28.3 percent over April, 1954. 

KEE 

How will the new Trade Practice Rules affect you? 
The rules, which became official last month apply directly 
to the wholesale plumbing and heating industry, but will 
affect the contractor and manufacturer branches of the 
industry indirectly. , 

To learn what the rules are, how they will apply to 
your business and who will benefit from them, turn to the 
big feature beginning on page 86. 


EK 


A suggested 16-point program of standards for advertis- 
ing and selling room air conditioners was announced last 
month by the Air Conditioning and Refrigeration Institute 
and the National Better Business Bureau. 

The program, developed after more than a year's study, 
will “encourage and preserve dependability in advertising 
and selling room air conditioners", according to ARI 
managing director, Geo. S.Jones, Jr. 

Jones said the new standards should help build consumer 
confidence in the industry. 





EXE 


A committee to develop standards for the plastic pipe 
industry was urged by 35 representatives of manufacturers 
in the industry. 

The Society of the Plastics Industry and the American 
Society of Mechanical Engineers will lead the project 
as sponsors of the new standards. 
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can give you all the facts 


ATLANTA, GA. 
Cochran & Co., Inc. 
1251 Techwood Drive, N.W. 
P.O. Box 7293 Station C 


BALTIMORE 9, MD. 
London Engineering Sales 
2111 Sulgrave Ave. 


BOSTON, MASS. 
The Wrentham Co. 
61 Hampshire St. 


BUFFALO 15, N. Y. 
R. E. Grimm 
3331 Bailey Ave. 


CHARLESTON, W. VA. 
Clarke Sales Co. 
1210 Grant St. 


CHICAGO 11, ILL. 
Schmitz & Mangum 
612 N. Michigan Ave. 


CLEVELAND 14, OHIO 
The W. J. Oberndorf Co. 
839 Union Commerce Bldg. 


DALLAS 5, TEXAS 
G. G. McDonald 
3607 Greenbrier Dr. 


DENVER, COLO. 
Lackner & Co. 
1468 Galapago St. 


DES MOINES 15, IOWA 
Lou Trisler Co. 
2324 S.W. 12 St 


DETROIT 16, MICH. 
The Capitol Pipe & 
Nipple Mfg. Co. 

1629 W. Lafayette Bivd. 


LOS ANGELES 16, CALIF. 
The Zurier Co. 
4840 W. Jefferson Bivd. 


MEMPHIS, TENN. 
Cochran & Co., Inc. 
1376 Whitewater 


MILWAUKEE, WIS. 


L. J. Novotny, Inc. 
6052 Plankinton Bidg. 


MONTREAL, P.Q., CANADA 
Jewel Sales Co. 
417 St. Peter St. 


NEW HAVEN 10, CONN. 
The Wrentham Co. 
12 Whiting Street 


NEW ORLEANS, LA. 
Milton A. Hawkins 
3215 Tchoupitoulas St. 


NEW YORK, N. Y. 
Harry Jaye & Co., Inc. 
33-59 Vernon Bivd. 

Long Island City 2, N. Y. 


OAKLAND 12, CALIF. 
Oliphant Commercial Corp. 
610 Oak St. 


PHILADELPHIA 11, PENN. 
Norman Barrett 
115 Passmore Street 


PORTLAND 9, ORE. 
Lou Falkenhagen Co. 
907 N.W. Irving St. 


RALEIGH, N. C. 
Jack B. Wallis 
2713 Royster Road 
P.O. Box 1308 


SALT LAKE CITY, UTAH 
Lackner & Co. 
36 F St. 


SEATTLE 1, WASH. 
Lou Falkenhagen Co. 
2618 Second Ave. 


ST. LOUIS 8, MO. 
R. H. Gaebler Co. 
4060 W. Pine Bivd. 


ST. PAUL 8, MINN. 
The Schutze Sales Co. 
1999 N. Snelling Ave. 


TORONTO 12, 
ONTARIO, CANADA 


Jewel Sales Co. 
213 Broadway Ave. 


WINTER PARK, FLA. 
Cochran & Co., Inc. 
520 Ololy Dr. 
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is in the offing — weather cooperating. 

Both room units and central systems will share the spot- 
light, as well as big jobs and little jobs. You'll find an 
interesting article telling all about it beginning on 
page 97 in this issue. In it, two contractors give their 
successful formula for selling cooling. 
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C. S. Stackpole has resigned his position as general 
sales manager, heating and cooling division, of Union 
Asbestos & Rubber Co. to become managing director of the 
American Gas Assn., according to an announcement last month. 

Stackpole, who has had broad experience in the gas 
heating and appliance field, begins his new duties for the 
association this month. He was formerly with the Eureka 
Williams Corp. and Airtemp Division of Chrysler Corp. 
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A move to put FHA Title I insurance on a permanent 
basis is currently underway. The present program expires 
June 30, but is expected to be renewed. 

The FHA Title I lenders advisory committee is seeking 
four changes to help homeowners maintain and improve their 
property more easily. 

Read the feature story on page 116 to find out all 
about it and learn how you can help further the case 
for more liberal property improvement loans. 
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Gas-fired warm air furnace shipments during April set 
two new records for the second month in a row. 

Edward Ke Martin, GAMA's director of marketing and 
Statistics, reports shipments of 219,000 units during the 
first four months, an increase of 50.1 percent over the 
same period in 1954. 

Shipments in April alone set a record of 63,900 units 
for a gain of 46.6 percent over the same month last 
year — which had been an all-time April high. 

Gas-fired boilers also set a record for the month 
with an increase of 28.3 percent over April, 1954. 
*ee* 





How will the new Trade Practice Rules affect you? 
The rules, which became official last month apply directly 
to the wholesale plumbing and heating industry, but will 
affect the contractor and manufacturer branches of the 
industry indirectly. |, 

To learn what the rules are, how they will apply to 
your business and who will benefit from them, turn to the 
big feature beginning on page 86. 
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A suggested 16-point program of standards for advertis- 
ing and selling room air conditioners was announced last 
month by the Air Conditioning and Refrigeration Institute 
and the National Better Business Bureau. 

The program, developed after more than a year's study, 
will “encourage and preserve dependability in advertising 
and selling room air conditioners", according to ARI 
managing director, Geo. S.Jones, Jr. 

Jones said the new standards should help build consumer 
confidence in the industry. 
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A committee to develop standards for the plastic pipe 
industry was urged by 35 representatives of manufacturers 
in the industry. 

The Society of the Plastics Industry and the American 
Society of Mechanical Engineers will lead the project 
as sponsors of the new standards. 
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ATLANTA, GA. MONTREAL, P.Q., CANADA 


Cochran & Co., Inc. 
1251 Techwood Drive, N.W. 
P.O. Box 7293 Station C 


BALTIMORE 9, MD. 
London Engineering Sales 
2111 Sulgrave Ave. 


BOSTON, MASS. 
The Wrentham Co. 
61 Hampshire St. 


BUFFALO 15, N. Y. 
R. E. Grimm 
3331 Bailey Ave. 


Jewel Sales Co. 
417 St. Peter St. 





NEW HAVEN 10, CONN. 


The Wrentham Co. 
12 Whiting Street 


NEW ORLEANS, LA. 
Milton A. Hawkins 


3215 Tchoupitoulas St. 


NEW YORK, N. Y. 


Harry Jaye & Co., Inc. 


33-59 Vernon Bivd. 


Long Island City 2, N. Y. 


TU 
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CHARLESTON, W. VA. OAKLAND 12, CALIF. 
Clarke Sales Co. Oliphant Commercial Corp. 
1210 Grant St. 610 Oak St. 


CHICAGO 11, ILL. PHILADELPHIA 11, PENN. 







MALE THREAD ADAPTER 


INSERT 
COUPLINGS ELBOWS 


Schmitz & Mangum 
612 N. Michigan Ave. 


CLEVELAND 14, OHIO 
The W. J. Oberndorf Co. 
839 Union Commerce Bidg. 


DALLAS 5, TEXAS 
G. G. McDonald 
3607 Greenbrier Dr. 


DENVER, COLO. 
Lackner & Co. 
1468 Galapago St. 


DES MOINES 15, IOWA 
Lou Trisler Co. 
2324 S.W. 12 St 


DETROIT 16, MICH. 
The Capitol ad & 
Nipple Mfg 
1629 W. agente Bivd. 


LOS ANGELES 16, CALIF. 
The Zurier Co. 
4840 W. Jefferson Bivd. 


MEMPHIS, TENN. 
Cochran & Co., Inc. 
1376 Whitewater 







MILWAUKEE, WIS. 
L. J. Novotny, Inc. 
6052 Plankinton Bidg. 





Norman Barrett 
115 Passmore Street 


PORTLAND 9, ORE. 
Lou Falkenhagen Co. 
907 N.W. Irving St. 


RALEIGH, N. C. 
Jack B. Wallis 
2713 Royster Road 
P.O. Box 1308 


SALT LAKE CITY, UTAH 


Lackner & Co. 
36 F St. 


SEATTLE 1, WASH. 
Lou Falkenhagen Co. 
2618 Second Ave. 


ST. LOUIS 8, MO. 
R. H. Gaebler Co. 
4060 W. Pine Bivd. 


ST. PAUL 8, MINN. 
The Schutze Sales Co. 
1999 N. Snelling Ave. 


TORONTO 12, 
ONTARIO, CANADA 
Jewel Sales Co. 
213 Broadway Ave. 


WINTER PARK, FLA. 


Cochran & Co., Inc. 
520 Ololy Dr. 
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AND WELL SUPPLIES COUPLINGS 


MEG. & SUPPLY CO. 
COLUMBUS, OHIO 










WATTS ine Largest 


Temperature and Pressure Relief Valves 

















175,000 500,000 750,000 , 1,000,000 .000, 5: 
BTU/HR BTU/HR BTU/HR BTU/HR BTU/HR 
Sizes '/2" or 3/4" Size 3/4" Size |" Size 1!/,"" Sizes 1'/2" or 2" 

Fully Automatic Temperature and Pressure Relief Protection for Hot Water Tanks & Heaters 





One Piece 
Regulator 
and 


Strainer 





a Water or Air Pressure Regulation 
135 223 26 
Sizes !/2"" to 2 | 





High Capacity Ve", Ya", 3" Va" Va" Ir 
Initial Pressure 250 Ibs. 300 Ibs. 200 Ibs. u 
Reduced Pressures 30 to 75 lbs. | to 175 Ibs. | to 50 Ibs. 


Ty) Low Water Cut-Offs 


93A 






















101A 


2/2" Screw-in Type 


89A 





® 

y,"" 
Gauge 
Glass Type 








Maximum Steam Pressure 25 Ibs. 


‘‘ Water Pressure Regulators — Check Valve Strainer 
I35HW 
Sizes /2"" ¥4", Size V2" Size '/2" 


Prevents water from 


i water to boiler at 10 to 15 lbs. backing out of boiler. 


Water Tempering Valve Siphon Vacuum Breaker = Vacuum Relief Valve) 


188 A 36 
Sizes 
\/,", ¥," a Sizes V5" to t 


i 
































i 


Sizes V2" ¥,". " 












line of its kind 
les Pressure Relief Only 44 Fuse Plug T.&P. Relief Valves 





34 | 
| 
53L 530 30L N54XL 540 , 31SL 174-F 
Sizes '/2"' to 2" inclusiva 
= Sizes /2" or 34" BTU/HR ratings ove from 125,000 to 1,700,000 | 


Range 30 to 150 Ibs. Std. set. 125 Ibs. 


A.S.M.E. Rated Pressure Safety 





Steam, Air, or — Regulation 
152 Sizes /2" 34" 1' 


Initial pressures up to 150 Ibs. 
Reduced pressures 5 to 100 Ibs. 


ols 







N74 


Size 3/4," 





174 Series 


Sizes 34""to | 
2" inclusive | 





Complete pressure protection for 
hot water boilers with a single valve. 










Sizes /2" to 3" Available pressure settings 30 to 150 lbs. 
[a,"" Initial pressures soo a 
: oes. Boiler Water Feeders a! 
‘DS. : 
an Reduced pressures 10 to 100 Ibs. 1 to 15 Ibs. 











S0A 


1" Connections 





Maximum Steam Pressure 50 lbs. 












SRS Fe 4 Pt : 3 
Dual Controls e . achat venibinations | 


up to 5,000 | over 5,000 





























| 37 45A 
Size Y2" 
ster from Feeds water to boiler at 12 Ibs. 
of boiler. Pressure relief at 30 Ibs. 
lief Val Strainers 
| Chicago, June 6 to 9. 
37 o B. 3, 
i WATTS 
VY" to %", Ya", %" Sizes Y/2" to 2” 





REGULATOR COMPANY 














RIGID —NIBCO solder joint fittings, when properly in- 


stalled, provide o piping system of continous copper. 






SMOOTH —The smooth interior surfaces of NIBCO 
cast dramage fittings match perfectly with the tubing, 


fo provide unrestricted flow 


ENDURING —Copper tube ond NIBCO A.S.A. fittings 
were specified for this job becouse of high resistance 
to the corrosive effects of wuter and wacte material, 





COST — When engineers finshed this job, they actu 
ally found that the final installation cost of copper 
tube ond NIBCO fittings wos competitive 










COMPACT—New design, compact NIBCO fittings 
ond the solder joint principal permit close /ruff, 
saving valuable space. 






di 

















...and it has the world's largest 


COPPER DRAINAGE SYSTEM 


One of the most unique structures in the 
world, the 46-story Latin American In- 
surance Company Building in Mexico 
City, actually floats on a sea of liquid 
clay. It’s underpinnings were framed in 
the fashion of a ship, and this watertight 
cell supports 60% of the total weight of 
the structure. Four piles driven down 
108 feet into firm sand sustain the re- 
maining weight. An intricate hydraulic 
system in the basement stabilizes the 
building by equalizing the pressure at 
the four corners. 

The superstructure of this building 
was formed of extra-heavy steel because 
of the ever present possibility of earth- 


quakes in this active volcanic zone. 

The main floor was fabricated in four 
sections and mounted on screws. This 
enables it to be lowered in accordance 
with the natural subsidence of the ground 
level, forestalling the necessity of build- 
ing steps UP to it, in the future. 

The engineers on this job specified 
copper for all of the sanitary drainage, 
water supply and refrigeration lines. It’s 
long life, light weight and high shock 
resistance made it the only logical piping 
medium. Seamless copper tube joined 
with NIBCO fittings assures long, trouble- 
free service—and at competitive prices. 

Write for “NIBCO Drainage Manual No. 1.” 


NORTHERN INDIANA BRASS COMPANY 
604 PLUM STREET, ELKHART, INDIANA 
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Questions and Answers 


Suggests Alternate Hookup 
To the Editor: 


I have a question about an article 
in your Oil Burner Servicing Series. 
It concerns Fig. 4 on page 134 of 
your October 1954 issue. 

The drawing illustrates the use 
of an indirect heater in a forced 
hot water system. The lower circu- 
lation leg on the indirect heater is 
obviously intended for summer op- 
eration only when the circulator is 
is not in use, but what is to pre- 
vent the boiler water from short 
cycling through the leg? 

Wouldn't it be better to install a 
check in this circulating line at a 
45 deg. angle in the lower leg to 
prevent the possibility of the rela- 
tively cold water in the bottom of 
the boiler being forced up and into 
the indirect heater? What is your 
opinion of this suggestion? 


New York C.R. 
To the Reader: 


This hookup is one of a number 
that have been devised to main- 
tain high temperature in the tank- 
less coil. 

The bypassing of cold circulated 
water through the lower leg of the 
heater is a very small factor. This 
leg does cool in some installations, 
but less rapidly than the boiler. 
Meanwhile the tankless heater re- 
mains hot because of the supply 
from the top of the boiler. 

The reason this system does not 
behave as you suggest is that the 
resistance of the relatively wide 
passages in the boiler is much less 
than that of the 2-in. pipe. While 
this is difficult to measure it is 
likely that over 90 percent of the 
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circulated water passes upward 
through the boiler. 

The drawing perhaps over-sim- 
plifies the situation, The moving 
water is not free to travel easily 
across the boiler; most of it is de- 
flected upward by the inner wall. 

Actually, the most important ele- 
ment in this, or any other well de- 
signed method, is the matter of con- 
trol. The circulator must be stopped 
before any cold water reaches the 
tankless heater. 

This drawing is somewhat at 
fault from this viewpoint in that it 
shows the reverse-acting aquastat 
in the copper piping to the heater. 
Good practice would put the limit 
control at that point, with the re- 
verse control at (D). 

In the indicated position there 
would probably be some cold water 
delivered to the heater because of 
the time lag. It is wise to use a 


quick acting aquastat for circu- 
lator control. 

The pumping rate of most circu- 
lators is 15 gpm or greater, making 
it possible to discharge the entire 
contents of many modern small 
boilers in two minutes or less. 
Rapid shutdown is essential to pre- 
vent discomfort in the shower, and 
erratic hot water at other outlets. 


Is Lead Burning a Lost Art? 
To the Editor: 

In my inquiries about the art of 
lead burning I am informed that it 
is a lost trade. I would like very 
much to know how it is done. 

My wholesaler informs me that 
Domestic ENGINEERING is my best 
bet for information. I would appre- 
ciate any help that you can provide. 

New York mae Fr. 


To the Reader: 

The art of lead burning was an 
essential skill of the plumbing 
craftsman prior to the advent of 
modern manufacturing processes. 
Today the wholesaler stocks a vari- 
ety of finished lead products so it is 
unnecessary for the journeyman to 
make staple items. This does not 
mean, however, that there is not 
current need for lead burning. 

Industrial plants and _ research 
laboratories find a greater need for 
lead tanks and piping than ever be- 
fore. Chemical plants and proces- 
sors handling dilute sulfuric acid 
are the principal users. 

The term “lead burning” is a 
misnomer because the process of 

(Please turn to top of page 185) 

































VERTICAL 
FLAPPER 





Legend: (A) Expansion tank. (B) 
Circulation piping. (C) Reverse 
acting circulator control. (D) 
Limit control. (E) Circulator. (F) 
Flow control valve. (G) Tankless 
heater. (H) Heat return piping. 
All heating system water passes 
through tankless heater. 








Fig. 4 shows illustration of one type of forced circulating hot water system 
appearing in Chapter 13 of Oil Heating and Oil Burner Servicing Series (Octo- 
ber 54). A reader suggests the addition of a check valve in the circulating line. 
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from Honeywell- 


warm air Zone 


3-part system gives modulated heat flow 


with 2-position thermostats 


1) New damper actuator 


gives new floating action 


Key co the Honeywell zoning system is the newly 
developed M829 motor te see here. From the begin- 
ning it was designed and built for only one purpose— 
to make possible vastly improved warm air zoning. It 
does this by combining several important features. The 
new actuator gives true modulating control. In contrast 
to old-style two-position actuators it provides a con- 
tinuous flow of even heat on demand. Because its 
action is obtained from a powerful bimetal actuator, 
it’s noiseless in operation, has no gears or pumps to 
get out of order, and uses frictionless ball bearings. All 
this adds up to years of trouble-free service. Easy to 
install, it mounts in ducts in any position. And it costs 
considerably less than previous modulating motors. 





2) New outdoor reset control assures a 


uniform volume of air in all weather 


The, T835A outdoor reset control operates the burner 
to maintain a furnace temperature according to the out- 
side weather. For example: When it is 0° outside the 
control would provide a furnace temperature of 150°, 
when 40° outside the furnace temperature would be 
110°. What this means is that the furnace supplies a 
continuous flow of an even volume of air at the right 
temperature. It is a low voltage control easy to install 
and simple to wire. 





3) Your choice of 3 outstanding thermostat systems 





Electronic Moduflow Automatic Clock Thermostat The Honeywell Round 


For the finest in comfort, Moduflow is suggested for the major occupancy zone. 
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revolutionary new 
Control System 


T7012 MODUFLOW THERMOSTAT 


829A 
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Your best way to control zoned warm air 


Zone Control, using the new Honeywell system, is a 
simple and effective way to provide more comfort in 
every area of the modern home. 

Here is how this new simple system works in the 
— example of the zoned heating system shown 
above. 


1. The T835 outdoor reset control operates the burner 
to maintain furnace temperature. It varies the furnace 
temperature according to the outside temperature, thus 
providing a constant supply of warm air for delivery 
to the various zones in the home in proportion to the 
outside temperature. 


2. A thermostat in each zone controls the damper 
motor for its zone. The damper motor positions the 
damper to increase or decrease the air volume to meet 
the exact requirements called for by the thermostat. 


This modulating damper provides a continuous flow of 


For heating and cooling 


For complete information on the new Honeywell 
warm air zone control system, or details on 

wet heat zoning equipment, call your local 
Honeywell office. Or write Honeywell, 

Dept. DE-6-86, Minneapolis 8, Minnesota. 
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heat to the zone. The combination of the outdoor 
reset control and the modulating damper means that 
both the temperature of the air and the volume directed 
to the zone is controlled to maintain ideal comfort 
conditions. 

3. An important feature of the system provides that 
when all zones are satisfied the burner automatically 
goes off. Also, when there is a maximum demand for 
heat in any one zone or from all zones during morning 
pick-up, the burner is controlled from the high-limit, 
furnace control. Thus, all of the home's requirements 
are met. 

4. Any regular thermostat can control the damper 
actuator, yet provide modulating control. 

5. The system fills a great need in home heating 
controls by eliminating sudden bursts of heat and the 
discomfort of two position on-off heat. 


Honeywell 


Zone Control 


112 OFFICES ACROSS THE NATION 
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new Samia 

VERTICAL 
“PACKAGE’ 

SYSTEMS 


looking Rapidayton vertical systems carry low retail 
prices like the ones below—and full trade discounts. 
Three basic models to sell, and there's nothing 


Save yourself work, worry and money when water 
requirements or construction loan specifications call 
for water systems with larger pressure tanks. Sell 
‘“‘ready-to-install’’ vertical jet ‘‘package’’ water sys- new to learn. You're already familiar with Rapidayton 
tems with 42 or 52 gallon tanks—for deep or shallow Champion quality and features. Sleek vertical tanks 
wells—right from the shipping carton. No parts to ‘ are designed and made by Rapidayton as perfect 
find, no assembly to fuss with. mates for the Champions you know. 

Sell at lowest possible prices, too! These trim- Get facts—now—from your Rapidayton Wholesaler. 


THE DAYTON PUMP & MANUFACTURING COMPANY ®* Dayton 1, Ohio 





VERTICAL SIGNATURE VERTICAL “TWIN” * 


VERTICAL SHALLOW 
CONVERTIBLE CHAMPIONS @ CONVERTIBLE CHAMPIONS 


WELL CHAMPIONS 
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As low as 
$146.25 retail 


(f.0.b. factory) 


For wells to 25 
feet. Pump with 
Ye or % H.P. capa- 
citor motor on 42- 
gallon galvanized 
tank, air charger, 


pressure switch. Ready to install. 


As low as 
$151.25 retail 


(f.0.b. factory) 


For deep wells to 
80 feet or shallow 
wells. Pump has 
"Quick - Connect’’ 
flange and ‘2 H.P. 


capacitor motor. 42-gallon galvan- 
ized tank, pressure switch, air charg- 


er, ejector and foot valve. Ready 
to install. 


As low as 
$184.75 retail 


(f.0.b. factory) 


TWO impellers! 
Pumps full capacity 
at 40 lbs. pressure 
from 0 to 140 feet! 
¥% or % H.P. capaci- 
tor motor, 52-gallon tank, pressure 
switch, air charger, ejector and foot 
valve. Ready to install. 
* Trade Mark 
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now...the water heater that 





revolutionized an industry 
does it again... 


ermaglas 


ene Ay perenne woton Kander. / 


S . America’s first stylized water 
heater—in color. 


Plus... America’s first ‘““Eye-Hi” tem- 
perature control. 


Through wars SY -@ better way Plus...famous exclusive HEETWALL 


design—and higher inputs. 
OS: And... the only glass-lined tank proved 
by over 2,500,000 families. 





| 














..0..8. ©. Orn # 
“ PERMAGLAS DIVISION * KANKAKEE, ILLINOIS All this in the most accepted, most popular, 
glass-lined water heater in the industry! 
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LOTTE Ui amrtieme Runeem trem accom icelcemiirlantcamelmle a (acm uate 
in the minds of most gas appliance dealers. and purchasers. 
And for a very good reason. 

For 30 years Temco has aligned its research, engineer- 
ing, and production with quality standards. To us, quality 


means more than “good.” It means the best. 


At Temco quality means the finest materials, the best 


craftsmanship, the most skilled personnel obtainable—pro- 


ducing more than 1|!2 million of the finest gas appliances 


made. In a word, guality means Temceo. 


TEMCO, Talow 


NASHVILLE, TENNESSEE 


bude of oor V/2 millon jes Gplliwives 
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Lawndale Establishes Unqualified | 





Guarantee Policy on Fixture Line 


| and full credit will be given 


Cuicaco— 
i Lawndale 
Enamel- 
» ing Compa- 
P ny has an- 
} ; Pnounced 

P a new un- 
; qualified 
guarantee 
policy covering its entire 
line of formed steel plumb- 





Lander 


ing ware. In a statement to | 


DomeEsTIC ENGINEERING, Ar- 
thur M. Lander, president, 


follows: 

“If, as, and when any unit 
of Lawndale Plumbing- 
Ware is damaged, either 
from chipping by workmen 
or otherwise, up to the time 
of original label removal, all 


—no questions asked.” 


“With this guarantee,” he | 
| are to be of 24 gauge steel. 


said, “even if a Lawndale 
fixture is damaged after in- 
stallation by some other 
tradesman, we will replace 
it at no cost.” 


Steel Kitchen Cabinet Group 
Develops Specification Standards 


CLEVELAND — A specifica- | 


tion sheet for steel kitchen 
cabinets has been prepared 
by the Steel Kitchen Cabi- 
net Manufacturers Assn. as 
a guide for contractors on 
minimum standards and as 
a quality guide for con- 
sumers. Specifications cover 
all wall, base, 


nets. 


The sheet states that cab- 


inets are to be fabricated 
from sheet steel of furni- 
ture quality; all 


to be of minimum 22 gauge 


| steel, and backs, door and 


drawer linings and shelves 


Standards for details of 
construction are also set 


| forth in the specifications. 


Copies of the sheet may 


Hot Water Heating Sales Up 


New York Crty—The In- 
stitute of Boiler and Radi- 


| ator Manufacturers has an- 
outlined the new policy as | 


nounced that a new high for 


| installations of hot water 
| and steam heating systems 


| achieved in 1954. Complete | 
| tabulations show home heat- 


the plumbing contractor | 


need do is to return the 
damaged article to his 
wholesaler for replacement 


without charge. The whole- 


saler then returns the dam- | 
aged article to our factory | 
collect (including freight) | 


American-Standard 


Renames Division 
New York City — Sun- 
beam Air Conditioner Divi- 
sion of American Radiator 
& Standard Sanitary Corpo- 
ration will now be known 
as the “Air Conditioning Di- 
vision of American-Stand- 
ard.” T. W. McNeill, presi- 


dent of the division, said the | 


change in name was made 


—ow 


to enable the air condition- | 


ing operation to capitalize 
more fully on the corpora- 
tion’s trade name. 


in new residences was 


ing systems using boilers of 
all types were installed in 
30 to 35 percent of new 
homes built in 1954, a gain 
of about five percent. 
Figures are based on in- 





| dustry boiler shipments 


which show cast iron boiler 
tonnage alone up 8.40 per- 
cent over 1953. The results 
also indicate that of total 
installations in both new 
and old homes, boilers were 
installed in about 24 percent 


| of the cases. 


R. E. Ferry, general man- 
ager of the Institute, credits 
the rise to the increasing 
popularity of perimeter 
baseboard types of hot wa- 
ter heating. 


While host to a delegation of dealers from Houston, Tex., J. 
F. Knoff, vice president of sales for Chrysler Airtemp, and C. 
E. Buchholzer, president, were cited in genuine Texas style. 
Knoff was made an honorary county sheriff and Buchholzer 
received a $100 Texas hat. R. T. Marshall of Airtex, Inc., dis- 


tributor, made the presentations on behalf of the delegation. 


undersink | 
and special purpose cabi- | 


exposed | 
| face and end members are 


| of heating 
| equipment. 
| sion will 


be obtained from Arthw 
| Tuscany, Jr., executive sec- 

retary of the Assn., 1008 
| Engineers Bldg., Cleveland. 


MacDowell Heads 
New C. E. Division 


iF é CHATTA- 
4 s 





NOOGA, 
TENN.—Com- 
bustion Engi- 
neering Inc. 
has announced 
the formation 
of a Home 
Equipment 
Division, following the in- 
troduction of its new line 
and _ cooling 
The new divi- 
incorporate the 





MacDowell 


| former water heater and 


soil pipe division. John R. 
MacDowell has been ap- 
pointed manager of sales for 
the new line. MacDowell 
| has been associated with the 
' industry for more than 20 
| years, the past eight with a 
Midwest heating company. 





Copper Markets 
Changing, Says 
Industry Leader 


Hotitywoop BEAcu, Fia.— 
| A leading executive in the 
copper and brass industry 
| has predicted that demand 
for copper and its alloys 
| will sky-rocket in the next 


y decade, but that new sources 


will enable the industry to 
meet the demand. Justice 
Lockwood, vice president of 
the American Brass Com- 
pany, was the speaker and 
the occasion was the open- 


| ing session of the annual 


meeting of the Copper and 
Brass Warehouse Assn. 

Lockwood stated that the 
market for copper and its 
alloys is constantly chang- 
ing, and that although cop- 


| per bathtubs, wash boilers 


and similar products no 
longer offer a market, othe: 
markets are constantly be- 
ing developed through re- 
search programs. 

(NEWS continued on page 54) 
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Don 


‘When you clean drains or supply lines, 


You need KOLLMANWN equipment” 


“You'll save enough time and money to replace 
any other equipment you may now be using.” 


bheck the Features Yourselé, 


irds 


Arthur 
e sec- 
, 1008 
eland. 
ds 
ion 
ITA- 
Ga, 
-Com- 
me ce 99 
Bcc The K-100 ‘‘Workhorse 
nation Men who have tried them all find the K-100 the most 
[ome practical, all-purpose cleaner. Fully portable, it can also 
a be used with optional wheel dolly. One man “‘gets it 
> tne there” and does a fast, safe, complete cleaning job, even 
ooling in cramped quarters. 15’ sectional cables with patented 
divi- self-locking couplings. Finger-tip clutch for instant start- 
2 the ing, stopping or reversing. High speed for full-diameter 
Se cleaning. Standard or heavy duty 1%” cables clear all 
: ap- traps and bends in lines from 4” to 12”. Interchangeable 
les for cables for lines as small as 114”. 
lowell 


th the 
an 20 
vith a 
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der 


‘LA.— 
n the 
lustry 
mand 


alloys ; 
next This rugged and fully practical 


urces hand-spinner holds up to 25’ of 


ry to NEW V4" cable. All aluminum with 
T h e 4 - 5 0 large, comfortable turning han- 


the NEW K-25 
HAND SPINNER 








ustice 

dies. Sure-grip drill chuck with 
~a LIGHT WEIGHT DUAL-PURPOSE el aaa ~evinagenenirvem 
r and : positive grip on cable. Top 
ypen- Sink waste adapter clamps to the guide hose mount- handle can be locked in center 
eas’ ing in seconds and you can spin up to 25’ of 4" cable for high speed spinning. Works through 
r and right through the basin plug without removing the the basin plug and clears bends in lines 
issn. trap. Exclusive Kollmann clutch keeps the cable under as small as 7", 
, a finger-tip control and acts as a brake to check over- VY 


running of the %4” cable. Unclamp the adapter, attach 





i the guide hose and you're ready to handle as much sth 
oilers as 100’ of 4” sectional cable for cellar drains, down- Ask your favorite jobber for a demonstra- 
3 «no spouts, etc. Electrically operated forward-stop-reverse tion or write for complete literature, without 
switch. 500 R.P.M. for complete cleaning. For lines obligation. 
_ from %4” to 3’. Weighs only 30 pounds. 

KOLLMANN MANUFACTURING CO. 
ssa 4818 Peach St. +» ERIE, PA. 


ii 
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NAPC Show 


( Jpens in Windy 


Cit y This Month 


Cuicaco—The 
nual convention and exposi- 
tion of the National Assn. 
of Plumbing Contractors 
opens here _ this 


73rd an- 


V. Hagen, respective chair- 
men of the NAPC industry 
development committee and 
the trade promotion com- 
mittee, whose presentations 
will be made jointly. 
Among other speakers on 
the program are Norman E. 
Beuter, consulting engineer 
and chairman of the techni- 
cal advisory committee of 
the Mechanical Contracting 


Industry of Greater Chi- 


cago. Beuter will lead a dis- 


month } 


(June 6-9) at Navy Pier. | 


Highlight of the show will 
be displays of recent devel- 


opments in plumbing and 


heating by more than 200 | 
the first quarter 
reached, and March ship- | 


manufacturers. A major 
item on the convention 
agenda will be the vote on 
the proposed national pub- 
lic relations program, which 
involves an increase in dues. 

A “different” convention 
report is scheduled by C. D. 
Brownell, Jr., and William 


cussion on plumbing codes. 


gee 


Newly electe 








Cal Pd 


d officers of the Associated Plumbing, Heating & 


Piping Contractors of New Mexico went right into action fol- 
lowing the convention. Shown, left to right are Robert Hanna, 
secretary; H. G. McCleskey, first vice president; Earl Smith, 
president; Richard Cooper, treasurer, and Paul Winter, 2nd v.p. 


Heating Shipments Set Record 


“New York Crry — Gas- 
fired warm air shipments 


| set two new records during 


March, according to the Gas 


Appliance Manufacturers | 


Assn. An all-time high for 


ments hit a new peak. Ed- 
ward R. Martin, GAMA’s 
director of marketing, re- 
ported that 
were shipped during the 
first three months, an in- 
crease of 51.2 percent over 


| the first 
| March shipments totaled 


was | 


155,000 units | 
| the 


quarter in 1954. 
58,200 units for a gain of 
45.9 percent over the same 
month last year. 

Martin added that gas 
conversion burner ship- 
ments were 7,700 for the 
month, an increase of 4.1 


| percent over March a year 


ago, and that 5,200 gas-fired 
boilers were shipped during 
same month. Boiler 
shipments also showed an 
increase. 


Banner Sales Year in Making, Reports Indicate 


Cuicaco—A big sales year 
is in the making, according 


to first quarter reports is- | 


sued by a number of manu- 
facturers in our industry. 
Net income for Rheem 
Manufacturing Company, 
for example, during the first 
three months was $136,400 
better than the same period 
last year. 


Sales of 


Westinghouse | 
electric appliances set a rec- | 
ord high during the first | 
quarter, according to John | 


H. Ashbaugh, vice presi- 
dent. “In terms of unit sales 
from distributors to deal- 
ers,” he said, “sales of all 
appliance products showed 
a 16 percent gain and sales 
of major appliances alone 
were approximately 25 per- 
cent ahead of the first quar- 
ter for last year.” 
Hotpoint reports that 
March was the best single 
month in the firm’s history. 
John C. Sharp, president, 


best first quarter ever and 
that shipments were as 


' much as 30 percent above 


| Byass Co. 


the same period in 1954. 
Also reporting a 30 per- 
cent increase for the first 
quarter was F. L. Riggin, 
Sr., president of Mueller 
Riggin pointed 
out that profits have not 


| shown a proportionate in- 


crease but he expressed con- 


| siderable optimism for the 


announced that 1955 had the | 


balance of the year. Great- 
est gains were recorded for 





The Watts Regulator Co. marked its 80th year 
in business recently at its annual sales meeting 
in Andover, Mass., attended by 65 representa- 


tives. 


A major point of discussion was the 
development of future sales engineering pro- 
grams to combat price cutting competition. 





New Mexico 
Group Meets 


Roswe.., N.M.—The pro- 
posed public relations pro- 
gram sponsored by the Na- 
tional Assn. of Plumbing 
Contractors was approved 
by The Associated Plumb- 
ing, Heating and Piping 
Contractors of New Mexico 
at its recent annual conven- 
tion. 

The group also voted to 
sponsor a resolution to be 
presented at the NAPC con- 
vention this month that re- 
quirements of membership 
be changed to include con- 
tractors engaged in related 
(Please turn to top of page 56) 


the firm’s products in the 
plumbing, heating and air 
conditioning industry. 

Crane Co. consolidated U. 
S. and Canadian sales for 
the first quarter are expect- 
ed to show an increase of 
about six percent over that 
of 1954, says John L. Hollo- 
way, president. He declared 
that indications are that 
profits will be better than 
for the first quarter of last 
year. Profits in March will 
exceed those of any month 
since September, 1953, he 
said. 

Consolidated net sales of 
The Trane Company and its 
Canadian subsidiary were 
$427,842 above the first 
quarter of last year, reports 
D. C. Minard, president 
“While sales rose 4% per- 
cent during this period,” he 
said, “sales for the year 


| should increase at least ter 


percent. 
(NEWS continued on page 56) 
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>» Na- 
nbing Today the answer is EMPHATICALLY YES! Wheres 
roved there's gas youll find HEATWAVE Gas-Fired Furnaces, 
umb- THE HEATWAVE including central heating systems, floor furnaces and wall 
iping heaters! 
exico HORIZONTAL .. 
iven- j i llat 
For space saving insta lations THE HEATWAVE 
in homes without base- 
od to ments; installs in attics, FLOOR FURNACE i 
b , under floors, in service 
io be porches, attached ga- accomplishes the long-sought ob 
con- + Ai rages; suspends from jective in floor furnace manu 
it re- : joists in homes facture: QUIET operation 
rship 60,000 80,000 with basements. combined with efficiency 
100,000 
con- economy and long life 
lated 
56 BTU INPUT 
je 20) 27,500 
THE HEATWAVE pede 
| the 65,000 
i air for perimeter and under 75,000 
floor heating; can be in- 
od U. stolled in closet, alcove 
‘ or utility room with min- 
s for imum of duct work. 
pect- Very economical 
se of installation. 
that 
ollo- BTU INPUT: 
80,000 = 
_ 100,000 : 
that 120,000 : 
than : 
last : 
will EVERY HEATWAVE MODEL: > 
onth e Factory Assembled : 
he o Fire Tested THE HEATWAVE 
’ @ Ready to Instoll 
Cc titive in Pri ae 
pa ory haga HI-BOY..... THE HEATWAVE VENTED 
ss 0 tin A 
d its : ccaibeat er tenrete designed to meet the need of RECESSED WALL HEATER 
: e@ 10-Yeor Factory better home heating at lower 
were Warranty cost. Completely automatic. Built- Finest Heatwave quolity, fits in 16” 
first Southwest manufactures a in draft diverter. Cast iron burner. centered stud spacing. Ideal for 
yorts complete line of 2 and 3 ton homes, apartments, offices, stores and 
lent oe a. aulenien wun BTU INPUT: 80,000 motels. Minimum installation cost 
per- with any Forced Air Furnace 100,000 120,000 BTU INPUT: DUAL WALL: 35,000 
°.. DISTRIBUTED BY 140,000 160,000 45,000 
2 OUTSTANDING WHOLESALE 
yeal PPLY HOUSES! 
te! 
WRITE OR SOUTHWEST MANUFACTURING COMPANY 
WIRE TO the F. E. Myers & Bro. Co. 
> 56 BOX 28 Subsidiary of the F. E. My INU) Yo) :-7-Waey 
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N. M. Meeting 


(Continued from page 54) 


fields to the plumbing in- | Set 
| Busser Sponsors 


dustry. This would make 
eligible those contractors 
who are engaged in the 


| Michigan Assn. Elects Walmsley 
President; Will Re-District State 


LANsING, Micu.—William 
Walmsley of Jackson was 
elected president of the 
Michigan Assn. of Plumbing 
Contractors at the group’s 


| 63rd annual convention last 


month. A. Jerome Geisler 


Meeting on Pumps 


pipihg and heating industry. | 


The New Mexico Assn. 
will also sponsor a resolu- 


tion to change the name of | 


the national association to 


“National Assn. of Plumb- | 
| softeners in cooperation with 
| the F. E. Myers & Bro. Co. 


ing and Heating Contrac- 
tors.” 

Among speakers featured 
on the program were Frank 
Uphues, Crane Co.; R. G. 
Mills, vice president of 
Clowe & Cowan; Wade 
Cloyd, American-Standard; 
and Sam Lane, Cast Iron 
Pipe Company of Tyler, 
Tex. 


LEwIsBuRG, Pa. — Busser 
Supply Company, whole- 
saler covering the central 
Pennsylvania area, recently 
held a dealer meeting on 
water systems and water 


The meeting, attended by 
100 dealers, covered the lat- 
est developments in water 
system and water softener 
design and installation tech- 
niques and featured demon- 
strations of the units. Sell- 


ing methods also were dis- | 


cussed at the meeting. 


New Valve Display Makes Debut 


Cuicaco—A new sales aid 
developed by Hammond 
Brass to demonstrate its line 
of gate valves has been put 
to work here by the Miller 


Supply Co., local whole- 
salers. Four attractive dis- 
play boards show actual 


samples of each size valve in 
the line, thus permitting 
easy inspection so the con- 
tractor can select the proper 


valve to “fit the job.” 

Each panel identifies the 
series, presents the sales 
features and lists prices, en- 


of Detroit was elected vice 
president and Sidney H. 
Holwerda of Grand Rapids 
is the new secretary-treas- 
urer. Two new directors 
were elected: Frank Cas- 
selman of Sturgis and 
James A. Dart of Mason. 

A resolution to divide the 
state into eight districts, 
each to be served by its own 
director, was passed. Elec- 
tion of four additional di- 
rectors to the board has 


been deferred, however, | 


until the next convention. 





Republic Kitchens 


Sets New Record 

Canton, O.— Shipment 
| of steel kitchen cabinets by 
Republic Steel Corporation’s 
Berger division broke al! 
| previous records during the 
| first quarter, according to 

C. E. Howes, general man- 
| ager of sales for the divi- 
| sion. This represents a gain 
| of 65 percent over the same 
| period last year, he stated. 
| Howe also said that the 
month of March alone was 
up 99 percent over March, 
1954 and predicted “an ex- 
tremely healthy season” for 
| the industry. 





ve 





New officers of the Michigan Assn. of Plumbing Contractors 
are (left to right) Sidney H. Holwerda, secretary-treasurer; 
A. Jerome Geisler, vice president, and Wm. A. Walmsley, 





president. Ralph Gunthorpe (right) is immediate past president. 


_ Worthington Produces Motion 


abling the wholesaler to up- | 
grade valve sales more eas- | 
ily. The attractive display | 


boards are finished in three 
colors, on %4-in. plywood 24 


in. by 16 in. and are equipped | 


with adjustable brackets for 
counter use or hanging. 





Milton Miller, president of Miller Supply Company, Chicago, 
and Sidney Grossman, secretary, discuss one of the four new 
display panels developed by Hammond Brass to demonstrate 
its line of valves. Each panel contains a complete valve series 
so that contractors can examine each valve and compare. 


56 


Picture on Air Conditioning 


New York Citry—A new 
motion picture in color, 
“The Case of the 
Weather Blues,” was pre- 
miered here last month by 


the Worthington Corpora- | 


tion. The film, designed as a 
non-commercial venture, 


demonstrates the benefits | 


offered by air conditioning 
to the consumer. It also 
shows different types and 
styles of units that can be 
installed, depending on the 
job to be done and the con- 


| ditions of service. 


The movie runs 13 min- 
utes and features a specially 
written musical score. 

As sponsor, Worthington 
will release the production 
for television audiences and 
for public and private show- 
ings during the spring and 
summer seasons. Prints of 


' the film are available on 


Hot | 


| loan to public and industry 
groups from the visual aids 
unit, advertising and sales 


| promotion department of 
Worthington, Harrison, N. J. 
(NEWS continued on page 58) 





A scene from the new motion 
picture, “The Case of the Hot 
Weather Blues,” sponsored by 
| the Worthington Corporation. 
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UNQUALIFIED GUARANTEE 











\ctors 
urer; ON ALL LAWNDALE PLUMBING-WARE 
rsley, : 
ident. 
an AGAINST CHIPPING ... DAMAGE BY 
WORKMEN ... OTHER DAMAGE 
So long as the original factory applied label is still in place, 
you can return the damaged sink to your Lawndale jobber or dealer. He 
od will replace it without charge. 
sales FULL CREDIT WILL BE ALLOWED — NO QUESTIONS ASKED! 
t of We can offer this UNQUALIFIED GUARANTEE only because we are com- 
N. J. pletely confident that the quality of Lawndale Plumbing-Ware justifies it. 
2 58) This guarantee provides the plumber and contractor with complete protec- 
tion against loss from damage for the first time in the history of the steel 
plumbing fixture industry. 
we There’s only one way you can protect yourself completely against loss from 
damaged plumbing-ware . . . 
e 
\ BUY THE LAWNDALE LINE 
‘ FLAT RIM + LEDGE TYPE + CABINET MODELS 
LAVATORIES (Vanitories) 
See your Lawndale jobber or write factory for name of nearest Lawndale 
dealer. 
tion LAWNDALE ENAMELING COMPANY 
Hot 
by 
— 1141 W. 14th Street © Chicago, Illinois 
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Manufacturers 
of Toilet Seats 


Form Assn. 


Cuicaco—The Toilet Seat 
Manufacturers Assn., Inc., 
was organized here at a re- 
cent meeting in the Conrad 
Hilton Hotel. 
the new association are to 
promote the general inter- 


| 


ests of the toilet seat indus- | 
| formed group are L. W. 


try; to cooperate with the 


federal government in con- | 


nection with standardization 
and specifications; and to 
collect and disseminate sta- 
tistical data pertaining to 
the industry. An expanded 
consumer and trade publi- 
city program in cooperation 
with the Plumbing 
Heating Industries Bureau 


and | 


Penn Boiler Takes 
on Quiet May Line 
LANCASTER, Pa.—The mar- 
keting of the Quiet May and 
Econ-O-May lines of oil 
burners, boilers and furnaces 
has been transferred to Penn 
Boiler & Burner Manufac- 
turing Corporation from the 
Gerotor May Corporation of 
Baltimore under a licensing 
arrangement. The move 
makes Quiet May a division 
of Penn Boiler. These lines 
have been manufactured by 


Penn for a number of years. | 
R. W. Peyton is in charge. | 


Purposes of | — 


is also expected to be devel- 


| oped. 


Officers of the newly 
Freeman, sales manager of 
Miller Brothers Co., Venice, 
Calif., president; Walter L. 
Long, sales manager of 
Standard Tank and Seat 
Company, Camden, NQ., 
vice president; and Edwin J. 
Wicksel, Crown Sanitary 
Products, Inc., Brooklyn, 
treasurer. 





a 


K 


Stephen M. Bailey, 


business manager of the Chicago AFL 





plumbers local, turned over $10,000 in proceeds from a dinner 
given in his honor recently to a 14-year-old boy who had lost 
his hands in an explosion. Bailey, right, presented the check 
to the boy’s parents, Mr. and Mrs. Martin Nellis. 


CISPI Expands Field Coverage 


Wasuincton, D. C.—The 
Cast Iron Soil Pipe Institute 
has expanded its staff of 
district managers to five, 
reports Homer E. Robert- 
son, executive vice presi- 
dent. George C. Inglis and 
Robert Duffey have been 
appointed field men. Inglis, 
associated with the plumb- 
ing industry for 22 years, 


New I-B-R Short Course Features Snow Melting 


New York Citry—Practi- 
cal instruction in how to 
design year-round heating- 
cooling systems in combina- 
tion with hot water and 
steam heating and how to 
install snow-melting sys- 
tems are highlights of the 
Ninth Annual Short Course 


jointly sponsored by the In- 
stitute of Boiler and Radi- 
ator Manufacturers and the 
University of Illinois. The 
school, to be held June 14- 
17, in Urbana, Illinois, also 
will include new data on 
zoning, control systems, pipe 
sizing, equipment selection 





Elisha Gray, president of Whirlpool Corporation, put a new 
twist into ground breaking ceremonies by using a power scoop 
to turn the first earth for a new administration building. 


58 


| hot 


and sales promotion. 


A special session will be | 


held on June 13 to review | 


basic I-B-R methods for 
heat loss calculations and 
water system design. 
This course, conducted by 
Arthur L. Wales, I-B-R 
technical secretary, is avail- 
able to all registrants and 
serves as an introduction to 


| advanced instruction. 


The complete course con- 
sists of five classroom prob- 
lems and demonstrations 
and six lectures. 

R. E. Ferry, general man- 
ager of the Institute, points 
out that the course has been 
revamped “from top to bot- 
tom to help fill the urgent 


| need for immediate practi- 
| cal training in the rapidly 
| growing field of liquid cool- 


ing for residences and small 
commercial buildings.” 








was manager of a branch 
office and showroom of the 
County Seat Supply Co., 
eastern wholesaler. Previ- 
ously, he was assistant man- 
ager of the New Rochelle, 
N. Y. branch of W. A. Case 
& Son Manufacturing Com- 
pany. 

Duffey holds a master 





Duffey 


plumbers license and has 
been engaged in the con- 
tracting business for the 
past seven years. He has 
served as vice president of 
the American Society of 
Sanitary Engineering and as 
president of the western 
Missouri chapter. 

Inglis will cover the 
northeastern states from 
Maine through Pennsylva- 
nia and Maryland. Duffey’s 
territory will extend from 
the Pacific Coast east to 
Montana, Idaho, Utah and 
Arizona. 

Manley Hendricks wil! 
continue to cover the states 


| of North and South Dakota, 


Registration forms may | 


be obtained from R. K. 
Newton, Division of Uni- 


Wyoming, Colorado, Ne- 
braska, Iowa, Kansas, Mis- 
souri, New Mexico, Texas, 
Oklahoma and Arkansas: 
and Ralph J. Farwell will 


| sity of Illinois, Urbana, Ill. | (Please turn to top of page 60) 
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Be a 
FINNED PIPE 


for COMMERCIAL and INSTITUTIONAL HEATING. 
INDUSTRIAL and SPECIAL APPLICATIONS. 






MORE SURFACE IN SAME AREA 


OROINARY Fin SIZE 

Fewer of the newer 
slant fins than the 
traditional square fins 





SLANT" FIN. BEFORE BENDING | 


can supply the same 


La - radiation per lineal 


foot of pipe. 
SLANT FIN BENT AT 45° 


Unique “V” fin design of the SLANT-FIN 
Series is a symbol of the quality and the 
advanced engineering that also is found in 
the Square-Fin Series. 


“ 


Improved Design and Construction 


SLANT-FIN MAKES THE BETTER 
SQUARE-FIN and a Complete 


Line of Enclosures. 


BETTER FIT OF FIN TO PIPE. With exclusive equipment de- 

1 signed by Slant-Fin engineers, pipe is forced through undersize 
hole in fins under tons of hydraulic pressure. No weakening of 
pipe walls by expanding pipe or by fins cutting into pipe surface. 
The result is the strongest mechanical union of pipe and fin. 


l 

I 

[ 

[ 

| 

l 

| 

I 

I 

I 

l 

I 

| 

l 

i 

l 

? PERFECT THERMAL BONDING. On a special machine, stand- | 

ard pipe is rolled to uniform, absolutely round diameter. Wide | 
flanges of fins press solidly against entire surface of pipe for 

highest heat transfer efficiency. | 

| 

l 

: 

I 

I 

I 

[ 

| 

l 

| 

l 

| 

| 

| 

| 





PRECISION SPACING AND EXTRA STRENGTH. For the 
3 flanges of the fins, Slant-Fin devoted much time to experimental 

engineering. Because of the uniformity of the flanges and their 

interlocking features, the fins fit tightly one into another. 





MORE EFFICIENT AIR CIRCULATION. Because of the in- 

4 creased surface, fewer of the distinctive “V” shaped slant fins than 
the traditional square fins can furnish the same radiation per 
linear foot of pipe. Therefore, fins can be wider apart and a 
greater volume of air flows more freely. 


RESIDENTIAL BASEBOARD HEATING 
For Steam and Hot Water 


\ 
—— ee ae ee ee eee ee ee ee eee eee 


CHOICE OF { 3 Heating Elements 


NO SNAPPING — NO BUCKLING OF FINS. Because of the 
A ) 2 Enclosure Styles 


patented notched flange, the slant-fin can expand and contract 
without disturbing the bond to the pipe, even under high steam 
pressures. The result is a radiator that is trouble-free and noiseless. 









Write today for CATALOG NO. 505, a 20-page manual 
with details about the most complete line of 
finned pipe radiators and enclosures. 





SLANT-FIN RADIATOR CORPORATION 


87-63 130th Street, Richmond Hill 18, New York 
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CISPI Expands 


(Continued from page 58) 
Minnesota, Wisconsin, IIli- 
nois, Michigan, Indiana, 
Ohio and Kentucky area. 

Effective June 5, Robert 
L. Murphree will transfer 
from the Far West to the 
South as far north as Ten- 
nessee and West Virginia 
and west to Louisiana. 


Pipe Shipments 


Wasuincton, D. C.—The 
American Iron and Steel In- 
stitute reports that total 
pipe and tube shipments for 
February were 610,026 tons, 
up 32,000 tons over January, 
but 54,000 tons under Feb- 
ruary of a year ago. Stand- 


Study Heating-Cooling Developments at OHI Meet 


Cuicaco—A panel discus- 
sion on systems and methods 
in year ‘round domestic air 
conditioning was a feature 
of the recent convention of 
the Oil Heat Institute of 


America here. Other panels | 
covered such dealer man- | 


agement subjects as im- 
proving profit through bet- 


ter service and installations, | ~ 


and dynamic sales presenta- 
tions. 

Demonstrations of ad- 
vances made by the hot wa- 
ter heating industry in new 
installation techniques were 
presented by Professor 
Warren Harris, 
professor at the University 


Gain 39 Percent 


ard pipe shipments were 
up 40,000 tons. Buttweld 
shipments in February to- 
taled 195,631 tons, a gain of 
8,000 tons over January and 
61,500 tons above February, 
1954; the total gain for these 
two months is 39 percent. 


Westinghouse Opens New Plant 
to Headquarter A-C Operations 


STAUNTON, Va.—Westing- 
house opened one of the 
most automatically operated 
plants in the nation here last 
month to serve as head- 
quarters for its air condi- 
tioning division. The plant, 
part of a 296 million dollar 
expansion program launched 
by the firm in 1950, has 


more than 300,000 sq ft of | 


floor space and will produce 
packaged air conditioning 
units from 2 to 15 ton capa- 
cities. It is now operating 
at 40 percent of the produc- 
tion levels set for 1959. 

Among the automatic 
equipment installed in the 
plant are a five-ton over- 
head crane which moves 
steel from the storage area 
onto mobile hydraulic ta- 
bles, blanking and forming 
presses which process units 
completely in one operation, 
electronic control panels, 
and automatic assembling 
apparatus. 

“With air conditioning one 


60 


of the America’s fastest 
growing industries,’ said 
John A. Gilbreath, plant 
manager, “our new building 
was designed so that pro- 
duction space can be dou- 
bled. For example, wall 
units now can be disassem- 
bled and reused.” 


research | 








Hochstein 


Crewe 


Burg 


of Illinois, and Arthur 
Wales, technical secretary of 
The Institute of Boiler and 
Radiator Manufacturers. 
“Heating and Cooling by 








Air” was another phase oi 
the discussion covered by 
Professor R. J. Waalkes, 
school of engineering, Mich- 
igan State College. 

A startling program for 


| rehabilitating and modern- 


izing American communities 
was reported by Henry 
Bernhard, member of the 
American Council to Im- 
prove Our Neighborhoods. 

Officers elected to head 
the Institute during the next 


| year are George E. Hoch- 
| stein, The Heil Co., presi- 


dent; and C. T. Burg, Iron 
Fireman Mfg. Co., P. G. 
Crewe, Webster Electric, 
and Claude A. Potts, U. S. 
Machine Div., Stewart- 
Warner Corp. as vice presi- 


dents. 





Water Conditioning Foundation 
Plans Bigger Sales Promotions 


Cuicaco—The opportuni- 
ties offered by a market 
only six percent saturated 
were under discussion last 
month at the seventh an- 
nual meeting of the Water 


Conditioning Foundation. | 
| Chief topic was the devel- 


opment of more aggressive 
sales programs to acquaint 
the consumer with the ben- 
efits of soft water and in- 
creased supplies of sales 
aids for dealers to use in 
dramatizing these features. 

A highlight of the pro- 
posed increase in sales ac- 





One of the most “automatic” plants in the nation was opened 
last month by Westinghouse in Staunton, Va. for the produc- 
tion of its line of packaged air conditioning equipment. Above 
a technician adjusts controls of a unit undergoing final tests. 





Dymond 


Lindsay 


tivity will be the second an- 
nual “National Soft Water 


| Week”, to be held Septem- 


ber 12-18. A package of 
selling aids for dealers will 
be a feature of the event. 
Technical developments in 
water softening equipment 
were also covered at the 


| meeting, as well as special 
research projects. Program 


speakers also discussed 


| marketing problems. 


Two new members were 


| represented at the meeting: 


United Water Products of 

Walworth, Wis., and The 

Duro Co. of Dayton, O. 
James F. Lindsay, secre- 


| tary and general manager 
| of The Lindsay Co., St. Paul, 
| Minn., was elected president 


of the Foundation for the 
next year. James Dymond, 
vice president and_ sales 


| manager of Aquamatic, Inc.. 


Rockford, Ill., was named 
vice president. 
(NEWS continued on page 202 
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This is no come-on! We'll tell you frankly that nobody is 
handing out blank checks simply because you “sign up” 
with G.E. There’s no promise, no guarantee that your 
profits will jump. 

But we will say this. Simply by putting that G-E mono- 
gram over your shop you're in a better position than ever 
to make bigger profits than ever—with no more effort than 
now (and probably a great deal less). 

Why? Because virtually every family in your town has 
complete confidence in G.E. And you're the man who can 
turn that confidence into profits. You'll have a full line of 
home heating and cooling units, plus the famous G-E 
Air Wall system to offer your prospects—no matter what 


HOME HEATING & COOLING DEPT. 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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Good things happen when you 
“sign up "with G.E. 


VACATIONS LIKE THIS  ™~ 
WERE OUT OF THE QUESTION \ 
TIL | BECAME A G-E HOME HEATING | 


4 
? 


AND COOLING DEALER ~ 


the design, type, size or location of their homes. Each unit 
is backed by the famous G-E Warranty that gives you and 
your customers more prote ction than anything you've yet 
seen. And that includes 5 years protec tion on the sealed-in 
system of the cooling unit. 

This advertisement is not designed to kilts you switch 
to G.E. overnight. All we'd like you to do is se ‘nd the cou- 
pon below...so we can send you facts that will help you 
make a sound decision. No obligation, of course. However, 
when you read about the great G-E line and the new G-E 
“Charlie Boggs” Profit Plan—well, we feel] you'll agree that 
the good things in life come a lot faster and easier when 
you put G.E. to work for you, 


GENERAL eye CO.—HOME HEATING & COOLING DEPT. DE-65 
BLOOMFIELD, N. 


Yes, | want the ite on why “signing up” with G. E 
will step up my sales and progress 


NAME 
TYPE OF BUSINESS 


ADDRESS 


CITY COUNTY STATE 
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THREE G-E MOTORS 
© circulating-pump motor @ furnace 
blower motor €) oil-burner motor can 
mean extra money in your pocket. 
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You Profit Four Ways 
When G-E Motors Are Installed 
on Heating Equipment You Sell 














recognize the G-E monogram as a symbol of 
reliability. Take advantage of this unmatched 
customer acceptance by pointing out that your equipment 
is powered by G.E. — leading manufacturer of motors 
for heating equipment. You'll find it helps close sales. 


: G-E MOTORS HELP YOU SELL. Prospects instantly 


3 THEY INSTALL EASIER, FASTER. G-E motors are 
smaller and up-to-50% lighter than other 
motors — for easier installation in limited space. 

Rotation of burner and fan motors can be reversed by 

changing two easy-to-reach leads. Welded-on speed nut 

simplifies conduit connection. You save on installation. 


even run special under-water tests to prove that 
superior G-E insulation will provide maximum life 
in damp basements. Unique design which doubles 
lubrication life is one more G-E feature which con- 
tributes to dependability and customer satisfaction. 


2 THEY KEEP CUSTOMERS SOLD. G-E engineers 


prompt, efficient service for your customers, every 
major area has a G-E Small Motor Service Station. 
In all, these are four profitable reasons for suggest - 
ing that your suppliers power their products with 
G-E motors. General Electric Co., Schenectady, N.Y. 


3 


4 THEY’RE BACKED BY LOCAL SERVICE. To provide 


Progress /s Our Most Important Product 


GENERAL @ ELECTRIC 


























In all types of building and industrial applications... 
NATIONAL PIPE IS CHOSEN CONSISTENTLY because — 


It’s uniform throughout—National Pipe is 
uniform in metallic structure, ductility, 
strength, corrosion resistance, surface finish 


and diameter. 





It coils and bends well—National Pipe has 
that extra strength and ductility so neces- 
sary to meet the demands for smooth, uni- 
form coils and bends. 





It's strong—Close metallurgical contro! of 
chemical and physical properties gives 
National Steel Pipe “built-in” strength. 


It’s thoroughly tested—Each and every stage 


of production is carefully checked by the 
finest instruments . . . the most experienced 


men, 





It's constantly improved—For over 60 years, 
National Steel Pipe has constantly been 
improved to meet the most difficult require- 
ments. 













It threads and cuts easily—Absence of slag 
inclusions, laminations and blisters assures 
smooth, strong threads .. . clean cuts. 


lity and laundry rooms 








It makes sound joints—Uniformity and ac- 
curacy in manufacturing have made un- 
equalled pipe jointing records for National 


Pipe... whether welded or threaded. 





Rs, 
“Aas 


It’s rigidly controlled—From the raw mate- 


rial to the finished product, one organiza- 
tion has rigid control over the manufactur- 


ing steps that produce National Steel Pipe. 








Styled to add 
ll ee 



















It’s gained nationwide acceptance—A cross 
section of industrial or building applica- 
tions will show a predominant use of 
National Pipe . . . largest selling pipe in 
the world. 








NATIONAL TUBE DIVISION, UNITED STATES STEEL CORPORATION, PITTSBURGH, PA. 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS + UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


NATIONAL Stee! PIPE 


SEE THE UNITED STATES STEEL HOUR. It’s a full-hour TV program presented every other week by United States Steel. Consult your local newspaper for time and station. 
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to help Crane Dealers 





make more profit in ’5 
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CRANE “COUNTESS” 








LAVATORY ENSEMBLE 


AT SPECIAL PRICE! 


(for a limited time only) 


Centennial Birthday Parties for Dealers, 
now being held from coast to coast, will 
announce Crane’s plans for making 
Crane Dealers a part of our big Cen- 
tennial Celebration. 


So that you can profit from these 
plans in your community, Crane will 


























announce a special low price on the new 
“Countess’’ Lavatory Ensemble—with 


substantial savings to your customers! 


And, to help you make the most of 
this ““Birthday Special,’’ Crane has a 
free kit of promotion helps—mailers, 
posters, truck signs, store trim, etc. 


Springtime is bathroom remodeling 
time and great sale opportunities await 
you. See your Crane Branch or Crane 
Wholesaler and get all the facts. But 
hurry —this special discount offer is for 
a limited time only. 
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NEW PRODUCTS + NEW PRODUCTS + NEW PRODUCTS 


-_eekekewe eee KEKE KEKE AKER ES 


Balancing Valve Adapter 

A new balancing valve adapter 
fitting for angle balancing of hot 
water heating and chilled water 





cooling systems has been an- 
nounced by Maid-O’-Mist. This 
brass adapter, when sweated into 
the run of a % or 1-in. cast brass 
tee, completes an angle balancing 
valve. The fitting permits a full 
free flow of water through the tee 
with no restriction except for a 
simple balancing adjustment which 
can be operated by a screwdriver. 

Manufacturer: Maid - O’ - Mist,, 
Inc., 3217 N. Pulaski Rd., Chicago. 


Drinking Fountain 

A new wall fountain designed for 
school or general-purpose installa- 
tions has been announced by Haws 
Drinking Faucet Co. Construction 





is acid-resistant enameled cast iron. 
Features of the fountain include an 
angle stream, shielded head of 
chromium plated brass and auto- 
matic stream control. The bubbler 
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is mounted well above the bowl 
rim, so that water from a plugged 
drain cannot touch the supply out- 
let. 

Manufacturer: Haws Drinking 
Faucet Co., 4th & Page Sts., Berke- 
ley 10, Calif. 


Packaged Boiler Unit 


A new oil-fired boiler-burner 
unit designed for small- to me- 
dium-sized homes has been an- 
nounced by The Heil Co. The unit 
features wrap-around construc- 








tion, space saving design, instan- 
taneous-type domestic water heat- 
er, burner-mounted primary con- 
trol, and is pre-assembled and pre- 
wired at the factory. The modified 
down draft design provides a gross 
output rated at 93,000 Btu/hr. 

Manufacturer: The Heil Co., 3000 
W. Montana St., Milwaukee 1. 


Septic Tank Cleaner 

A new product introduced by 
Abbey Chemical contains a mix- 
ture of enzymes to replace lost bac- 
teria in septic tanks and cesspools. 
The product, called Sept-O-Solve, 
is said to be harmless to humans, 
animals and plumbing and free 





from lye and other caustics. It 
comes in an all-metal, hermetically 
sealed can containing a six-month 
supply for the average septic sys- 
tem. 

Manufacturer: Abbey Chemical 
Co., 105 N. Clark St., Chicago 2. 


Unit Heater Line 

A new line of cabinet type unit 
heaters, providing the heating ca- 
pacity of a unit heater with the 
appearance of a convector, has 
been introduced by C. A. Dunham. 
The units are available in seven 
styles and may be floor mounted, 





vertically wall mounted, partially 
or fully recessed or completely con- 
cealed and serviced by ductwork. 
The cabinets have rounded corners 
and edges and the fronts are heavy 
gauge steel reinforced with stiffener 
strips. The lightweight 2-speed mo- 
tor is mounted in rubber for quiet 
operation, and the blower fans are 
mounted directly on the double 
end shaft motor. The entire fan 
assembly is removable in one piece. 
Manufacturer: C. A. Dunham 
Co., 400 W. Madison, Chicago 6. 


Backwater Valves 

Boosey has introduced a back- 
water valve for basement drains 
that automatically closes against 





reverse flow from sewers. A bronze 
swing check valve operates in- 
wardly with the flow, and a pre- 
cision-balanced rotating disc type 
valve with standard iron pipe 
threads connects to the body. The 
unit is also equipped with a man- 
ually operated gate valve. 
Manufacturer: Norman Boosey 
Mfg. Co., 5281 Avery St., Detroit 8. 
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Furnace Humidifier 

A new humidifier for use with 
warm air furnaces has been intro- 
duced by General Filters. The unit 





features a special regulator which 
filters, measures and replenishes 
the water level automatically. The 
regulator, containing a rubber dia- 
phragm valve, feeds cold, filtered 
water to the evaporator pan which 
is mounted on top of the furnace 
heat exchanger. As water is eva- 
porated, the regulator responds to 
maintain the constant level. Water 
dripping from the hydrant into the 
standpipe shows the actual rate of 
evaporation in the pan and the 
rate of humidification. All feed 
water passes through a glass sedi- 
ment bow] and fine mesh screen be- 
fore entering the regulator. 

Manufacturer: General Filters, 
Inc., 43800 Grand River Ave., Novi, 
Mich. 


Water Systems 

George Getz Corp. has an- 
nounced the addition of a newly 
designed deep well system and a 





new submergible pump to its line 
of water systems. The compact 
deep well system (illustrated) has 
an aluminum enclosed weather- 
proof pump head and is designed 
for easier handling. Removable 
bearings and self oiling, heavy 
duty double gears are among its 
special features. The submergible 
pump is competitively priced and 
designed for noiseless operation. 
The pump is available in a range 
of sizes for 4 to 6-in. wells and 
incorporates a self-lubricating fea- 
ture. Design and construction fea- 








tures permit its being taken down 
and serviced on the job. 

Manufacturer: Modern-Wood- 
manse Div., George Getz Corp., 
West Chicago, IIl. 


Laundry Tub 

A Fiberglas laundry tub mount- 
ed on a grey enameled steel stand 
has been introduced by Wessels 
Co. The tub is competitively priced 
and said to be crackproof, imper- 
vious to soaps, detergents, mild 
acids and drain solvents, and to re- 
sist staining. It has a 21-gal. ca- 
pacity and is assembled without 
bolts. Leveling screws are provided 
on all four legs with positive at- 





tachment of tub to stand, and stand 
to floor. 

Manufacturer: Wessels Co., 1625 
E. Euclid Ave., Detroit 11. 


Oil-Fired Water Heater 
Radiant Utilities has announced 
a direct oil-fired water heater that 
is self-contained and does not re- 
quire an added fuel tank. The 
heater is designed for auxiliary in- 
stallations in commercial and in- 
stitutional applications. The heat- 







ers are tested to 150 lbs pressure 
and are furnished with the firm’s 
burner, automatic safety and wa- 
ter temperature controls, combus- 
tion chamber, relief valve and in- 
sulated flush steel jacket. The 


heater operates on fuel from the 

heating system supply tank. 
Manufacturer: Radiant Utilities 

Corp., 8817 - 18th Ave., Brooklyn. 


Remote Room Units 

Trane has announced a new fan- 
coil unit for year-around liquid 
air conditioning of multi-room 
buildings. The units are 9 in. deep 
and feature a newly designed 2- 








05E® wd Phe 

row coil for increased heat trans- 
fer. The units are available in four 
(Please turn to top of page 70) 


Flush Valve Design Cuts Installation Costs 





To simplify the installation of its 
concealed flush valves, thereby 
saving time and money, a new fea- 
ture has been developed by Sloan 
Valve Company. This new feature 
incorporates two handle openings 





to accommodate either right-hand 
or left-hand roughing-in, thereby 
utilizing water inlet at either side. 
To overcome structural changes 
that prevent installation according 
to plan or to avoid mistakes in plan 
interpretation when ordering 
valves, the roughing-in of the 
valve can be corrected on the job 
merely by interchanging the handle 
assembly and the cap on the sec- 
ond handle opening. The new fea- 
ture is included on all concealed 
type models at no extra cost. The 
maker claims that costly delays are 
eliminated by the feature. 
Manufacturer: Sloan Valve Co., 
4300 West Lake St., Chicago 24. 
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(Continued from page 69) 
basic models, including vertical 
cabinet units, vertical concealed 
units, horizontal ceiling-mounted 
cabinet units and horizontal con- 
cealed units. Either vertical or 
horizontal types can be converted 
from cabinet to concealed types 
and vice versa. Other features in- 
clude simplified installation, re- 
versible coils and drain pan, re- 
movable cabinets, accessible filters, 
two-way outside air intake, im- 
proved sound insulation and re- 
movable fan section. 

Manufacturer: The Trane Co., 
2006 Cameron, La Crosse, Wis. 


Reducing Nipple 

A new reducing nipple designed 
to speed the installation of gas and 
water service lines has been an- 





nounced by Twin City Steel. The 
one-piece construction provides a 
smooth inner wall which tends to 
reduce friction loss, and accurately 
cut threads provide tight connec- 


tions. The nipple is available in 
welded standard black or galvanized 
and seamless pressure tube, stand- 
ard and extra heavy black in sizes 
from % to 1%-in. 

Manufacturer: Twin City Steel 
Mfg. Co., 2648 Thirty-fourth Ave. 
So., Minneapolis, Minn. 


Oil-Fired Duct Heaters 

A new series of oil-fired duct 
heaters for use with remote oper- 
ated air-cooling units has been an- 


s 





nounced by Delta Heating Corp. 
The units are available in five ca- 
pacities, ranging from 112,000 to 
200,000 Btu/hr output. Both inlet 
and outlet sides of the heater are 
flanged for attachment to the air 
carrying ducts, and the burner is 
interchangeable to either right or 
left side. The flue outlet can be 
attached to either side. Various 
outlet temperatures are available 
to fit the building’s need. Short 








Cabinet Line Gets ‘Noiseless’ Features, New Color 


New sound deadening features 
are among the various improve- 
ments recently announced by 
Geneva Modern Kitchens in its 
line of steel kitchen cabinets. To 
go with the currently featured 
nylon rollered drawers and lami- 
nated door construction, a noise- 
free moulded nylon catch and plas- 
tic coated shelves have been added. 
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To increase the attractiveness of the 
cabinets, new die-cast handles are 
available in chrome, blacktone and 
coppertone finishes. A new color, 
called “Bricktone,” has also been 
added to compliment the already 
available yellow, green, pink and 
sandalwood. 

Manufacturer: Geneva Modern 
Kitchens, Geneva, III. 


stacks and flue pipes will not affect 
efficiency. Units are designed to 
operate with drafts as low as .01 in. 

Manufacturer: Delta Heating 
Corp., 1 Cole St., Trenton 8, N. J. 


Centrifugal Pump 

A new direct-connected motor- 
driven centrifugal pump designed 
for continuous or intermittent serv- 





ice has been announced by Red 
Jacket Mfg. Co. The pump is de- 
signed for use in cooling towers, 
air conditioning service, swimming 
pools, booster service and general 
recirculating service. The unit is 
compact in design and features a 
“ceramic” type rotary seal. Capac- 
ities range to 72 gpm at 15 ft suc- 
tion lift, and units are available in 
V4, 14. 4, 3%4 and 1-hp sizes. 

Manufacturer: Red Jacket Mfg. 
Co., Davenport, Ia. 


Commercial Boiler Series 

A new gas-fired boiler announced 
by Bastian-Morley is designed for 
steam or hot water heating, and 
large volume indirect water heat- 
ing, in factories, hotels, schools 
and office buildings. The boiler is 
approved for all gases, including 
LP-Gas and LP-Air Gas. It is 
available in 36 sizes, 6 to 41 sec- 
tions, with input capacities ranging 
from 625,000 to 5,000,000 Btu/hr. 
The series features cast iron sec- 
tion design with internal steam 
separator cast into each section, 
the firm’s “Staggered Fin” heating 





surface, internal draft diverter and 
flue collector with vent at rear of 
boiler. Seal plates between sec- 
tions are removable for cleaning or 
(Please turn to top of page 72) 
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If you look for lasting economy and trouble-free 
service when you select flusb valves, then you should 
look closely at each one of these 5 features. 


Watrous Silent Action, for 
example, eliminates almost 
90% of flush valve noise. Yet 
it has no shot or screens to 
become clogged or require ad- 
justment. It is optional on all 
Watrous Flush Valves at slight 
additional cost. 











The other features shown SCREENLESS 
here are equally outstanding SILENT 
and time-proved. You will ACTION 
get them all if you insist on 


Watrous. 


For complete information 
write for catalog 449-A 








SELF-TIGHTENING HANDLE PACKING 









WATER SAVER Automatically takes up for any , = 
eor. SINGLE STE ERVICING SELF-CLE G BY-PA 
ADJUSTMENT wea LE STEP S ic LEANING BY-PASS 
Porat . Reduces maintenance to the Protects against trouble from 
ermits maximum water ra : ‘ 
very minimum. foreign matter in water. 






economy, year after year. 


THE IMPERIAL BRASS MANUFACTURING COMPANY 


1231 W. Harrison Street, Chicago 7, Illinois 
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(Continued from page 70) 
inspection. The boiler is encased 
in Fiberglas insulation and equipped 
with ribbon burners. 

Manufacturer: Bastian- Morley 
Co., Inc., La Porte, Ind. 


Bathroom Vanity 

A smaller size bathroom vanity 
has been added to the line of To- 
ledo Desk & Fixture. The new 
unit is 30 in. wide and comes with 
a white cabinet and bowl and gray 
Formica top. Other units, 36, 48 
and 72 in. wide, are available in 





eight color combinations. All units 
are factory assembled to simplify 
installation. 

Manufacturer: Toledo Desk & 
Fixture Co., Maumee, O. 


Power Drain Tool 

A new automatic plumbers’ pow- 
er tool for opening stopped-up 
drains, wastes, traps and _ toilets 
has been announced by Electro- 


Drain Mfg. Co. The tool is oper- 
ated by a special foot switch which 
leaves the operator with both hands 





free. The entire operation consists 
of guiding the machine’s spring 
steel cable into the opening and 
pressing the switch. A cast alu- 
minum frame makes the unit light 
in weight and easily portable. 
Manufacturer: Electro-Drain 
Mfg. Co., 1794 E .55th, Cleveland. 


Horizontal Furnace 

A new gas-fired horizontal win- 
ter air conditioner has been intro- 
duced by the A. O. Smith Perma- 
glas Division. The unit is available 
in sizes ranging from 60,000 to 140,- 
000 Btu input and features a ce- 
ramic coated heat exchanger de- 














New Cooling Control Introduced by Honeywell 





A new line of residential heating- 
cooling and cooling-only thermos- 
tats featuring the round shape and 
simplified installation has been an- 
nounced by Minneapolis-Honey- 
well. The thermostats provide fin- 
ger-tip control of cooling and, in 
one model, manual selection of 
heating and cooling. Switches, 
mounted on a sub-base, give a 
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choice between automatic cooling 
and system shut-off; and cooling, 
system shut-off and constant or 
intermittent fan operation. The 
sub-base is mounted on the wall 
separately from the thermostat, 
and all wiring connections are made 
to it before the thermostat is 
mounted. Both thermostats are de- 
signed for use with the firm’s heat- 
ing-cooling control panel. The 
thermostats also feature adjustable 
heaters for cooling anticipation to 
prevent excessive temperature in- 
creases before the compressor turns 
on. Conversely, uncomfortable 
temperature overshoot at the end 
of the compressor cycle is avoided. 
Manufacturer: Minneapolis- 
Honeywell Regulator Co., 2753 
Fourth Ave., S., Minneapolis 8. 


signed to resist corrosion from hot 
gases and moisture. The controls 
are fully enclosed and the unit is 
equipped with a variable speed 
blower and dual flow outlets to 
provide flexibility of installation. 
It can be mounted in the attic, 
crawl space or below a basement 
or utility room ceiling, employing 
a horizontal outlet draft diverter. 
Manufacturer: Permaglas Divi- 
sion, A. O. Smith Corp., Milwaukee. 


Precast Shower Floors 

A new precast shower floor in- 
troduced by Fiat Metal is available 
in either Terrazzo or Artstone, pro- 
viding a smooth, joint-free appear- 
ance with a warm, foot-gripping 
surface. The floor is a self-con- 
tained unit that has a metal tiling- 
in flange and drain cast integrally. 






No special construction or added 
support is needed. After the sub 
floor is laid, the shower floor slides 
into place and the drain connec- 
tion made. Shower walls of any 
desired material are finished inside 
the tiling-in flange. 

Manufacturer: Fiat Metal Mfg. 
Co., 9301 Belmont Ave., Franklin 
Park, IIl. 


Condensing Unit 

A 5-hp air-cooled condensing 
unit, designed to provide waterless 
air conditioning for commercial 
buildings and large residential in- 
stallations, has been announced by 
U. S. Air Conditioning Corp. The 
unit can be used to provide cooling 
alone or to convert an existing 





warm air heating system to year- 
‘round air conditioning. The con- 
(Please turn to top of page 80) 
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Quality . -- always under rigid control! 


Better products for longer, more dependable service... 
assured by rigid step-by-step TACO quality control. 


Your profit and reputation depend upon customer 
confidence and satisfaction, factors which are completely 


BETTER HEATING — 
dependent upon the reliability of the products you install. 


TACO’S industry-leading program of statistical quality 
control engineering builds quality into products as they 


are produced, before you install them! 


TACO HEATERS, INCORPORATED 
1160 Cranston Street, Cranston 9, Rhode Island 
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Prepare to make volume dishwasher sales! 


Exclusive new WORK-LEVEL 
YOUNGSTOWN KITCHENS 














Backed by big national advertising! First, 
a hard-hitting two-page spread in The 
Saturday Evening Post. Then — month 
after month — in full-color Youngstown 
Kitchens ads in Life, the Post, and other 
‘Seg magazines. The news of the 
irst Work-Level Dishwasher ever intro- 
duced is going to get around fast. Cash 
in now on tremendous public interest! 


Backed by a _ hard-selling merchandising 
package! You'll get a giant window poster 
to pul] in passers-by. You'll get four-page 
folders that tell your prospects the whole 
story of these great new Dishwashers. 
You ll get Cabinet Sink Books with full 
specifications to help sell your customers! 











| 


| “ean. Siw Unnee 
- , NEW! 30” UNDERCOUNTER DISHWASHER— 

° matches other Youngstown Kitchens 
units! 


NEW! ONLY WORK-LEVEL DISHWASHER ON THE MARKET! 


30” wide. A real first to spearhead your Dishwasher sales! 


® , 1 
MULLINS MANUFACTURING CORPORATION * WARREN, OHIO NEW! 48” COMBINATION—deluxe cabinet 
World’s Largest Makers of Steel Kitchens ts sink plus top-opening Dishwasher! 
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DISHWASHER paces 


spectacular new line! 


Advertising and merchandising blast launches new 30” 
















and dries one piece or two hundred— 
automatically! 


SEE THEM AT THE 


Booth 104-108 — June 6-9 
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PLUMBERS’ SHOW, CHICAGO 
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Calrod heating element holds water at 
135°-145° — hotter than hands could 
stand. Can be used to warm plates, too! 


Jet-Tower” Dishwashers priced with smaller competing models! 


Now, from Youngstown Kitchens, comes the 
most amazing new line of front-opening Dish- 
washers ever introduced—led by a sensational 
Work-Level model that’s a true first in the 
industry. Smash-hits everywhere they ve 
been shown, they're being introduced with 
a sales-building bang in America’s most 
powerful national magazines! 

BIGGER! They're a full 30” wide—big 
enough to do the whole dishwashing job 
for a family of eight! 

BETTER! They utilize the exclusive Jet- 
Tower principle, introduced by Youngs- 


glide out on nylon rollers. 





rust; protects dishes from breakage. 


C1 Please send me complete 
details on the new 
Youngstown Kitchens 


Dishwasher line. 






Opens at front, for easy loading. Neo- 
prene-covered baskets cushion dishes; 


“4 


Tub and doors are made of tough poly- 
ester plastics, fiber glass reinforced. Can't 


Youngstown Kitchens 
Dept. DE-655 ,Warren, Ohio 


town Kitchens in 1950, to get dishes hygi- 
enically clean! 
EASIER! They're fully automatic—open 
at front. Baskets slide out on rollers for 
fast, simple loading. 
LOWER PRICED! They have the big- 
gest capacity of any dishwasher—yet cost 
no more than smaller competitive models! 
FULL PROFITS! No trade-ins—no obso- 
lescence—you keep your profit! 
They're offered in a choice of 4 new colors 
at no extra cost. 





Exclusive Jet-Tower washes with whirl- 


ing jets of super-hot water; gets dishes 
hygienically clean. 








Single streamlined control opens, shuts, 
and runs dishwasher. Self-sealing door 
eliminates gaskets—can’t leak! 





C] Please have your repre- 


NAME (Please print) 





sentative call—no obli- FIRM 
gation. 





ADDRESS 









































IT’S THE 









COLORFUL STYLING 
LIGHT WEIGHT 
LIFETIME CONSTRUCTION 


Beautifully designed in colorful shock-resistant fiber glass 

Selfridge laundry trays are built to last, and styled to sell on sight. 
Weight—just 47 pounds, including stand,can be easily 

installed by one man. And you can stack ’em high in your warehouse 
to save valuable floor space. Selfridge trays are available 

in single, two and three tray combinations for either self-contained 
or counter top application. Write for complete details. 


COLORS: 
Mint 
Coral 
Canary 
Dawn 





















en gpl fidgeoas 


DEPT. A... 5606 EUCLID AVE., 
CLEVELAND 3, OHIO 





Yi 


Rounded corners. . . easy to clean _ Light weight... one-man Installation 


Compact storage saves space 





SOLD THROUGH PLUMBING SUPPLY WHOLESALERS ONLY 
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THESE PLUMBING 
DISTRIBUTORS SELL 
Westinghouse 


AMSTAN SUPPLY DIV., AR&SS 












iron, O. Johnstown, Pa. 
buquerque, N. M. Knoxville, Tenn. 
boona, Po. Lima, O. 
marilio, Tex. Lincoln Park, Mich. 
wstin, Tex Little Rock, Ark. 
baumont, Tex. Lorain, O 

wer Falls, Pa. Louisville, Ky. 
be , O. Mansfield, O. 

leston, W. Va. Memphis, Tenn. 

hicago, Ill. Milwaukee, Wis. 
hilicothe, O. Minneapolis, Minn. 
incinnati, O. Nashville, Tenn. 
leveland, O. New Orleans, La. 
biorado Springs, Colo. Parkersburg, W. Va. 
biumbus, O. Peoria, Il. 
brpus Christi, Tex. Pittsburgh, Pa. 


Tex. Pueblo, Colo. 


, Colo. Rapid City, S. D. 
it, Mich. Rock Island, Ill. 
$t. Louis, Ill. San Antonio, Tex. 
Paso, Tex. Shreveport, La. 
fe, Pa. Sioux Falls, S. D. 
le, Ind. South Bend, ind. 
igo, N. D. Springfield, O. 
, Mich. St. Lovis, Mo. 
| Wayne, Ind. St. Paul, Minn. 
Worth, Tex. Toledo, O 
, Ind. Tyler, Tex. 
and Rapids, Mich. Waco, Tex. 
een Bay, Wis. Wheeling, W. Va. 
milton, O. Wichita Falls, Tex. 
ion, Tex. Youngstown, O. 
iown, N. Y. Zanesville, O. 
HAJOCA CORP. 
istown, Pa. Wilkes-Barre, Pa. 
HERCO PIPE & SUPPLY CO. 
bnrovia, Cal. San Diego, Cal. 
brth Hollywood, Cal. Santa Ana, Cal. 
Bkeanside, Cal. South Gate, Cal. 
werside, Cal. West Los Angeles, Col. 
NOLAND COMPANY, INC. 
ilington, Va. Lynchburg, Va. 
Htlanta, Ga. Macon, Ga. 
lugusta, Ga. Marietta, Ga. 
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harlottesville, Va. Nashville, Tenn. 
hattanooga, Tenn. Newport News, Va. 
olumbia, S. C. Norfolk, Va. 
burham, N. C. Raleigh, N. C. 
padsden, Alo. Richmond, Va. 
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ifphason City, Tenn. Washington, D. C. 
linstom, N.C. Wilson, N. C. 


Winston-Salem, N. C. 


P. E. OHAIR CO., INC. 

edwood City, Cal. San Francisco, Cal. 
Santa Rosa, Cal. 

U. S. SUPPLY CO. 

‘onsas City, Mo. Omaha, Nebr. 

homa City, Okla. Wichita, Kan. 


WESTERN PLUMBING SUPPLY CO. 


on Cal. San Jose, Cal. 
Stockton, Cal. 


x= * 


Lamden, N. J. 
FLECK COMPANY, INC. 


Dayton, O. 
PICKEREL BROTHERS, INC. 
mira, N. Y. 
LeVALLEY-McLEOD, INC. 
resno, Cal, 
FRESNO PLUMBING SUPPLY CO. 
Harrisburg, Pa. 
APPLEBY BROTHERS & WHITTAKER, INC. 
Fiuntington, W. Va. 
BANKS-MILLER SUPPLY CO. 
Dakland, Cal. 
OAKLAND PLUMBING SUPPLY CO. 


‘ortiand, Ore. 
PEERLESS PACIFIC CO. 

Rochester, N. Y. 
ROCHESTER PLUMBING SUPPLY CO. 
Rockford, III. 
MOTT BROTHERS CO. 
[Sacramento, Cal. 
4. R. DETERDING CO. 
Seattle, Wash, 
PALMER SUPPLY CO. 
Byracuse, N. Y. 

INLAND SUPPLY, INC. 
aterbury, Conn. 
TORRINGTON SUPPLY CO. 
iimington, Del. 
SPEAKMAN CO. 














hOD WASTE DISPOSERS 


lon, Mass. 
REPUBLIC APPLIANCE DISTRIBUTORS, CORP. 








VISIT WESTINGHOUSE BOOTHS 767-9 
National Plumbing & Heating Exposition 
Navy Pier, Chicago June 6 to9 











Here’s the Food Waste Disposer that 
practically does away with service calls. 
Actual records from 40 major cities 
show that out of the thousands of 
Westinghouse A-1B Disposers in- 
stalled, only 0.74°%—less than one in 
a hundred—required repairs of any 
kind in one full year of operation. 
And here’s more good news! In 
those rare cases requiring major 
service — you make no repairs. You 
simply replace the entire unit, in 
accordance with the terms of the 





you CAN BE SURE...iIF s Westinghouse 











Not One Repair Call in a Hundred Sales! 


Westinghouse Disposer has Amazing 
99.24% Trouble-Free Record 


Westinghouse Disposer Service Policy. 

The A-1Bhasto bea rugged Disposer 
to permit a policy like this, and it is. 
It shreds all kinds of food waste 
quietly and efficiently. It weighs only 
30 pounds. That makes it a dream to 
install. Its low cost makes it a dream 
to sell. 

This superb Disposer belongs in 
your line. See your Westinghouse dis- 
tributor or wholesaler, or write direct. 
Westinghouse Electric Corporation, 
Electric Appliance Div., Mansfield, O. 








NEW model Climate Changers. 
Cool, heat, dehumidify, hu- 
midify, filter. Multi-Zone units 
provide different climates up to 
6 zones. 





NEW model UniTrane Units. 
Room air conditioners that 
give personalized control of 
climate. Motor-fantype. Filters 
all the air. 








Cold Generator, factory-assem- 
bled water chiller, comes ready 
to hook up to power, water. 
10 to 100 tons. 





CenTraVac, hermetic centrifu 


gal water chiller, automatic 
modulates from 100 to 10% 
capacity. 40 to 400 tons. 





of 








years longer! 


... because Trane bualds it with these advanced 
features for durability and serviceability 


Long after the ordinary reciprocating com- 
pressor shows its age, you’ll find the TRANE 
Compressor still young and healthy—doing 
its job efficiently, quietly. 

In fact, laboratory endurance tests and 
field performance indicate you can expect 
this modern machine to give twice the life of 
the average reciprocating compressor. And 
when it does require normal attention, you’ll 





find TRANE has engineered it for service- 
ability—cutting the number of parts to a 
minimum; using sub-assemblies that easily 
slip into place; providing removable cylinder 
liners to save reboring or replacement. 

Here TRANE has provided all the advanced 
features in one compressor for efficiency, 
longer life, easy maintenance, fewer call- 
backs and adjustments for you! 


Features that add life, assure ease of servicing 


@ Dependable, multi-step capac- 


@ Designed for easy service—so 


@ Removable cylinder liner as- 





ity control reduces starting and 
stopping . . . saving dollars, 
adding years to life. 


Exclusive cadmium-plated 
valves last up to 800% longer 
than ordinary steel valves... 
assuring customer satisfaction. 


one man can disassemble and 
assemble in under four hours 
without special tools. 


One man can handle compact 
crankshaft without blocking, 
without strain. No rebalanc- 
ing needed. 


sembly slips into place easily. 
Saves reboring. 


@ Interchangeable parts—any 


part fits any machine. 


®@ Generous handholes for acces- 


sibility. 


All these, all modern features, are yours 
only in the TRANE Reciprocating Compres- 


sor. See your nearest TRANE Sales Office or 
write TRANE, La Crosse, Wis. 





8-cylinder model shown. Capacities 
10 to 50 tons. In duplex models to 
100 tons. 


RANE 


MANUFACTURING ENGINEERS 


One source, one responsibility for: 
Air Conditioning + Heating +» Ventilating 
Heat Transfer Equipment 


The Trane Company, La Crosse, Wis. « Eastern Mfg. Div., Scranton, Pa. ¢ Trane Co. of Canada, Ltd., Toronto « 90 U.S, and 17 Canadian offices 























Shopping with D. E. 





(Continued from page 72) 
denser unit is remotely installed 
and used in conjunction with a 
housed direct expansion cooling 
coil or coil and blower combination. 
Its components include a compres- 
sor, motor, receiver and condens- 
ing coil. Copper tubing carries the 
refrigerant to and from the cooling 
coil, which is installed in the air 
distribution system. Installation 
may be either inside or outside the 
building. 

Manufacturer: United States Air 
Conditioning Corp., 3300 Como 
Ave., S.E. Minneapolis 14. 


Insulating Union 

A new dielectric union announc- 
ed by Grabler is used to insulate 
one air or gas supply line pipe from 





another, preventing the passage of 
electric current and eliminating 
electrolytic corrosion due to stray 
currents, galvanic action and other 
related electrical causes. The union 
is rated at a dielectric strength of 
250 volts and designed for 300 psi 
with cold water and 150 psi with 
steam. The illustration shows the 


disassembled union (left) and a 

cutaway view of the unit. 
Manufacturer: The Grabler Mfg. 

Co., 6565 Broadway, Cleveland 5. 


Return Air Grilles 

A new return air grille an- 
nounced Ly Titus Mfg. Co. features 
one-piece assembly for any size 





opening. This feature thus elimi- 
nates the need for butting together 
of smaller grilles. The curved, 
hemmed fins give 80 percent free 
air and permit no see-through due 
to the positioning of the fins. 

Manufacturer: Titus Mfg. Corp., 
Waterloo, Ia. 


Shower Rod 

A new shower rod design, called 
a Spacer-Rod unit, which converts 
5-ft rods to 54% or 6-ft rods by the 
substitution of inexpensive center 


o 


_ 





t 


Nu-Way Adds Three More Oil Burners to Line 





Three new oil burners covering 
a range of applications from me- 
dium-sized homes to commercial 
installations have been announced 
by Nu-Way Corp. One model 
features a firing range from 3 to 
8 gph and is equipped with twin 
nozzles and a two stage pump. 


80 





Other features include a delayed 
action valve, a sand cast aluminum 
alloy housing and the firm’s heavy 
transformer. The unit is available 
with adjustable floor or flange 
mountings. Two other models, with 
firing ranges of 8 to 15 and 15 to 
20 gph respectively, also feature the 
aluminum alloy housings. They are 
equipped with twin nozzles, dual 
ignition systems and two independ- 
ent transformers. An _ electronic 
primary mounted relay is standard 
equipment on both models, and 
both have adjustable floor mount- 
ings. Adjustment of the nozzle 
while the burner is in operation 
is an additional feature. 

Manufacturer: Nu-Way Corp., 
Rock Island, IIl. 









sections, has been introduced by 
Beaton & Corbin. A special design 
feature permits the sliding of pins 
over the joints. The unit is individ- 
ually boxed with brass flanges and 
wood screws and comes packed 
with 25 rod assemblies tc a 35-lb. 
carton. 

Manufacturer: Beaton & Corbin 
Mfg. Co., P.O. Box 191, Southing- 
ton, Conn. 


Bronze Globe Valve 

A new bronze globe valve for 
throttling service has been intro- 
duced by Lunkenheimer Co. A 
special feature of the valve is a 
new seating metal, called “Brinal- 
loy”, which is hardened all the way 
through for increased wear and 
corrosion resistance. The valve 
also employs a flat-seat design, a 
special alloy stem to resist stem- 
thread wear, the firm’s non-slip 
hand wheel, high-strength bronzes 
in body and bonnet and true back- 





seating which permits safe repack- 
ing under pressure. 

Manufacturer: The Lunkenhei- 
mer Co., Box 360, Cincinnati 14, O. 


Customized Hand Trucks 
Leebaw Mfg. Co. has announced 
that its hand trucks can now be 
built to the specifications of the in- 
dividual user. Several basic styles 
of trucks are offered, but each user 
can specify a particular truck built 
to meet his own special needs. The 
basic industrial model (illustrated) 
is an all-steel welded utility truck 
with 6-in. swivel-tilt type casters 





and mold-on rubber tires. Other 
features include angle iron sides, 
steel pipe handles and steel deck. 
Manufacturer: Leebaw Mfg. Co., 
65 Wayne Ave., Youngstown, O. 
(Please turn to top of page 132) 
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Point-for-point ... Lennox gives you more 
_ selling features. Steel heat exchangers with 
“silent seal” cabinet anchoring; whisper- 
quiet, floating blowers; exclusive hammock 
filters; Mellow-Warmth controls; beautiful, 
baked enamel cabinets are just a few of 
the reasons it pays to sell the No. 1 line. This dealer policy helps 


make YOUR name No. 1 locally: 





» Finest, most complete sales and service training program... teaches 
your men the latest techniques to increase your sales volume. 


Proven new-business development ideas... real, two-fisted selling 
tools...to get extra heating and air conditioning sales. 


Special tailor-made promotion kit to help your builders sell their 
houses (a Lennox exclusive). 


Nationwide branch office engineering service — heating and air 
conditioning technicians. at your disposal — anywhere, anytime. 


Largest consistent advertising program... tells your prospects 
about your products and services. 


The finest products in the industry... the most complete line 
to sell. 


A product warranty that assures customer satisfaction. 


IN WARM AIR HEATING, MORE FAMILIES BUY LENNOX THAN ANY OTHER MAKE 


Over 100 models, gas, oil, coal... Air conditioning, too! 


ANOTHER PROFIT 
OPPORTUNITY 


Here's draft-free perimeter heating ... perfected! A real sales story 
to tell... for extra profit. 


Clip 7 


THE LE 
NNO 
(Address ° " 





THE LENNOX FURNACE COMPANY |“ NAme 


Marshalltown, lowa * Columbus, Ohio + Syracuse, 
N.Y. © Salt Lake City, Utah ¢ Los Angeles, Calif. 
Fort Worth, Texas * Decatur, Ga. * Des Moines, lowa 
In Canada: Toronto and Calgary 
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More features to talk about, of course, but it’s the dealer policy that makes 
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for year ’round air conditioning 


MOST SIMPLE 
INSTALLATION EVER! 





Make all connections 


on mounting base... 























then, simply “plug in” 









































the thermostat. 


IN ADDITION... 








no other thermostat has all these great features! 


e Compact, modern horizontal “New Look” in room * Snap-acting magnet contacts, time-tested on Penn 


thermostats. 


e Attractive neutral-colored plastic cover blends with 


any color scheme. 


e Single dial heating and cooling setting simplifies 
homeowner's operation. 


e Penn “heat anticipation” holds heating tempera- 


ture within one degree of selected level. . 


e Penn “cold anticipation” assures closer control of 
cooling temperature and lowest relative humidity. 


e Complete flexibility of fan control to meet all de- 
sign and application conditions. 


e Choice of one manual switch for system and one for 
fan... or single manual switch combining both. 





desis ==. 


AUTOM 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINE 
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heating and cooling thermostats in over 20 years 
of field experience. 


Changeover from heating to cooling may be man- 
val only; automatic only; or combination manual 
and automatic for homeowner selection according 
to his needs. 


Seven models available . . . for cooling only; heat- 
ing and cooling; or heating and two-stage cooling 
.. . to fulfill all possible air conditioning needs. 


Don’t settle for less when Penn costs no more! Be 
sure the packaged air conditioning you sell and 
install is fully equipped with Penn automatic con- 
trols. Penn Controls, Inc., Goshen, Indiana. 


| ll 53 515 E31 GEREN ame 


ATIC CONTROLS 
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Mone dollare 


in your pocket when you 
install T&B Baseboard 


You save hours and dollars on every job...with 
T & B’s exclusive, simplified 4-step installation. 


You save footage on every job...I=B=R ap- 
proved ratings give more BTUs per foot. 


You give your customers luxurious comfort and 
the very finest appearance. 


Get all the facts. Write today for 
Catalog 302 ...or ask your 
wholesaler for the full T & B story. 


hee 


NEW BRITAIN, CONNECTICUT 
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AIR CONDITIONERS 


USE DEPENDABLE 
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ELECTRIC MOTORS 
TO QUIETLY CIRCULATE 
CONDITIONED AIR 
Servel’s @bsorption refrigeration 
principle eliminates moving 
parts in the cooling%gystem for 
less wear . . . longer servVigg, 





Franklin’s resilient-mounted 
blower motor powers QUIET 
circulation of conditioned air, 
summer and winter, for Ser- 
vel all-year (2) comfort. Servel 
chooses’ Franklin motors for 


DEPENDABILITY. 


v 


ervel EVAPORATIVE COOLERS 


FUNCTION QUIETLY AND EFFICIENTLY WITH 
a POWERED PUMPS 





Franklin motors are Controlled watereooling in this 
built for quiet, Servel unit depends @m an effi- 


trouble-free, depend- cient motor-pump engineel by 
able performance. 


Franklin and a well-known pum, 







manufacturer. This motor-pump 
was designed to Servel’s own 
specifications and high standards 
of dependable service. It has 
proved to be outstanding in 
performance in hundreds of 


recorded installations. 





Manuf rs Squipment ... 
Sciatic dilliaiied endtame ufacture of Home Equipment ; 
motors contribute greatly find Franklin engineers very helpful when designing quality products for 


Me a competitive market. A Franklin adaptation will cut your costs. 
products of many leading 
manufacturers. 


OGK FOR FRANKLIN MOTORS ON: 


Franklin Electric Co., Inc. 


345 EAST SPRING STREET . . . BLUFFTON, INDIANA 





LEADING WATER SYSTEMS 


THE FINEST SUBMERSIBLE PUMPS 








LATEST TYPE CELLAR DRAINERS 
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POPULAR HEATING AND AIR 
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S THE EDITORS SEE IT! 








It's Worth Your Support 


In the Era of The Big Giveaway, it seems 
strange that a proposed federal law should be 
opposed although it will cost the taxpayer 
nothing, will stimulate an essential national 
industry and will help millions of Americans 
enjoy better living. 

Yet such opposition is being given to such 
a proposal—a bill which would liberalize FHA 
Title I home improvement loans. 

The specific amendments liberalizing loan 
requirements and reasons behind the easier 
terms are presented on page 116. 

This industry has never supported dole-type 
legislation which would unnecessarily burden 
the taxpayer . . . but the FHA program is no 
such economic perversion. It was started on 
taxpayers’ money two decades ago, but has paid 
back every cent to the treasury. 

The easy-term recommendations presented to 


Our Readers Made It Possible 


When an actor or TV personality wins an 
Oscar or Emmy, he usually finds it necessary 
to thank everybody in sight—‘‘my dear director, 
my invaluable agent, my faithful poodle,” and 
numerous others. 

Well, we’ve won an award, too, in the highly 
competitive Industrial Marketing editorial con- 
test for business papers. And we; too, would 
like to thank the people who made it possible 
—hbut not our printer, not our stenographer, not 
even our wives. 

We'd like to thank our readers. Editors 
realize that any award-winning publication is 
only as good as its readers make it. Readers 
make a magazine the leader in its field with 
their continued stimulation and interest, their 
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Congress last month will not transform this 
sound business program into any visionary 
scheme. The proposals come from practical 
business experts of conservative background. 
bankers, industrialists, ete. 

What these leaders propose is merely to per- 
mit 48-million American families to borrow 
money on easy terms for the improvement of 
their homes—a national resource which has for 
years been grossly neglected. 

Broadening of Title | modernization loans 
is the type of legislation Washington should 
see more often. Unfortunately, opposition which 
killed liberalization last year is still at work. 
Members of the plumbing and heating industry 
would do good—as citizens and businessmen— 
to fight these obstructionists. A letter to your 
Congressmen, and to members of the Senate 
and House banking committees, would be a vote 
for sound economic legislation, beneficial with- 


out being tax burdening. END 


praise and criticism, their support and inspira- 
tion. 

The fact that in the past 14 years, Domestic 
ENGINEERING has won 15 awards testifies to the 
reader support we've enjoyed. That this support 
is growing is proven by the steady increase in 
our subscriptions—up 53 percent since 1946. 
The significance of this reader interest can’t 
be appreciated until it’s realized that Domestic 
ENGINEERING is the only magazine with a fully- 
paid circulation for plumbing and heating con- 
tractors and wholesalers. 

This sort of backing is what makes a publi- 
cation go out and win awards—the feeling that 
thousands of readers have faith in your product 
and are confident that faith is worth while. 

That’s our real award. We are grateful for 
it. Thank you. END 
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The New Trade Practice Rules... 


HOW WILL THEY AFFECT 


A BIG sTEP toward eliminating unfair business 
practices in the plumbing and heating industry 
was taken last month when Trade Practice Rules 
for wholesalers became official. 

While the rules apply specifically to the whole- 
sale level of the industry, contractors and manu- 
facturers will also be affected either directly or 
indirectly. 

In the past, the general attitude concerning an 
unfair trade practice has been one of two alter- 
natives: (1) ignore it—and lose business; (2) 
meet it—and lose money. Neither is helpful or 
constructive and merely makes a bad matter 
worse. 

The Trade Practice Rules now provide a con- 





What: 


A set of rules for the plumbing and heating 
industry designed to clarify existing Federal 
laws regulating the conduct of business (com- 
plete text, page 93). 





Why: 





In general, to maintain free and fair competi- 
tion within the industry. 


When Are the Rules Effective: 


The rules became effective May 14, 1955, fol- 
lowing their promulgation by the Federal Trade 
Commission one month earlier. 





Who’s Affected: 





The rules, as presently written, apply directly 
to the wholesale plumbing and heating industry. 
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Heres the Trade Rules 


structive approach to the problem since they can 
be an effective instrument for stopping unfair 
practices right at the source. 

In any program of this magnitude, there are, of 
course, a lot of questions to be answered, mis- 
understandings cleared up and a great deal of 
general information to be digested. 

In appreciation of this fact, Domestic Enct- 
NEERING has prepared this article as a guide for 
clearer understanding of the rules and their appli- 
cation in the everyday business conduct of whole- 
salers, contractors and manufacturers. 

Interviews with the Federal Trade Commission 
in Washington, wholesalers, manufacturers and 
contractors, as well as various associations, have 


Program at a Glance: 


However, many of the regulations apply in- 
directly to contractors and manufacturers on 
those phases of their activity that involve whole- 
salers (see article). 


How Will They Be Enforced: 





Complete compliance procedures are still being 
worked out—in particular the question of 
whether or not there is to be an industry com- 
mittee formed. Actual enforcement will be in 
accordance with regular procedures of the Fed- 
eral Trade Commission. 





Who Will Benefit: 





Since the basic purpose of the rules is to pro- 
mote the maintenance of fair competitive con- 
ditions in the interest of industry, trade and the 
public, everyone in the industry will presum- 
ably benefit, including the public it serves. 
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turned up a number of specific questions regard- 
ing the rules. The questions most frequently 
asked, along with the answers, are presented in 
the following pages. 

It should be pointed out that the answers are 
necessarily brief, omitting lengthy quotations 
from the various Federal laws which apply. The 
salient facts, however, are given in the answers. 

The consensus of those interviewed is that the 
rules are a good thing for the industry as a whole. 

To get the contractor slant, DE interviewed 
Clyde Neer, president of the Plumbing Contrac- 
tors Assn. of Chicago, William Readey, secretary, 
and John Dorsey, chairman of the group’s legis- 
lative committee (page 93). 

Mr. Dorsey summed up the contractor’s view- 





MANUFACTURER 


point for D. E. readers with these words: 

“IT have sometimes felt that business ethics in 
general are at an all time low. Anything that will 
help overcome some of the nefarious practices 
which have crept into our industry is a good 
thing. Basically, the problem is a moral one and 
corrective measures should start with the indi- 
vidual. However, there is certainly nothing wrong 
for business itself to take the lead and if indi- 
viduals are made more aware of the problem and 
what must be done to correct it through a pro- 
gram such as the Trade Practice Rules, I am cer- 
tainly for it. 

“T don’t think there is any doubt that we all 
want the benefits which can accrue from a pro- 

(Please turn to center of next page) 












































continued ... 








20 Questions and Answers Show How New Trade Rules Will 











“Is he a wholesaler, or isn’t he?”’ 
. . . Connecticut contractor asks 


One of my wholesalers does a small amount of 
his business at the retail level, even though he is 
known as a “plumbing and heating wholesaler.” 
Is he violating any of the rules? 


He is not violating any rules as long as it is clearly 
established that he sells both wholesale and re- 
tail. This must be indicated by adequate signs, 
or departments, or by actually telling the cus- 
tomer that the sale is being made at retail prices. 
He would be violating the rules if the overall ap- 
pearance of his business caused a purchaser to 
believe he was buying at wholesale prices, when 
such is not the fact. A definite distinction be- 
tween retail and wholesale must be made. 


(Continued from preceding pages) 
gram of this kind. If it works out at the whole- 
sale level, I imagine that we contractors will want 
something of a similar nature for ourselves.” 

James Peery, executive secretary of the Cen- 
tral Supply Assn., and one of the members of 
the Trade Practice Rules Committee, pointed out 
that there is far more involved for a full compre- 
hension of the rules than a casual reading. 

“The rules should receive the most careful at- 
tention of every wholesaler,” Peery said. “Com- 
plying with the law—and seeing that others do— 
is a good precept for any business. Every whole- 
saler in the industry should get behind these rules 
and do everything within his ability to promote 
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“When is a sale ‘below cost 
.. . Florida wholesaler wants to know 


Exactly what cost items would I, as a wholesaler, 
consider in determining whether or not a sale 
was actually below cost? 


All elements that figure into the acquisition and 
distribution of the products involved should be 
considered. They would include labor, material, 
depreciation, taxes and all general overhead ex- 
penses. Some wholesalers see in this portion of 
the trade practice rules an opportunity to reap- 
praise their costing methods; that is, if they are 
forced to evaluate each sale, their profit picture 
will be spelled out more clearly, pointing out 
weak spots and areas where improvements can 
be made. 


their full understanding and effectiveness. 
“Through close observance of the regulations— 
and enforcement where necessary—we have a 
good chance of eliminating unfair trade practices 
from our business affairs,” Peery indicated. 
Peery said that, in general, manufacturers have 
expressed approval of the rules program and feel 
that the entire industry will benefit. In a state- 
ment to Domestic Encrneertnc, F. F. Elliott, 
senior vice president of sales for Crane Co., said 
that while the rules do not contain any points not 
now covered by existing laws, having them 
spelled out in detail by the Federal Trade Com- 
mission should have a deterring effect on those 
wholesalers who try to take advantage of their 
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“Are pick-up allowances legal?” 
. .. Texas contractor hopes they are 


My wholesaler gives me a price allowance when 
I pick up supplies with my own truck instead of 
having him make the delivery to my store. Are 
either of us violating the trade practice rules? 


Assuming that the wholesaler customarily pays 
delivery charges, there is no violation of the rules 
—as long as the allowance does not exceed the 
regular delivery charge. However, if he makes 
such allowances to one customer, he is required 
to make a similar allowance to all other cus- 
tomers who elect to pick up material at his place 
of business. If he favored one contractor over 
another in this regard, the practice would be one 
of illegal price discrirnination. 


competitors by unethical and illegal practices. 

Any sound business management has long con- 
ducted itself in accordance with similiar rules 
Elliott said. 

On these and the following pages are ques- 
tions asked by wholesalers and contractors on 
specific points involving the new rules. The an- 
swers will serve to guide others in understanding 
their application. The questions follow: 


’ 


In my town there is a large hardware whole- 
saler who also sells plumbing and heating sup- 
plies. Is he affected by the trade practice rules 
that have been set up for our industry? 


Yes, he must comply with the rules on that por- 


‘“‘When are delivered prices justified?” 
. California wholesaler ponders 


If I quote delivered prices to contractors in one 
town, but not to those in another town just as 
close because it is not located on a through high- 
way, am I violating any of the rules? 


Strictly speaking, this action could constitute 
illegal price discrimination if the contractors in 
the two towns are in competition with each other. 
However, the wholesaler could successfully de- 
fend a charge of price discrimination by showing 
that the difference in price only makes allow- 
ance for the difference in cost of sales. In other 
words, the fact that one town is not located on 
a through highway is certainly a factor in the 
wholesaler’s cost of sales in that town. 


tion of his wholesale business involving the sale 
of plumbing and heating products to contractors. 


Must I sell a customer what he wants to buy, or 
can I insist that he buy certain items in combina- 
tion and also in specified minimum quantities? 


There is nothing in the rules to prevent the whole- 
saler from establishing minimum quantities in 
which he wishes to sell. In regard to selling in 
combinations, it all depends on the circumstances. 
Supposing a wholesaler is the only one selling air 
conditioning equipment in his area. His refusal 
to sell the air conditioning equipment unless the 
buyer also purchased his heating equipment 
would be unlawful since it would have an adverse 
(Please turn to center of next page) 












continued .. . 














More Questions and Answers on the New Trade Practice 





ey ® 


“Is exclusive representation legal?” 


. Oklahoma contractor asks 


If I want to handle a wholesaler’s line of mer- 
chandise, can he legally insist that I handle it on 
an exclusive basis? Can he insist that I don’t 


handle certain competing lines? 


Assuming that the contractor is not a legal “agent” 
of the wholesaler, there is the probability of re- 
stricting competition and a tendency to create a 
monopoly. Such a practice could, therefore, be in 
violation of the rules. The same situation would 
apply if a wholesaler tried to insist that a con- 
tractor not handle competing lines of a similar 
product. 


(Continued from preceding pages) 
effect on competition. On the other hand, it would 
not be unreasonable for him to refuse to sell one 
item out of an assembly of fixtures unless the 
customer bought the entire assembly. The im- 
portant point is what effect the action would 
have on competition. 


I understand that it is possible, under the trade 
rules, to make price changes in response to 
changing market conditions. What is there to 
prevent a wholesaler from using this fact as a 
screen for price discrimination among contractors 
who buy the same merchandise in like quantities, 
but on different days or a week apart? 


The question seems to suggest that a wholesaler 
might lower prices one day and then restore the 
regular price a short time later. It is possible, 








“Can quantity shipments be split?” 


. Wyoming wholesaler seeks answer 


Suppose I receive an order for a large quantity of 
an item at a lower price for a quantity purchase, 
but I don’t have the full quantity in stock. Can I 
deliver a small quantity immediately and bill that, 
plus the remainder, at the quantity price? 


” 


Assuming that the lower price is “cost justified 
by virtue of lower delivery costs for a quantity 
shipment, the answer to the question would have 
to be “no.” In other words, shipping in smaller 
quantities would not result in the same savings 
in delivery costs and, therefore, the lower price 
could not be justified under the rules. 


of course, for him to defend any charge of price 
discrimination on the basis of changing market 
conditions. However, in such an instance, the 
burden of proof lies with the wholesaler and he 
would have to establish such proof to the satis- 
faction of those hearing the case. A situation 
such as that described in the question would 
seem to be strong evidence that the price reduc- 
tion was not made in response to changing mar- 
ket conditions, and would be in violation of the 
rules. 


Is there anything in the rules which require that 
I, as a wholesaler, must sell to any contractor 
who wants to buy from me? 


There is nothing in the rules to prevent a whole- 
saler from selecting his own customers. However, 
any agreement between two or more wholesalers 
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“When is substitution permitted?” 


... A question from Minnesota 


If a contractor orders an item under a certain 
brand name, can I substitute another brand with- 
out notifying him? Would it make any difference 
if the substitute brand is known to be of the same 
quality and standard? 


Such a substitution would violate the rules unless 
the customer was notified and his consent ob- 
tained before delivery was made. The key point 
here is that if the customer believes he is receiv- 
ing what he ordered, when in fact he is not, it is 
a violation even if the substitution is of the same 
quality. 


not to sell to a particular customer would, of 
course, be in “restraint of trade” and would be 
illegal under Federal law. 


I handle some “fair traded” items. Suppose I 
want to close out one of these lines at prices lower 
than those stipulated under fair trade laws. 
Would this be permitted and could I restock that 
item at a later time? 


Various state fair trade laws do permit the sale 
of such products at less than the fair trade price 
if the purpose is a bona fide closeout sale to dis- 
continue the line. If such a sale is offered in 
good faith, there is nothing to prevent a whole- 
saler from restocking the item later if the manu- 
facturer will sell to him. However, if he resumes 
handling it shortly after the sale, the action might 
constitute strong evidence that the sale was not 


“How do I file a complaint?” 


... (and can it be anonymous? ) 


Since there is no industry committee at the pres- 
ent time, how would a complaint be filed and how 
much evidence or proof is required? Can a com- 


plaint be filed anonymously? 


Complaints should be filed directly with the Fed- 
eral Trade Commission in the form of a letter 
and should contain all the material facts avail- 
able as they relate to the alleged violation of the 
rules. A complaint cannot be filed anonymously 
since it is usually necessary to obtain additional 
information. However, the name of the complain- 


ant is kept confidential. 


in good faith and he could get in trouble. 

In some states, the fair trade statutes say that 
the manufacturer must be offered the opportunity 
to buy back fair trade items at the original pur- 
chase price. 


How can I meet the lower price of a competitor 
in individual transactions and be sure I am not 
violating any rules? 


If a competitor offers merchandise of a quality 
and grade substantially the same as yours at a 
lower price than you are charging, you may in 
good faith meet that price without reducing your 
price to other customers, unless the competitor’s 
price is unlawful and you know or should know 
that it is unlawful. The intangible of “good faith” 
is an important factor in this question. If, for 
(Please turn to top of next page) 
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continued .. . 


example, a wholesaler, by diligent inquiry, should 
discover that an alleged lower price actually was 
not available to his contractor customer, he would 
not be acting in good faith in lowering his price. 
By the same token, if, as a reasonable and pru- 
dent business man, he suspects that the price he is 
meeting is unlawful, again he would not be act- 
ing in good faith in lowering his price. 

The test appears to be whether the wholesaler 
has or should have such knowledge as would lead 
him to believe that his customer has actually 
been offered a lawful lower price. 


I have a lot of Dtu competition in my area and 
am wondering if these companies are affected by 
the trade practice rules? 


Such concerns are subject to the rules for that 
portion of their business which involves the sale 
of industry products to plumbing and heating 
contractors. Their direct-to-consumer sales would 
not be subject to the rules. 


There are times when I make sales below cost. 
How can I be sure I’m not violating any of the 
rules on these sales? 


The rules would be violated if such sales below 
cost were made with “the intent or purpose, or 
where there is a reasonable probability, that the 
effect would be to suppress competition or tend 
to create a monopoly.” 


If my wholesaler refuses to make an allowance 
for delivery charges, is he violating any of the 
rules? 


No, there is nothing in the rules which says that 


a wholesaler must pay delivery charges. How- 
ever, if he does make an allowance for some con- 
tractors, then he must do it for all in order to 
avoid a charge of price discrimination. 


I am a contractor. How might I become involved 
knowingly or unknowingly in a violation of the 
rules? 


If your wholesaler were to charge you a lower 
price than he charges other contractors for the 
same grade and quantity of merchandise, you 
could be involved in the violation of rules pro- 
hibiting price discrimination. 


As a plumbing and heating contractor, will I be 
permitted to report what I interpret as a viola- 
tion of the new rules, which I understand apply 
only to the wholesale branch of the industry? 


Since the new rules merely pinpoint and clarify 
existing Federal laws governing price discrimina- 
tion, restraint of trade and other illegal practices, 
you would be allowed to report a violation on 
the part of a wholesaler, or any other business- 
man who was in violation of existing laws. 


I have heard that an industry committee will be 
formed to facilitate enforcement of the new rules. 
What are the duties and responsibilities of such 
a committee? 


At the present time, the rules do not provide 
for an industry committee. However, the Federal 
Trade Commission is currently studying the mat- 
ter of industry committees for this, and all other 
industries, and a statement regarding their forma- 
tion, duties and limitations will probably be is- 
sued in a month or two. END 





F.T.C. Official Sees New Trade Rules 





Charles E. Grandey 
Director, Bureau of Consultation 
Federal Trade Commission 


“TravE Practice Rutes reflect laws which 
have been developed through experience to 





as Benefiting Industry 


meet competitive practices and needs. Com- 
pliance with the rules promotes sound, 
healthy and fair competition and will benefit 
the industry as a whole and every member in 
it, as well as those it serves. 


a“The degree of voluntary compliance 
achieved will depend in a large measure on 
industry members having a complete and ac- 
curate knowledge of the rule requirements. 
The dissemination of this information is vital 
to the success of our compliance program. 


= “Because of the importance of this fact, I 
am especially grateful to Domestic ENGINEER- 
nc for publishing information which will 
assist the plumbing and heating industry 
toward a more complete understanding of 
the Trade Practice Rules Program.” 
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Engineering editors with top officials of the Plumbing Con- 


tractors Assn. of Chicago. Shown are (1) William Readey, 


continued... 


Text of the New 


Rule 1—Misrepresentation and Deception in General 


It is an unfair trade practice, in connection with the 
distribution, sale, or offering for sale of industry 
products, to use, or cause or promote the use of, any 
trade promotional literature, advertising matter, 
guarantee, warranty, mark, brand, label, trade name, 
picture, design or device, designation, or other type of 
oral or written representation, however disseminated 
or published, or to fail to disclose any material fact, 
when such representation or failure to disclose has 
the capacity and tendency or effect of misleading or 
deceiving purchasers or prospective purchasers with 
respect to the type, quality, grade, substance, size, 
weight, capacity, quantity, manufacture, or distribu- 
tion of any product of the industry, or in any other 
material respect. 


Rule 2—Misrepresentation as to Character of Busi- 
ness. 


It is an unfair trade practice for any member of 
the industry, in the course of or in connection with 
the distribution of industry products, to misrepresent, 
directly or indirectly, by means of advertising, letter- 
heads, telephone listings, oral statements, or other- 
wise, the character, extent, or type of his business. 


Rule 3—Deception as to Nature of Sales Transactions. 


When an industry member sells industry products 
at both wholesale and at retail in the same establish- 


HOW THE TRADE PRACTICE RULES will affect con- 
tractors was the subject of this interview by Domestic 





executive secretary; (2) John Dorsey, chairman of the 
legislative committee; (3) James Purnell, DE managing 
editor; (4) Clyde Neer, president of the association, and 
(5) Edward Howard, DE associate editor. 


Trade Rules... 


ment, it is an unfair trade practice for such industry 
member to sell any such products under circumstanc- 
es having the capacity and tendency or effect of 
causing purchasers to believe that they are buying at 
wholesale prices when such is not the case. 


Rule 4—Misrepresenting Products as Conforming to 
Standard. 


In connection with the sale or offering for sale of 
industry products, it is an unfair trade practice to 
represent, through advertising or otherwise, that such 
products conform to any standards recognized in or 
applicable to the industry when such is not the fact. 

(Note: Illustrative of the type of misrepresentation 
inhibited by the rule is the practice of an industry 

(Please turn to top of page 244) 





What Is Your Question? 


DoMESTIC ENGINEERING will be glad to ob- 
tain authoritative answers to questions from 
contractors and wholesalers regarding vari- 
ous phases of the new Trade Practice Rules. 

Address all questions to the attention of 
the Editor, 1801 Prairie Ave., Chicago 16. 
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Sales drive covers six a 


counties in three eastern. 
states. Use D.E.’s remodeling 
film, “The Bay City Story,” to. 
chart course at pilot meeting 


i, 


MAPPING STRATEGY: Charles Abrams, general 
manager of County Seat Supply, points out target 
areas to John King, Hartsdale, N. Y., contractor. 
Map copyright, Rand McNally & Co., Chicago. 




















A TARGET AREA that takes in 
six counties in New York, New 
Jersey and Connecticut has been 


out for an intensive 


mapped 
modernization sales drive by a 
White Plains, N. Y. wholesaler 
and several hundred plumbing 
and heating contractors. 
Strategy for the campaign was 
developed at a pilot meeting at- 
tended by more than 250 con- 
tractors seeking relief from com- 
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petitive price pressures in the 
new construction field. The meet- 
ing, operated as a modernization 
forum, was sponsored by County 
Seat Supply Companies and fea- 
tured a panel of experts in mar- 
keting, merchandising and fi- 
nancing. 

Keynote of the program was 
DOMESTIC ENGINEERING’S re- 
modeling film, “The Bay City 
Story,” which defines the scope 


of the modernization market and 
outlines how contractors can 
penetrate it effectively. The film, 
based on original research by 
this publication, shows that ap- 
proximately one out of every 
five existing homes is a prospect 
for plumbing or heating mod- 
ernization. 

Charles Abrams, general man- 
ager of County Seat and prime 
mover in organizing contractors 
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in his area for the remodeling 
push, directed the forum. He has 
placed his firm’s entire organiza- 
tion at the disposal of all con- 
tractors who want to develop this 
business. 

“When I first read D.E.’s re- 
port on the remodeling potential 
three years ago,” says Abrams, 
“I felt then that it was one of the 
biggest things that ever hap- 
pened in this industry. With 
more customers telling me every 
day how tough it was getting to 
make a decent profit in new 
work, I realized that now was the 
time to help them become more 
active in remodeling.” 

Abrams’ plans call for following 


A MODERNIZATION FORUM attended by over 250 con- 
tractors from New York, New Jersey and Connecticut was 
sponsored by County Seat to kick-off the program. Note 


Up to Push Modernization... 


up the forum with weekly meet- 
ings to serve as remodeling sales 
workshops. Another step he has 
taken is to add a specialist in sell- 
ing modernization to the County 
Seat staff who will work exclu- 
sively with contractors in closing 
sales and making contacts with 
prospects. 

“Our branches in Peekskill and 
Mt. Kisco,” Abrams points out, 
“also are helping every contrac- 
tor gain a bigger share of this 
market in every possible way. 
This means our show rooms will 
be open at night or on Saturdays, 
if it will help move a sale along. 
It means we will assist any dealer 
with his advertising, if he is 









really earnest about going after 
this business. It means we will 
work with contractors in their 
stores, in our offices, on their 
jobs at any time of the day or 
night, if they want or need our 
help.” 

Still another service put into 
effect by County Seat was to pro- 
vide an assortment of financing 
plans for contractors to use in 
selling modernization. These ar- 
rangements were made _ with 
three different banks through 
credit manager, Howard Leavy, 
who also serves as financing con- 
sultant for dealers. 

In Peekskill, Mel Weiner, 


(Please turn to top of next page) 





remodeling posters from D.E. Sales Kit on display at 
meeting. Films were shown by Domestic Engineering, 
American-Standard and Eljer Company. 
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(Continued from preceding pages) 
branch manager, is setting up his 
operation also to help contractors 
set themselves up as headquar- 
ters for home modernizing. More- 
over, both Abrams and Frank 
Candrea, manager of the main 
office in White Plains, are cur- 
rently compiling a prospect list 
of people who live in homes more 
than 20 years old and are routing 
these on to the nearest dealer. 

The biggest step in tie pro- 
gram, however, is yet to come. 
Right now, Abrams and Joe 
Goldstein, manager of the Mt. 
Kisco branch, are working with 
contractors in that area to estab- 
lish an official modernization 
week through the cooperation of 
civic authorities. Similar pro- 
grams will follow in other com- 
munities. 

It all started with the modern- 
ization forum which presented 
the facts about the market and 
outlined the sales tools. Featured 
on the forum was John Schoeph, 
modernization editor of Domegs- 
TIC ENGINEERING, who evaluated 
the market and explained why 
contractors should be interested 
in it. The other speakers were 
Neil Johannessen and William 
Rech of American-Standard who 
discussed the local markets and 
showed a film stressing the bene- 
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PANELISTS on the forum program discussed all phases 
of selling the modernization market. Left to right are Neil 
Johannessen, American-Standard; William Rech, Amer- 





fits of modern plumbing com- 
forts. Ray Jones of Eljer Com- 
pany presented a film on how to 
develop a modernization sale and 
discussed various selling meth- 
ods, and Robert Bradley, local 
banker, discussed the importance 
of financing and the various plans 
available to dealers. Bill Marri- 
ott, White Plains newspaper pub- 
lisher, offered tips on merchan- 
dising the remodeling idea. 

Mendy Sussman, president of 
County Seat, has this to say about 
the program: 

“When Charlie first proposed 


ican-Standard market analyst; John Schoeph, Domestic 
Engineering; Charles Abrams; Robert Bradley, banker; 
Ray Jones, Eljer Co.; 



























and Bill Marriot, publisher. 


this idea to me and we began 
working out the details, I thought 
we might be biting off more than 
we could chew. But the way con- 
tractors have jumped into this 
campaign and are working with 
us shows just how important they 
consider the program in their 
over-all business picture. This 
cooperation is going to lead to a 
wagon load of business for every- 
body on a long term basis.” 

The Bay City film is available 
to all wholesalers and other in- 
dustry groups for showings from 
DoMEsTIC ENGINEERING. END 


County < Supply Companies 


WHITE PLAINS 


. KISCO PEEKSKILL 


cordially invite you 
and 
your entire organization 
to attend 
A PANEL FORUM ON 
“MODERNIZATION” 
conducted with the help 


of 
DOMESTIC ENGINEERING . 
(a publication) 


Roger Smith Hotel 
White Plains 
Buffet 10:30 P.M. 


April 21, 1955 
6:30 P.M. 
Please respond 


ENGRAVED INVITATIONS urging contractors to join the remodeling sales 
drive were sent out to all customers served by County Seat Supply. 
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sales resistance goes down... 








Two Contractors Give Their 
Formula for Selling Cooling 


Couttars are being loosened. 
Travel brochures are being un- 
folded. Schools are being de- 
tot-ulated. 

Sure signs of summer are 
everywhere. These signs indi- 
cate something else—that once 
again the big-sell season for air 
conditioning has arrived. 

For the past 10 years, the 
American people have been 
cautiously venturing deeper and 
deeper into the air conditioning 
market like an _ early-season 
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¢ When the temperature goes up, 


THARGAT? 
\ i 7 as ra, 





swimmer warily testing the 
water before the big plunge. 

The biggest plunge in air con- 
ditioning sales history is ex- 
pected to take place this summer 
in room units and central sys- 
tems. 

This, year will be no exception 
to another trend, one that has 
seen an increasing amount of the 
air conditioning business go to 
plumbing and heating contrac- 
tors. The strength of this trend, 
however, will depend on con- 

















tractors learning more and more 
about selling and installing. 

The air conditioning market 
is, to a certain extent, relatively 
new to everybody. The business- 
man who will get the biggest 
share of this virgin market will 
be the one who learns the most 
about cooling and is the fastest 
to apply it in the field. 

The following pages will help 
contractors increase their know]l- 
edge about selling air condition- 
ing on a major scale. 
continued... 
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PLUMBING AND HEATING con- 
tractors who want a share of the 
big-job air conditioning market 
should be experts in engineering 
rather than high-pressured sell- 
ing. 

That’s the opinion of a spokes- 
man for Feldman _ Brothers 
Company, one of Cleveland’s 
largest plumbing and _ heating 
contracting firms. Chief engi- 
neer William Neiheiser has a 
pretty strong talking point: 
though the 40-year-old Cleve- 
land firm established a separate 
air conditioning department 
only seven years ago, it now in- 
stalls an average of 800 tons per 


year in northern Ohio. 

It has an annual dollar volume 
of $750,000 in this category. 

The company has been espe- 
cially geared for big job installa- 
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tions by Louis Feldman, presi- 
dent, Howard Davis, vice presi- 
dent, and Ray Feldman, secre- 
tary. The company employs a 
steady crew of 150 journeymen 
plumbers and steamfitters, jump- 
ing the labor pool to 250 in 
heavy construction seasons. 
Most of its business is in con- 
tact with architects, building 
contractors, consulting engineers 
and property managers—people 
who want facts and figures. 
Five graduate engineers— 
three of them registered, in- 
cluding Neiheiser—are qualified 
to design air conditioning sys- 





tems. There are no specializa- 
tions; jobs have ranged from 
small free-standing unit instal- 
lations to six-figure contracts for 
major commercial systems. 

This flexibility is the key to 
the success of the Cleveland 
firm in a comparatively new 
field, says Neiheiser. 

“Once you have come up with 
practical systems on jobs of vari- 
ous types, you become known 
for an ability to cope with any 
complex air conditioning prob- 
lem. Even though 75 percent of 
our contracts have the system 
already designed and specified, 
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architects and their consulting 
engineers prefer such work in 
the hands of competent engi- 
neers. They also appreciate sug- 
gestions for improving their sys- 
tems and saving money.” 

The remaining one-fourth of 
contract jobs—those actually en- 
gineered and designed by Feld- 
man Brothers—would never be 
submitted to contractors with- 
out a trained staff. 

There are too many factors, 
such as adequate controls, air 
distribution, humidity, unusual 
building features, the necessity 

(Please turn to top of next page) 


CENTRIFUGAL central unit above is typical of many systems installed by the Cleveland firm in its Northern 
Ohio trade area. Feldman’s ability to deal with all phases of cooling, including insulation and con- 


cealed duct work, “sells” its services to architects and builders who know the complezities of such work. 
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(Continued from preceding pages) 
of concealing ductwork, etc., 
which demands an engineering 
solution. In most cases, the lay- 
man contractor cannot hope to 
design a major system himself. 
Another important benefit has 
resulted from Feldman Brothers’ 
reliance on a graduate engineer- 
ing staff. Of all the work done by 
the firm, only two service trucks 
are needed, for emergency re- 
pairs on its air conditioning, 
plumbing-heating and industrial 
piping work. A fleet of 24 trucks 


is used for delivery to the job. 


» “We consider it significant,” 
says Neiheiser, “that our service 
callbacks are at an extremely 
low ratio per completed job. This, 
we believe, can be attributed to 
careful engineering of each job, 
the competence of our journey- 
men, and the thorough mainte- 
nance instruction we give with 
each air conditioning job. 
“Trouble-free performance of 
our systems has been an impor- 











SPECIALLY DESIGNED installations, 
type with the register mounted on the wall overhead, 


helped Feldman’s 
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win 42 shopping center contracts. 





tant factor in winning new air 
conditioning contract work.” 

For instance, the firm will re- 
fuse to bid on a pre-specified job 
which will not, in the opinion of 
Feldman engineers, be adequate 
to accomplish satisfactory cool- 
ing. Taking such jobs, they feel, 
eventually will expose the com- 
pany to undeserved abuse by the 
customer, who will attribute the 
inadequacy of the system of the 
installing contractor. 

Instead, Feldman Brothers en- 
gineers will design a proper sys- 
tem for the building, one that 
will recommend future jobs. 


s “This doesn’t always get us the 
job, and we probably could in- 
crease our immediate volume by 
taking sub-standard pre-speci- 
fied contracts,” Neiheiser says. 
“But we want the long-range 
goodwill and patronage of our 
customers, not short term, repu- 
tation-wrecking profits.” 

Good judgment should be ex- 
ercised in suggesting changes in 


ROOFTOP UNIT 
at the shopping 
system to 


like this closet 





individual 


pre-specified jobs, however. Of- 
ten, minor changes which will 
make the system more effective, 
cut costs or provide more eco- 
nomical operation are spotted by 
Feldman engineers as they study 
blueprints. In such cases, they 
contact the consulting engineer 
who designed the system and 
suggest changes to him—not to 
the general contractor or proper- 
ty owner involved. 


s Such a tactful approach is ap- 
preciated by the consulting en- 
gineer, Feldman Brothers have 
found. To approach the custom- 
er directly with ideas for im- 
proving the system would dis- 
credit the original engineer in 
his client’s eyes and would harm 
the contractor in the long run. If 
these suggestions are made to 
the engineer himself, however, 
he is free to incorporate them in 
a new set of specifications. Thus 
the engineer retains the good- 
will of his client, and he appre- 
ciates the gesture by the con- 








was another type installed by Feldman 
center. The firm custom-makes each 
building and customer needs. 
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tractor. Such diplomacy wins 
valuable friends for Feldman. 

The company, of course, is not 
adverse to salesmanship, if done 
in a professional manner. A 
good example is the complete 
cooling of all stores in the new 
Van Aken Shopping Center near 
Cleveland. Each of the 42 sepa- 
rate installations was sold on in- 
dividual contract. 

Feldman had only a few con- 
tracts initially at this shopping 
center. They were from larger 
firms who were expanding into 
the center and had already in- 
stalled Feldman systems in their 
other stores. Feldman reasoned 
that while men and equipment 
were on the scene for these jobs, 
other merchants’ could have 
cooling systems installed eco- 
nomically. 

Calling on the resources of its 
engineering staff, Feldman con- 
tacted each tenant at the center 
and offered to design a practical 
system that could be installed 
while the buildings were still 
under construction. This offered 
the advantages of lower-cost con- 
cealed ductwork, built-in wall 
and ceiling registers, etc. 

Working with prime contrac- 
tors’ blueprints Feldman engi- 
neers drafted complete systems 
for each store, and submitted the 
proposals to shopping center oc- 
cupants. On the strength of these 
advance plans and the satisfac- 
tion of firms who were regular 
customers of Feldman, all 42 
plans brought contracts. 

These ranged from heavy cen- 
tral centrifugal units and rooftop 
liquid-cooling models to small in- 
side-wall and free-standing in- 
dependent units. 

In discussing Feldman Broth- 
ers’ approach to effective air con- 
ditioning, Neiheiser says that 
engineers try to take as much 
load as possible off the air con- 

(Please turn to top of page 186) 






















Me a eRe 
LISTENING POST: Nick Sellati, assistant manager of Mahoney 
Air Conditioning Installation Service, Miami, Fla., uses electronic 


device to learn if any metal objects in wall would prevent installing 
ducts for air conditioning system when plans are not available. 

























Installation Aid: 


Behind-Wall Pipes Located 
By New Electronic Spotter 


ELECTRONICS have come to the rescue of plumbing and 
heating contractors who are confronted with a familiar 
problem in air conditioning old buildings. 

The problem is locating plumbing, wiring, reinforcing 
steel, etc., buried in walls of buildings for which no accu- 
rate plans are available. The solution is a handy radar- 
like box which sings merrily as long as walls are free of 
metals and accessible to duct work or piping. But when 
some obstacle is present that would block installation 
work in the wall, the singing slacks off or even stops, de- 
pending on the size of the obstacle. 

The device is used daily by the Mahoney Air Con- 
ditioning Installation Service, Miami, Fla., which special- 
izes in installing cooling units in finished buildings. The 
instrument, a collection of assorted tubes and condensers, 
fits into a truck’s glove compartment. Its removable an- 
tenna is simply a piece of fiberboard with strands of cop- 
per wire attached. Power is supplied by two dry cell 
batteries of 14% volts each, plus a XX45 Burgess dry cell 
battery. 

Mahoney says the instrument costs about $400, including 
experimental work. However, the company saved more 
than that amount in speeding up the installation of 60 
wall units in an old building recently. There are no plans 
for commercial production as yet, although Mahoney says 
mass producing would lower costs drastically. END 
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The Home Service Co. of Spring Valley, N.Y., plans to 
double its air conditioning sales this year through 
“saturation” type promotions using 1954 customers 


LAST YEAR was a good one in 
air conditioning volume for the 
Home Service Co., Spring Valley, 
N. Y. plumbing and heating con- 
tractor. One glance at its promo- 
tional booklet of satisfied cus- 
tomers tells you that. 

But 1955 is expected to double 
the 1954 volume, thanks to that 
customer list and some ordinary 
telephone directories. 

Here’s how Ben and Henry 
Weiner, Home Service operators, 
intend to use these two books in 
their “Operation Target.” 

They’ve devised a saturation 





KEY FACTOR in Home Service’s saturation promotion is 


a brochure listing all 


the firm’s installations under 
individual business categories—banks, restaurants, doc- 
tors, etc. Henry Weiner checks page of booklet above. 


How Two Contractors Sell Cooling (continued) . . . 


RATION TARGET 


type promotion directed at one 
profession or trade in one target 
area. For example, the Weiners 
check their folder of satisfied cus- 
tomers in the medical profession 
against the doctor listing in a 
near-by city’s telephone book. 
Those medics not on Weiner’s 
list are sent a series of mailings, 
including that attractive cus- 
tomer’s folder. Copy on other 
mailings points out the advan- 
tages doctors and patients are en- 
joying through a Home Service 
installation. 

The Weiners have found that 


directory. All 


SATURATION in depth is achieved by checking booklet 
against specific business categories in classified phone 
listings not 
mailings describing competitive advantages in cooling. 





using the competitive angle—the 
“keeping up with the Dr. 
Joneses” type selling—is a con- 
vincing sales lever with any busi- 
ness or professional man. 

Personal calls follow up the 
mail campaign—usually within a 
week of the final mailing while 
memories are still fresh. 

Eventually every target pro- 
fession and trade.in the area 
earns who among his competitors 
are Weiner customers, how they 
profit from air conditioning and 
how Weiner can be relied upon 
for quality installations. 





in Weiner’s brochure get 
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A variation of this saturation 
technique is to mail 500 or more 
direct mail pieces to all busi- 
nesses in a certain area and fol- 
low them up with personal calls. 
While this sacrifices some of the 
depth permitted by concentrat- 
ing on a specific business, it per- 
mits contact with a greater num- 
ber of prospects. 

The Weiners, however, don’t 
lack for examples when they sell 
toward one business alone. Their 
1954 customer folder names 35 
commercial installations, 10 res- 
taurants, 12 doctors, eight banks, 
59 residential installations, six 
automatic ice-cube maker instal- 
lations and 19 repeat buyers. 


# The method of using 1954 cus- 
tomers to sell 1955 prospects is 
only one of the ideas developed 
by Home Service in its eight 
years in the air conditioning field. 
These years have also taught the 
Weiners more basic needs for an 
aggressive air conditioning busi- 
ness. Four such needs are— 

1. Merchandise one quality 
brand. 

2. Employ a qualified engineer. 

3. Train at least one good serv- 
ice man. 

4. Select one or more expert 


Domestic ENGINEERING, JUNE 1955 













salesmen for that volume busi- 
ness. 

These four steps—plus, of 
course, the refinements and ex- 
tras learned along the way—have 
built the Weiner Home Service 
Co. into a major cooling opera- 
tion in the Spring Valley area. 
For example— 

(a) The air conditioning and 
warm air heating department 
now accounts for 30 percent of 
the annual volume. 


= (b) While still a plumbing and 
heating firm, Weiner’s Home 
Service is also a dominant air 
conditioning contractor in grow- 
ing Rockland County. 

(c) Air conditioning volume 
has encouraged the start of 
Weiners’ own sheet metal shop, 
which in turn enables the part- 
ners to bid more completely on 
all jobs and control costs more 
effectively. 

(d) Air conditioning has 
“rounded out” and_ stabilized 
Weiners’ business. 

Ben Weiner, who had started 
the business in 1932, fulfilled 
step two by making his brother 
a partner in 1946. Henry, a re- 
frigeration mechanic with school- 
ing in electrical work, took 





TARGET FOR TODAY: Henry 
(left) and Ben Weiner pick 
city near Spring Valley, N. Y., 
where they will start a satura- 
tion promotion on air condi- 
tioning. Such promotions are 
expected to double Home Serv- 
ice’s annual cooling volume. 


charge of the air conditioning 
department in 1947. 

Earlier the brothers accom- 
plished step one by taking on 
the Carrier franchise for Rock- 
land County, a 150-square-mile 
area with a population near 
100,000. 

At the start, the Weiners sub- 
contracted their sheet metal 
work, then switched a couple of 
salesmen from appliance selling 
to air conditioning. When volume 
made it worth while, they laid 
out’ $3000 for initial equipment 
and $1000 for a basic inventory. 
Next they hired a sheet metal 
operator who was going out of 
business and ‘started their own 
sheet metal shop. 


s On this point the Weiners are 
emphatic. Ben says, “Sheet metal 
sub-contracting in this business 
is full of problems - - - shortages, 
poor estimating, loose coordina- 
tion. The plumbing contractor 
who wants to succeed in air con- 
ditioning must work toward the 
day when he maintains his own 
sheet metal facilities.” 

The Weiners have tried nearly 
every possible method of pro- 
moting air conditioning through 

(Please turn to top of page 240) 
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WARM WATER 








A typical layout of a piping 
system for a cooling tower 
installation. A similar 
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WITH THE AIR CONDITIONING 
season just around the corner, 
plumbing and heating contrac- 
tors are on the lookout for more 
efficient and economical ways of 
selecting proper equipment. 

Sizing cooling tower pumps 
and piping, for example, can be 
a headache if the principles are 
not too well understood. A new 
bulletin, “The Six Step Manual 
for Sizing Cooling Tower Pumps 
and Piping,” provides for the 
first time a simple, step-by-step 
method for the busy contractor. 

The manual, issued by Bell & 
Gossett Co. (Morton Grove, 
Ill.), outlines the six steps as 
follows: 

1. Determine the amount of 
water in gallons-per-minute that 
will circulate to the tower. 

2. Make a layout showing the 
complete piping system. 

3. Determine the static head 


and pressure drop through units 
other than pipe and fittings. This 
calculation is called the “known 
pressure drop.” 

4. Select the pump. 

5. Size the pipe. 

6. Check pump and pipe sizes. 

This simple method is recom- 
mended for general application 
of centrifugal pumps to cooling 
tower work. It enables the con- 
tractor to select pumps with 
minimum installation and oper- 
ating cost, yet assures proper 
circulation of the entire system. 

The manual illustrates how the 
procedure works in a theoretical 
case. The case assumes that a 
cooling tower circulating system 
is to be designed for an air con- 
ditioning installation of 12 tons. 

The first step, as outlined 
above, is to determine the 
amount of water in gpm that will 
be circulated to the tower. For 


» Steps in Sizing Cooling 
~ Tower Pumps and Piping 


air conditioning and refrigera- 
tion jobs, the required flow can 
usually be determined from the 
tower manufacturer’s data. The 
average cooling tower application 
requires 3 to 5 gpm per ton. 
(For cooling other than air con- 
ditioning and refrigeration, the 
gpm required must be deter- 
mined from the cooling load.) 

The theoretical case assumes 
that 3 gpm per ton or 36 gpm 
total is required. 

The next step is to make a lay- 
out showing the complete piping 
system. The layout should be 
drawn to scale (see Fig. 1), 
showing all the component parts 
of the cooling tower circuits. The 
reason for this is to determine 
the exact lengths of pipe used to 
connect the pump to the units 
and to the tower. 

The manual emphasizes the 
importance of installing the con- 
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densers and all other units of 
known pressure on the discharge 
side of the pump only. 

The third step in the manual’s 
sizing procedure is to determine 
the static head and pressure drop 
through units other than pipe 
and fittings. The static head of a 
cooling tower system is the ver- 
tical distance (in feet) between 
the free water level of the cooling 
tower pan or storage tank and 
the point of water discharge at 
the nozzles of the tower. 


s This distance may sometimes 
be composed of two values: 

1. The vertical distance from 
the level of the water in the 
tower pan to the nozzles is one 
value. The cooling tower manu- 
facturer usually takes this dis- 
tance into account in his pressure 
drop figures for the tower itself. 
However, if not included, it must 
be considered. (See static head 
No. 1 in Fig. 1.) 

2. Another value must be con- 


sidered when a storage tank is 
used. Calculations then must in- 
clude the vertical distance be- 
tween the free water level in the 
storage tank and the drain at the 
base of the tower. (See static 
head No. 2 in Fig. 2.) 

The pressure drop through 
each unit in the system can be 
determined from manufacturers’ 
data. The items usually con- 
sidered are condensers or air 
conditioning units, control valves 
and the cooling tower. 

If more than one condenser 
or air conditioning unit is used, 
the piping should be made paral- 
lel and only the largest pressure 
drop should be considered in 
designing the system. 


s After the static head and other 
pressure drops have been deter- 
mined, they should be totaled 
and the sum designated as the 
“known pressure drop.” 

The manual advises checking 
the system flow conditions 
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CENTRIFUGAL 
PUMP 


through all units. For example, 
a condenser may require a flow 
of 3 gpm per ton to provide the 
desired cooling effect while a 
cooling tower may require 4 gpm 
per ton. If the pressure drop 
through the condenser is figured 
on a 3 gpm flow and the full gpm 
system flow is circulated through 
it, the total pressure drop in the 
system will be affected. It is nec- 
essary, therefore, to open the by- 
(Please turn to center of next page) 
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Fig. 1: This cooling tower design can 
be used to determine static head and 
pressure drop in calculations. 








Fig. 2: When storage tank is used, 
calculations must include the vertical 
distance between tank and drain. 
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PIPE SIZING TABLE — FOR THE MAINS OF COOLING TOWER PIPING SYSTEMS 


NOTE—The figures shown in these tables apply to both steel pipe and type “L” copper 
tubing, as capacity differences are not sufficient to cause design errors 























































































































Esme TABLE A — Total Equivalent Length of Pipe in Feet 
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5” 857 1000 1200 1500 1725 2000 2400 3000 4000 6000 12000 
~ 1028 1200 1440 1800 2060 2400 2880 3600 4800 7200 ‘14400 
70 1200 —*'1400~—=«i1680~=—Ss2100 += 2400 +~=Ss 2800 += 3360 += 4200 +~=S«5600 8400-16800 
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100° 1715 2000 2400 3000 __3430 4000-4800 6000 800012000 24000 
TABLE B — Carrying Capacity of Various Pipe Sizes in G.P.M. 
Pipe Size MILINCHES 
700 600 500 400 350 300 250 200 150 100 50 
yey 53 48 44 39 36 33 3 27 .23 18 13 
»” 1.2 11 1.0 87 81 75 68 6 5 41 
1” 2.2 2.0 1.7 1.6 1.5 1.3 1.2 1.1 96 77 53 
4” 48 4.2 3.9 3.5 3.1 3.0 2.7 2.39 2.04 1.64 1.13 
1” 9 8 71 6.4 5.9 5.3 4.8 4.2 3.7 3.1 2 
14%” 18 17 16 14 13 11.8 10.2 9 78 6.3 45 
1%” 28 26 24 21 18.5 17.5 15.6 14 12.1 9.4 6.5 
2” 58 50 45 41 36 32.2 29.4 26.1 22.7 18.2 13 
244" 90.5 81 75 67 61 55.1 52.3 46 38.5 31 21 
” 170 150 140 130 115 100 90 80 68 55 39 
31/4” 250 230 210 185 165 150 135 119 102 82.5 58 
4” 350 320 290 260 230 210 195 170 135 114 80 
6” 1100 1000 900 800 700 690 600 540 450 380 250 
8” 2300 «=. 2100S «1900 _~—S:1700 1500 1350 1300 1100 950 750 00 
10” 4000 3600 3200 2900 2700 2300 2100 1800 1400 950 
12” _ — 4000 3500 3000 2200 1600 






























Six Steps 


(Continued from preceding pages) 

pass valve to allow a by-pass flow 

of 1 gpm. This permits the 

known pressure drop to remain 

as originally calculated. BY-PASS 
In the manual problem, the 

following pressure drop is as- 

sumed— 
Condenser—5 lbs (pressure 


TO TOWER 












lected must be able to deliver 
the 36 gpm (determined in step 
one) at a head greater than the 
known pressure drop at 35 ft 
(calculated in step three). 

The Bell & Gossett chart for a 
3450 rpm pump shows a pump 
curve indicating the available 
head to be 40 ft. Therefore the 
35 ft pressure drop is subtrated 
from 40 ft to get the head avail- 
able for pipe sizing—that is 5 ft. 

The manual notes that care 
should be taken in locating the 
point on the curve at which a 
pump’s head and capacity is de- 
termined. It is generally to the 
contractor’s advantage to select 
a pump from a curve which is 
crossed by the gpm line in its 
center portion. 

The fifth step is to size the 
pipe. The resistance or pressure 
drop through the piping must 
first be figured for correct sizing. 
As all fittings have a greater re- 
sistance to the flow of water than 
a straight length of pipe, special 
consideration must be taken of 
them. 

For quick figuring, a safe prac- 

(Please turn to top of page 124) 


TYPICAL cooling installation includes 
pump and condenser connections sim- 
ilar to one shown below. 


REDUCER 





CONDENSER 














FROM TOWER 





drop) multiplied by 2.3 (factor 
for converting lbs. to ft) equals 
11.5 ft. 

Cooling tower—23.5 ft. 

The sum of these two factors is 
the total known pressure drop or 
35 ft. 

The manual says the next step 
is to select the pump from capac- 
ity charts available from the 
manufacturer. The pump se- 
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Fred Williams 
Committee on legislation 


“If we don’t watch out, all 
we will do is furnish pipe 
and necessary labor.” 


Lloyd B. Gruman 
Secretary of HPACCNA 


“The greatest challenge to 
our industry is to keep costs 
down by upping efficiency.” 


“Modernization 





Martin Durkin 
General president of UA 


around plumbing and heat- 
ing, all else is incidental.” 





K. A. Leitgabel 


Home heating committee 


built “Higher temperatures arean 
effective tool in selling wet 


heat against competition.” 


Bid-Shopping in Spotlight at 
Piping Contractors Meeting... 


Opposition to pending legislation is urged by committee chairman 


who sees possible loss of business to other trades . 


A LEADING EXPONENT of anti 
bid-shopping laws went on rec- 
ord at the 66th annual conven- 
tion of the Heating, Piping and 
Air Conditioning Contractors 


National Assn. as opposing cur- 
rent legislative attempts to curb 
the practice. 

Fred Williams, chairman of 
the association’s committee on 





NEW REGIME of Mechanical Contractors Assn. (formerly the Heating, Piping 
and Air Conditioning Contractors National Assn.) is welcomed by retiring 
president J. DeWitt Morrow (right). The officers are (left to right) J. H. 
Spitzley, treasurer; George Hall, vice president, and Edward Jungbert, president. 
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legislation, told the Houston, 
Tex., meeting that he could not 
personally endorse the Senate 
bill (S1644) now under con- 
sideration. 

While the bill is aimed at sep- 
aration of federal contracts for 
mechanical trades, Williams said 
he objected to clauses in the pro- 
posal which would make it, in 
his opinion, an ineffective law. 

He cited a clause which would 
permit the general contractor to 
invite separate bids for heating, 
piping, air conditioning, refriger- 
ation and ventilating. Under the 
traditional method of bidding, 
these categories are under a sin- 
gle bid. The industry’s original 
legislative proposal on anti bid- 
shopping asked for contract se- 
paration only on_ plumbing, 
electrical and heating-piping-air 
conditioning work. 

Williams said breaking down 

(Please turn to center of next page) 
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Air Conditioning Panel Discusses Cooling Trends... 





Walter O. Hoffman 
Buensod-Stacey, Inc., 
Buffalo, N-Y. 


“Flexibility of the dual duct sys- 
tem insures individual room 
temperature control, rather than 
zone control. One of the princi- 
pal advantages of such a system 
is this flexibility and its automatic 


response to shifts in demands.” 


(Continued from preceding page) 
mechanical specialties “would 
spell the end of us.” 

“Some of you,” Williams told 
the convention, “may think the 
present bill is favorable because 
it gives us the opportunity to 
‘get one foot in the door,’ some- 
thing we have never had before. 
I have no objection to getting 
one foot in the door, but I do 
object to the price we are paying 
for that one step. 

“While we are getting in the 
front door, we are asked to relax 
the vigilance we have exercised 
over the past years watching the 
back door so that none of our 
business escapes. I fear that out 
of this backdoor will emerge 
many of the component parts of 
our industry to be lost to us 
forever.” 

This particular objection by 
Williams was the same which 
prompted the association’s board 
of directors to telegraph a sug- 


gested amendment to $1644. The 
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D. A. Forberg 
Air Comfort Corp., Chicago 


“The packaged air conditioner can 
solve almost any cooling problem, 
if the contractor is thoroughly 
familiar with its engineering 
characteristics. Such units offer 
their greatest advantages in exist- 
ing buildings because they are 
entirely flexible.” 


directors asked lawmakers to re- 
vise the present bill to group to- 
gether heating, piping, air condi- 
tioning, refrigeration and ven- 
tilating. The convention voted 
approval of the Board’s action. 

However, Williams said he 
would not be satisfied with the 
bill even if the proposed amend- 
ment were accepted. 

He criticized another part of 
the bill which would require 
prime contractors to name me- 
chanical specialty contractors but 
not require them to make public 
the amount of their bids, a pri- 
mary point in Williams’ fight 
against bid shopping. The bill, 
as it stands, Williams concluded, 
will not give heating, piping and 
air conditioning contractors the 


W. S. Miller 
York Corp., Dallas, Texas 


“The heat pump is out of the 
laboratory stage and is working 
successfully in many installations. 
The system will gain more popu- 
lar acceptance when the cost of 
electrical power is reduced. A 
feasible charge for such power is 
about one cent per kwh.” 


protection against bid shopping 
they originally sought in asking 
the legislation. 

The HPACCNA convention 
also concerned itself with en- 
larging its air conditioning mar- 
ket and knowledge. Walter O. 
Hoffman of Buensod-Stacey, Inc., 
Buffalo, N. Y., described the 
trend to the dual duct type sys- 
tem for multi-room installations. 

He told the air conditioning 
and refrigeration panel that dual 
duct was flexible enough for ex- 
terior and interior spaces. “With 
this system,” said Hoffman, “the 
same fan that supplies the ex- 
terior areas can also be used on 
the interior and has inherent 
flexibility with separate hot and 
cold ducts to permit this, regard- 


HPACCNA Changes Its Name... 


At its 66th annual meeting, the Heating, Piping and Air Conditioning 


Contractors National Assn. changed its name to Mechanical Contractors 


Assn. of America. 
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less of thermal load changes, in- 
asmuch as warm and cold air is 
available at all times. 

“This flexibility insures in- 
dividual room temperature con- 
trol, rather than zone control, at 
all times of the year. One of the 
principal advantages of the dual 
duct system is its flexibility and 
automatic response to shifts in 
demands without the necessity of 
cycle-change over.” 

Packaged air conditioners and 
their applications were described 
by D. A. Forberg of the Air Com- 
fort Corp., Chicago. Such units, 
said Forberg, offer their greatest 


advantages in existing buildings 
because they minimize ductwork, 
can be installed anywhere in a 
building and are adaptable to 
zone control. 

Forberg said air conditioning 
contractors should recognize that 
some of the drawbacks in pack- 
aged units—the need for water 
piping, floor space, etc.—are off- 
set by flexibility in arrangement 
and economies in ductwork. 

Contractors, Forberg added, 
can use packaged units for a 
great variety of jobs if they ac- 
quaint themselves with the engi- 
neering details and characteris- 


tics of their lines. Almost any air 
conditioning problem can be 
solved, Forberg said, by the in- 
telligent application of packaged 
units. 

The “mysteries” of the heat 
pump also came under scrutiny 
at the session. W. S. Miller, 
Dallas, Tex., representative of 
York Corporation, pointed out 
that the heat pump is now out of 
the laboratory stage and part of 
many successful installations. In 
most cases, he said large heat 
pump installations—that is, those 
over the three to five ton size— 


(Please turn to top of page 180) 


Association Survey Shows Cost of Doing Business 


Figures from the Mechanical Contractor Assn.’s 
1954 overhead survey are shown below. The chart 
provides comparative information on average sales 


re | 


AVERAGE SALES 
VOLUME 


AVERAGE 
OVERHEAD Expense To Sates To Cost X 


volume and overhead expense for each class of in- 
dividual and partnership business. Corporations are 
a separate part of the chart. 


“OVERHEAD EXPENSE=“"------= 
Per CENT 











$ 79,257 $ 13,127 16.56 20.84 
177,309 20,319 11.46 14.55 
329, 784 37,877 11.49 14.92 
611,461 61,444 10.05 11.19 
714,723 43,564 5.62 6.39 

1,576,032 125,811 7.99 9.64 
2,621,627 367 ,036 14.00 17.62 
-0- -0- -O- -O- 


No. OF 
Crass REPORTS 
INDIVIDUALS AND PARTNERSHIPS 
1 ; T 
1 17 
VW 12 
IV 8 
V 
VI 6 
VIA 1 
Vill -O- 


CORPORATIONS 





| 2 

(1 9 
an 25 
IV 13 

V 17 

vi 23 
Vil 9 
Vill y 


$ 52,810 $ 14, 


315 27.49 37-83 


183,677 31,111 16.94 20.80 
373,206 65,622 17.56 21.85 
616,428 100, 322 16.27 19.87 
865,218 138,601 16.01 19.70 
1,606,681 207 , 830 12.94 15.45 
3,199,959 416,819 13.02 16.00 
7,020,610 850,670 12.12 14.19 


% REPRESENTS DIRECT PAYROLL, MATERIALS AND SUBCONTRACTS ONLY. 
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Colorado contractor tells quality story 


with handy booklet answering question... 








IT DIDN'T TAKE a scientific sur- 
vey by the University of Colo- 
rado to tell the City Plumbing 
and Heating Co., Boulder, Colo., 
that its prospects’ number one 
shopping interest was—a _ bar- 
gain! 

Yet it was the results of such 
a survey that prompted the com- 
pany to undertake an educa- 
tional program that universities 
don’t delve into — teaching the 
public the answer to the ques- 
tion “What is a bargain?” 

The company—headed by sen- 
ior partners Ben and John Bern- 


zen and operated by Bob Bern- 
zen—felt that the Colorado sur- 
vey showed the public’s search 
for a bargain often deteriorated 
into a search for cheap and 
short-lived merchandise. 

To explain the values that 
make a true bargain, the firm 
published a handy 16-page, 4% 
by 5% in. booklet, “What Is a 
REAL Bargain?” 

It was a little tool for such a 
big job, but the Bernzens made 
their point. Using a minimum of 
words that packed a maximum 
of punch, they dispelled the idea 


Service HOLL 














THE QUALITY PAYOFF: Prospects line street to attend grand opening of 
City Plumbing and Heating’s new showroom in Boulder, Colo. The firm sold 
public on the real bargain values in quality items sold by legitimate dealers. 
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that bargains could be measured 
by price alone. Here is the les- 
son the Bernzens taught: 

“A real bargain is the most 
of the best for the least when 
the most is the item you would 
buy if cost were no object—the 
steak with the $12 flavor, the car 
with the $10,000 ride, the home 
with the $100,000 comfort. And: 

“The best is what you hope to 
find with any item you buy— 
performance as advertised .. . 
installation as recommended by 
the designer . . . maintenance as 
taught by the manufacturer. 
And: 

“The least is the lowest total 
cost. Total cost is the least cost 
when you receive — reasonable 
first cost, easy credit terms, de- 
signer’s installation, lowest main- 
tenance cost, greatest service 
assurance, lowest depreciation.” 


«» City Plumbing and Heating, 
having established what a bar- 
gain is, then proceeds to show 
how its quality lines, special fa- 
cilities, established reputation, 
showroom and service centers 
can translate this definition into 
selling practices. 

To wind up its education-sell- 
ing message, City reminds pros- 
pects—“Quality is economy.” 

The effectiveness of this insti- 
tutional advertising can be seen 
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in the attendance figures at 
City’s grand opening of a new 
showroom shortly after the 
booklet was published. 

Nearly 9,000 persons attended 
the two-day affair. Again the 
Bernzens dispelled any notions 
price-cutters had created about 
bargains. The 50-year-old firm 
told its visitors how buying for 
the future was more economical 
than simple price shopping. 

The “bargain” booklet was 
typical of City’s aggressive mer- 
chandising on a quality level. 
And the grand opening of its new 
quarters was another example of 
promotion-mindedness that has 
established it as a leading plumb- 
ing and heating dealer in the 
Rocky Mountain West. 

At the grand opening, for ex- 
ample, free gifts and refresh- 
ments were provided every 
guest. A prize drawing for three 
major appliances helped draw 
residents of Boulder and sur- 
rounding communities in such 
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number that long lines waited 
outside for their chance to tour 
the spacious new store. 

The giveaways included nearly 
7,000 cookies; 2,000 cups of cof- 
fee; over 3,500 soft drinks; 5,000 
balloons and 4,000 magnetic pot 
holders. But those giveaways 
paid off in customer potential by 


Name Brands 


General Electric Coleman 
American Stondard Motorola 7 
Ou Mont Deic 

Crone Lyon 
Sunbeam Mueller 
Briggs Knopp Monorch 
Deep- Freeze Waste King 
Permagias Estate 

Mogic Chet Peerless 
Lennox Tappon 
Detroit Jewel Lightoler 
Bryont Nutone 
Mission Moe 
Admiral Holl Mock 





netting 5,335 registration cards 
from adults and a stack of in- 
quiries on specific merchandise 
and services. The promotion en- 
abled salesmen to hit record- 
breaking volumes during the en- 
suing weeks. 

Twenty sales representatives 

(Please turn to top of next page) 


Fa ilities 


* In Boulder since 1904 
0 yeors experience 
* Select Personne! 


Speciatists in all deportments 


* Mass-productive Operation 


wer overhead cost pe sstomer 


* Fully Equipped Service Trucks 


Modern tools and equipment 


* Factory Equipped Service Benches 


Factory service in our shops 


THE QUALITY STORY: A handy booklet, “What Is a Real Bargain?” 
used straight-to-the-point copy, like that on pages above, to educate 
prospects on the long-range economies of buying fairly-priced items. 
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Ideas for Your Grand Opening . . . (continued) 









TASTY EVIDENCE: City treated 
its grand opening guests to 2,000 
cups of hot coffee—and proved 
value of its water heaters by 
pouring them direct from unit. 


(Continued from preceding pages) 
were on the sales floor every 
minute of the grand opening. 
Those sales representatives in- 
cluded three salespersons and 
the sales manager of City 
Plumbing & Heating, and dele- 
gates from each of the major 
distributors and manufacturers 
whose merchandise was on dis- 
play. 

The large sales force assured 
personalized attention to every 
visitor and his inquiries, and en- 
abled each salesman to note 
names and addresses of potential 
buyers. Those salesmen’s notes 
were followed up soon after the 
grand opening with personal 
home calls by the City Plumbing 
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& Heating sales force. Follow- 
up calls were reflected in in- 
creased sales of every type of 
major plumbing and heating in- 
stallation. 

Bob Bernzen reported that one 
salesman sold four ranges, five 
disposers and some refrigerators 
during the week following the 
grand opening, indicating the 
sales potential uncovered during 
the promotion. 

The grand opening of the 
newly-remodeled store of City 
Plumbing & Heating Co. was 
neither the start nor the end of 
a successful merchandising pro- 
gram, however. 

The program is based on “serv- 
ice first, sales second.” That 


NEARLY 9,000 persons attended 
the opening. They were greeted 
by 20 salesmen, many of whom 
were loaned by manufacturers and 
wholesalers to augment the staff. 





policy builds friends for the com- 
pany through the service depart- 
ment, and the friendship pays off 
later in sales of new or replace- 
ment installations, the Bernzens 


say. 

Advertising — both straight 
merchandising and institutional 
type promotion—is a major part 
of the City Plumbing & Heating 
Co. program. 

The company’s fleet of 28 
trucks reminds Boulderites of 
the firm, as do book matches 
(2,000,000 in a year), rodeo pa- 
rade entries, and free license 
plate tags which identify Boulder 
residents. 

Other forms of institutional 
good will advertisement have in- 
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OLD-TIMERS like W. C. DuVall 
(right) were greeted by Ben 
Bernzen, senior partner in 50- 
year-old firm. This highlighted 
City’s long-established reputation. 


cluded sponsorship of teams in 
city softball, basketball and 
bowling leagues; participation in 
cooking schools; and congratula- 
tory plugs on CP&H sponsored 
newscasts for new businesses 
opening in the city. In one good- 
will stunt, CP&H employees put 
pennies in meters on overparked 
cars in the downtown area, then 
identified themselves with cards 
inserted under the windshield 
wiper blade. 

Specific merchandising has 
been in the form of newspaper 
advertisement, radio news broad- 
cast sponsorship and spot an- 
nouncements during portions of 
games played by the Univer- 
sity of Colorado and broadcast 
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in Boulder. “We keep advertis- 
ing all the time, and never let 
up on our search for something 
novel and attention-getting,” ex- 
plains Bob Bernzen. Nine full 
pages of local newspaper ads 
heralded the grand opening. 

One source of customers—the 
knowledge that his own journey- 
men can gain when they enter a 
home to make repairs or adjust- 
ments—is watched carefully by 
Bob Bernzen, and he’s tried vari- 
ous methods of exploiting that 
knowledge. 

“Journeymen have a unique 
chance in getting into a home 
and seeing what might be needed 
—but they aren’t always sales- 


” 


men,” Bob comments. Origi- 


MRS. BOB BERNZEN (left), wife 
of City’s manager, joined other 
staff wives in giving opening the 
“woman's touch.” Wives also 
helped sell feminine visitors. 








nally, he tried giving each jour- 
neyman credit points toward a 
prize for every sales tip he gave 
a salesman. “Ft’s not enough,” 
Bernzen explains. “Now we have 
set it up so that each salesman 
works directly with one or two 
journeymen, and they work out 
their own deal.” 

The spacious sales room in the 
newly - remodeled headquarters 
of City also is a vital aid to sales. 
The sales room is combined with 
that of City Electric Appliance 
Co., operated by Bob’s brother, 
George Bernzen. 

Display space was almost non- 
existent before the remodeling, 
with offices and sales room 


(Please turn to top of page 190) 
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It happened in E Le 


“Amateur” salesmen move 135 water heaters in three 
weeks in typical Texas promotion. Appliance volume 
reaches $200,000 — and all without price cutting... 


THE GUARANTEE PLUMBING 
Company takes a typical Texas 
stand against price cutting in the 
appliance trade—it fights back 
with the best weapons at hand. 

Guarantee’s best weapons?7— 
salesmanship and service. 

But just as important in beat- 
ing the price cutter for appliance 
business is the way in which 
these weapons are used. Here’s 
one example of how Guarantee 
won a big market in its Beeville, 
Tex., trade area. 

When it appeared that the wa- 
ter heater business might start 
going into another distribution 
channel, Guarantee enlisted 
every employee on its payroll 
for a door-to-door selling cam- 
paign. Janitor and president, of- 
fice worker and journeymen 
were assigned sections in the 
trade area. Their orders were 
to contact every householder and 
promote a new water heater. 
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First, of course, was a training 
period. While mechanical and 
clerical help weren’t expected to 
become professional salesmen, 
they were expected to be able 
to answer basic questions about 
water heaters such as everyday 
benefits, capacity, price range 
and guarantee. 

These emergency salesmen had 
three weeks to cover their terri- 
tory—often on their own time or 
between regular business tasks. 
A $5 bonus was offered for every 
sale. 

Next in the strategy was a 
“softening up” drive. “We real- 
ized,” says Raymond Eissler, sec- 
retary-treasurer of the firm, “that 
our amateur sales force would 
need backing so we let loose a 
barrage of radio commercials, 
telling everyone that our people 
would soon be canvassing the 
entire city. We also took big 
newspaper ads to pre-condition 











the city to water heater buying. 
Our store front displayed a big 
banner on water heaters.” 

Nobody who passed Guaran- 
tee doubted that the company 
meant business — both sides of 
the long building were lined with 
water heaters ready for imme- 
diate delivery. 

“This pre-selling,” Eissler says, 
“helped not only our prospects 
but gave confidence to our new 
salespeople. They went out and 
did a job that sewed up the wa- 
ter heater market for us for a 
long time.” 

What Eissler means is that his 
“amateurs” sold 135 units in 
three weeks. One “amateur” 
earned $50 in bonuses. 

It’s such all-out selling that 
allows Guarantee to maintain a 
$200,000 yearly volume in ap- 
pliances in a relatively sparsely 
settled area. 

“We go on a door-to-door sell- 
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ing spree once a year,” Eissler 
says. “But that’s only one of the 
promotions we use to say to the 
public over and over—‘Guaran- 
tee’s the best place to buy, and 
buy it now.’ 

“Competition for the appliance 
trade is brutal everywhere. But 
a plumbing firm can get its share 
if it keeps its sales message be- 
fore the buyer. Sometimes this 
requires a bit of showmanship 
mixed with salesmanship.” 

As an example, Eissler cites 
the firm’s recent baking contest 
—a baking contest specially 
suited for the large local Mexi- 
can-American population. 

“We offered a free range,” 
says Eissler, “to the person who 
could bake the largest tortilla— 
yes, that’s right, the largest tor- 
tilla.” 

Baking a large tortilla—a Mex- 
ican version of a cornbread pan- 
cake—is no easy trick. The corn- 








meal and water is worked into a 
large, thin circle which is diffi- 
cult to transfer to the griddle. 

The contest lasted six weeks 
with the finalists competing in a 
festival the last week. 

“We had people from hun- 
dreds of miles away coming in to 
see how large a tortilla could be 
made on a new range,” Eissler 
recalls. “It was the main con- 
versation topic in the whole area 
—people forgot there was any 
other place that sold ranges. 

“We sold only a few units di- 
rectly from that promotion. But 
pretty soon, we got more and 
more orders — unsolicited ones 
usually — from Mexican neigh- 
borhoods where people had seen 
the new ranges. Now we have a 
steady market there, and we 
know our promotion paid off 
more than in just tortillas.” 

As soon as one promotion 

(Please turn to center of page 196) 












SALES for the first day of a 
water heater promotion held 
by Guarantee Plumbing are 
checked by Raymond Eissler 
(right). The Guarantee Staff 
moved 135 units in three weeks. 









PROSPECTS knew Guarantee 
meant business when they saw 
two rows of water heaters, like 
those below, arranged around 
the outside of the showroom. 































Other Beeville 
Promotions, p. 196 




















Present FHA Law Expires June 30... 


THE CASE FOR MORE LIBERAL 





CONGRESS MAY ENLARGE the 
scope of FHA Title I home im- 
provement loans this month. 

The present Title I Act, which 
expires June 30, has been criti- 
cized in some quarters as re- 
stricting modernization by im- 
posing needless loan limitations. 

In 1954, the National Housing 
Act was liberalized as far as 
home loans were concerned. 
However, an estimated 18-mil- 
lion homeowners who would be 
prospects for FHA help in re- 
modeling were left out of final 
legislation. 

Four changes to help these 
homeowners maintain and im- 
prove their property were rec- 
ommended last month by the 
FHA Title I lenders advisory 
committee in testimony before 
congressional groups responsible 
for writing new legislation. 
The committee was appointed 
last year by the president to 
study FHA policies and suggest 
necessary revisions. It is com- 
posed of officials of lending in- 
stitutions throughout the nation. 
The committee’s recommenda- 
tions were—Make Title I a per- 
manent law .. . eliminate the six- 
month occupancy limitation 
which the committee feels dis- 
criminates against new home- 
owners ... increase the term for 
single family loans from 36 
months to 60 months and raise 
the maximum permissible loan 
from $2500 to $3500 . . . increase 
the $10,000 limitation from Class 
1 (b) loans to $15,000; the pres- 
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How FHA Title One Would Be Liberalized: 





Here are the reasons given by the FHA Title I advisory com- 


mittee for four recommended changes in the present act covering 
property improvement loans. The present act expires June 30. 


1. Make Title I permanent. 


Reason: 

This would eliminate the uncertainty facing industry and lenders 
about continuation or renewal of the Title I Act. It would also 
make Title I conform to other FHA insuring programs. 


2. Eliminate the six-months occupancy limitation. 


Reason: 

This would remove discrimination against the new home owner 
in financing needed improvements, alterations or additions 
where the credit aspects justify the extension of such improve- 
ment loan credit. New home buyers, because of this statutory 
limitation, are forced to go into other methods of financing to 
obtain alterations or improvements needed within the six months 
term and almost always at a considerably higher price to the 
home owner than if financed under Title I. 


3. Increase the term for single family home loans from 36 months 


to 60 months’ and raise the maximum permissible loan from 
$2500 to $3500. 


Reason: 

The $2500 maximum loan was established in 1934. Current 
economic conditions warrant an increase to $3500 and a 60-month 
term to provide the single family home owner with adequate 
financing facilities for modernization. 

The recommended changes would also cover the need for ex- 
pansion of homes to provide for family growth. 

In addition, this increase in term and loan amount would pro- 
vide more effective means for elimination and prevention of 


blight or slum areas. 


4. Increase the $10,000 limitation for Class 1 (b) loans to $15,000; 


the present maximum maturity of seven years and 32 days and 
the present $2500 per unit limitation to remain unchanged. 


Reason: 

This would expand the benefits of the FHA financing plan to the 
rehabilitation of multiple family dwellings, prevent extension of 
blight areas and bring houses up to acceptable living standards 
and building code requirements. 
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PROPERTY IMPROVEMENT LOANS 


ent maximum maturity of seven 
years and 32 days and the pres- 
ent $2500 per unit limitation 
would remain unchanged. 

(The committee’s complete re- 
port on these recommenations is 
contained in separate reading on 
the preceding page.) 

The lending officials expect 
Congress to accept the recom- 
mendations with little change in 
the context. 

Last month both house and 
senate banking and currency 
committees heard expert testi- 
mony concerning Title I. FHA 
officials led off in closed meet- 
ings. Later, industrialists, build- 
ing contractors and the loan ex- 
ecutives explained their pro- 
posals in open hearings. 

The committees will report out 
two bills (S1800 and HR5827) 
which are expected to be iden- 
tical. Passage in some form is 
virtually assured by the end of 
this month, preventing any lapse 
in Title I provisions. 


a The advisory committee said 
it had recommended that Con- 
gress permanently enact Title I 
because of its benefits to the pub- 
lic, lending institutions and con- 
tractors, manufacturers and 
wholesalers. 

Under the proposed Jaw, the 
committee pointed out, lenders 
would enforce strict controls 
over contractors. These controls 
would tend to eliminate “un- 
ethical or fraudulent dealers and 
salesmen, particularly the itin- 
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erant gypsy or hit-and-run type 
of high pressure operators.” Re- 
putable dealers, therefore, would 
be protected against “the depre- 
dations of mobs of dynamiters 
which roamed the country.” 





have invested their savings. 


convenience.” 








President Eisenhower 


Why the President Favors Modernization 


“The building of new homes provide only a partial solu- 
tion to the nation’s housing problem. More than 19 million 
of our existing non-farm homes are 30 or more years old. 
Millions of people live in these older homes in which they 
Our people and our economy 
will benefit greatly if these homes can be kept in good re- 
pair and brought up to modern standards of comfort and 


(From Pres. Eisenhower's housing message to Congress, 1954) 


The committee listed two other 
benefits of Title I to contractors 
—the low FHA discount rate 
would give them a competitive 
advantage over dealers selling 


(Please turn to center of page 122 


























HISTORICAL TIE-IN helped sell the 
plumbing industry in Peoria, Ill. Ad- 
vertisers called attention to the birth- 
day of Ben Franklin who brought 
bathtub to America. It’s an excellent 
example of special events advertising. 


Ben Franklin: 


After 248 years 

he’s still telling 
America about 

the bath. It's a 

good example of .. . 
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Special Events Advertising... 


January 17, 1791, is a sort of 
Independence Day for Ameri- 
cans—independence through 
cleanliness and health. 

The date is the birthday of 
Benjamin Franklin who intro- 
duced the bathtub to the United 
States. Few persons other than 
plumbing industry members as- 
sociate the date with the present 
high standards of living in this 
country. But exceptions to this 
rule are citizens of Peoria, III. 
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Last January, the local 
plumbing industry told Peoria 
about Old Ben and his French 
innovation. Seventeen plumb- 
ing firms, two utilities, three 
wholesalers and the local con- 
tractors’ association cooperated 
in two pages of advertising in 
the Peoria Journal-Star. Both 
advertising and editorial copy 
explained how the history- 
making son of a soap manufac- 
turer started America on its way 


to being the largest maker of 
bathtubs in the world. 

Franklin proved as much a 
friend to the plumbing industry 
in 1955 as he had two centuries 
before. The advertising and 
copy packed readership punch 
because Ben has always been a 
favorite subject with Ameri- 
cans. 

That’s the feeling of Peoria 
plumbing contractors’, too. 
This is the second year they 
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spotlighted their industry’s 
niche in our American heritage, 
and they are looking forward to 
another Ben Franklin promotion 
in 1956. 

The special events advertising 
used by the Peoria plumbing in- 
dustry is unique. There are 
many other types of such adver- 
tising, however, that are a regu- 
lar part of successful operations. 
Some of these are described in 
the following reading. 


L. C. $. Helps Hometown 
Celebrate Birthday 


SPECIAL EVENTS for plumbing 
and heating promotions don’t 
always have a direct tie-in with 
business. Take the recent adver- 
tising done by L. C. S. Plumbing 
and Heating Service in Olean, 
me 

Olean was observing its 150th 
anniversary with a summer- 
long series of special events. 
Thomas F. Lyons, L. C. S. own- 
er, used this important civic cel- 
ebration for special attractions, 
company promotions and com- 
munity services. 

For example, in a special ses- 
qui-centennial edition of the 
local newspaper, Lyons took a 
full page advertisement to im- 
press on Olean’s proud citizens 
that his firm was an integral 
part of their city. 

The ad gave a short but 
complete history of the company 
and the qualifications of Lyons 
as a plumbing and heating ex- 
pert. The rest of the ad consist- 
ed of large pictures of L. C. S. 
installations, warehouses, show- 
room and equipment. 

The value of taking part in 
community celebrations comes 
in associating the contractor’s 
business with community lead- 
ership and civic interest. In non- 
metropolitan areas, this is more 
than business sense—it’s a mat- 
ter of business survival. Enp 
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Webster Uses Open House to Open 
Customer Doors in Washington, D.C. 


IF BUSINESS NEEDS a shot in the 
arm, a special events promotion 
is the needle to do the job. But 
what happens if there’s no basis 
for a celebration? The answer 





for most contractors is an “Open 
House’—simply a red-letter 
day that features reveling and selling. 

While John G. Webster’s, Washington, D. C., is a 
thriving plumbing and heating firm that requires no shot 
in the arm, it insures itself against any future business 
lethargy with annual open houses. The Webster promo- 
tions are staged on a giant Hollywood scale, but the ideas 
are adaptable for open houses of any size. 

The Webster event is planned far in advance. All 
customers and prospects are contacted with handsome 
invitations. At least three full-page ads appear in Wash- 
ington newspapers immediately prior to the open house. 
A kick off meeting for Webster employees and representa- 
tives of manufacturers and wholesalers is held the night 
before the open house to coordinate the efforts of all 
segments of the industry. 


= One of Webster’s Open Houses started off with a touch 
of showmanship that would have made the Ringling broth- 
ers fold their tent and silently steal away. A three and a 
half hour television program direct from the Webster 
showroom helped bring 3,500 visitors into the store on 
opening day. Time was bought by manufacturers. 

For guests, Webster provided lemonade, hot dogs, 
potato chips and pop corn. All visitors over 12 were 
eligible to fill out registration cards for the 21 door prizes. 
Demonstrators and home economists staged shows of their 
own in various manufacturers’ booths. 

The attendance at this particular Webster promotion 
was four times the original estimate. It was, Webster re- 
ports, an open house that opened the door to homes. 


Maurice Norby Gives His New-Born 
Business a Spankin’ Good Send-Off 


THROUGHOUT THE LIFETIME of 
a business, there almost always 
are opportunities for special 
event promotions. There’s no 
better time, of course, than at 
the birth of a new business or, 
as is more common, the “re- 
birth” of a firm with a new showroom, office, etc. 

Here’s how one contractor christened his new setup in 
Eau Claire, Wis. It’s a typical example of a successful 








continued... 
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Special Events . . . 


(Continued from page 119) 
grand opening promotion. 
Maurice Norby of Norby Ap- 
pliance and Heating attracted 
more than 5,000 persons to his 
new showroom through specially 
planned advertising that began 
several weeks before the grand 
opening. Direct mail and small 
local newspaper ads _ preceded 
the opening. The most intense 


Smith Plumbing Firm Marks 75th Anniversaryigi an 





blast was held until the day be- 
fore the celebration when a full 
page newspaper ad_ pictured 
Norby’s store, staff and truck 
equipment, plus details of the 
grand opening. 

While the opening was in 
progress, Norby kept public in- 
terest high by sponsoring 48 ra- 
dio spot announcements inviting 
shoppers to visit the showroom. 
As an added attraction, Norby 
offered two grand prizes of major 
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A. C. SMITH & CO., INC. 





appliances and additional smaller 
daily prizes for adults registering 
during the celebration. 

Coffee and doughnuts were 
provided guests—75 pounds of 
coffee, as a matter of fact. When 
Norby finally cleaned up the 
cups and saucers, deflated the 
few remaining balloons and 
counted up the prospects, he had 
let the Eau Claire area know it 
had an aggressive and worth- 
while business enterprise. END 
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A.C. SMITH #CO., Inc. 
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CONGRATULATIONS from manufacturers and suppliers (left) on the 75th anniversary 
of A. C. Smith Co. give this special event added importance. Smith’s own full page 
ad is opposite congratulatory messages and newspaper story on firm’s history (left side). 


It's a Wise Husband—And a Wiser Business—That 


Remembers Anniversaries, 


AN ANNIVERSARY calls for a 
celebration. A business anni- 
versary calls for a sell-abration. 
That was proved by A. C. Smith 
& Co., Inc., when it honored its 
75th year in the plumbing and 
heating business. 

The Newburgh, N. Y., firm 
reminded its customers and 
prospects of “reliable service for 
75 years” with a major news- 
paper promotion. A full-page ad 
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Says Smith 


by the company thanked the 
public in a dignified and insti- 
tutional tone for helping make 
the anniversary possible. Com- 
pany leaders of past and present 
were pictured. 

The hard sell of the promo- 
tion was provided in accom- 
panying display advertisements 
by manufacturers, wholesalers 
and representatives. They re- 
emphasized the company’s prod- 


uct lines and long-time reputa- 
tion for good business. The 
newspaper provided editorial 
coverage with a history of the 
company, its business philoso- 
phy, community services and 
future plans. 

Such anniversary fetes— 
backed throughout the year 
with special events—remind the 
public of good service, stability 
and proven responsibility. Those 
are selling features that should 
never be overlooked. 

Other promotion ideas are 
presented on pages 23 and 114. 
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With a Polynesian backdrop, con- 
test winner W. O. Skold reads his 
winning entry at the Central Sup- 
ply Assn. convention in Chicago. 


My WHOLESALER PLAYS a most 
important role to me in the run- 
ning of my business. I am a 
plumbing and heating contractor 
in a rapidly growing community 
of around 20,000 persons. My 
crew ranges from eight to four- 
teen men. I have only one fore- 
man, so I carry all other duties. 

As an independent business 
man in this world where busi- 
nesses are getting larger, more 
complex and highly specialized, 
my wholesaler’s help is indispen- 
sable to me. He is not only the 
source of supplies, but renders 
many diverse services as well as 
serving as a clearing house of 
technical and general informa- 
tion on which I am dependent in 
order to exercise judgment with 
a fuller knowledge of fact. 


ws And he is my friend to whom 
I can turn to discuss some of my 
business problems—knowing he 
is familiar with the specifics of 
my business and sincerely has 
my interests at heart—for as I 
prosper, he prospers. He also 
furnishes me with a larger 
amount of operating capital than 
my bank through the credit he 
extends me and through his 
warehouse stock which acts as 





By 


How My Wholesaler 
Helps Me! 





William 





Newark, Delaware, contractor and top winner in Domestic 





O. Skold 


Engineering’s “Consult Your Wholesaler” contest 


an extension of my stock at no 
cost to me. 

What is the information I re- 
ceive from him of a technical 
nature? I have technical infor- 
mation easily available to me 
concerning almost any piece of 
equipment I wish to use without 
the delay inherent in writing for 
such information. I have new 
products brought to my atten- 
tion I might not otherwise hear 
about—and without hours of be- 
ing gracious to personable sales- 
men. Some of his suggestions 
have helped me cut costs and 
enabled me to be profitably low 
bidder on contracts. 


» Through my wholesaler I am 
enabled to keep up with plumb- 
ing and heating products and 
their use with a minimum of 
time and effort on my part. I do 
my own estimating, but if this 
service were needed, it too 
would be available. I know the 
general quality of my work and 
service to my customers is better 
because of the easy availability 
of this knowledge—with result- 


ing profit to me. Just a simple 
telephone call saying, “Ed, what 
do you have that would be suit- 
able for—?” or, “Ed, what do you 
know about—?” or, “How long 
would it take to get—?” and I 
learn what I need to know. 

My wholesaler is constantly in 
touch with manufacturers, and 
through him I can keep in touch 
with the pulse of general busi- 
ness, rise or fall in prices, short 
or long supply of materials, new 
models coming out, and all these 
detailed facts helo me in guiding 
my own business efforts. 

Occasionally, some piece of 
equipment is defective. Because 
I buy through a-supply house, I 
don’t have to advise the manu- 
facturer of the trouble, wait for 
his factory representative to get 
to me on his rounds, fill out 
blanks in triplicate, then wait for 
the factory decision of whether 
my claim is valid. I just reach 
for the telephone and inquire, 
“Say, Ed—you know those 35 
furnaces you sent me for X 
project?—Four of the contro!s 


(Please turn to top of next page) 


Editor’s Note: Mr. Skold’s wholesaler is Wilco Plumbing and Heating 
Supply Co., Wilmington, Del—Herman Kaufmann and Edward Inden, 


proprietors. 






























How My Wholesaler Helps Me ... 


(Continued from bottom of page 121) 
are bad.” He knows my technical 
ability to judge and my integrity 
about claims. His next delivery 
carries control replacements, 
picks up the defective ones, and 
that is the end of the matter for 
me. 

As I am busy with my every 
day job in my own community, 
I have only partial knowledge of 
general trends of building, labor 
supply and wage levels in my 
area. Frequently, I stop for a 
chat when I am procuring sup- 
plies. During these chats I hear 
news of the building field or 
labor market which my supplier 
has picked up from his constant 
flow of customers and salesmen. 
The supply house is as good as 
the cracker box corner of the 
country store a century ago for 
word of mouth, up-to-date 
specific news. I even hear the 
gossip about my competitors. I 
know they also hear about me. 

In the world we live in today, 


the sole proprietor kind of busi- 
ness which has been a tradi- 
tional one in this country is be- 
ing threatened by big business 
with its staffs of specialists. I 
know I could not have success- 
fully survived as a small busi- 
ness man if I had to do business 
on a direct-to-factory basis. 

My wholesaler serves me with 
a battery of special services. He 
acts as my purchasing agent, ex- 
pediter, technical advisor, ad- 
justor, and occasionally as my 
legal department and sales pro- 
moter. On occasion, their lawyer 
has given me advice through 
them, and new builders coming 
into our territory who have 
stopped to ask whom to see who 
is reliable in our community 
have been sent to me by my 
supplier. 

As a “sole proprietor,” I have 
no one within my employee 
group with whom to talk over 
many of my business problems. 
I have no technical staff and staff 


The Case For Improved Property Loans 


(Continued from bottom of page 117) 
under an uninsured plan. Sec- 
ond, the committee said, dealer 
reserves would not be permitted 
under Title I regulations. Legi- 
timate contractors would get the 
full proceeds of the notes dis- 
counted. There would be no oc- 
casion to load the amount of the 
reserve holdback on the price of 
the job thereby unnecessarily 
burdening the borrower. 

Manufacturers and whole- 
salers also would benefit if Title I 
were made permanent, according 
to the committee. They would be 
protected against “false guaran- 
tees, over-pricing, and misrepre- 
sentation of the quality of ma- 
terials. They would be assured 
of proper installation and satis- 
factory servicing.” 

The committee defended Title I 
against some groups which have 


122 


asked it be abandoned as an out- 
dated depression measure of the 
1930's. 

“This assertion,” the commit- 
tee counters, “completely over- 
looks the fact that the Title I 
program long ago evolved into an 
accepted instrument that has 
served to lower the cost of fi- 
nancing property improvement 
to a realistic level. At the same 
time, it has served to stabilize 
this phase of the building indus- 
try in the same effective manner 
as the mortgage financing plans 
under other FHA programs have 
done for the individual home- 
owner. 

“Title I financing and home 
mortgage financing are closely 
allied. To eliminate one and con- 
tinue the other would be like 
taking a part of the foundation 
from under a building and ex- 


conferences to use as a sounding 
board for new ideas. And some- 
times, after wrestling with prob- 
lems alone, things get out of 
perspective and discouragement 
sets in. Again my wholesaler has 
helped me. They are alert, alive 
businessmen, close to my line of 
work, but with a broader 
perspective. They are sincerely 
interested in seeing me prosper. 
So I talk things over with one of 
the boys. Maybe I go after that 
piece of business or maybe I let 
it alone. Anyway, talking it over 
with them helps throw it into 
perspective for me. 

I could not obtain the services 
I now receive from my whole- 
saler from any other one exist- 
ing source. As an independent 
heating and plumbing contrac- 
tor, I could not perform them 
effectively for myself and still 
have time to handle all other 
aspects of my business. It is my 
belief, it would be impossible for 
small businesses such as mine to 
survive without our “middle- 
man” wholesaler. END 





pecting the structure to remain 
as before. 

The committee reports that the 
plumbing and heating industry, 
as well as other building groups, 
have joined in advocating con- 
tinued Title I lending. The in- 
dustry, said the committee, has 
for years used Title I in its mod- 
ernization work and has reported 
satisfactory results from the 
lending plan. 

“It would be impossible,” the 
committee told Congress, “for 
manufacturers and dealers in 
such products over a wide sec- 
tion of the country economically 
to arrange financing on any other 
plan that would even begin to 
approach in effectiveness the 
Title I plan already in existence.” 

The committee suggested that 
readers might wish to write or 
wire their congressmen request- 
ing FHA Title I be re-enacted on 
a permanent basis. END 
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Installation— 
2—7L89 Kewanee Type ‘'C"’ Boilers 







@C®@ Operating-Maintenance 
Costs Cut with 


Kewanee Boilers 99 


Voel Spannagel, Chief Engineer, 
Famous-Barr Company 






Installation— 
2—490 Kewanee Firebox Boilers; 
2—324 Kewanee Firebox Boilers; 
1—308 Kewanee Firebox Boiler 





Installation— 
2—7L87 Kewanee Type ‘‘C"’ Boilers; 
1—7L82 Kewanee Type ‘'C’’ Boiler 
















rated 


YANN premenin pias speed” operation which lowers operating and maintenance costs and 
- |=, i 
j= boilers lengthens boiler life. So when you consider boilers, be sure they are 


rated on nominal capacity to operate at “cruising speed.” 


PREFERRED BY FA MO US-BARR Don't be misled by promises that a boiler delivers steam to meet aver- 
eee 
FOR OVER 1/4 CENTURY age daily requirements. Only a boiler rated on nominal capacity can 


guarantee performance beyond the call of usual duty. 
Back in 1928 the Famous-Barr Company, St. Louis, installed 2 Kewanee 
Stoker Fired Boilers in a warehouse ... so began an experience with 
Kewanee Boilers that has extended over the past quarter century. As 


they expanded, as new buildings called for more power, Kewanee was 


KEWANEE-ROSS CORPORATION, Kewanee, Illinois 


the preferred boiler installation every time. But let Noel Spannagel, 
Serving home and industry 4 


Famous-Barr’s chief engineer, tell the story: 


“My previous experience proved Kewanee offered important savings 


in operating and maintenance as compared with other boilers.” 





Famous-Barr long has known the advantages assured by Kewanee 


YOU can depend on KEWANEE engineering 


Reserve Plus Rated Boilers such as provision for expansion—"cruising 
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Sizing Cooling Tower Pumps and Piping 


(Continued from center of page 106) 
tice is to consider the resistance 
of the fittings to be 50 percent of 
the resistance offered by the 
straight lengths of pipe. The sum 
of the lengths of straight pipe 
plus 50 percent is called the “to- 
tal equivalent length.” 

To find this figure for the 
theoretical case, the manual as- 
sumes the pipe lengths as shown 
in Fig. 1 to be— 





A—B 60 ft 
C—D 45 ft 
D—A 5f 

110 ft 


The manual then adds 50 per- 
cent for the resistance of the 
fittings: 

The 110 ft plus 55 ft gives a 
total equivalent of 165 ft. 

The manual then refers to the 
pipe sizing table shown on page 
106. Table A shows total equiva- 
lent lengths for pressure heads 
from 1 ft to 100 ft. Table B gives 
the carrying capacities in gpm of 
various sized pipes at different 
friction heads. These friction 
heads are expressed in milinches 
per foot of pipe with 12,000 mil- 
inches equaling 1 ft of head. 
Pipes should be sized at or below 
700 milinches per foot. 

In the theoretical case, Table 
A should be read to the right 
from 5-ft (the head available 
for pipe sizing) to a figure equal 
to or greater than 165 (total 
equivalent length). This figure 
is 171 and occurs in the 350 mil- 
inch column. 


s Table B should be read down- 
ward the 350 milinch column to 
a figure equal to or greater than 
36 gpm. This figure is 36 gpm. 
Reading to the left, a 2-in. pipe is 
indicated as the required size. 
All piping, therefore, in the 
circuit is sized at 2-in. In case 
the tappings on the pump, con- 
denser and cooling tower are not 
2-in., expanders or reducers with 
close nipples are used to make 
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the connections. 

The piping on the suction side 
of the pump should be checked 
in the next phase of this pro- 
cedure. The check is to be cer- 
tain that an excessive vacuum 
has not been created. 

The manual says it is common 
practice to prevent the pressure 
on the suction side of a centrifu- 
gal pump from going below a 
vacuum of about 13 in. mercury. 
That is the equivalent of a nega- 
tive water pressure of 15 ft meas- 
ured at 85F—meaning that if a 
vertical lift exists on the suction 
side of any pump, the sum of this 
vertical distance from the level 
of the water up to the pump plus 
the pressure drop through the 
suction piping must not exceed 
15 ft. This is frequently referred 
to as a maximum total dynamic 
suction lift of 15 ft. 


s This has become a standard in 
the pump industry in view of the 
inability of a centrifugal pump to 
produce its established perform- 
ance of head and capacity if the 
pressure on the suction side of 
the pump is reduced to below 
the atmospheric condition out- 
lined above. 

In checking the suction piping 
in the theoretical case, the man- 
ual advises determining the total 
equivalent length. On the sketch, 
the distance from the tower to 
the pump is 50 ft. Adding 50 
percent for the resistance of the 
fittings, the total equivalent 
length is 75 ft. 

Earlier in step five, it was de- 
termined that the pipe was to be 
sized at a pressure drop of 350 
milinches per foot. The total 
pressure drop through the suc- 
tion piping is therefore— 

350 milinches 75 (total 

equivalent length) — 26,250 

milinches 

Since 12,000 milinches equal 
1 ft.— 

26,250 


2.2 ft pressure drop 
12,000 


As shown on Figure 1, a pos- 
itive static head of 45 ft exists 
between the cooling tower and 
the pump. Deducting the pres- 
sure drop of 2.2 ft in the piping, 
the pressure on the suction side 
of the pump is— 

45 ft — 2.2 ft = 42.8 ft 

This is 57.8 ft above the nega- 
tive 15 ft of water pressure al- 
lowable in the industry. 

The last step suggested by the 
manual is the check of pump and 
pipe sizes. The step requires the 
designer to re-calculate the in- 
stallation using the next larger 
sized pump. In some cases it will 
be found that a slightly larger 
pump will permit the use of 
smaller pipes and fittings with a 
result in savings. 

The manual notes that a stor- 
age tank is often employed with- 
in the building and supplied by 
a gravity line from the tower. 
The purpose of this tank is to 
carry away the cooled water dur- 
ing winter months to prevent 
freezing. Usually it is not nec- 
essary to use such an arrange- 
ment if the cooling tower is 
closed during the winter. 


= As an example of a tank prob- 
lem, the manual refers to Fig. 2. 
It assumes that the pipe length 
from the tower to tank is 50 ft. 
Adding 50 percent for the re- 
sistance of the fittings, the total 
equivalent is 75 ft. In the ex- 
ample, the vertical drop (static 
head) of this line is 2 ft and the 
flow requirement is 36 gpm. 

On Table A at a pressure head 
of 2 ft, the first figure equal to 
or greater than the total equiva- 
lent length of 75 ft is 80 and oc- 
curs in the 300 milinch column. 
Reading down into Table B, the 
first pipe size which will carry 
the required flow of 36 gpm, is 
2% in. Therefore, the gravity 
return line to the tank should be 
2% in. 

The eight-page manual on this 
sizing procedure can be obtained 
by writing Bell & Gossett Com- 
pany in Morton Grove, Ill. enp 
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MANCHESTER ELEMENTARY eeeaiatasinell 


Manchester, Missouri 


Architect: CHARLES W. LORENZ, Kirkwood, Mo. 

Contractor: JUENGEL CONST. CO., St. Louis, Mo. 
Radiant Heating: BAGLEY & COMPANY, Inc., Robertson, Mo. 
Revere Distributor: GRINNELL COMPANY, Inc., St. Louis, Mo. 


a 


TWO VIEWS of the radiant Panel heating layout before concrete 
slab was poured. Floor area over 17,000 sq. ft. System was im- 
bedded in slab 4”. Gravel fill is 6" deep. Coils are 12” OC. 
System is divided into 4 zones, with all supply and return lines 
also of copper. Note edge insulation at right in large photo. 
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Radiant Panel Heating fits perfectly into the grow- 
ing trend to 1-story school construction. It means 


warm floors, no drafts, and a healthier atmosphere 
for scholars. To the architect radiant panel heating 
means greater latitude in design, more usable space 
for the money. And for the user it means greater 
heating efficiency, lower redecorating costs and less 
cleaning and maintenance than when old-fashioned 
heating methods are used. The ideal material for 

anel heating is copper. For no other metal or alloy 
as all the desirable construction characteristics of 
this “ageless” metal. 

To the contractor, the use of Revere Copper 
Water Tube means easy bending and handling... 
its long 60‘ lengths require fewer fittings, the solder 
fittings used eliminate the need for welding, wrench 
work and thread cutting, while its lasting, non- 
rusting qualities have been proven through the 
centuries. Even being buried in-a concrete slab 
doesn’t bother enduring copper. Copper is the metal 
you Can trust. 

Keep out of trouble, protect your reputation for 
quality work...use Revere Copper Water Tube for 
air conditioning lines, radiant panel heating, hot 
and cold water lines, underground service lines, 
waste stack and vent lines, processing lines. See the 
Revere Distributor nearest you today. And, if you 
have a technical problem, he will put you in touch 
with Revere’s Technical Advisory Service. 


REVERE 


COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, New York 
Mills: Baltimore, Md.; Chicago and Clinton, I/l.; Detroit, Mich.; Los 


Angeles and Rivers alif.; New Bedford, Mass.; Rome, Y. —Sales 
Offices in Principal C ities, Distributors Everywhere. 











Good Reading 





(Continued from page 28) 
needs. Fixtures pictured in the 
layouts are separately illustrated 
and described. 

Available from: Richmond Radi- 
ator Co., 16 Pearl, Metuchen, N. J. 


Church air conditioning brochure, 
The advantages of installing year- 
‘round air conditioning in churches 
are graphically presented in this 
six-page case history study by Car- 
rier. Discusses such improvements 
as increased attendance and collec- 





tions and reduced outside noises 
and maintenance costs. Includes 
photographs and a list of churches 
equipped with the firm’s air con- 
ditioning systems. 

Available from: Carrier Corp., 
300 S. Geddes St., Syracuse 1, N. Y. 


Rotary pump troubles bulletin. 
Features a chart of more than 25 
mechanical and chemical symptoms 
to help identify causes of failure or 
erratic performance in most types 
of rotary displacement pumps. Dis- 
cusses application of the chart to 
specific types of equipment. 

Available from: Eco Engineering 


Co., 12 New York, Newark, N. J. 


Draft gage bulletin. Four-page 
bulletin describes three models of 
gages for indicating air flow resist- 
ance through air filters in heating, 
ventilating and air conditioning 
ducts. Includes photographs, instal- 
lation directions, dimensions and 
prices. 

Available from: Ellison Draft 
Gage Co., Inc., 548 W. Monroe St., 
Chicago 6. 


Bathroom cabinet catalog. Eight- 


page catalog illustrates and de- 
scribes five new models of sliding 
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door bathroom cabinets, including 
fluorescent lighted models and a 
new incandescent lighted unit. 
Discusses installation and features. 

Available from: Premier Hall 
Mfg. Co., 3955 W. Fullerton Ave., 
Chicago 47. 


Unit central heater bulletin. De- 
scribes a packaged heater for use 
as a residential horizontal furnace 
or as a unit heater, with or without 
ducts, for commercial and indus- 
trial applications. Includes specifi- 
cations, construction details and 
performance data. 

Available from: Reznor Mfg. Co., 
604 James St., Mercer, Pa. 


Vent valve sheet. Describes the 
company’s vent valve for eliminat- 
ing air from mains and risers. Dis- 
cusses construction and sizes. 

Available from: Heat-Timer 
Corp., 657 Broadway, New York. 


Furnace pipe and fittings cata- 
log. Thirty-two pages. Illustrated, 
two-color catalog contains specifi- 
cations and prices on the complete 
line of furnace pipe and fittings. 
Provides information on pipe sys- 
tems and includes new sizes and 
styles in pipe and fittings. A 





BUCKEYE 


pocket size version of the catalog 
also is offered. 

Available from: Buckeye Fur- 
nace Pipe Co., 897 Ingleside, Co- 
lumbus 8, O. 


Sink and drainboard catalog. 
Thirty-six pages. Gives dimensions 
for various models of stainless steel 
sinks and drainboards, counter 
tops, stove tops, etc. Contains 
schematic drawings and specifica- 
tions, illustrations of custom made 
drain tops and also includes price 


lists for the complete product line. 
Available from: Zeigler-Harris 


& Co., 2900 N. San Fernando Rd., 
Burbank, Calif. 


Lavanette folder. Four-color 


foldover presents four models of 
Beauty Queen lavanettes in eight 






 oveee 


\2eaulueen 2 


savanmaervres 


color combinations designed to har- 
monize with most brands of bath- 
room fixtures. Discusses features 
and includes floor plans for install- 
ing the units in various types and 
sizes of bathrooms. Six pages. 
Available from: Toledo Desk & 
Fixture Corp., 1020 Ford Rd., Mau- 


mee, O. 


Technical bulletins. Four sepa- 
rate bulletins cover problems, so- 
lutions and procedures involving 
use of the company’s line of auto- 
matic hot water valves, expansion 
tank draining adapters, air vent 
valves and water hammer elimi- 
nators. Contain features and cut- 
away drawings. 

Available from: Flair Mfg. Corp., 
1720 Atlantic Ave., Brooklyn 13. 


Water heater demand _ usage 
chart. Lists average hot water re- 
quirements to help determine the 
correct size tankless water heater. 
The chart specifies, in convenient 
classifications, hot water demand 
usage for all types and sizes of 
buildings. Also gives demand usage 
for peak periods. 

Available from: Portmar Boiler 
Co., Inc., 193 Seventh St., Brook- 
lyn 15, N. Y. 


Air conditioning literature. Three 
sheets describe separately the new- 
ly redesigned series of room air 
conditioners and two new unit 
coolers. Diagrammatic sketches and 
specifications are included. 

Available from: Drayer-Hanson, 


Inc., 3301 Medford, Los Angeles. 


(Please turn to top of page 128) 
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“I'd call the MASTER ADAPTER 
a masterpiece!” 


Charlie Reeder, Production Manager 
American Sanitary Mfg. Co. 


“Distributors are proud to sell quality 
brass goods—and you can bet we’re proud 
4 to make ’em! Take the A. S. Master 
Adapter. There’s a case of a great idea, 


( vo Y) a crackerjack design and top-notch manu- 


facture right down the line!” 





The exclusive A. S. Master Adapter solves the 
problem when trap and outlet are up to 344” apart. 
Bushing is screwed up on tailpiece to desired 
length, excess tubing is cut off. Order today! 
Remember—central location in mid-Illinois 
means faster American Sanitary delivery. 
For extra-fast service, phone your 

order to Abingdon, II]. 162 or 172. 








In the large, modern American San- 
itary plant at Abingdon high polish 
is put on chrome surfaces by one of 
the Packer-matic Buffing Machines. 








Set 


“mal 


ca BOK A te hb = 





WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


wawieser condo | )h) AMERICAN SANITARY 
MFG. CO., ABINGDON, ILL! 


OVER FORTY YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 


sent at no extra cost. 
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(Continued from page 126) 

Flow controls brochure. Twelve- 
page brochure covers the compa- 
ny’s electrically operated “Mesur- 
flo” valve with flow volume control 
for medium applications. Describes 
operation and includes illustrations 
and a flow chart. Technical infor- 
mation includes flow rate and 
electrical data. 

Available from: Hays Mfg. Co., 
West 12th St., Erie, Pa. 


Tubular brass plumbing goods 
catalog. Illustrated, 16-page cata- 
log for wholesalers contains the 
complete line of tubular brass 


HAUSTRATED JOBBERS’ PRICE LIST We. 34 


Plumbers Tubular 
Brass Goods 


DEAL 


TUBULAR CORPORATION 
197 WINTH STREET, BROOKLYN 15, N.Y 








MARCH 1, 1955 


goods. Pages are indexed for con- 
venience, and a complete descrip- 
tion of each item is given including 
finish, weight and price. 

Available from: Ideal Tubular 
Corp., 197 Ninth St., Brooklyn 15. 


Pipe line filter brochure. De- 
scribes the company’s pipe line 
filters for removing water, oil, dirt 
and pipe scale from compressed air 
or gas lines. Contains illustrations 
and engineering, operating and ap- 
plication information. Also in- 
cludes a handy table for computing 
the correct size filter. 

Available from: Air-Maze Corp., 
25000 Miles Rd., Cleveland 28. 


High pressure air transmission 
manual. Catalogs the line of com- 
bination valves and reducing cham- 
bers and incorporates all current 
data on this air distribution tech- 
nique. Covers engineering consid- 
erations, single and dual duct de- 
signs, typical layouts, velocity and 
pressure factors, duct sizing and 
construction, and sound control. 
Also provides illustrations, charts 


128 


and selection tables. Forty-eight 
pages. 

Available from: Connor Engi- 
neering Corp., Shelter Rock Rd., 
Danbury, Conn. 


Commercial water heater bulle- 
tin. Four-page bulletin describes 
improvements in the line of Bur- 
kay commercial water heaters. Dis- 
cusses applications of the unit and 
gives features, schematic drawings 
and roughing-in dimensions. 

Available from: A. O. Smith 
Corp., Box 584, Milwaukee 1. 


Water conditioning book. A new 
48-page book entitled, “Soft Water 
in Modern Use,” describes the role 
of soft water in modern domestic 
living. Outlines differences be- 
tween hard water and soft and 
gives a detailed discussion on bene- 
fits of soft water. Also describes 
methods of softening water, reduc- 
ing municipal hardness and func- 
tions of city water facilities. 

Available from: Water Condi- 
tioning Research Council, 111 W. 
Washington St., Chicago 2. 


Expansion bolt and screw anchor 
chart. A new chart giving dimen- 
sions of expansion bolts and screw 
anchors has been designed as a 
complete reference for fastenings 
to masonry, stone, or similar mate- 
rial. The chart measures 14 by 26- 
in. 

Available from: Rawplug Co., 
271 Church St., New York City 13. 


Convertor catalog. TWelve pages. 
Features two and four pass con- 
vertors for controlled steam heating 





of recirculated water for hot water 
heating systems. Gives specifica- 
tions and details of the firm’s high 


capacity heat exchangers and in- 
cludes engineering data to explain 
selection of the proper size con- 
vertor. Illustrates a typical con- 
vertor hookup and gives complete 
measurements and weights. 
Available from: Alstrom Corp., 
790 East 176 St., New York City 69. 


Bathroom cabinets and accesso- 
ries catalog. Describes in detail 
more than 170 different model cab- 
inets and bath accessories manu- 
factured by the company. Features 
conventional models as well as 
sliding door cabinets and includes 
installation information and speci- 
fications. 

Available from: National Metal- 
Art Mfg. Co., Inc., 1901 Eighth Ave., 
Brooklyn, N. Y. 


Pipe friction manual. Newly re- 
vised, 87-page manual contains an 
extensive presentation of the latest 
information available on pipe fric- 
tion. Features a section of basic 
formulas used in the construction 





of charts and gives complete tables 
of friction loss for water in ¥% in. 
to 84 in. wrought iron, steel and 
cast iron pipe. Includes tables of 
resistance coefficients for valves 
and fittings, 90 deg. bends, dif- 
fusers and others. Also includes 
numerous examples of mathemat- 
ical solutions to pipe friction prob- 
lems. 

Available from: Hydraulic Insti- 
tute, 122 East 42nd St., New York. 


Sectional duct furnace bulletin. 
Advantages of the company’s new 
series of sectional duct furnaces are 
presented in this bulletin. Gives 
specifications and operating data, 
a section on methods of installation 
and a table of suggested combina- 
tions for achieving desired total 
capacity. 

Available from: Reznor Mfg. Co., 
604 James St., Mercer, Pa. END 
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Youngstown has 28 district sales 
offices conveniently located through- 


out the nation to serve you 


MINNEAPOLIS ee 


e oheee 
DES MOINES 


OENVER 2» 


4 KANSAS CITY » 






és 


rae 


ee 
Eo 





MILWAUKEE 


INDIANAPOLIS Pp 
4_ ST. LOUIS 


TULSA » 


ATLANTA » 


DALLAS 2» 
= 





quickly. 


They are staffed with men who know the steel 
business thoroughly and are qualified to help you 


with your steel requiremen 


service whether you write, 


nearby Youngstown District 


Atlanta 1, Ga. 
1310 Healey Building 
Phone Walnut 5920 


Boston 16, Mass. 
250 Stuart Street 
Phone Liberty 2-5855 


Buffalo 2, N. Y. 
1508 Liberty Bank Bldg. 
Phone Washington 6270 


Chicago 2, Illinois 
111 W. Washington Street 
Phone Franklin 2-5470 


Cincinnati 2, Ohio 
1302 Carew Tower 
Phone Main 1424 


Cleveland 13, Ohio 
2400 Terminal Tower Bldg. 
Phone Main 1-2605 


Columbus 15, Ohio 
2850 Le Veque Lincoln Tower 
Phone Capitol 4-7211 


s. You can get quick 
wire or phone your 
Sales Office. 


HOUSTON » be 


NEW 
ORLEANS 


DISTRICT SALES OFFICES 


Dallas 2, Texas 

1602 First Nat’l. Bank Bldg. 
Phone Riverside 9538 

Denver 2, Colorado 

814 Continental Oil Bldg. 

Phone Main 3-2283 
Des Moines 9, Iowa 
437 Insurance Exchange 


Bldg. 
Phone 3-1265 
Detroit 2, Michigan 
926 Fisher Bldg. 
Phone Trinity 5-5816 
Grand Rapids 2, Michigan 
604 Michigan Nat’l. Bank 


Bldg. 
Phone 9-4291 


Houston 2, Texas 
1350 Esperson Bldg. 
Phone Fairfax 1325 
Indianapolis 4, Indiana 
520 Circle Tower 
Phone Melrose 2-3461 


Kansas City 6, Mo. 
1222 Commerce Bldg. 
Phone Victor 5837 


Los Angeles 15, Calif. 
714 W. Olympic Blvd. 
Phone Prospect 7581 


Milwaukee 3, Wisc. 
2110 Wisconsin Tower 
Phone Broadway 1-5148 


Minneapolis 2, Minn. 
1050 Baker Bldg. 
Phone ATlantic 2970 


New Orleans 12, La. 
520 Whitney Bldg. 
Phone Raymond 0153 


New York 36, New York 
500 Fifth Avenue 
Phone Lackawanna 4-4340 


Philadelphia 2, Pa. 
1502 Girard Trust Bldg. 
Phone Rittenhouse 6-9830 


Aare DETROIT 


sonia 


a 


<CINCINNATI 





ae). 58393 FOR SERVICE 













BOSTON E 


<_e 


— 





[> 
4 NEW VORK 
i 


ce = Gee - PHILADELPHIA 









—§ WASHINGTON 
“J 






Pittsburgh 22, Pa. 
Two Gateway Center 
Phone Atlantic 1-2350 


St. Louis 3, Mo. 
611 Shell Bldg. 
Phone Geneva 6-1223 


San Francisco 5, Calif. 
55 New Montgomery Street 
Phone Garfield 1-6544 


Seattle 4, Washington 
457 Central Bldg. 
Phone Main 6420 


Tulsa 3, Oklahoma 
1305 Philtower Bldg. 
Phone 54-4634 


Washington 5, D.C. 
327 Bowen Building 
Phone Republic 7-2340 


Youngstown 1, Ohio 
505 Stambaugh Building 
Phone Riverside 7-0771 


THE YOUNGSTOWN SHEET AND TUBE COMPANY sion Zits tnd Yeloy Steet 


General Offices: Stambaugh Building - - 


Youngstown 1, Ohio 


Plants: Youngstown, Ohio; Struthers, Ohio; Indiana Harbor, Indiana 
SHEETS - STRIP - PLATES - STANDARD PIPE - LINE PIPE - OIL COUNTRY TUBULAR GOODS - CONDUIT AND EMT - 


MECHANICAL TUBING - COLD FINISHED BARS - HOT ROLLED BARS - BAR 


SHAPES 


- WIRE - HOT ROLLED 


RODS - COKE TIN PLATE - ELECTROLYTIC TIN PLATE - RAILROAD TRACK SPIKES - MINE ROOF BOLTS 
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Depend on BaG FOR HEATING... COOLING 
.»e AND PUMPING WATER 


B&G BOOSTER AND 
UNIVERSAL PUMPS 
Catalog GK-954 


Specifying “B & G” throughout for water 
heating systems, air conditioning and refrig- 
eration installations assures you of equipment 
known for quality—with a single manufac- 
turer's responsibility for satisfactory operation. 
If you haven't a complete file of the B & G 
literature shown here, write today. 


B&G CENTRIFUGAL PUMPS 


B & G Boosters and Universal Pumps cover a 
complete range of heads and capacities for 
forced hot water heating and service water sys- 
tems. Noted for quiet operation! 

For air conditioning, refrigeration and indus- 
trial applications, B & G 1522 and 1531 Pumps 
have a long record for dependable and eco- 
nomical performance. All pumps illustrated 
feature the B & G Leak-proof Mechanical Seal. 


B&G EVAPORATOR 


You'll find plus value in the unique design of 
this evaporator which prevents oil-trapping in 
the head passes. Steel legs are movable for easy 
mounting—shell connections extend well be- 
yond the insulation cover. ASME Code con- 
structed. 


B&G CONDENSERS 


Rugged, precision-built units of time-tested 
design provide top performance over a long 
service life. Built to ASME Code. 


HEAT EXCHANGERS 


Easy now to select equipment for water-to- 
water and steam-to-water heat transfer applica- 
tions. B & G Type “SU” and “WU” Heat 
Exchangers are rated for instantaneous heating 
of water for service use—radiation—snow melt- 
ing panels—swimming pools—boiler feed— 
storage tanks and process work. Many com- 
monly used sizes of “SU” and ““WU” Exchang- 
ers are available immediately from factory stock, 
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¢c oO mM PAW SY 
Dept.DX-1,Morton Grove, Illinois 
Canadian License: S. A. Armstrong, Ltd., 1400 O' Connor Drive, Toronto 
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BRIDGEPORT — 
COPPER DRAINAGI 


Made especially for today’s competitive market. An extra 
sales feature for any home or building because it’s rust- and 
corrosion-free. And Bridgeport Copper Drainage Tube is per- 














manent—it will outlast the building itself. BRIDGEPORT COPPER DRAINAGE TUBE 
Bridgeport Copper Drainage Tube is easy to install because a ee Pa 
it’s convenient to handle, light in weight, and quickly 
soldered in any position. Requires less laber, and doesn’t er 1.375 040 -650 
need thick, “‘beefed-up” walls for installation, making it - a po ca 
ideal for remodelling jobs as well as new construction. 3 3.125 045 169 
Leading plumbing wholesalers everywhere are keeping pace ; my ra poe ro 
with the growing demand for all-copper drainage and supply 6 6.125 083 6.10 
systems by stocking Bridgeport Copper Drainage Tube, 

Hard Temper 20 ft. Straight Lengths 








Copper Water Tube, and Plumbing Brass Goods. 





nian. BRIDGEPORT BRASS 


as Offices in Principal Cities - Conveniently Located Warehouses 


Bridgeport Brass Company, Bridgeport 2, Connecticut . In Canada: Noranda Copper and Brass Limited, Montreal 
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Shopping with D. E. 





(Continued from page 80) 

Cooking Tops 

Six different sizes of built-in 
electric cooking tops announced by 
Thermador increase the firm’s line 
to 12 models. The unit capacity of 
the cooking tops is increased by 
the addition of a deep well cooker 
that may be converted to an extra 
heating unit. A safety high tem- 
perature switch prevents over- 
heating of the 5-qt. aluminum 





cooking pot. The cooker is a multi- 
purpose utensil, equipped with in- 
sert pan, trivet and french fry 
basket and cover. The line offers 
a wide selection of cooking tops 
with a variety of finishes in stain- 
less steel or six colors in porcelain 
enamel. 

Manufacturer: Thermador Elec- 
trical Mfg. Co., 5119 District Blvd., 
Los Angeles 22. 


Packing 

Flexrock has announced that its 
Plumbers’ Special Packing, former- 
ly \%-in., is now %,.-in. in dia- 
meter to permit its use on small 
plumbing fittings. The packing is 


self-forming, self-lubricating and 


may be used on centrifugal pumps 

and all fittings handling hot or cold 

water and brine at temperatures 
os Ene ab : #4 





ranging from 14F to 160F. It comes 
in 14-lb spools in a self dispensing 
box. 

Manufacturer: Flexrock Co., 
3642 Cuthbert St., Philadelphia 1. 


Gas-Fired Boiler 

A new gas-fired hot water heat- 
ing boiler announced by Ward 
Heater Co. is designed for use with 





radiant, convector, baseboard and 
all closed systems. The compact 
unit is equipped with control as- 


T 


New Floor Drain Design Increases Flow Rate 





ATITINS 
“Chil 






; 


A new floor drain introduced by 
Josam is designed with perimeter 
slots to increase the free drainage 
area of the top, permitting greater 
flow rate and thereby reducing the 
top size needed for a given instal- 
lation. Because waste water enters 
the very edge of the drain through 
the perimeter slots, it must flow 
over the inside surface of the drain 
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body, preventing the accumulation 
of foreign deposits. The shallow 
slope of the double drainage flange 
speeds installation of water proofing 
or flashing material without bend- 
ing or pre-forming. Seepage which 
penetrates to the waterproofing 
material is directed through en- 
larged weepholes in the drain body. 
Drains are available with cast iron 
or brass grates, which rest on sup- 
porting lugs to prevent tilting. All 
drain bodies are designed so that 
standard or extra heavy grates, sed- 
iment buckets, round or square 
brass tops and other features can be 
added or substituted on the job. 
Manufacturer: Josam Mfg. Co., 
Dept. X4, Michigan City, Ind. 


sembly, is factory assembled, tested 
and completely packaged. 

Manufacturer: Ward Heater Co., 
1800 West Washington Blvd., Los 
Angeles 7. 


Blower Unit 

A new dual blower announced by 
Lau Blower Co. is designed to solve 
warehousing and manufacturing 
problems for producers of warm air 
heating units and air conditioners. 
By joining two of the blower units 
together, air flow can be increased 
within the same height but with 
greater width. This feature permits 
installation of the units where it is 
impossible to mount a larger blow- 





er, yet necessary to have increased 
air flow. Housing supports and 
hardware are furnished with the 
unit. Since the purchaser can di- 
rect the blower’s air flow at any 
angle of discharge, he adds angle 
rails, two flexible couplings and 
make up shaft exactly as he wishes. 
Manufacturer: Lau Blower Co., 
2001 Home Ave., Dayton 7, O. 


Water Cooler 

A new water cooler announced 
by Uniflow is available with tops in 
six decorator colors, including 
spruce green, peer blue, burgundy, 
grey, black and white. Pressure 
type coolers are available with 
bubbler or glass filler attachments 
utilizing foot pedal control. Cool- 
ers are available with or without 
refrigerated compartments. 






Manufacturer: Uniflow Mfg. Co.. 
East Lake Rd., Erie, Pa. 


(Please turn to top of page 135) 
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NEVER BEFORE 
A GAS 
WATER HEATER 
CONTROL 





t 
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New “wrap-around” styling. Honeywell designed from start to 
finish, the Aqua-Maid fits the contour of the water heater . . . features 
easy reading of dials from any angle, quick pilot reset, your choice of 
colors to match the trim on your water heater. 


Straight-down connections. Eliminate “octopus” installations! 
Straight-down pilot outlet, straight-down main gas outlet and straight- 
down thermocouple connections require much less space than awkward 
horizontal mountings, provide neat, streamlined installations every time. 








Screw-driver servicing saves $$$ for dealers. A screwdriver is all you need to 
handle practically any field service job! The wonderfully simple Aqua-Maid design 
offers easy access to all working parts, minimizes those complicated, costly service calls. 





The Deluxe model offers 100% safety shutoff, is A.G.A. listed for all 
natural, manufactured, and liquid petroleum gases. A new safe lighting 
feature prevents pre-ignition of main burner while pilot is being lit. 


The Special model, which is A.G.A. listed for natural and manufactured 
gases only, is especially designed for economy heaters. 












DELUXE (V5124) 
SPECIAL (V5123) 
























Here are the DESIGN FEATURES the water heater 
industry has been asking for.. 


BUILT RIGHT INTO 


THE NEW HONEYWELL qua Ay. 








e easy reading of dials from any angle— 


e quick pilot reset 
front or top 






e improved safety 
shutoff mechanism— 
easy to clean, cannot 
be reassembled wrong > 






e improved “'c’”’ valve 
adjustment—does not affect 
flow of gas to pilot 






d 
— 
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e improved inlet design 


a \ 
ch 
| 







e large capacity filter 
cartridge (3 cu. feet) 
cleans gas before it gets 
to the pilot, prevents 
ports from clogging 


LAAbaNAA A 7 
SAAl\\\\ 


e Aqua-Maid models 
easily interchangeable 
without costly time 
and connection charges 


e pilot gas passage has 
large, non-clog ports 


e all working parts constructed 
of special corrosion resistant 
metals 


e can be calibrated 
e beautiful, long-lasting finish a 
can be provided in colors 

to match trim on any heater 





A. G. A. USTED 


Your customers know the name Honeywell—know that it stands for the finest in 
automatic control. So ask for the new Honeywell Aqua-Maid on all your gas water heaters ! 


che ty lte By SR AD Sa SE 112 Honeywell bran 
oneywe offices are at yo 








service for convenie 
| We CoittohDi su stocking and for a 
“— information or serv 


8775 Mettler Street, Los Angeles 3, California aid you may requ 
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Shopping with D. E. 


(Continued from page 132) 

Cooling Tower 

A new Fiberglass cooling tower 
designed to resist corrosion and de- 
terioration has been developed by 
Baldwin-Ward. Lightweight con- 
struction enables two men to han- 
dle the tower up to the 10-ton size. 
There are no seams or welded 
joints and towers do not require 





painting. The standard color is 
white, though permanent colors can 
be impregnated at time of molding. 
The tower is not affected by ex- 
treme weather conditions. The basic 
unit, consisting of 3 pieces, includes 
the upper and lower water basins 
and the main housing. The towers 
range from 3 to 10 tons. 

Manufacturer: Baldwin-Ward 
Mfg. Co., Ottawa, Kan. 


Refrigerator and Range 
Westinghouse has introduced a 

new refrigerator and a new range 

especially designed for large fami- 


lies. The refrigerator has a 1244-cu 
ft capacity and features pushbutton 
automatic defrosting. Refrigeration 
on five sides provides even cold and 
quick freezes for the 51-lb freeze 
chest. The new 30-in. range has a 
24-in. oven and incorporates a 
Fiberglass heat guard seal for the 
oven door. Surface unit controls 
are located on the back-splasher 
above a combination electric clock 
and automatic oven timer. 

Manufacturer: Electric Appliance 
Div., Westinghouse Electric Corp., 
Mansfield, O. 


Horizontal A-C Line 

A new line of packaged air con- 
ditioners announced by General! 
Electric is designed to be suspend- 
ed from the ceiling or shelf-mount- 
ed and includes both air-cooled and 
water-cooled models. Designed for 





use in stores, offices and factories, 
the units are available in 3, 5 and 
742-ton capacities. The condensing 
unit is hermetically sealed and the 
entire refrigeration system is re- 
placable and is covered by a 5-year 
warranty. The motor and fan as- 
sembly are resiliently mounted. 
An automatic electrically-activated 
control provides increased moisture 


Dayton Announces New Package Water Systems 


A new series of package water 
systems with 42 and 52-gal, vertical 
pressure tanks has been intro- 
duced by Dayton Pump. The sys- 
tems are available for both shallow 
and deep wells and are shipped 
fully assembled. The vertical shal- 
low well model, equipped with 1% 
or %-hp capacitor motor and 42- 
gal tank, will reach depths to 25 
ft. The vertical convertible model, 
for shallow or deep wells to 80 ft, 
has a %-hp motor and 42-gal. 
tank. The vertical twin convertible 
model has % or %4-hp motor, 52- 
gal. tank and pumps full capacity 
at 40 lbs pressure from 0 to 140 ft. 
This pump has two impellers. 
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Manufacturer: The Dayton Pump 
& Mfg. Co., 500 N. Webster St., 
Dayton 1, O. 


removal on humid days. Accessories 
include a heating coil for use with 
steam or hot water. 

Manufacturer: General Electric 
Co., Air Conditioning Div., 5 Law- 
rence St., Bloomfield, N.J. 


Chain Wrench 

A new chain wrench announced 
by Reed Mfg. Co. features a chain- 
and-jaw grip that permits working 





in tight corners, between parallel 
pipe lines, or other close spaces. 
Pipe may be tightened or backed 
off without taking the wrench from 
the pipe or changing the setting. 
The replaceable, hardened steel 
jaws are designed to permit rachet- 
like action in either direction, and 
to hold or turn any shape—round, 
square, hex or irregular—without 
crushing. The wrench is available 
in 10, 14, 18, 24 and 36-in. lengths. 

Manufacturer: Reed Mfg. Co., 
1425 W. Eighth St., Erie, Pa. 


Air Conditioning Unit 

A new air conditioning unit for 
use in conjunction with a_ boiler 
and water chiller to heat and cool 
small homes has been introduced 





by Penn Boiler and Burner. The 
unit is designed for central loca- 
tion near or above the ceiling level, 
and is connected to hot water lines 
from the boiler and cold water lines 
from the chiller. Forced air is dis- 
tributed from the unit through 
4-in. ducts to room diffusers. Mod- 
els with either six or eight ducts 
provide heating capacities of 55,000 
or 80,000 Btu/hr with 200F water 
and cooling capacities of 20,000 or 
30,000 Btu/hr with 45F water. The 
(Please turn to top of page 140) 
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@ Through Josam pioneering, a great new 
Star 

advancement in drains is presented to the indus- te 
try. A comparison of features quickly shows why ou 
Josam SUPER-FLO drains will be preferred over hieas 
conventional drains, 
GREATER FLOW i | 
Josam SUPER-FLO Floor Drains are designed with \ 
perimeter slots in the grate which increase the { 5 
free drainage area of the top and permit greater | p 
flow into the drain, In SUPER-FLO Floor Drains, ‘a e 
waste water enters the drain at the very edge of a 
the drain top instead of flowing over the wide a | 
rim of conventional drains before it reaches the : 
grate openings, Because of this, water friction lie 
loss in Josam SUPER-FLO Drains is greatly re- 3 fe 
duced, and the flow rate (GPM) into the drain is 
greater than the flow rate in standard drains of 
the same or larger size top, 

} GR 

T 
SAVINGS IN COS pear a ne 
: ; th 

Because of the increased flow rate in Josam Drain with 7” top | with 9” top com 
SUPER-FLO Drains a smaller top size Josam ihe 
SUPER-FLO Floor Drain can be installed to service ve os ing 
the same drainage condition as a larger top size oaks hiss bake cad drai 
standard floor drain. can be used —_ 
Therefore, you benefit not only from savings in instead of a EAS 
the cost of the drain itself but in additional sav- - 








ings because of the number of drains to be in- 
stalled, No other floor drain offers these exclusive 


features and advantages. 




















Jose 
of £ 
ing 
SUP 
thar 
col 
JOSAM SUPER-FLO FLOOR JOSAM SUPER-FLO AREA JOSAM SUPER-FLO NON-CLOG é JOSAM SUPER-FLO NON-CLOG ——— 
DRAIN with 7”, 9” or 13” DRAIN with 7” or 9” TRIPLE DRAINAGE FLOOR {| — AREA DRAIN with removable IOS. 
round top hoving oa free round top having a free DRAIN with removable sedi- sediment bucket which sup ( 
drainage area of 17, 27 drainage area of 17 and ment bucket which supports ports grate, 7” or 9” round 
and 61 sq. in, respective- 27 sq. in. respectively, grate, and 7”, 9” or 13” top having a free drainage 
ly, and 2” to 6” threaded and 2”, 3” or 4” thread- round top having a free area of 11 and 16 sq. in 
bottom outlet. ed bottom outlet, drainage area of 11, 16 and respectively, and 2”, 3” or 
29 sq. in. respectively, and 2” 4" threaded bottom outlet 
to 6” threaded bottom outlet, 
SEND COUPON FOR COMPLETE INFORMATION ON FEATURES, MATERIALS AND FINISHES 
Domestic ENGINEERING, JUNE 195 Dom 
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Perimeter slots increase free 
area of top and permit greatly 


increased flow rate (GPM), 


Standardized bodies permit in- 
terchangeability of grates, sedi- 
ment bucket, round or square 


brass tops, etc. 


Size and number of weepholes 


provide positive double drain- 
age action, 


GREATER SANITATION — Since waste 
water enters Josam SUPER-FLO Drains 
through slots at the very edge of the rim, 
the water flows over the inside surface of 
the drain beady, thereby constantly flush- 
ing the inside walls and keeping the 
drain body free from an accumulation of 


foreign deposits. 


EASIER INSTALLATION — The shallow 


sloped flat surface of the double drain- 
age flange enables water-proofing or 


flashing materials to be installed easier 


Josam again demonstrates its leadership in the field 
of plumbing drainage products through the pioneer- 
ing and development of the sensationally new 
SUPER-FLO Floor Drains, Here are drains which more 
than meet today’s construction demands for over-all 


economy . . . easier installation . . . adaptability to 


FLOOR DRAINS 







Constant flushing is obtained 
by drainage flowing over in- 
side surface of body. 


ee ee ee ee 


Flot surface of shallow sloped {| 
flange eliminates bending or i 


pre-forming water-proofing. y 


ea 


Sees 


Bice ote 


Female threaded outlet, stand- 


ard, Inside caulk, optional, 


For other optional features see opposite 


poage. Complete information in literature. 





increased thickness of grate bars. Great- 
er protection against tilting is provided 


through grate seating tightly against rim : 
into a deep grate recess. rs 


and quicker since the material lies flat on 


flange without bending or pre-forming. 


POSITIVE LEAKPROOF PERFORMANCE 
— Size and number of weepholes in the 

















flange have been increased to provide 
more positive double drainage action, 
Any seepage occuring around drain at 
floor level is directed into the drain body 


and eliminates leakage to floor below. 


GREATER STRENGTH — Additional beor- 


ing load strength is developed through 


GREATER INTERCHANGEABILITY — 
Josam SUPER-FLO drains permit various 
styles of grates and tops, buckets and 
other features to be added or substituted 
even affer drain is on the job. This also 
effects an economy in case of changes in 
specifications or future requirements be- 


cause of change in operations. 


changes...greater sanitation and improved appear- 
ance. They will set a new standard for quality and 


service wherever drains will be specified and used. 


Get the complete details on the entire line of Josam 


SUPER-FLO Floor Drains by sending coupon below. 








IN-CLOG 
ovable JOSAM MANUFACTURING COMPANY JOSAM MANUFACTURING CO. 
h sup- GENERAL OFFICES AND MANUFACTURING DIVISION Dept. DE, Michigan City, Indiana 
round MICHIGAN CITY, INDIANA Please send 8 page Booklet on new Josam SUPER-FLO Floor Drains 
nig Representatives In All Principal Cities " Firm Business 
o Oo West Coast Distributor | By 
outlet JOSAM PACIFIC CO., San Francisco, Calif. { 
Address on 4 
Cangdian Manufacturers ] 
| = City eitscescst sant hu stostueescedescsee, OMT bases stcuivss OMe 
' 





JOSAM CANADA LIMITED, Toronto, Canada 
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truck engine needs 
a“hackbone like this— 


to save you the BIG money 


Crankshafts are just one example of INTERNATIONAL 
all-truck engineering that saves you the big money. 

Of the five leading makes, only INTERNATIONAL Offers a 
complete line that is all-truck built .. . 


with no automobile engines or components asked to / 


do a truck job. 

You save the most with an INTERNATIONAL that’s 
all-truck built to last longer. It earns its keep in lower 
over-the-years operating and maintenance cost. It pays 
for itself in use. It saves you—earns you—the big money. 
Keeping costs down has made INTERNATIONAL the 
heavy-duty leader for 23 straight years. Let your 
INTERNATIONAL Dealer or Branch show you the right 
INTERNATIONAL for your job—built to save you 

the BIG money. 


INTERNATIONAL HARVESTER COMPANY « CHICAGO 


INTERNATIONAL 
TRUCKS 








From fiery forges and precision machines come extra-strong 
INTERNATIONAL crankshafts. Those used in light-duty models are 17% 
heavier than the average of comparable forged or cast alloy 6-cylinder 
designs — for maximum strength and rigidity, long life. 





eC Pte 5 m Oe eee eae : "gid ps : 
There’s an INTERNATIONAL exactly right for every plumbing job — al! 
truck built to save you the BIG money. 9 light-duty models with Service 
Utility body and 11 medium-duty chassis to 16,000 Ibs. GVW. Every other 
truck type. World’s widest choice of power and power transmission options 


All-Truck Built 
to save you 
the BIG money! 


Top TV Comedy! Ronald Colman and Benita Hume in 
“The Halls of Ivy,’’ CBS-TV, Tuesdays, 8:30 p.m., EDT 





international Harvester Builds McCORMICK® Farm Equipment and FARMALL® Tractors...Motor Trucks...Industrial Power...Refrigerators and Freezers 
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mew square design, gas-fired boilers 


new smaller dimensions, sleek exteriors 








® 


“« Permaglas 


mo rusf or corrosion—ever 





faster heating—faster response 
lighter weight—low water content 


packaged for easy installation 











a-strong 


“+ ine Profi ta ble - 


ve" 


-- 



































job — al! 
Service 


Mail the coupon today 








y Aree for full information. 
ne Through research < ...a@ better way 
e fee es cam cms Go comes cme es cam emt — a on a a oe eee an ae a9 
| ales Department, Permaglas Division, | 
| A. O. SMITH CORPORATION, Kankakee, Illinois DE-6-55 | 
| Please rush me details about available franchises on Permaglas | 
Heating and Cooling. i 
C 2 + Oe A 
Si MUNNIDE cdcnlorganie et. 0clvenccavewaseeaas Ws ecccaxcewes I 
PERMAGLAS DIVISION e KANKAKEE, ILLINOIS | | 
i is Mines beac dae aae ER vae ae dues vena ne ene | 
sme in | a Te SEE E LOTT LC eee TT ree | 
., EDT 
We, POP Ce Ee Ree CORT PE EONS. cE isiccis ouwes ! 
fe ee ce ee cee cae ce ce ene cn ce > ee ee ne me ee ee enn® eee me eee ees es ems J 
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(Continued from page 135) 
unit is equipped with a copper and 
aluminum heat exchanger, a self- 
contained, direct drive blower and 
replaceable air filter, and is insu- 
lated to reduce heat loss and noise. 

Manufacturer: Penn Boiler and 
Burner Mfg. Co., Lancaster, Pa. 


Aluminum Ventilator 

A new belt-drive centrifugal 
ventilator with the entire shell 
made of aluminum and employing 





an aluminum blower wheel has 
been introduced by Loren Cook 
Co. The motor and belt-drive can 
be inspected by raising the hinged 
hood and, by removing four bolts, 
the entire shell can be lifted off, 
exposing the blower wheel for 
cleaning. The motor is sealed from 
the air stream. The unit is offered 
in sizes from 1,000 to 16,500 cfm. 

Manufacturer: Loren Cook Co., 
Depot Street, Berea, O. 


Air Conditioner Line 

A new line of air cooled summer 
air conditioners has been added by 
Thatcher to its line of water cooled 
conditioners for residential and 
commercial applications. The new 





air cooled system includes a re- 
motely located condensing unit for 
either indoor or outdoor installa- 
tion. Copper tubing carrying the 
refrigerant connects the condenser 
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with the direct expansion cooling 
coil installed in the air supply sys- 
tem. The condensing system con- 
sists of a 4-row copper tubing con- 
densing coil; gas-cooled, hermetic- 
ally-sealed motor compressor; 
welded steel receiver equipped with 
safety pressure-relief, and a con- 
tinuous-duty blower. The cooling 
coil, available for both horizontal 
and vertical air flow, is flanged on 
both sides. Systems are available 
in three models, with condenser 
units of 2, 3 and 5 hp and cooling 
coils of 2, 3 and 5 tons. 

Manufacturer: Thatcher Furnace 
Co., Garwood, N. J. 


Centrifugal Pump 

A lightweight low-head 1-in. 
centrifugal pump has been an- 
nounced by Flint & Walling. At 25 
ft total head and 36,000 rpm, the 
pump will deliver 100 gpm. The 
pump is designed for heavy duty 





intermittent or continuous pump- 
ing service and is especially rec- 
ommended by the manufacturer for 
rapid transfer of large quantities 
of water. The unit will also han- 
dle water containihg reasonable 
amounts of solids and abrasives. 
Other features include a leak proof 
seal, a self-priming feature with 


automatic suction valve, open type 
impeller, replaceable wear plate, 
alignment rails and balanced pres- 
sures providing maximum capacity 
and efficiency. The engine is stand- 
ard make air cooled, 4 cycle, single 
cylinder with 2-hp rating. 

Manufacturer: Flint & Walling 
Mfg. Co., Kendallville, Ind. 


Room Air Conditioner Line 
Kelvinator has announced two 

new window-type room air condi- 

tioners for 1955. The 34-hp case- 





ment window model (illustrated) 
features automatic push-button 
controls concealed behind the 
closed front. An optional adapter 
kit permits installation completely 
inside the room. The two-speed fan 
motor permits adjustment in cool- 
ing capacity. The conventional 
window models, available in 34 and 
l-hp capacities, have drop fronts 
finished in a leather-type texture 
which covers the air louvers when 
not in use. Controls and a selector 
chart are on top of the unit under 
the filter door. All models feature 
adjustable air directional louvers 
with cabinets finished in sandal- 
wood. 

Manufacturer: Kelvinator Div., 
American Motors Corp., 14250 
Plymouth Road, Detroit 32. 

(Please turn to top of page 146) 


Cabinets For Built-in Units Feature Color 


A new series of floor cabinets for 
built-in ovens and ranges has been 
announced by Toledo Desk & Fix- 
ture. These include cabinets for 
both single and double oven units 
and several models of base cabinets 
and sink fronts for drop-in electric 
or gas cooking burners. The illus- 
tration shows the storage area in 
the cabinet under the Norge built- 
in oven. All cabinets are available 
in a choice of four colors. 

Manufacturer: Toledo Desk & 
Fixture Co., Maumee, O. 
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Main pipe shaft. Note compact assembly made possible by the trim, space- 
saving copper tube and fittings. See pipe sizing diagram below, left. 


43-Story all-copper plumbing... 
in Mexico’s tallest building 


hot and cold water lines 
sanitary drainage system 
roof drainage lines 


COPPER 














Mexico’s newest and tallest skyscraper. Gen- 
eral Director: Adolfo Zeevaert, C. E. Con- 
structed by the Engineering Department of 
“La Latino Americana, Seguros de Vida, 
S. A.” Plumbing contractor, Técnica, S. A. 
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8” soil stack. §. 6” vent. ©. 3” hot water. 

4” cold water. §. 3’ waste for future use. 
Laterals to soil stack are 4’. All sanitary 
drainage lines are Type M. 
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100,000 pounds of copper tube, 
Types K, L and M, provide lasting 
protection against rust in the plumb- 
ing system of this beautiful, ultra- 
modern office building of the Latino 
Americana Insurance Company, Mex- 
ico City. Tube sizes ranged from '” 
to 12” incl. Anaconda tube was used 
throughout, with Nacional de Cobre 
of Mexico furnishing the smaller sizes. 

For a skyscraper or a small home, 
copper tube plumbing saves installa- 
tion time and effort...often the 
over-all cost is less. Its light weight 
makes it easy to handle. Standard 20’ 
lengths eliminate many jpints. Assem- 
bly work with solder-type fittings is 


quickly and easily accomplished. 
For economical, non-rusting plumb- 
ing specify ANACONDA Copper Tubes 
and ANaconpA Solder-Type Fittings. 
A wide range of sizes are stocked by 
Anaconda distributors throughout the 
country. Descriptive literature is avail- 
able. Write to The American Brass 
Company, Waterbury 20, Conn. In 
Canada: Anaconda American Brass 
Ltd., New Toronto, Ontario. 5511 


for copper tubes see your 


ANACONDA 


distributor 
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YOUNGSTOWN KITCHENS 


Cash in with the line preferred 5 to 1. 


AND NOW... 


* EVERY MONTH 
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The biggest advertising campaign 
ever, to help you sell sinks! 
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Facts prove it—the sink business is booming! 


Plumbing and Heating Business says: “. . . 941- 


million-dollar potential in old homes alone!” 
Domestic Engineering says: “ 
every five homes is planning now to modernize 
the kitchen . 


other plumbing and heating contractors who 


.. you can join the thousands of 


are enjoying worry-free profits from kitchen 
business.” 


And Youngstown Kitchens says: Make more by selling the leader! 
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. one out of 


More reasons why you'll make more with the Youngstown Kitchens line: 


@ More Youngstown Kitchens are sold than all other steel kitchens 

combined! @ 88% of market still to be sold! @ Largest line of 
cabinet sinks—30 models! @ Only complete line of Dishwashers! 
@ Hottest-selling Food Waste Disposer in the business! @ Colored 
units for the same price as white! @ Overnight delivery—no 
inventory problem! @ No deals, no trades—no obsolescence! 
e@ Easy selling on F.H.A. terms—no recourse! @ Powerful mer- 
chandising—look at the big package! @ Heaviest advertising in 
the industry—plus Life and Post! @ You keep your profit! 


Get into the business — contact your Youngstown Kitchens 
representative, or send coupon, now! 
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LEADS CABINET SINK BOOM! 


30 models... thrilling new colors at no extra cost! 


p { T S A brand-new merchandising 
* ss package to help you sell sinks! 

















e Full-color broadsides show every model! © Full-color features display © Full-color window poster @ Full-color wall 
poster © Full-color envelope stuffers © Full-color cabinet sink book © Colorful sink price fags @ Hard-hitting ad mats 
© Blowup of 4-color sink ad @ Blowup of Dishwasher announcement ad  4-page Dishwasher catalog sheets 





MULLINS MANUFACTURING CORPORATION 


World's Largest Makers of Steel Kitchens 


SELL THE HOTTEST DISPOSER ON THE MARKET 


New Youngstown Kitchens Food Waste Disposer 


ONLY $79.95 suggested retail 

@ Highest quality at lowest 
possible price! 

@ Lightweight; compact; easily 
installed! 

@ 4-way grinding—cuts, clips, 
mills, and grinds! 





@ Amazing record of trouble- 
free performance! 
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SEE US AT THE 
PLUMBERS’ SHOW 


WARREN, OHIO June 6-9; Booth 104-108—Chicago 





Mr. James C. King, Sales Manager, Cabinet Sink Division 

Youngstown Kitchens 

Dept. DE-655, Warren, Ohio 
Please tell me how | can get into the profitable Youngstown Kitchens business. 
Please have your representative call—no obligation 





NAME (Please print) 





FIRM 





ADDRESS 





city ZONE = STATE 
© 1955 Mullins Manufacturing Corporation 
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, eB, You wouldn't 
install old fashioned 
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‘install old fashioned 
uvlked or threaded piping? 


Use Streamline: copper 


¢ tube and fittings for a 
u modern drainage system 















By installing Streamline copper tube and fittings for drainage 
plumbing, you give the home-owner an up-to-date, 
free-flowing, corrosion resistant drainage system that will 
last for the life of the building. There are no caulked 

joints to leak, no rust damage to worry about, no expensive 
call-backs. The compact 3” stack fits into a 2” x 4” 


partition . . . increasing usable house space and eliminating 





the need for furring. The smooth attractive appearance of 
Streamline copper tube and fittings adds visual sales sea 


appeal to every modern installation. Your customer 





depends on you... you can always depend on Streamline 


for lifetime, trouble-free service. See your wholesaler now. 





Ena MUELLER BRASS co. PORT HURON 4, MICHIGAN 
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What to tell a Water Cooler Customer 


when he asks for a better price 











DUAL ELECTRIC CONTROLS — NO EXTRA COST! Finger tip and toe tip 
operation...a costly “extra” with other coolers...is standard 
equipment on most Westinghouse pressure-bubbler models. 








SEALS WATER IN...SEALS TROUBLE OUT. Solenoid Water Valve in 
sealed water circuit with no moving parts to wear out! Hermetically- 
sealed refrigeration system assures years of trouble-free performance. 











NO NEED TO OVERSPEND. A type and size for every need. Choose from 
13 different coolers. 1 to 20 gallons. Pressure types — bottle types 
— compartment types — remote types. 


you can BE SURE...1F ITS 
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PATENTED 
PRE-COOLER 


SUPER 
SUB-COOLER 


MORE COOL WATER FOR LESS MONEY. Extra capacity because pat- 
ented Pre-Cooler uses cold waste water to precool incoming water 
. . . Super Sub-Cooler uses cold waste water to sub-cool refrigerant. 


REGULATED 
STREAM HEIGHT 





AUTOMATIC STREAM HEIGHT REGULATOR. Assures proper stream height 
regardless of normal variation in water pressure. No spurt, no splash, 
no dribble. Better control .. . easier adjustment. 
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FREE BOOKLET! “How to Judge” booklet makes you a water cooler 
expert. See your Westinghouse Distributor or write Westinghouse 
Electric Corporation, Electric Appliance Division, Springfield 2, Mass. 


estinghouse 
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(Continued from page 140) 
Plastic Wall Tile 
A new plastic wall tile announced 
by Artcrest Plastics features a 
muted satin-type finish and extra 
thickness designed for the custom 





a 

market. Tapering of the tile thick- 
ness is a factor in preventing the 
tile from “cupping.” The basic tile 
is 4% by 4% in., and the line in- 
cludes a 24% by 4%4-in. bull nose 
cap and an outside corner. The 
colors offered are mainly solid 
pastels, but contrasting hues are 
also included in the line. 

Manufacturer: Artcrest Plastics 


Co., 255 W. 79th St., Chicago 20. 


Sink Installing Tool 

Spring Load Mfg. Corp. las an- 
nounced a new screwdriver type 
head for its sink installer. The new 
design facilitates installation of sink 
and rim regardless of type or size 
of bolt, and permits one-hand 


operation for working in tight 
places. The heat treated shaft is 
Chrome-Tone plated and is 
equipped with a plastic handle. 

Manufacturer: Spring Load Mfg. 
Corp., 3610 First Ave. South, Seat- 
tle 4, Wash. 


Self-Propelled Ditcher 

A small rubber tired ditcher for 
digging various types of trenches 
has been introduced by Barber- 
Greene. A choice of two digging 
beoms is provided. One, digging 30 
in. deep, can be equipped with 
either a 21%4-in. or a 4-in. bucket 
line. The other, digging 40 in. deep, 
can be equipped with 2'%4-in. or 5- 
in. lines. The bucket line consists 
of a series of replacable steel cut- 





ters bolted to a steel roller chain. 
The digging boom can be set and 
locked at the desired depth and re- 
quires no further attention from 
the operator. A system of rotating 
paddles and plows places the spoil 
at the edges of the trench to facili- 


American-Standard Adds Two Boilers to Line 





Two new gas-fired boilers de- 
signed for a wide range of applica- 
tions have been announced by 
American-Standard. One model 
(illustrated), with an input capac- 


ity range of 650,000 to 5,200,000 
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Btu/hr, is an industrial or commer- 
cial boiler suited to schools, apart- 
ment and office buildings. The 
other, with an input range of 180,- 
000 to 600,000 Btu/hr, can be used 
in large homes, churches and small 
commercial buildings. Special de- 
sign features permit the installa- 
tion of water, gas and steam piping 
before the 20-gauge steel jacket is 
assembled. Both boilers have inte- 
gral draft hoods at the rear of the 
jacket enclosure. Cleanout cover 
plates provide access to flue sur- 
faces and removable access panels 
on the jacket front make boiler sec- 
tions accessible without removing 
the entire boiler jacket. Installation 
is facilitated by assembling the 
sections on a cast iron base. 

Manufacturer: American Radia- 
tor & Standard Sanitary Corp., 
Pittsburgh 30, Pa. 


tate backfilling. The operator can 
vary the machine’s forward speed 
to suit digging conditions, and the 
same hydraulic drive system per- 
mits instant reversal. 
Manufacturer: Barber-Greene 


Co., 400 N. Highland, Aurora, III. 
Gas Unit Heater Line 


A new line of gas-fired unit heat- 
ers with horizontal discharge has 
been announced by L. J. Wing Mfg. 
Co. Two unit heater designs and a 
duct type heater are available. Ex- 





terior casings feature streamlined 
design with rounded contours and 
gray baked enamel finish. The 
combustion chamber and heat ex- 
changer are built of 16 gauge 
aluminized steel, welded into a 
one-piece gas tight assembly. The 
heaters are available in sizes from 
50,000 to 230,009 Btu/hr input. 

Manufacturer: L. J. Wing Mfg. 
Co., Linden, N J. 


Room Air Conditioners 
Drayer-Hanson has announced 

that its individual room air ccn- 

ditioners have been redesigned for 





quieter operation and other im- 
provements, with new sizes and 
styles added to the line. One 
model is a concealed unit for in- 
stallation in built-in cabinets or 
closets. The other, (illustrated) is 
a console type for semi-recessed 
or free standing installation. Both 
models are available in 200, 400 
and 600 cfm capacities. Other fea- 
tures include a cleanable filter 
and adjustable grille. 

Manufacturer: Drayer-Hanson, 
Inc., 3301 Medford St., Los An- 
geles 63. 

(Please turn to top of page 150) 
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Your BRYANT Distributor is nearby and ready with 
engineering, sales and service help—to help you sell 
and install BRYANT units profitably. 










(AUTHORIZED BRYANT HOME COMFORT DEALER) 


Only “‘Mr. B’—the Bryant Home Comfort Dealer—has all 8 of 
these selling assets to build his business BIG: = 

1, A name customers know and want 

2. The most complete line of automatic 

heating, air conditioning, water heating 

3. Quality equipment for every market 

4. Exceptional distributor service 

5. Professional sales training 

6. Personalized selling tools for you 
. National advertising featuring you 

8. Co-op “*Mr. B” ads for local papers 
For bigger profits now, for a secure and prosperous future—sce your 
Bryant Distributor. Ask him about Bryant’s big “‘Mr. B” action 
program, and how it can make sales and money for you! 


® 
AUTOMATIC HEATING 
AIR CONDITIONING 
WATER HEATING 
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AUTOMATIC HUMIDIFIERS 


INTRODUCTORY 
OFFER! 


JUNE 15" 
AUG. 15" ‘i 


OR i: y° NO SUMMER SLU 
ORDER - OUR Bnd in your OFF SEASON Mp / 


cROM AAAS IF you sell AUTO-FLO Heating Accessories 


HOLE? And you KEEP your PROFITS when you install quality Auto-flo Heat- 
W ing Accessories—no loss of profits in expensive service cail-backs. 
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‘Don’t Just Say “COPPER TUBE’’... 


hie 
Siig 


Sold Through 
Wholesalers Only 


It’s logical to expect superior quality when you ask for Reading 
Copper Tube—you’re asking for tubing made by the “specialists” of 
the industry! By making tubing, and only tubing, in one of Amer- 
ica’s largest, most modern, completely integrated mills, Reading’s 
production experts are able to direct all their know-how toward 
the creation of a better product. ; 


Even Reading’s “shirt sleeve” service sets a new standard of 
quality. Everyone, from our “top brass” on down, stands ready 
to help you do a better job and build a better business. 


Ask for QUALITY next time you order copper tubing 
...ask for READING! 


4-te)°s- Baie). 


EMPIRE STATE BUILDING, NEW YORK 1,N. Y. PLANT: Reading, Pa. 
Distribution READING, PA HOUSTON, TEXAS CHICAGO, ILL 


Depots: WOODSIDE, L.I., N.Y 1121 Rothwell St 724 W. 50th St 

57-17 Northern Blvd DENVER. COLO LOS ANGELES, CALIF 
ATLANTA. GA 2845 Walnut St 120 No. Santa Fe Ave 
690 Murphy Ave CLEVELAND, OHIO oy 140-1, 10 Val: 


SW., Unit 5, Bldg. B 4615 Perkins Ave 410 Hegenberger Rd 


Domestic ENGINEERING, JUNE 1955 











Shopping with D. E. 


(Continued from page 146) 

Plastic Pipe Clamp 

A new clamp designed for plastic 
pipe and other applications where 
corrosion resistance is essential has 
been introduced by Ideal Corp. The 
entire clamp, including screw, band 
and housing, is made of stainless 
steel. Interlocking construction, 





eliminating the use of rivets or spot 
welds, further protects against cor- 
rosion, 

Manufacturer: Ideal Corporation, 
435 Liberty Ave., Brooklyn 7, N.Y. 


Gas Air Conditioner 
A new air conditioner announced 
by Cobell Industries consists of a 
gas-powered reciprocating prime 
mover and a standard air condi- 
4o HOST Meng uae 





tioning coupled by 


compressor 
means of a centrifugal dry type 


clutch. The clutch permits the 
prime mover to attain a speed of 
approximately 1,000 rpm before en- 
gaging the load of the compressor. 
The starting torque is thus reduced, 
and permits a reduction in the size 
of the prime mover, both in hp rat- 
ing and physical dimensions. Fur- 
ther reductions are made possible 
by the use of the firm’s evaporative 
condenser (announced on page 178 
of the April issue). 

Manufacturer: Cobell Industries, 
Inc., Meacham Field, Fort Worth, 
Tex. 


Cabinet Sink 

A new cabinet, recently added 
to the line of K & C Metal Prod- 
ucts, features a waterfall front de- 
sign and recessed toe base for clos- 





er standing and working comfort. 
Construction is one-piece porcelain 
enamel steel, and the unit has a 
twin drainboard and roomy bowl 
designed to be splash-free and easy 
to clean. The sink is equipped with 
chrome-plated brass mixing faucet 
and crumb cup strainer. The cabi- 


Deming Offers Jet Water System For Small Homes 


A new jet water system an- 
nounced by Deming is designed for 
small homes, cottages and similar 
applications. The self-priming sys- 
tem, which delivers up to 825 gph 
in shallow wells or 900 gph in deep 
wells, can operate continuously and 
is completely automatic. Tanks are 
galvanized steel and tested to 75 
lbs working pressure. The system 
converts from shallow to deep well 
service by removing the jet from 
the pump casing and installing the 
firm’s standard jet in the well, 
equipping the system for operation 
from maximum depths of 90 ft. A 
control valve permits adjustment 
for different depths and provides 
flexibility for varying water levels. 
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One model comes completely pack- 
aged with a 12-gal. tank. Another 
is equipped with a 42-gal. tank, but 
does not include pipe and fittings 
between pump and tank. 

Manufacturer: The Deming Co., 
543 Broadway, Salem, O. 








net, of welded furniture steel, con- 
tains drawers equipped with nylon 
guides. The insulated cabinet doors 
have bullet catches and chrome 
handles. Other features include a 
built-in condiment bin shelf, swing- 
ing chrome towel bar, sliding shelf, 
rounded corners and_ elevating 
screws for easier installation. 

Manufacturer: K & C Metal 
Products Co., 1005 Greene Ave., 
Brooklyn 21. 


Bathroom Cabinet Line 

A new line of sliding door bath- 
room cabinets including more than 
25 different models has been intro- 





duced by National Metal-Art. Mo- 
dels are available in chrome, stain- 
less steel or baked enamel finish, 
with either side or top fluorescent 
lighting or unlighted. 

Manufacturer: National Metal- 
Art Mfg. Co. Inc., Eighth Ave. at 
19th St., Brooklyn 15. 


Built-In Oven 

A new built-in oven announced 
by Gray & Dudley measures 30% 
in. wide by 39% in. high and 22% 





in. deep overall. The oven compart- 
ment is 24 by 19 by 14 in., while 
the broiler dimensions are 24 by 
19 by 8 in. The unit is available 
in non-automatic or fully automatic 
gas or electric, and all models have 
a see-through oven door, thermo- 
stat control, clock timer and a spe- 
cial air pocket design for insula- 
tion. It is available in color or in 
coppertone or stainless steel. 

Manufacturer: Gray & Dudley 
Co., Nashville, Tenn. 

(Please turn to top of page 153) 
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You are most = 
cordially invited 


Here’s your personal invitation to visit with 
Briggs at this striking new coral and gray 
exhibit. You’ll see some dramatic new designs 
and colors in fixtures. ..as well as an advance 
appearance of a new closet you certainly 
should not miss! 


Sell faster with color is the theme—and you'll 
be interested, too, in the advanced engineering 


BRIGGS MANUFACTURING COMPANY, 300 BUHL BUILDING, DETROIT 26, MICHIGAN BRICCS | 
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and practical advantages of the Briggs Beauty- 
ware line: features that speed and ease installa- 
tion, make handling easier and safer, and assure 
customer satisfaction. 


Beautyware is the ideal combination of color- 
ful styling, engineering excellence and economy. 
You are cordially invited to further judge this 
for yourself. See you in Chicago! 
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CHASE COPPER ...sign of QUALITY in drainage lines/ 


The fast way—the best way to install drainage systems is with Chase 
copper drainage tube (DWV). 


Chase copper drainage tube is 4 times lighter than ordinary drain- 
age pipe. Can be pre-assembled on the bench and installed quickly. 
Cut it to the required length right on the job. Use fewer fittings—it 
comes in long 20 foot lengths. And rugged, leakproof solder joints fit 
within standard partitions—eliminating expensive furring out! 

What’s more, drainage lines of Chase copper tube resist corrosion 
—can't clog with rust—stay efficient over the years! Their interior is 
smoother; flow is unobstructed at joint connections—larger volumes of 
waste water can pass through them because friction is reduced! 

Add extra-value to every home—make extra-satisfied customers! 
Install drainage lines of Chase copper tube. Your Chase wholesaler 
can supply you in a hurry! 


Longer-lasting radiant heating installations are 
economical, quick and clean when made from 
Chase copper water tube. No worry about leaks 
or repairs—can't clog with rust! 


The Nation’s Headquarters for Brass & Copper 


Albanyt Chicago Detroit Los Angeles New York St. Louis 
® Atlanta Cincinnati Grand Rapidst Milwaukee Philadelphia San Francisco 
Baltimore Cleveland Houston Minneapolis Pittsburgh Seattle 


BRASS & COPPER CO. _ Paiste 


WATERBURY 20, CONNECTICUT + SUBSIDIARY OF KENNECOTT COPPER CORPORATION 
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Dallas Indianapolis Newark Providence Waterbury 
Denver Kansas City, Mo. New Orleans Rochestert (Tsales office on! 
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(Continued from page 150) 

Hand Truck 

A new lightweight magnesium 
hand truck that walks up stairs 
carrying 350 lbs when the handles 
are pumped up and down has been 
developed by L-S Heating & En- 
gineering. The truck has an optional 
air conditioner lifter attachment 





permitting one man to deliver and 
install a room unit in the window 
without help. The truck is competi- 
tively priced and has the usual 
wheels and belt treads for light 
loads and going down. The folding 
rubber-covered climbing legs do 
not depend on friction and will op- 
erate on wet, icy or polished steps. 

Manufacturer: L-S Heating & 
Engineering Co., 900 W. Lycoming 
St., Philadelphia 40. 


Bath Enclosure 

New towel bars and a non-rattle 
channel are among the recent im- 
provements announced by Theo- 
dore Efron Mfg. Co. for its stand- 
ard and deluxe tub enclosures. The 
towel bars are installed on both 
the inside and outside of the en- 
closure. The inside bar functions as 
a safety feature, while the outside 
bar may be used for hanging towels 





and clothing. The channel is 
equipped with a vinyl plastic layer 
which helps to eliminate door rat- 
tle. The enclosure is made from a 
lustrous special finish aluminum 
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and is equipped with glass panels 
encased in extruded rubber and 
sliding on ball bearings which op- 
erate on the top track. The deluxe 
model features a choice of three 
sand blasted designs, including a 
darting fish, a swan and a sea 
horse. Either the standard or de- 
luxe model is available in sizes to 
fit 444, 5 and 514-ft recessed tubs. 

Manufacturer: Theodore Efron 
Mfg. Co., 6434 S. Wentworth Ave., 
Chicago 21. 


Air Cooled Condenser Units 
A new series of air cooled con- 
denser units announced by Peerless 
of America are designed for indoor 
or outdoor remote installation. The 
units are available in sizes to 10 
tons with stands to accommodate 





multiple unit installations to 40 
tons. The units are designed for 
installation in areas where water 


shortage problems and winter cli- 
mate conditions favor the use of an 
air cooled condenser. 

Manufacturer: Peerless of Ameri- 
ca, Ine., Dept. NW, 5830 North 
Pulaski Rd., Chicago 30. 


Oil Burners 

Two new oil burner models an- 
nounced by Quiet Automatic 
feature improved Shell-designed 





combustion heads and delayed ac- 
tion oil valves for positive cutoff. 
One model has a capacity range 
from %4 to 2 gph, while the other 
has a capacity ranging up to 6 gph. 
The adjustment is mounted in a 
recessed mounting plate tor easy 
servicing. A larger back plate also 
makes the burner more accessible 
and easier to clean. The fan blades 
may be cleaned from the rear with- 
cut removing the blower wheel 
from the one-piece machined hous- 
ing. The burners come equipped 
with motor, fuel oil pump and 
heavy duty transformer. 

Manufacturer: Quiet Automatic 
Burner Corp., 33-35 Bloomfield 
Ave., Newark 4, N.J. 


(Please turn to top of page 156) 


Lennox Furnace Expands Cooling Line 


Lennox Furnace has expanded its 
line of air conditioning units to in- 
clude improved water cooled sys- 
tems and newly developed air 
cooled systems including both “re- 
mote” and self-contained units. The 
self-contained air cooled unit (il- 
lustrated) is fully hermetic, with 
the refrigeration unit welded com- 
pletely shut at the factory. The 
unit is equipped with ample con- 
denser surface area and a con- 
denser blower large enough to han- 
dle 900 to 1,000 cfm over the con- 
denser per ton of cooling. The unit 
also includes a blower for the 
evaporator, a pre-wired automatic 
control panel and a combination 
heating and cooling thermostat with 
integral switch for changing from 
heating to cooling operation. Avail- 
able in 2 and 3-ton sizes, the cabi- 








net for the 3-ton size matches with 
the firm’s furnace and can also be 
used in conjunction with any 
forced air furnace. The “remote” 
air cooled unit (not shown) is 
available in 3 and 5-ton capacities. 

Manufacturer: Lennox Furnace 


Co., Marshalltown, Ia. 
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STEEL SHOWER CABINETS ARE A watswrakl 
FOR BATHROOM MODERNIZATION! 


Descriptive literature, 
roughing-in details, dealer 
helps and name of 

nearest distributor are 


available on request. 1. Norman Bathking cabinets are priced so that you have a real 


chance to bid low and still make a profit. 2. Norman Bathking cabinets 
are presold to homeowners and institutional buyers. by a continuing, 
vigorous advertising campaign that has shown most satisfactory 

returns for many years. 3. Norman Bathking all-steel shower 

cabinets combine many unique features that make them easy to sell. 

4. A single model meets every installation need; hence you 

can hold your inventory down. 5. Norman cabinets are easily and 
quickly installed in existing or new structures. 

All parts jig-made; interchangeable side panels; 2-piece drain 

designed for caulked or threaded installation . . . a one-man job. 


W. F. NORMAN SHEET METAL MFG. CO. NEVADA, MISSOURI 
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Shining Example of Superior Quality! 


Gtainless 


STEEL TANKS 






You'll find 
them only 
on new 


ata hig 


Your customers want quality, and stainless steel 





Complete '/; H.P. Shallow Well System only 
tanks on these new Fresh-Water Champions say 


“quality” like nothing elSe can. They’re solid stain- 


$ less steel. They give your customers big benefits 
like these: 
retail 
(f.0.b. factory) 1. FRESH WATER. .seconds after you turn on the tap! 


2. SANITATION... with stainless steel, used for cream 
separators and other dairy equipment. 


Only $99.50 retail for complete 1/3 H.P. 


Convertible System for settings O to 70 ft. 3. EVEN FLOW... from 2, 3 or more outlets at one time 


4. “STAY-NEW’’ APPEARANCE. | solid stainless steel for 
long, long life. 


5, EXTRA VALUE. . expensive stainless steel tank systems 
at prices you’d pay for systems with 
tanks made of galvanized steel. 

You sell all these benefits plus Champion perform- 

ance and quality features when you sell these new 


THE DAYTON PUMP & MFG. COMPANY FRESH-WATER “package” systems. Get more 
DAYTON 1, OHIO facts now from your Rapidayton Wholesaler. 
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(Continued from page 153) 

Water Conditioner 

Soft Flow has introduced a new 
water conditioner designed to 
sequester calcium and magnesium 
salts and iron 75 to 100 ppm, mak- 
ing these soluble complexes non- 
reactive in solution. The unit also 
is designed to correct low or acid 
pH, and requires no salt or back- 
washing. Tanks with removable 
cover for recharging are available 
in four sizes, ranging from the 10 
by 20-in. tank for domestic use to 





a 20 by 36-in. tank for larger in- 
stallations. 

Manufacturer: Soft Flow, Inc., 
252 Seneca N. E., Warren, O. 


Remote Baseboard Unit 

A new baseboard unit for year- 
’round liquid air conditioning sys- 
tems in multi-room installations 
has been announced by Circle-Air. 
The baseboard units operate on the 
same piping circuit used for heat- 
ing, and the firm’s water chiller is 
installed in conjunction with the 


hot water boiler to complete the 
system. Each baseboard unit is its 
own zone control and the system 
will not be thrown out of balance if 





some units are shut off. A 10 point 
cfm control is standard on all 
units. An optional built-in ther- 
mostat is available, or each room or 
area can be supplied with a ther- 
mostat. The unit is available in 
sizes from 5,400 to 7,900 BTU cool- 
ing, and 10,400 to 16,000 BTU heat- 
ing. 

Manufacturer: Circle-Air In- 
dustries, Inc., Brooklyn 16, N.Y. 


Room Air Conditioners 
Four window-type room air con- 
ditioner models have been an- 





Liquid Cooling Control Developed by Detroit 





A new automatic thermostatic 
selector valve for year -’round 
liquid air conditioning systems has 
been introduced by Detroit Con- 
trols. The valve is designed for use 
on systems utilizing either hot or 
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cold water as a heat exchange me- 
dium, and change-over from sum- 
mer to winter or winter to summer 
operation is accomplished auto- 
matically from the temperature of 
the incoming water. No pneumatic 
lines or electrical connections are 
required; operation is mechanical 
and automatic. A temperature se- 
lection knob on the valve is set for 
the same temperature winter and 
summer, and need not be read- 
justed unless a temperature change 
is desired. It is available in two 
capacities and proper size is de- 
termined by correlating the pres- 
sure drop with the rate of water 
flow. 

Manufacturer: Detroit Controls 
Corp., 5900 Trumbull Ave., De- 
troit 8. 


nounced by Frigidaire. In the Su- 
per series (illustrated), models are 
offered in 4% and %-hp capacities 
and can be installed in either case- 
ment or double-hung windows. 
They are built to fit casement win- 
dows opening only 14%4-in. wide 
by 10%-in. high. The Deluxe-Twin 
series includes % and 1-hp models 
that feature two separate cooling 
systems operating independently. 

Manufacturer: Frigidaire Div., 
General Motors Corp., 300 Taylor 
St., Dayton 1, O. 


Bath Enclosure 

A new bath enclosure available 
in five decorator colors has been 
announced by Air Control Prod- 
ucts. (See illustration, p. 18). The 
door panels are constructed of shat- 
terproof fiber glass which is manu- 
factured by the firm. Frames for 
both the doors and the unit itself 
are extruded aluminum, available 
in either satin or bright polished 
finish. Two chrome plated towel 
bars, one for each door, complete 
the unit. The doors roll on nylon 
roller wheels and the bottom frame 
is provided with drain holes. 

Manufacturer: Leigh Building 
Products Div., Air Control Prod- 
ucts, Inc., Coopersville, Mich. 


Gas Range Series 

Leading the line of 30-in. gas 
ranges announced by Perfection is 
the divided top model with two 
giant and two standard surface 





burners featuring automatic light- 
ing and built-in filters. The burn- 
ers and the _ porcelain-enameled 
burner box bottom are removable 
for cleaning. The 24%4-in. oven is 
equipped with automatic heat con- 
trol, a door window and interior 
light. The broiler, with porcelain- 
enameled pan and grid, has four 
adjustable broiling heights. 

Manufacturer: Perfection In- 
dustries, Inc., 7609 Platt Ave., 
Cleveland 4. 

(Please turn to top of page 162) 
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Make bigger profits 
from bathroom 
remodeling jobs 


Get all the facts on 12 pow- 
erful Lavanette sales features 
that bring you quick profits 
in new house installations 
and for remodeling old bath- 
rooms. Remember, only 
Beauty Queen makes the 
original and genuine all steel 
vanity with baked enamel 
finish and contrasting plastic 
tops, factory assembled as a 
complete package for easy 
installation. 

Lavanettes are America’s 
fastest selling vanities and 
each month sees sales grow 


... $80 tie-in with the leader. 



































QUEEN—72” long with 
double bow! convenience. 
Here’s real elegance for 
larger bathrooms. 


TOLEDO DESK ano FIXTURE CO. - 


om | | a a 
vt ae aa | | 


VANETTE—48” long, 
has double storage 
drawers providing easy 
accessibility for all 
bathroom items. 


LAVANETTE — 36” 
long, most popular 
size brings glamour 
and extra convenience 
to any bathroom. 


PRINCESS—30” 
long, this compact 
unit gives the bath- 
room a modern and 
pleasing appearance. 


Maumee, Ohio 
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THRUSH 
WATER 
CIRCULATOR 





THRUSH FLOW 


with Aik TOE FOR BETTER HOT WATER HEAT AT LOWER COST 


YEs, THIS IS the combination that means better hot water 
heating at lower cost. The Thrush Water Circulator used with 
the Thrush Flow Control Valve with Air Tube provide positive 
circulation, positive control of heat in the system, PLUS positive 
Air Elimination. Just two units do all three jobs . . . with less 
material cost and easier installation. 


Make sure your customer will enjoy really uniform, economi- 
cal heating with the complete Thrush System. It makes any job, 
old or new, heat better, with reduced fuel cost. There is no notice- 
able variation in room temperature in any weather. Plenty of hot 
water for kitchen, laundry and bath is provided by the same heat- 
ing boiler, winter or summer. Learn more about the advantages 
of Thrush Radiant Hot Water Heat now. 





See your wholesaler today or write 
Department A-6 for more information 


na. FHRU SH « company C 


PERU, INDIANA 

















Onl 





158 DomeEsTIc ENGINEERING, JUNE 1955 De 














OST 


t water 
d with 
sitive 
Ositive 
ith less 


onomi- 
ny job, 
notice- 
of hot 
e heat- 
intages 


INY 


me 1955 














Window Air Conditioners 





lore jobs... 
ore profit! 


WITH THIS 






Packaged Air Conditioning 
units —2 to 20 tons 












Condensing units up to 100 tons — 
F-12 or F-22 













You'll sell more jobs, and make more profit, 





with this well-rounded Curtis line. Curtis equipment Multi-Zone Units — 
sells readily because it is backed by one of serving 2 to 8 zones 
the oldest and most respected names in the business. 


Curtis products are presold for you by hard-hitting mage 


national advertising in Saturday Evening Post, Time and 
Newsweek, plus many national business and 
trade magazines. 


WRITE TODAY for information on how you can 
obtain a Curtis direct factory franchise. 









Gartir REFRIGERATING MACHINE DIVISION 


of Curtis Manufacturing Company 
1951 Kienlen Avenue, St. Lovis 20, Missouri 


Other Curtis Products: INDUSTRIAL AND AUTOMOTIVE AIR COMPRESSORS, 


AUTO LIFTS, CAR WASHERS, AIR HOISTS on 
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@ Full size, full height, full width 
@ Light-weight for faster, easier installation 
© Special sound-deadening undercoating 


© Strong sump support with integral legs and feet 
No extra blocking or support necessary 
... Self leveling 


© Leak-proof flange with welded corners 


me 
$ 4 











ae ee for water-tight wall joints 
x 7. © Acid-resistant titanium porcelain-on-steel 
mci Age, @ Safety handrail with wide, convenient seat-type rim 
: ap ale ar 
Me, : © Straight tile line for faster, neater floor joints 
i 
0 _ sshaiadialiblaadiniaaniens 
Ai, .7) 
16) 
ERLE si cE 


Porcelain-on-steel Plumbingware 


vy NORRIS-THERMADOR 


designed for extra profits 


Beauty ° Ease of installation - 
Sturdy Construction * Long Lasting ° 
gleaming White or beautiful Pastel Colors 


SINKS — Offset drains, flat rims, ample capacity, 
sound deadening undercoating, 
accommodates standard fittings and disposers. 
LAVATORIES — Built-in soap dishes, D-shaped bowl, Z| 
tapered splash rims, white or pastel colors. 












For full information and literature, write WAERMADOR ELECTRIC 
TER HEATE 
NORRIS-THERMADOR Corporation errand 
5215 South Boyle Ave., Los Angeles 58, Calif., Dept. DW-855 50 and 40 gallon tab top 


SEVEN 


AMEAO 


VISIT US AT BOOTHS 519-520 
NATIONAL PLUMBING AND HEATING EXPOSITION 
NAVY PIER e« CHICAGO—JUNE 6 THROUGH 9 
Also see the famous line of Thermador 
Console Electric Ranges and Evaporative Coolers 


3-995 


160 Domestic ENGINEERING, JUNE 195: 








Alabs 
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Calife 
Calife 
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SALES BRANCHES 














Alabama, Birmingham Georgia, Atlanta Maryland, Baltimore Missouri, St. Louis Ohio, Cleveland Tennessee, Knoxville 

Arkansas, Stuttgart Illinois, Chicago Massachusetts, Boston Nebraska, Omaha Ohio, Columbus Tennessee, Memphis 

California, Los Angeles Indiana, Indianapoli Michigan, Detroit North Carolina, Charlotte Oklahoma, Tulsa Texas, Dallas i| 
California, San F i lowa, Davenport Minnesota, Duluth New Jersey, Fair Lawn Oregon, Portland Texas, Houston 

Colorado, Denver lowa, Des Moines Mi ta, Mi poli New York, Buffalo Pennsylvania, Philadelphia Utah, Salt Lake City 

D. C., Washington Kentucky, Louisville Minnesota, St. Paul New York, New York Pennsylvania, Pittsburgh Washington, Seattle 

Florida, Jacksonville Lovisiana, New Orleans Missouri, Kansas City Ohio, Cincinnati Rhode Island, Providence Wisconsin, Milwaukee 
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: Why it’s profitable to be a Fairbanks-Morse dealer! 





Fast parts delivery from one of 42 factory branches! More Profit Builders 
Look at this map! Locate the F-M branch nearest you! It’s closer 0s prectana n Reag ws re poe on 


to you than you realized! That’s why our dealers, no matter you've ever used; 

where they are located, get fast service on all orders for our % effective eye-stopping, point-of- 
‘ purchase displays, etc.; 

products and repair and replacement parts! movie trailers, T-V spots, radio scripts; 

% complete lines—enable you to meet 


Get facts firsthand! any competition—satisfy any customer; 


bs 





¥% ample margin of profit; no overlooding; 
It costs you nothing but a few minutes’ time to learn why more % guarentecs against defects in materials 
i ‘ and workmanship; 
than 5,000 businessmen now sell Fairbanks-Morse products. $e superior factory service—your custom= 
Drop us a line on your company letterhead today. Fairbanks, ers’ problems are ours; 
Morse & Co., 600 S. Michigan Avenue, Chicago 5, Illinois. ° a ren Monel advertising since 
% 


you'll sell quality products—the kind 
that find a market even in leaner years! 


FAIRBANKS-MORSE | 


a name worth remembering when you want the best 








WATER SYSTEMS ¢ GENERATING SETS © MOWERS *« MAGNETOS © PUMPS ¢ MOTORS © SCALES « DIESEL LOCOMOTIVES AND ENGINES, 
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Shopping with D. E. 





(Continued from page 156) 
Air Diffuser 
A new dual duct high pressure 
air diffuser announced by Connor 
Engineering permits separate con- 
trol of temperature and air volume. 
While total air delivery, once 





established, remains uniform under 
all conditions, temperature is var- 
ied by mixing hot and cold air. 
Both air inlets are fitted with 
dampers consisting of perforated 
concentric sleeves and felt-edged 
pistons. As both outer sleeves are 
moved simultaneously by the ther- 
mostat-actuated motor, the size of 
the holes in one damper increase in 
the same ratio as those in the other 
decrease, thus proportioning the 
hot and cold air and controlling 
final temperature. A mixing cham- 
ber blends the two air quantities 
to the desired discharge tempera- 
ture. Diffusers are made in capa- 
cities to 1000 cfm operating at static 
pressures up to 6 in., water gauge. 
Manufacturer: Connor’ Engi- 
neering Co., Danbury, Conn, 


Abrasive Cutting Machine 
Beaver Pipe Tools has developed 

a new abrasive cutting machine for 

contractor use in cutting all shapes 





and types of metals. Of the two 
models available, one is equipped 
with a 20-in. wheel with a wheel 
speed of 2,300 rpm and designed to 
cut 6-in. pipe or 2%4-in. solid rod or 


bar. The other model has a 14-in. 
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wheel and a wheel speed of 3,000 
rpm, and can cut 4-in. pipe or a 
2-in. bar. The larger model has a 
foot controlled chain vise for hold- 
ing the material. The smaller model 
has a hand operated chain vise. 

Manufacturer: Beaver Pipe Tools, 
Inc., Warren, O. 


Industrial Gas-Oil Burner 

A new combination gas-oil burn- 
er designed for industrial applica- 
tions has been announced by 
Roberts-Gordon. The burner op- 
erates on city gas and No. 2 oil, and 
is available in three sizes covering 
inputs from 360,000 to 4,300,000 
Btu/hr. The compact burner comes 
completely assembled, wired and 
fire tested, and may be used in any 





installation where pressure or tem- 
perature changes must cause auto- 
matic fuel switch-over. Manual 
switch-over is possible, and can be 


— Sy iN 
f-- i} nr 


/ } 
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arranged to over-ride automatic 
switch-over. The unit is equipped 
with plug-in electronic controls, 
diaphram gas valve, gas pressure 
regulator, double-acting barometric 
draft regulator and shut-off valve. 
Manufacturer: Roberts-Gordon 
Appliance Corp., Buffalo, N.Y. 


Closet Seat 

An air cushioned closet seat an- 
nounced by Softee Seat Co. fea- 
tures a padding of triple density 





foam rubber over a non-warp hard 
base. The seat is completely en- 
cased in a hermetically heat sealed 
covering of heavy vinyl which is 
resistant to body acids and to 
cracking or peeling. The seat is 
especially designed for sufferers 
from spinal ailments. 
Manufacturer: Softee Seat Co., 
14-18 South 21st St., Philadelphia. 
(Please turn to top of page 168) 





Double-Purpose Hand Truck Speeds Installation 


A new hand truck developed by 
Fairbanks enables one man to de- 
liver, install or service room air 
conditioners without help, The 
truck is designed to carry the ap- 
pliance up or down stairs and 
elevate it to any level up to 43 in. 
above the floor, permitting the unit 
to be slid into the window frame. 
The truck folds into a package 
32% by 22% by 13 in. to fit in the 
back of an automobile, and its 49- 
lb weight can be carried by one 
man. The handle can also be tele- 


scoped into the frame for moving 
around small landings. In moving 
the appliance up or down stairs on 
the unit’s stair climbers, there is 
no rubbing, rolling or sliding fric- 
tion between the truck and the 
steps as the load passes from one 
rubber rocker to another, friction 
free. For servicing, the operator 
pulls the air conditioner onto the 
raised platform, and lowers it to 
convenient working height. 
Manufacturer: The Fairbanks 
Co., 393 Lafayette St., New York. 
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DISTRIBUTORS SELL 
Westinghouse 


DISHWASHERS 


AMSTAN SUPPLY DIV., AR&SS 


Akron, O. Johnstown, Pa. 
Albuquerque, N. M, Knoxville, Tenn. 
Altoona, Pa. Lima, O. 

Amarillo, Tex. Lincoln Park, Mich. 
Austin, Tex. Little Rock, Ark. 
Beaumont, Tex. Lorain, O. 

Beover Falls, Pa. Louisville, Ky. 
Canton, O. Mansfield, O. 
Charleston, W. Va. Memphis, Tenn. 
Chicago, Ill Milwaukee, Wis. 
Chillicothe, O. Minneapolis, Minn. 
Cincinnati, O. Nashville, Tenn. 
Cleveland, O. New Orleans, La. 


Colorado Springs, Colo. 


Parkersburg, W. Va. 


Columbus, Peoria, lll. 

Corpus Christi, Tex. Pittsburgh, Pa. 
Dallas, Tex Pueblo, Colo. 
Denver, Colo, Rapid City, S. D. 
Detroit, Mich. Rock Island, lil. 
East St. Lovis, Ill. San Antonio, Tex. 
El Paso, Tex. Shreveport, La. 
Erie, Po. Sioux Falls, S. D. 
Evansville, Ind. South Bend, Ind. 
Fargo, N. D. Springfield, O. 
Flint, Mich, St. Louis, Mo. 

ft. Wayne, Ind. St. Paul, Minn. 
Ft. Worth, Tex. Toledo, O. 

Gory, ind. Tyler, Tex. 

Grand Rapids, Mich. Waco, Tex. 


Green Bay, Wis. 
Hamilton, O. 
Houston, Tex. 
Jamestown, N. Y. 


HAJOCA CORP. 


Lewistown, Pa. 


Wheeling, W. Va. 
Wichita Falls, Tex. 
Youngstown, O. 
Zanesville, O. 


Wilkes-Barre, Pa. 


HERCO PIPE & SUPPLY CO. 


Monrovia, Cal. San Diego, Cal. 
North Hollywood, Cal. Santa Ana, Cal. 
Oceanside, Cal. South Gate, Cal. 
Riverside, Cal. West Los Angeles, Cal. 


NOLAND COMPANY, INC. 


Arlington, Va. 
Birmingham, Ala. 
Charlottesville, Va. 
Chattanooga, Tenn. 


Lynchburg, Va. 
Montgomery, Ala, 
Nashville, Tenn. 


Newport News, Va. 


Columbia, S. C. Norfolk, Va. 
Durham, N.C. Raleigh, N. C. 
Gadsden, Ala. Richmond, Va. 
Hagerstown, Md. Roanoke, Vo. 
Jackson, Miss, Spartanburg, S. C. 
Johnson City, Tenn. Washington, D. C. 
Kinston, N. C. Wilson, N. C. 


Winston-Salem, N. C, 
P. E. O"HAIR CO., INC. 


Redwood City, Cal. San Francisco, Cal. 


anta Rosa, Cal. 
U.S. SUPPLY CO. 


Kansas City, Mo. 
Oklahoma City, Okla. 


WESTERN PLUMBING SUPPLY CO. 


Solinas, Cal, San Jose, Cal. 
Stockton, Cal, 


* * * 


Omaha, Nebr. 
Wichita, Kan. 


Boston, Mass, 
REPUBLIC APPLIANCE DISTRIBUTORS, CORP. 


Camden, N. J. 
FLECK CO., INC. 


yton, O. 
PICKEREL BROTHERS, INC. 
Eimira, N.Y. 
LeV ALLEY -McLEOD, INC. 


Fresno, Cal. 

FRESNO PLUMBING SUPPLY CO. 
Harrisburg, Pa. 

APPLEBY BROTHERS & WHITTAKER, INC. 
Huntington, W. Va. 

BANKS-MILLER SUPPLY CO. 
Oakland, Cal. 

OAKLAND PLUMBING SUPPLY CO. 
Portland, Ore. 
PEERLESS PACIFIC CO. 
Rochester, N. Y. 

ROCHESTER PLUMBING SUPPLY CO. 
Rockford, (ll, 
MOTT BROTHERS CO. 


| Sacramento, Cal. 


4. R. DETERDING CO. 

le, Wash. 

PALMER SUPPLY CO. 
Syracuse, N. Y. 

INLAND SUPPLY, INC. 
Waterbury, Conn. 

TORRINGTON SUPPLY CO. 


Wilmington, Del. 
SPEAKMAN CO. 





-— 
VISIT WESTINGHOUSE BOOTHS 767-9 


National Plumbing & Heating Exposition 


Navy Pier, Chicago June 6 to 9 





























New Westinghouse Dishwasher 


. « « With Temperature Monitor? 


Guaranteed Hot Water 


Here’s a real selling “edge” for retailers 
of ee Dishwashers — the 
exclusive Temperature Monitor. No 
other dishwasher has it. 

It guarantees hot water—140° hot. 
Gravies and starchy foods leave a film on 
dishes washed in water of lower temper- 
ature. This soil vanishes completely ina 
Westinghouse with Temperature Moni- 
tor. Dishes, glasses and pots and pans 
come out sparkling clean and sanitized. 

Thus, the Westinghouse Dishwasher 
isn’t dependent on the user’s own hot 
water source, which may be taxed with 
other water-using appliances. The Tem- 
perature Monitor automatically brings 
the water in the Dishwasher tub up to 
140° if the heater fails to do so. 


you can Be SURE...1F irs Westinghouse 





— Positive Sanitization 


The Westinghouse Dishwasher offers 
other new features, too—flexible cycle 
control that permits rinsing only or 
plate warming. There’s a new visual 
indicator dial for checking progress of 
the cycle and a new rack design that 
provides easy loading, huge capacity. 

All these features will help you sell 
Westinghouse Dishwash<'s, and now 
you can offer color, too! The DWD.24FS 
model (freestanding, flat front) is avail- 
able in Cascade Aqua and Sunshine 
Yellow as well as White, and in any 
combination of those colors. 

See your plumbing distributor or 
wholesaler, or write Westinghouse 
Electric Corporation, Electric Appliance 


Division, Mansfield, Ohio. 





















Most Modern Pickup 


You Can Buy! 


Nimble like you want. Rugged like you need. 
Thrifty like no other. And it’s got styling that’s 
So distinctively different that it becomes a prof- 
itable advertisement - on - wheels, just parked or 
on the go. 


New High-Voltage Engines. Chevrolet’s new Task-Force engines 
are all sparked by a new 12-volt electrical system. 


And what a difference this big double punch makes! 
You'll notice it the first time you turn the key. For now 
you get those sure, quick, economical starts—even on 
the coldest days. Next, you’ll feel the big new wallop of 
action you get in every mile you go. Chevrolet’s high- 
voltage power goes to work the instant your foot gives 
the command to the throttle! 


You’ll agree there’s nothing like it, especially when you 
see how much on-the-go economy there is in these new 
Task-Force engines. For when you put High-Voltage 
and High-Compression together, as Chevrolet does this 
year, you’ve got the savingest engines in the stop-and- 


NEW CHEVROLET 


go field. And with Chevrolet’s Truck Hydra-Matic*, 


you get a still bigger money’s-worth in time saved. 


On and on—completely new. Talk about a smoother load- 
steady ride—here it is! For with Chevrolet’s new front 
and rear suspension systems, driver and load have it 
far easier under all driving conditions. 


Frames are new, more rigid, with ladder-type construc- 
tion and full-length parallel side members. There’s new 
High-Level ventilation for better air circulation in all 
kinds of weather; new linkage-type Power Steering* 
for added driving ease and safety; new Power Brakes* 
that stop with up to one-third less pedal pressure, and 
do it right now! 


Don’t stop here. The rest of the “all-new” story is equally 
great. So see your Chevrolet dealer. Be sure to ask 
about his trade-in deal too. Makes good listening for 
buying today. ... Chevrolet Division of General Motors, 
Detroit 2, Michigan. 

*Optional at extra cost. Truck Hydra-Matic on \%-, %-, and 1-ton models. 


Power Brakes standard on 2-ton models, optional on all others. Power Steering 
available on all except Forward-Control models. 





ier Jask-Force trucks 
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atic*, 
j J-M Transite® Gas Vent Pipe is a profitable and practical way 
weg to vent domestic gas burning appliances. Contractors find it 
front easy to handle on the job. Tough and strong, it can be in- 
ave it stalled quickly at any stage of construction. It can be sup- 
ported anywhere along the pipe barrel... only minimum 
eae bracing is required. A complete line of round and oval pipe 
in fl and round and oval fittings makes it suitable for any type of 
ring * gas venting job. 
akes* 
, and For the homeowner, Transite Gas Vent Pipe is a popular 
choice—and a wise one, too, on the basis of long economical 
ages d service. Made of asbestos and cement, two of Nature’s most 
0 as ai da : ; 
g for durable minerals, Transite Pipe has proved itself in year-after- 
otors, year protection against the discomfort and health hazards of 
; waste gases improperly vented. Transite can’t rust, resists 
models . -_ : i : . = 
Steering Transite Type B Gas Vent Pipe is the only pipe con- corrosion and is non-combustible. 
tinuously listed by Underwriters’ Laboratories, Inc. : ; ' ; 
since 1932, for use as a vent pipe for domestic gas For further information about Transite Gas Vent Pipe, 
burning appliances. Type B-W Gas Vent Pipe, also a : baa b ee © NI Vv 
ta diead, semen senmseed oud beeen. write to Johns-Manville, Box 60, New York 16, N. Y. 


Johns-Manville TRANSITE GAS VENT PIPE 


an asbestos-cement product 





JM 
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SOLD RIGHT 
... ONLY A PLUMBER CAN SELL THEM 





(CLAYTON & LAMBERT 


— 


g 
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Only a plumber can sell a C & L Hoffman Water Heater — and that’s an 
important advantage to you. There’s no cut rate competition from volume- 
buying mail order or department stores ...no inroads by discount houses, 
either. If a home owner wants a C & L Hoffman heater, he must buy it 
from a plumbing contractor. It’s the only way they’re sold. 

Best of all! More and more water heater prospects now actually prefer 
—and ask for— C&L Hoffman heaters. So stock, display, sell them. 
All sizes, gas or electric. Heavy gauge galvanized triple-tested steel tanks. 
Outer flue construction. Many other advantages — all backed by C & L 
Hoffman’s 50 years of water heater leadership. See your wholesaler and 
get the complete story — soon. 

C & L Hoffman Water Heaters are made by the manufac- 
turers of C & L Torches, Firepots; Lamneck Air Distribu- 


tion Pipe and Fittings — the Clayton & Lambert Mfg. Co., 
1701 Dixie Highway, Louisville, Ky. 


C&L HOFFMAN 


WATER HEATERS 





Domestic ENGINEERING, JUNE 195) 





Dom 





hat’s an 


volume- 
_ houses, 
t buy it 


y prefer 
ll them. 
el tanks. 
y C&L 
aler and 


NE 1955 











Smproved 


LEAKPROOF 


“CO” 


RING 





Patents 
2037737 
2089224 
2283945 
2246542 
2246543 


Duck-Bill 


BALLCOCK 


ve 


@ Prevents leakage—Nylon Seat elimi- 
nates corrosion 


@ Designed especially for Duck-Bill 
ballcock 


e@ Automatic snap shut-off feature 


@ Standpipe and shank are one-piece 
casting 


FOR OLD AND NEW INSTALLATIONS —- WRITE FOR DETAILS 


Plumbing Grass Since 1890 
4 ROCKFORD BRASS WORKS 
ROCKFORD . ILLINOIS 
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(Continued from page 162) 

Submersible Sump Pump 

Kenco has announced an im- 
proved submersible sump pump for 
completely submerged operation. 
The motor and pump are housed in 
a watertight case 11% in. high. 
Water rising in the sump traps air 
in the skirt of the switch, creating 
an air head. When the water rises 
to a predetermined height in the 
sump, the air head flexes a dia- 
phram in the switch, closing the 
contacts and starting the motor. 
The '43-hp motor is hermetically 
sealed in an oil filled case. The 
pump is equipped with an open- 
faced type impeller and has a ca- 
pacity to 3,300 gph. The standard 


a 
i 
4 
? 
| 





models can be adjusted to turn on 
at water levels to 16 in., and special 
models for 3, 5 and 7-ft turn-on 
are available. 

Manufacturer: Kenco, Inc., 1125 


North Ridge Rd., Lorain, O. 


Vented Gas Heater 

Perfection has announced a new 
vented gas heater for large-area 
heating applications. The 100,000 


Btu furnace-type counterflow space 
heater is equipped with a furnace- 
size blower which draws cool air 
in at the top and discharges heated 
air at the bottom for heating stores, 
school rooms, warehouses, garages 





or several rooms of a dwelling. The 
unit is completely automatic in op- 
eration and is installed by con- 
necting the flue, gas supply and 
110-volt line. 

Manufacturer: Perfection Stove 
Co., 7609 Platt Ave., Cleveland 4. 


Room Air Conditioner Line 
Vornado has announced its 1955 

line of window units which in- 

cludes 9 models ranging in size 





Richmond Radiator Adds Warm Air Units to Line 





A new series of gas- or oil- 
fired warm air winter air condi- 
tioners has been added to the Rich- 
mond Radiator line of heating 
equipment. The series includes 
low boy, high boy, counterflow and 
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horizontal models for use in a 
variety of residential applications. 
Features of the series include slow 
speed, large capacity blowers and 
motors mounted in rubber for quiet 
operation. Gas heating elements 
are all welded, heavy-gauge steel, 
designed to provide large heating 
surface and long flue travel. Heat 
loss and sound transference are 
minimized by corrugated asbestos 
insulation with aluminum foil fac- 
ing. The low boy, high boy, and 
counterflow units are offered with 
70,000, 90,000 or 110,000 Btu/hr in- 
put. The horizontal unit develops 
60,000, 80,000, 100,000, 120,000 or 
140,000 Btu/hr. 

Manufacturer: Richmond Radia- 
tor Co., 16 Pearl, Metuchen, N. J. 


from 4 to 2 hp. The 14%-hp model 
(illustrated) filters intake and re- 
circulated air and features push- 
button operation, thermostatic 
control and 2-speed operation. 
New this year is a 2-hp model with 
two 1-hp cooling units for flexi- 
bility and economical operation. 
Also new is a %4-hp casement win- 
d model which can be mounted 
in either casement or double-hung 
windows. 

Manufacturer: O. A. Sutton 
Corp., 1812 W. Second St., Wich- 
ita 1, Kan. 


Incinerator 

A new gas-fired incinerator with 
a front door feed has been an- 
nounced by W. F. Norman Sheet 
Metal Mfg. The burner, for natural, 
mixed or manufactured gases, has 
an input capacity of 8,500 Btu/hr 
and is equipped with automatic 
safety shut-off controls. 

Manufacturer: The W. F. Nor- 
man Sheet Metal Mfg. Co., Nevada, 
Mo. 


Cooling Tower 

A new cooling tower for residen- 
tial or small commercial applica- 
tions has been announced by Lilie- 
Hoffmann. The unit is available in 
3, 5, 8 and 10-ton capacities. Con- 
struction is heavy gauge steel with 
internal steel parts coated with a 
special mastic, possessing sound 
deadening and corrosion resisting 
qualities. The filling, eliminators 
and louvers are of California red- 





wood, and the filling is easily re- 
moved for cleaning or gaining full 
access to the tower. A pan at the 
top of the tower receives water 
from the inlet pipe and distributes 
the water evenly over the filling 
through properly spaced orifices. 
The tower is equipped with a 
pump, submerged in water with no 
packing boxes or seals. 

Manufacturer: Lilie - Hoffmann 
Cooling Towers, Inc., 1450 Vande- 
venter Ave., St. Louis. 

(Please turn to top of page 170) 
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SHIPS 
... Wherever Steam is Used 


Type “S"’ Thermostatic Lawler’s “Performance-Tested” design combines pioneering exper- 
Temperature Regulator ience with engineering leadership. The use of specially chosen metals 
for automatically regulating the assure YOUR customers years of positive, accurate temperature 
flow of liquid or steam through ‘ i . 

a valve... such es in the diccel control with lowest maintenance cost . . . the best insurance YOUR 
engine illustrated above. REPUTATION can have. 





“Performance Tested" for Longer Life 
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of Thermostatic Controls 
LAWLER AUTOMATIC CONTROLS, INC. 453 North MacQuesten Parkway, Mount Vernon, N. Y. 
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(Continued from page 168) 

Lift Gate 

A new lift gate with 1,000 lbs. 
lifting capacity and designed pri- 
marily for 34 and 1-ton trucks has 
been announced by Anthony Co. 
This lighter weight, lighter capac- 
ity unit is similar in design to the 
firm’s bigger models and includes 
the same safety features. The 
manual, spring closed platform 
comes in either ramp or square- 
end general purpose styles. The 
full line now includes lift gates 
for the smallest 4%-ton pickup 





truck (800 lbs. lifting capacity) up 
to the largest truck or semi-trailer 
where loads to 4,000 lbs. are lifted. 

Manufacturer: Anthony Co., 
Streator, II. 


Dental Lavatory 

A new dental lavatory intro- 
duced by American-Standard, de- 
signed for brushing teeth, offers 
sanitation, convenience and a solu- 
tion to morning traffic problems in 
the bathroom. The compact unit is 
wall-hung and measures 14 by 14 


in. A flushing rim encircles the 
bowl and wash-down action is au- 
tomatic when either faucet is turn- 





ed on. Space for toothpaste, water 
glass, etc., is provided on the shelf- 
back. Construction is vitreous 
china and a choice of seven colors 
is offered. Monogram fittings with 
colored handles or chrome fittings 
are available. 

Manufacturer: American Radi- 
ator & Standard Sanitary Corp., 
Pittsburgh 30. 


Tube Bender 

New lever-type tube benders for 
bending both hard and soft tubing 
have been announced by Imperial 





Brass. The tool can be used for 
bending hard drawn copper, stain- 


Caloric Develops Commercial Clothes Dryer 





A commercial gas clothes dryer 
designed for use in apartment 
houses, motels and similar installa- 
tions has been announced by Ca- 
loric. The unit provides automatic 
operation with a constantly burning 
pilot and is equipped with a coin 
box into which the user deposits 
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coins for desired time intervals. The 
dryer utilizes the firm’s drying 
principle which combines more air 
with automatically maintained tem- 
perature for efficient operation. A 
%-hp motor equipped with over- 
load protection drives the blower 
and turns the drying cylinder. The 
cylinder is made in 8 parts so that 
damage to one section does not re- 
quire replacement of the whole cyl- 
inder. Opening the door at any 
time during the cycle automatically 
shuts off motor and burner, and the 
cycle is resumed when the door is 
closed. The dryer operates with 
natural, bottled, manufactured or 
mixed gas with a total input of 
20,000 Btu. Load capacity is 18 lbs. 

Manufacturer: Caloric Appliance 
Corp., Topton, Pa. 


less steel and JIC steel tubing with- 
out the use of a clamp to keep the 
tube from slipping. The benders are 
ef the open side type and may be 
used where the tubing has one end 
connected. Bends to any angle up 
to 180 deg. can be made without ad- 
justment and the bending form is 
calibrated to show degree positions. 
Each bender handles one size tub- 
ing and there are benders for sizes 
from *4, to %-in. O.D. (% to %- 
in. nominal tube sizes). 

Manufacturer: Imperial Brass 
Mfg. Co., 1200 W. Harrison St., Chi- 
cago 7. 


Oil-Fired Furnace 

A new counter-flow furnace an- 
nounced by Thermo-Products is 
designed for small home applica- 





tions. The unit fits into the floor 
and, with the plenum, has a depth 
of 34 in., permitting installation in 
homes having limited ground clear- 
ance. The furnace is fired with a 
gun-type oil burner and equipped 
with a refractory combustion cham- 
ber. Capacity of the unit is 80,000 
Btu at the bonnet. 

Manufacturer: Thermo-Products, 
Inc., North Judson, Ind. 


Bathroom Accessory 

A chrome-plated bathroom ac- 
cessory announced by Hall Mack 
Co., provides space for cigarettes, 
ash tray, toilet paper, magazines 
and newspapers. The unit is re- 
cessed flush with the wall and fea- 





tures a metallic hammertone in- 
terior to blend with room decor. 
Manufacturer: Hall Mack Co., 
1380 W. Washington Blvd., Los 
Angeles 7. 
(Please turn to top of page 172) 
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Year ‘round comfort for institutional 











or commercial installations ... 











without costly duct § systems i 


Modine AlIRditioners are the modern, 
economical way to air- -condition old or 
new buildings 





Modine AIRditioners eliminate expensive duct systems 
and structural alterations. Cold water from a central 
chiller is piped to each unit for summer cooling. 
Heating water is supplied by a central boiler. The same 





piping — water supply and drain — serves for both CEILING MODELS ~ delaxe OVERHEAD MODELS—avail- 

. . wos ae ee units for exposed overhea able with or without ple- 
cooling and heating. Yet, AIRditioners are individu- installation. Save floor and num and filters for use in 
ally controllable by room occupants. wall space. furred overhead space, 


Choice of four distinct types. Contact the Modine 
representative listed in your classified phone book or 
write for Bulletin 755 — MODINE MFG. CO., 
1502 DeKoven pity ies: Wisconsin. 


Vlodin , : —(hs q 
| }/, WYP/s CONCEALED MODELS — CONSOLE MODELS — for 
(front panel cutaway) De- free-standing installation. 


» wi signed for easy, in-the-wall Can also be recessed so only 
Tratoonat A-1262 installation. 6 inches of cabinet shows. ; 
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(Continued from page 170) 
Bathroom Appliance 
A new hygenic bathroom appli- 
ance with attachments for douch- 
ing, enemas, shampoos, medication 
sprays, infant bathing and other 





uses has been introduced by Min- 
ute Hygiene Corp. It is a compact, 
permanent unit, measuring 7% in. 
high, 34% in. wide and 6 in. deep, 
and is connected to hot and cold 
water lines by copper tube flexible 
connectors. The device permits a 
regulated flow of water through 
seven feet of a plastic tube, which 
pulls out and retracts on the shade- 
roller principle. Pressure and tem- 
perature are controlled by needle 
valves on the appliance. The 
nozzle also has a fingertip valve. 
Manufacturer: Minute Hygiene 


Corp., 50 Broad St., New York. 
Packaged Air Conditioner 


A new floor type commercial air 
conditioner announced by Amer- 
ican Blower is available in 3, 5, 
7, 10 and 15-ton sizes. Overall 
height has been reduced to less 
than 6 ft and specially designed 
curved blades in the cold flow dif- 





fuser grille direct air up and away 
from the unit. The unit features a 
water-cooled cendenser, Fiberglas 


insulation, and throw-away filter. 
The four-section units are shipped 


fully assembled, and the plenum 
section can be omitted for direct 
duct installation. Return air ther- 
mostats are standard with 3, 5 and 
744-ton sizes. 

Manufacturer: American Blower 
Corp., 8111 Tireman Ave., Detroit. 


Electric Tube Cleaner 

A new electrically driven clean- 
er for air conditioning condenser 
tubes %-in. to %-in. O.D. has 
been developed by Thomas C. Wil- 
son, Inc. The unit, called the AB 





Tube Cleaner, is designed for sim- 
plicity of operation in the removal 
of algae, slime and deposits, result- 
ing in reduction of condenser head 
pressure. Equipped with a carrying 
handle and built-in base, the port- 
able unit is powered by a %4-hp 
motor available in 110-220 volts 
AC, single phase only. Several 
types and lengths of flexible shafts 
and metallic casings are available 
for various tube sizes. 

Manufacturer: Thomas C. Wilson, 
Inc., 21-11 44th Ave., Long Island 
City 1, N.Y. 


Home Freezer Models 

Two new upright freezer models 
designed for greater inner door 
storage capacity have been an- 
nounced by Westinghouse. One is 
an 11%-cu ft model with 402-lb 
storage capacity. The other, a 14-cu 
ft unit, has a storage capacity of 
490 lbs. A total of 107 packages—70 
food cartons, 25 cans of juice con- 
centrate, and 12 pints of ice cream 
—may be stored in the inner door 
compartments of the 14-cu ft 
model. The Il-cu ft model has 
inner door storage space for 93 
packages. 

Manufacturer: Electric Ap- 
pliance Div., Westinghouse Elec- 
tric Corp., Mansfield, Ohio. 


Furnace Cleaner 

A new lightweight furnace clean- 
er developed by Empire Chemical 
Products is equipped with an inde- 
pendently cooled by-pass motor. 
The %-hp motor develops 70 in. of 
vacuum and is protected from harm 
by water or dirt since it does not 





depend on the exhaust air to keep 
it cool. The cleaner weighs 25 lbs, 
is equipped with rubber casters and 
holds over a bushel of dirt. Other 
features include an extra outlet for 
drop-light connection and a rayon 
bag. 

Manufacturer: Empire Chemical 
Products Co., Newark 2, N. J. 


Gas-Fired Furnace 
Roberts-Gordon has introduced 
a new gas-fired hi-boy furnace de- 
signed for the building market. 
The compact unit is 53 in. high, 20 
in. square and has a capacity of 
84,000 Btu/hr input and 67,200 
Btu/hr output. The unit features 
a new tear-drop, air-foil combus- 





tion chamber design and a multi- 
boiler tube heat exchanger to pro- 
vide increased heating surface. It 
is fired by the firm’s flame-spread- 
er burner and equipped with a fac- 
tory built filter rack and return air 
boot, fiber-glass foil-faced insula- 
tion, front service pane] door and a 
solid base. 

Manufacturer: Roberts-Gordon 
Appliance Corp., 44 Central Ave., 
Buffalo 6, N.Y. 

(Please turn to top of page 178) 
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He KRITZER QUALITY 


Lifetime coils of heavy alum- 
inum fins permanently bonded 
to %” O.D. copper tube. Ma- 
terials and workmanship guar- 
anteed. 










J LOW INSTALLATION COST 


One section of Kritzer Coils 


equals many lengths of ordinary 


tubing. 


Heating contractor can install FLOOR 











entire system without special co- 


operation from other contractors 
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because the coils are not imbedded HHH 


LAAAAAAAAALASS 





KRITZER 


Radiant Panel Heating 













in any building material. CEILING 









jk NO HEAT DAMAGE 


Coils heat air only; they do 
not touch any part of the build- 
ing. Therefore, no ‘“‘call backs.’”’ 


advantages 
to the Heating 










* EASY INSTALLATION 


With Kritzer ‘‘Redhead”’ — 
hangers, the coils automatically 
go into proper position. All joints 
are sealed with solder rings. 
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te CUSTOMER SATISFACTION =< \ | fy 
a 


Thousands of Kritzer Radiant 
Panel installations are providing 
satisfying, healthful comfort in 
all climates—in all weather. A 
satisfied customer is your best 
salesman. Build a sales force with 
Kritzer Radiant Panel Heating. 
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WRITE FOR BULLETIN 155 


Please send your request on 
your company letterhead to: 
KRITZER RADIANT 
COILS, INC., 

2901 Lawrence Avenue, 
Chicago 25. 








RADiany ao 


HEATING PRODUCTS 
—_ > 
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CONVECTOR, 
SLOTTED FRONT 





KRITZER 
FINNED TUBE 


UNIVERSAL 
BASEBOARD 


REPRESENTATIVES IN PRINCIPAL CITIES 
SEE YOUR JOBBER FOR KRITZER PRODUCTS 





“IF IT’S KRITZER, IT’S RIGHT, SIR!” 
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Amazingly simple assembly principle 
means more profit for you from every 


American-Standard CONVERTIBLE KITCHE 





The all-new American-Standard Convertible 
Kitchen features a revolutionary assembly prin- 
ciple which makes installations easier, quicker, 
more profitable. 

It is the exclusive Snap-Lock—a unique inter- 
locking assembly channel which aligns the cab- 
inets, clamps them together, and also fastens 
them securely to the separate, telescoping sub- 
base. Only a pair of pliers is needed for 
assembly. 

Any undersink cabinet can be easily assem- 
bled from the conveniently packaged compo- 
nent parts—a big time- and money-saver. And 
by assembling the parts on the spot, you elimi- 
nate space-consuming storage and multiple 
handling. No labor crew is needed, since one 
man can do it all. 


e 

Easiest of All to Sell! The all-new 
American-Standard Convertible Kitchen has sales 
appeal for home owners and builders. Converti- 
bility, an exclusive American-Standard feature, lets 
the housewife quickly rearrange drawers and slid- 
ing shelves to fit her needs. It makes it possible for 
a builder to install competitively priced kitchens 
with storage arrangements that owners can tailor 
to suit themselves. But convertibility is just one of 
the attractions of this all-new line. It has new 
beauty ... new strength... new work-saving 
accessories. 

For more facts about the all-new American- 
Standard Convertible Kitchen, and the great pro- 
motional program behind it, contact your distrib- 
utor without delay. Plumbing and Heating Division 
of American Radiator & Standard Sanitary Corp., 


P. O. Box 1226, Pittsburgh 30, Pa. 


Cabinets of Steel for Lasting Appeal 





American - Standard 


KITCHENS 





ONLY 


American-Standard 


has SNAP-LOCK? 


Snap-Lock construction advantages are illustrated in the quick, 
on-the-job assembly of an American-Standard undersink cabinet. 
Sink cabinets can be assembled from two 15” base cabinets and a 
“center compartment” package of component parts for the desired 
size sink cabinet. Shown above are the four light, easy-to-handle 
cartons and their contents. 





® . 

Snap-Lock construction makes possible the easy assembly of an 
undersink cabinet, shown step-by-step above. Equipped with only a 
pair of pliers, one man can assemble this new American-Standard 
undersink cabinet faster than two men can uncrate a pre-assembled 
cabinet of the same size. Handling is simplified, since stocks of 15” 
base cabinets and center compartment packages replace space 
wasting pre-assembled sink cabinets. And most important, profit 
margins are greater for you. 


Serving home and industry: NWERICAN-STANDARD + AMERICAN BLOWER + CHURCH SEATS & WALL TILE - DETROIT CONTROLS - KEWANEE BOILERS - ROSS EXCHANGERS - SUNBEAM AIR CONDITIONERS 
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TODAY—it’s easier than ever 











to sell the 


lifetime protection of CAST IRON SOIL PIPE 









at their clubs... 


... they see why Cast Iron Soil Pipe 
is truly a permanent investment 
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We all know Cast Iron Soil Pipe is 
the homeowner’s best buy. And 
we know why: It’s crush-proof 
and moisture-proof — and really 
root-proof. It needs no complex 
installation. It’s the only pipe all 
codes accept for use from street 
to roof. 

But, until recently, the aver- 
age homeowner didn’t know this! 
He rarely asked — or cared — 
what kind of soil pipe he was 
buying. 

Now things have changed — 
for the better. Today, millions 
know that—as with autos or 
furniture or anything else—they 
get what they pay for in soil 





pipe. These millions of home- 
owners and potential owners 
know the Cast Iron story. 

More than 20 million have 
seen it in the movie, “Permanent 
Investment,” through 320 TV 
showings, and in showings to 
clubs all over the country. Mil- 
lions more have read it in their 
magazines. 

And now, these millions, too, 
know that Cast Iron is their best 
buy. 

So specify what you have al- 
ways known is best—Cast Iron Soil 
Pipe. And do it with confidence — 
for, very often, your customers 
will know the soil pipe story. 


Visit our Booths 562 and 563 at the National Plumbing and Heating Exposition, Navy 
Pier, Chicago, Illinois, June 6-9th. File your card and you may win a prize worth $100. 


CAST IRON SOIL PIPE INSTITUTE 


[ ] Send me____ copies of your latest booklet about Cast Iren Soil Pipe, 
“Best in the Long Run." 


= Our local____ Club wants to see your educational movie, ‘Permanent 
Investment.”’ Tell me how to arrange for free use of film. 


- 
| 
| 
| Dept. DE-6, 1627 K Street, N.W. 
| 
| 
| 
| 
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Sporring the 4 
NEW MODEL 250 


‘fee GENERAL HUMIDIFIER 


with 


Hydro-Flow Regulator 


The name GENERAL FILTERS has long 
meant greater profits for the Heating 
Contractor. Now—this famous, complete 
line offers another star—NEW GENERAL 
Warm Air Furnace HUMIDIFIER Model 
250 .. . the same humidifier that “had 
them talking’ at Philadelphia! Patented 
HYDRO-FLOW REGULATOR, a remark- 
ably simple, foolproof automatic valve, 


makes the difference in the Model 250. 
It won't lime, stick or cause trouble in 
any way. Eliminates floats, needle valves, 
evaporator plates, overflow lines .. . 
Once installed, it assures scientifically- 
moistened, healthful air and completely 
trouble-free service! WRITE TODAY for 
the full story! 


Plus these famous products... 








IMPROVED! 
Model 1A-25A 
GENERAL 
FUEL OIL FILTER 


@ New, leakproof 
seal in cap. 
SMALL @ New buna gas- 
ket compound impervious to Nos. 
1, 2 or 3 oils. 

@ Famed “step-design” wool felt 
element—pi ed by GF. 

@ Lifetime cast-iron and steel con- 
struction. No soff metals used. 








IMPROVED! 
Model 2A-700A 
GENERAL 
FUEL OIL FILTER 


@ Completely re- 
styled cap and 





MEDIUM seal. 
@ New cupped rim in bowl... buna 
gosket . . . can’t leak! 


@ Finest wool felt “step-design” cart- 
ridge cleans oil thoroughly. 

@ Solid cast iron cap ... all steel 
bowl for added dependability 


DELUXE! 
Model 2A-300 
GENERAL 
FUEL OIL 
FILTER 


@ Extra large for 

big jobs and 

EXTRA LARGE dirty tanks. 

© Depth-type filtration traps particles, 
moisture. 

© Screw type handle locks, releases 
without tools. 

@ Big 63 ev. in. deluxe cartridge— 
metal encased. 








MODEL 90 
WATER TRAP 


Bottom or Side 
Outlet Tanks 


Eliminates water 
problems in bottom 
or side outlet tanks. 
Takes water from oil before it reaches 
filter; protects filter, nozzle, pump. 
Interchangeable %” inlet-outlet and 
%” threaded brass drain plug. 











MODEL 2A-17 


For Heavy Oils 
Nos. 4, 5, or 6 


Cleanable Monel 
mesh screen assure 
even flow of heavy 
oils while removing injurious solids. 
Provides economy of 4, 5 or 6 oils; 
eliminates replacement costs. Gravity 
or pressure type burners. 





CLEAN RIGHT 
SOOT REMOVER 


Made specially for 
General Filters 





Cuts your customers’ heating costs by 


as much as 25%! Removes '2” layer 


of soot in 2-5 minutes. Gentle, slow- 
burning, non-explosive, non-corrosive. 
Complete directions on package. 
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Over-ride 
Element 





WEATHERBRAIN Control... 


forced Mel waber heat 


IT’S ALL MECHANICAL 


WEATHERBRAIN 
Control 


M64 


Weatherbrain is a profitable, easily installed weather- 


sensitive control. 





It varies the water temperature to the radiation; auto- 








matically keeps indoor temperature constant when out- 


side temperature changes. 


Instant response to weather changes . . . no delay as in 


other types of control systems. 


Very efficient on zoned installations as well as single 
Talk to your DETROIT CONTROLS Whole- systems. The Weatherbrain Control is rugged and fool- 
saler today . . . or write for Bulletin 254. proof! 
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Representatives in Principal Cities e Canadian Representatives: ya 


DETROIT CONTROLS corporation 
RAILWAY AND ENGINEERING SPECIALTIES, LTD., 


8900 TRUMBULL AVE. + DETROIT 8, MICHIGAN 
Montreal, Toronto, Winnipeg. 
Division of AMERICAN RADIATOR & STANDARD SANITARY Corporation 


\¢ . 
On RO 





AUTOMATIC CONTROLS for REFRIGERATION 
AIR CONDITIONING ¢ DOMESTIC HEATING ¢ AVIATION © TRANSPORTATION «© HOME APPLIANCES © INDUSTRIAL USES 


Serving home and industry 
AMERICAN-STANDARD « AMERICAN BLOWER + CHURCH SEATS & WALL TILE * DETROIT CONTROLS * KEWANEE BOILERS » ROSS EXCHANGERS + SUNBEAM AIR CONDITIONERS 
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(Continued from page 172) 

Incinerator Control 

An automatic control device for 
home incinerators has been devel- 
oped by Robertshaw-Fulton. The 
control is an all-in-one safety pilot, 
gas cock and automatic timing me- 
chanism. The safety pilot, which 





automatically shuts off the gas 
supply in case the flame is ex- 
tinguished, is equipped with a spe- 
cially-constructed, 3-ft. filter. Once 
the incinerator is installed and the 
pilot lighted, users need only se- 
lect the length of time for the burn- 
ing period; the appliance will start 
automatically and shut off by itself. 
Several models are available and 
all automatic models are equipped 
with a 4-hr. timing mechanism. 
Manufacturer: Robertshaw-Ful- 
ton Controls Co., Greensburg, Pa. 


Upright Freezer Models 

Two new upright home freezers 
and three chest models have been 
added to the Leonard line of Kelvi- 
nator. The upright model illus- 








trated holds 630 lbs of frozen food 
and includes new styling and con- 
venience features in the 18-cu ft 
cabinet. Drop-down shelf fronts 
hold contents in place in the up po- 
sition and serve as a handy rear- 
ranging shelf when locked in the 
horizontal position. Storage space 
in the door has been doubled over 
previous models and special com- 
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partments are provided for ice 
cream, frozen juices and other odd- 
shaped packages. 

Manufacturer: Kelvinator Div., 
American Motors Corp., 14250 
Plymouth Rd., Detroit 32. 


Central Air Conditioners 
Compact year-’round air condi- 
tioners announced by Frigidaire 
combine either gas or oil heating 
and cooling in a single package, 
and come in 2 and 3-ton cooling 
capacity sizes. Heat is provided by 
a forced air furnace with the option 





of using oil or natural, manufactur- 
ed, artificial or LP gas. Heating 
capacity is 84,000 Btu/hr output 
with oil and 90,000 Btu /hr with gas. 
Summer cooling and dehumidifica- 
tion are provided by automatic 
electric refrigeration systems. The 
units are designed to cool and heat 
homes having four to six rooms. 
Mechanisms are enclosed in gray 
steel cabinets 75-in. high, 46 in. 
wide and 25 in. deep. Other cooling 
units offered by the firm for use 
with a forced air furnace are avail- 
able in 2, 3 and 5-ton capacity sizes. 

Manufacturer: Frigidaire Div., 
General Motors Corp., Dayton, O. 


Plastic Pipe Line 

Two new products have been 
added by Chesflex Corp. to its line 
of flexible polyethylene pipe. A 
new dual pipe, consisting of two 
sizes of the firm’s standard pipe 
joined together, is now available 
for jet well installations. The sec- 
ond product, a new pressure pipe 
has been developed for water sys- 
tems of constant or variable pres- 
sures. This pipe, which is rated at 
75 lbs or 100 lbs, is designed to 
withstand intermittent surges of 3 


to 4 times the continuous working 
pressure specified, thus providing 
an added safety factor. A line of 
combination and metal fittings has 
also been added to the firm’s stand- 
ard line of fittings for flexible pipe. 
Manufacturer: Chesflex Corp., 
Yonkers, New York City. 


Wall Furnace 

A new oil-fired wall furnace an- 
nounced by Silent Sioux is design- 
ed for zero clearance on bottom, 





sides and top. Other features in- 
clude forced heat circulation, front 
servicing, removable burner, op- 
tional thermostatic control, built-in 
cleanout rod and draft. regulator. 
Front panel and grille are finished 
in light tan. The output capacity 
of the unit is 58,000 Btu. 

Manufacturer: Silent Sioux 
Corp., Orange City, Ia. 


Oil Furnace Series 

Two new oil furnaces designed 
for basement installation have been 
announced by Perfection Industries. 
The two models have output ca- 
pacities of 95,000 and 110,000 Btu 
respectively. Both feature the 
firm’s “Regulaire” blower which 
regulates the circulation of air ac- 
cording to the heat in the plenum 
chamber. The pressure-atomizing 





burners which burn No. 2 oil have 
constant electric ignition and single 
stage pumps. 

Manufacturer: Perfection Indus- 
tries, Inc., 7609 Platt, Cleveland. 
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STEEL PIPE 
AT AMERICA’S CROSSROADS 


Steel pipe, like any other commodity, is good 
only if you can get it. When you want it, where 
you want it. In sizes that you need, in grades 
that suit your purposes. 

AVAILABILITY: One word sums it up. 

And steel pipe is available . . . thanks to the 
thousands of jobbers and distributors throughout 
the land. At the crossroads of America . . . serv- 


ing the distribution function between mill and 
user with an effectiveness that could not be 
economically achieved by any other method. 

The manufacturers of steel pipe acknowledge 
the great contribution of their jobber and dis- 
tributor outlets with pride. Here is American 
business at its best . . . coordinating production 
and distribution for the good of all! 


Committee on 


Weel Pige 


\s First Choice 
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STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 
350 FIFTH AVENUE, NEW YORK 1,N.Y. 
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Bid Shopping in Spotlight 


(Continued from bottom of page 109) 
have proved most effective. 

Miller said much is still to be learned about the 
heat pump, but that such installations could be 
practical for any part of the world. At present, 
he added, the economies of the system must first 
be considered. Secondary consideration concerns 
the sources of heat. Acceptance of the heat pump 
will become more widespread, Miller added, when 
the cost of electrical operation can be cut to about 
one cent per kilowatt-hour. 

On the business side, the association heard its 
secretary Lloyd B. Gruman, Jr., call for “confident 
but cautious optimism.” He said building activity 
in 1955 may hit $55 billion, the largest in the his- 
tory of the construction industry. 

“Since construction plays such an important 
role in underpinning our economic structure,” 
Gruman said, “it is of the utmost importance that 
both labor and management recognize their in- 
dividual responsibilities in helping to promote 
and maintain a high level of construction activity 
in such a manner that it will encourage a steady 
flow of investment capital for all types of con- 
struction, and thus assure an ever increasing 
market for our goods and services. 

“The greatest challenge to our industry,” he 
warned, “is to keep costs down, not by cutting 
prices to the point of disaster, but by increasing 
both management and production efficiency to 
the point where more and better products can be 
produced and installed for the same price.” 

Similar ideas were expressed by Irvin M. 
Schlenker, chairman of the board of the Houston 
National Bank. He told of his concern with bid- 
ding on jobs at figures that show little or no 
profit. Schlenker said that while he could never 
condone price fixing, he must defend the idea 
that “the object of business is profits.” This, he 
said, “is an unwritten mandate of our American 
economic system and a necessity to the continu- 
ance of our high standard of living.” 

K. A. Leitgabel, chairman of the home heating 
committee, suggested to the convention that a 
greater portion of the market could be won if 
members gave more consideration to cooperative 
sales efforts with manufacturers, wholesalers and 
the association. He also said the use of higher 
temperatures in the design of residential hot wa- 
ter heating systems would be an effective tool in 
selling wet heat against competition. 

The reluctance of some contractors to install 
such systems, Leitgabel said, has lost business 
to competitive trades. 

Another chairman, Frank V. McBride of the 
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trade promotion committee, advocated promo- 
tional activity on a local level as the most effec- 
tive means of enlarging the contractor’s market. 
He also released HPACCNA’s 1954 overhead 
study which is shown on page 109. 

The president of the National Association of 
Plumbing Contractors, Robert E. Murphy, warned 
that unless the mechanical trades reach a “meet- 
ing of the minds” with labor and manufacturers 
they face a loss of building volume. The guest 
speaker said new competition threatens to take 
away business from pioneer contractors. 

Unless these contractors join in an effort to 
solve petty differences in the industry, Murphy 
said, “newcomers will take all the business away 
from us.” 

Murphy also criticized specialty contractors for 
allowing themselves to become sub-contractors. 
He attributed part of the current “profitless pros- 
perity”’ to this retreat. 

Martin Durkin also warned convention guests 
that “other people” are trying to take their place 
in the construction world. The general president 
of the United Assn. of Journeymen and Appren- 
tices of the Plumbing and Pipe Fitting Industry 
said contractors could fight this invasion through 
the use of modernization programs and develop- 
ments in atomic energy. 

Durkin pointed out as one example of the vast 
potentials in modernization that 100,000 more 
new bathrooms would be installed this year in 
remodeled homes than new ones. “Moderniza- 
tion,” he continued, “is built around heating and 
plumbing and everything else is incidental. In 
this field, you can be the prime contractor, and 
somebody else the sub-contractor.” 

The increasing strength of unions was dis- 
cussed by William B. Barton, manager of the 
Chamber of Commerce’s labor relations and legal 
department. Barton cautioned industry “to exer- 
cise more effort, vigilance and statesmanship than 
ever before unless it is to be the tail end of the 
procession.” 

In other convention action, the association 
changed its name to the Mechanical Contractors 
Assn. of America. It also requested direct repre- 
sentation on the National Joint Board for Settle- 
ment of Jurisdictional Disputes. 

HPACCNA’s Distinquished Service Award for 
1955 went to Wray M. Scott, plumbing and heat- 
ing contractor of Omaha, Neb. Scott was presi- 
dent of the association in 1950-51 and has served 
on many of the committees in the past years. 

The new officers of the association are Edward 
Jungbert, Louisville, Ky., president; George Hall, 
Madison, Wis., vice president and Joseph H. Spitz- 
ley, Detroit, treasurer. J. DeWitt Morrow, Hous- 
ton, is the retiring president. END 
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LAWNDALE PLUMBING WARE... 


SIORNIOCIE 


MODEL 214-L 


UAWNDALE 


'. Plumbing Products 





When it comes to selling any product there’s no substitute for quality. Because Lawn- 
dale plumbing-ware provides the jobber with a better product that’s easier to sell, and 
the buyer with more value for his dollar, it has become an accepted standard among 
those who recognize and demand the best. It would pay you well . . . make your 
selling easier to be able to offer the Lawndale complete line of plumbing-ware 

to your trade. Find out today how you can capitalize on the growing demand 


for Lawndale. 
If you haven’t yet secured your copy of the Lawndale catalog, 


let us know. We'll send one to you with our compliments. 


NASSAU SPECIFICATIONS: 

21” x 24” x 7”... 14 gauge deep drawing steel 
punched with 3 or 4 holes . . . 34%” opening for dual strainer, centered . . . 
one to a carton . . . finished in lustrous white acid resisting porcelain enamel 


approximate shipping weight 25 lbs. 


ledge 
float packed 


1%” corner radius 


LAWNDALE ENAMELING COMPANY 


1137 W. 14th Street ¢ Chicago 8, Illinois 





® VALVES 
© PIPE FITTINGS 





Walworth 
Lubricated Plug Valve 


cee ee 


Walworth 
Steel Gate Valve 





Walworth 


\ron Body Saddle Gate Valve 





Walworth 
Cast Steel Flanged Fittings 


DISTRIBUTORS 
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Walworth 
**500 Brinell’’ Bronze Globe Valve 


Walworth 
lron Body Gate Valve 


Walworth manufactures a complete line of valves and pipe fittings: 
all made to the highest standards of quality, both as to dimensional 
accuracy and metallurgical properties. In design, construction, and 
performance, Walworth products reflect more than a century of 
experience in the manufacture of quality valves and fittings. 

Your Walworth distributor will give you full information on the 
complete line of Walworth steel, iron, and bronze, and special alloy 
valves and pipe fittings; also Walworth Lubricated Plug Valves, and 
Walseal* valves, fittings and flanges. Ask for this information today. 


*Patented—Reg. U. S. Pat. Off. 


WALWORTH 


valves and fittings 
60 EAST 42nd STREET, NEW YORK ITZ, N. ¥. 


DS: PRIRCIPAL CENTERS THROU SGSROUt? TRE WORLD 
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SELECTEMP 
HIGHLIGHTS 


THERMOSTAT IN EVERY ROOM. Tempera- 
tures can be varied in every room to fit the 
“activity plan’’ and personal preference 
of the occupants. 


MODULATED HEAT. Air circulation is 
continuous. Both temperature and vol- 
ume of air are automatically modulated, 
as required to offset heat loss from room. 


FILTERED, CIRCULATED AIR. Individual 
roem air circulation prevents transmission 
of odors or bacteria from other rooms. Air 
is cleaned by a spun glass filter in each 
room unit. Filtered outside air can be 


introduced if desired. 


BOILER LOCATION. Boiler can be placed 
in any desired location, with proper dis- 
tribution of heat to every room. Year- 
around domestic hot water coils available. 


Fuels: Gas, oil or coal. 


Build SALABILITY and 

LIVABILITY into every home 
with 

IRON FIREMAN® 














ZONE HEATING 


Thousands upon thousands of prospective home buyers are 
now learning about Iron Fireman SelecTemp heating when 
they see it installed in new, modern homes throughout the 
country. SelecTemp heating both surprises and delights them. 
Every room (even the bathroom) has its own individual 
thermostat. Every member of the family can enjoy just the 
degree of warmth he prefers. Room temperatures are auto- 
matically adjusted to compensate for fireplace heat, or warmth 
from the sun, without affecting other rooms. Heating is by 
gently circulated, filtered warm air. Heat is distributed through- 
out the house with steam, which comes to each room through 
a copper tube no larger than your little finger. This same steam 
runs a turbine-driven circulating fan. No electricity or wiring 
is needed for fans or thermostats. It’s all so simple and 
practical; many say it’s the greatest advance in heating since 
the introduction of the thermostat. It’s no wonder that 
SelecTemp heated houses attract attention—and buyers. 


Economical for old or 
new construction 


With all its advantages, Selec- 
Temp heating is available at a 
cost that makes it practical for 
all types of construction, from 
the smallest residence to the 
largest commercial building, old 
or new. Read “SelecTemp High- 
lights”’ at left. Then send coupon 
below for specifications and full 
information. 


KITCHEN 67 BATHROOM 75 





LOW POWER COST. No electricity required 
to operate circulating fans. Non-electric 
thermostats. 


LOW INITIAL COST. Easily installed in 
either new or old construction. Small soft 





copper tubing (14 inch I.D.) carries steam 
to individual room heater units. Return 
lines are ' inch. Substantial savings in 
installation costs. 


@ 


LOW FUEL COST. Temperature easily re MODULATING ZONE HEATING 


duced in unused rooms. Overheating 





eliminated a IRON FIREMAN MANUFACTURING CO 
| 142 West 106th Street, Cleveland 11, Ohio 

AUTOMATICALLY BALANCED. N satan | In Canada, write to 80 Ward St., Toronto, Ontario, 

. No specia 

adjustments of dampers, valves or orifice | Send literature on Iron Fireman SelecTemp heating 

required to balance heating system. Each | 

unit continuously regulates heat needed ] Raeas 

for each room. Automatically compen- | 

sates for external heat sources such as | Address 

fireplace or solar heat, without affecting { 

temperatures of other rooms. - City - State 
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LETONE porcelain enamel 
and stainless steel sinks 


will help you make more protit 





a complete line—both enamel and stainless 


(shown above) double bowl ledge and rim style. Lustrous acid-resistant porcelain over heavy-gauge steel. Length 32” width 21° 


sales come easier and you save shipping costs when you 
ADD THESE NEW SINKS TO YOUR LINE 


Here’s how to make more profit on a// Tiletone products—and give your customers 
cabinet showers greater service, too. Stock this new line of Tiletone sinks . . . so your next order 


from us will make up a full truck or carload. That will cut your shipping costs on 
tay cach Tiletone unit. You save. And your customers are happier with a broader line 


of the same quality brand to select from. 








receptors = TILETONE sinks, a new product of the Tiletone Company, are backed up by 
TILETONE’S long experience in building quality cabinet showers, receptors, tub 
enclosures and doors. 


WRITE FOR NEW TILETONE CATALOG SHEETS 


tub enclosures = Get full details about our new sink line of flat rim or ledge models for the greater 
meme §=61955 building market. 


TILETONE makes a complete line of Cabinet Showers, Tub Enclosures, Receptors 
and Doors for Built-in Showers. 










, Inc. 


CAaGO 14, ILL. 





. WAYNE AVE., CHI 
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Questions and Answers 


(Continued from page 45) 
joining two pieces of lead is ac- 
tually a true weld hence the cur- 
rent usage of the term “lead weld- 
ing”. 

A book titled, “Lead Work for 


Wants Ideas on Sprinkler 
To the Editor: 


We have received several in- 
quiries from homeowners about 
lawn sprinkling systems. Can you 
tell us something about the basic 
principles and how to make small 
layouts? 

Virginia H.E.C. 
To the Reader: 

Underground systems for lawn 
sprinkling are fairly easy to design 
and to install. 


Lawn sprinkler heads are made 
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Fig. 1: (Above) The spray pattern of 
a full circle (360 deg.) sprinkler head 
is usually 20 ft in diameter. By spac- 
ing on 14 ft centers, the spray pat- 
terns overlap to provide complete 
watering of the entire ground area. 
Below: Sprinkler heads require a 
double swing joint to permit leveling. 
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Modern Plumbing,” is published by 
Lead Industries Association, 420 
Lexington Ave., New York 17. This 
book includes a chapter which ex- 
plains the types of joints used when 
welding lead sheets and lead pipe. 
A list of equipment and a course 
outline is included for the guidance 
of instructors or individuals study- 
ing this phase of lead work. The 
cost of the book is $1.50. Lead 
welding is only one of the numerous 
phases of lead work contained in 


this text. 


System Layout 


in two basic types. One is the 
stationary head that is available in 
full circle, half circle and quarter 
circle spray patterns and the other 
is the pop-up or rising head type. 
The mechanics of the heads differ 
but the sprinkling effect by effort- 
less, remote control is identical. 
The various manufacturers of 
sprinkler heads provide tables list- 
ing spray patterns, water require- 
ments, and also show tables for cal- 
culating friction loss, As a nominal 
guide, the following table is repro- 
duced from Domestic ENGINEER- 


+) 0° SIDEWALK. 


| pre 























{ FIG 2 


INGc’s text book, “Practical Plum- 


bing”: 


Pipe Sizes for Lawn Sprinklers 
— Heads PipeSize Heads 


Allowed LD. Allowed 
ly 2 2 27 
3/4 4 2% 50 
l 7 3 95 
1% 12 314 140 
1 18 4 200 


Sprinkler heads are _ installed 
with the top of the heads flush with 
the earth or just enough higher to 
prevent grit from draining back 
into the heads when the water is 
cut off. The heads must also be at 
right angles with the grade line to 
provide a perfect spray pattern. 
This necessitates a swing joint con- 
nection at the bottom of each riser 
(see Fig. 1). The branches and 
risers to individual heads are usu- 
ally 42 in. LP.S. and the nominal 
water pressure should be approxi- 
mately 30 lbs psi, although some 
latitude may exist and recommen- 
dations of manufacturers would 


take precedence. 

Where growing shrubbery is 
planted, the sprinkler heads can be 
elevated to the proper height above 
ground and extensions can be made 


(Please turn to top of page 186) 
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Fig. 2 shows a typical layout for a 
residential plot having 34 in. supply. 
It illustrates a sprinkling method used 
to overcome an inadequate water sup- 
ply. Laterals (See “A” to “E” in 
basement) to each section are valved 
separately from a basement header 
and sprinkling is done by sections. 


Fig. 3 shows the same plot plan at 
left but with a 1 in. supply. Larger 
main permits simplified piping (See 
“A” and “B”) and sprinkling of larger 
sections at one time. Systems can be 
controlled manually or automatically. 
Note 1% circle and 4 circle sprinkler 
heads along walks and at the corners. 
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Big Job Air Conditioning 


(Continued from bottom of page 101) 
ditioning system itself through insulation, ventila- 
tion and control of heat-producing elements in the 
building. This means a more practical, lower-cost 
installation for the customer with the emphasis 
on long-range operating economy. 

Contractors working without benefit of en- 
gineering advice may try to compensate for 
heat-producing factors merely by increasing the 
size and capacity of the system. They fail to realize 
that in many instances minor changes in the 
building itself will lessen the load on the system. 

Further enhancing Feldman Brothers’ appeal to 
large air conditioning contract-letters is an ability 
to do jobs efficiently on a minimum time schedule. 
The Cleveland firm is able to put large crews on 
any job and work around-the-clock shifts, if nec- 
essary. 

“You can’t ask a department store to close its 
doors for weeks or even days while air condition- 
ing is installed, or a manufacturer to shut down 
his plant,” Neiheiser points out. “Careful job 
planning and scheduling for the most opportune 
working times, plus the ability to put as many 
journeymen on the job as efficiency permits, 
speeds up work. In addition we use the greatest 
number of pre-fabricated elements possible to 
cut on-the-job time.” 


s Certainly not least of the benefits which have 
won the firm solid acceptance is careful attention 
to the instruction of maintenance and operating 
personnel for each system. A complete “Manual 
of Operation and Maintenance” for each system 
is prepared by Feldman engineers and presented 
to the building owner or occupant. 

The manual stresses lubrication and mainte- 
nance information, suggests maintenance 
schedules, and instructs in control and operation 
of the system. It lists reference serial numbers of 
all component parts if emergency service is re- 
quired. A duplicate of the manual is kept on file 


Sales Aids ————-___-_—- 


at Feldman Brothers for reference in case ques- 
tions arise about the system’s operation. 

Not only does such service make the customer 
more satisfied with his installation, it also helps 
cut unnecessary service calls. 

“Some contractors,” Neiheiser concludes, “ad- 
vertise air conditioning and suggest that potential 
buyers ‘contact our engineers for an estimate.’ 
What the inquirer really finds is a professional 
salesman, intent only on selling as many window 
units as he can, or a piecemeal system notable 
only for the high commission involved. On big 
jobs, this is fatal. 

“Actually, we have a type of salesmanship, too 
—but it is not based on pressure and commission. 
It is the competent, professional engineering ap- 
proach to air conditioning problems that wins 
important business with customers who know the 
difference between a sales talk and a blueprint— 
and most of them do.” END 


Questions and Answers 


(Continued from bottom of preceding page) 
as plants increase in height. For sprinkling of this 
type, a mist or “rose” spray head is usually employed. 

Open lawn areas usually employ straight runs and 
a typical piping and sprinkler head arrangement is 
shown in Fig. 2. Smaller areas such as irregular areas 
around dwellings are quite flexible and the principal 
problem is usually one of having an ample supply of 
water. Two plot plans appear in Figs. 2 and 3 to show 
different pipe sizes and piping patterns. These plots 
demonstrate the use of full circle, % circle, and %4 
circle heads in keeping the sprinklers from wetting 
sidewalks or other restricted items. 

On estates, it is not uncommon to take the lawn 
sprinkling water supply from streams, lakes, or from 
wells drilled for this purpose. The advantage in this is 
that the water pressure can be controlled by having it 
on,a separate domestic water system. 

The cost of water is usually less than when metered 
from a municipal supply and also is not subject to 
restrictions frequently imposed by water departments 
during dry summer seasons when the need for lawn 
sprinkling system is greatest. END 











Faucet Display Package 
A colorful new package for its 
single handle mixing faucets has 





been introduced by Moen Valve. 
With red and black printing on 
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white stock, this attractive package 
is easily recognized on the store 
shelf or counter. An_ illustrated 
label seals the flap of the package 
and identifies its contents. These 
features result in “gift” packaging. 

Available from: Moen Valve Co., 
Div. of Ravenna Metal Products 
Corp., 6518 Ravenna Ave., Seattle 
5, Wash. 


Pump Merchandising Kit 
A merchandising kit to promote 
a new series (SA) of submersible 


pumps has been made available by 
F. E. Myers & Bro. Co. Featured 
in the package is a giant ten-piece, 
four-color window display. Other 
items include special direct-mail 
cards, consumer handout pieces, 
counter displays, radio commer- 
cials and newspaper advertising 
mats. Plans for national promo- 
tion of the new product, to supple- 
ment use of the kit on a local scale, 
also have been announced. The 
theme of the entire campaign will 
(Please turn to center of page 190) 
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4 Answering your questions 
about the complete line of 


DUNKIRK BLUE CIRCLE 


BOILERS AND RADIATION 


The Dunkirk story is built on 
a quality story. All Dunkirk Boilers 
are made of cast iron, the lifetime 
metal. 
All Dunkirk Boilers have WET BASE 
construction for maximum heat trans- 
fer efficiency as recognized by the in- 
dustry. 
The compact size of Dunkirk Boilers 
speaks for their efficiency! Their amaz- 
ing performance in hundreds of thou- 
sands of installations is making warm 


friends everywhere! 


They are designed for use with oil, gas 


or coal fired automatic steam and hot 
water systems. 

Dunkirk offers complete lines of slen- 
der cast iron column radiators, cast 
iron baseboard radiation and finned 
tube, non-ferrous baseboard radiation 
for modern heating comfort and fuel 
economy. 

Dunkirk makes every home owner 
your customer, whether building a 
new home or remodeling! 

Dunkirk Boilers and Radiators are 
built and priced right,—write for latest 


catalogs right now. 


Dunkirk Blue Circle — 
your single source of supply with single responsibility. 
EE ————— ae 
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SLENDER COLUMN 
BASEBOARD RADIATORS ACCESSORIES 





p U AY Ki R k RADIATOR CORPORATION - DUNKIRK, N.Y. 


Member of the Institute of Boiler and Radiator Manufacturers 
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it's “etekaed CW STEEL PIPE 


for radiant heating peepee eae 


At four new schools in Mitchell 
County, Georgia, radiant heating 
systems built of Spanc CW Steel 
Pipe were installed to provide con- 
stant, uniform heat during the cold, 
damp winter months. Even temper- 
atures, maintained throughout the 
buildings by automatic controls 
keep students healthier and more 
comfortable, enabling them to do 
better classroom work. 

Spanc CW Steel Pipe will give 
these four Mitchell County schools 
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Oak Grove, Georgia 
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Camilla, Georgia 


Sale City, Georgia 
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Cotton, Georgia 
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Architect: Albany Architects & Engineers, Albany, Georgia 

General Contractor: Culpepper & Edwards, Pelham, Georgia 

Plumbing Contractors: (ee Brothers Heating & Plumbing Co., Albany, 
Georgia; Lipsey Heating & Plumbing Co., Albany, Georgia 

SPANG Distributor: Engineering & Equipment Co., Albany, Georgia 


years of dependable service, be- 
cause SPANG is quality-controlled 
from raw material to finished 
product. This quality-control means 
that SPANG is easier to cut, bend. 
thread and weld. All of these are 
important factors which give you 
faster, lower-cost installations. 
SPANG users know that SPANG 
CW Steel Pipe is tops for all heat- 
ing, plumbing, air conditioning, 
snow melting, and radiant heating 
installations. Why don’t you try 


Spanc? For more information, 
contact your local Spane Distribu- 
tor, or write us direct. 


SPANG-CHALFANT 
DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Sales Office: Two Gateway Center, Pittsburgh, 
Pa. District Sales Offices: Atlanta, Boston, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Pittsburgh, St. Lovis 


SPANG 


cw 
STEEL PIPE 
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YOUR COMPLETE 1955 PUMP 
PROMOTION FROM 
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EVERVTHING- 
TO 


BUILD SALES 
PROFITABLY 








NEW SALES 
TOOLS 


2 PUMP DISPLAY 

FOR YOUR FOR LOCAL 
PACE-SETTING SALES FLOOR OR WINDOW MERCHANDISING 
PUMP MODELS 


designed for easy selling... better profit 





®@ Sales Clinching Envelope 


NEW Thrifty-priced “Metropolitan” Stuffers and Mailers. 


Shallow Well Jet Water Systems. ' 
and % H.P. Models. 

NEW Deluxe Perma-Prime Shallow Well 
Jet Water System. Full 1 H.P. with 
47-Gal. Tank. Pumps up to 2000 G.P.H. 
NEW '2 H.P. Convertible Jet Water 
System—Pumps up to 870 G.P.H. 


NEW Packaged Direct Pressure Jet 
Water System. Convertible. Ys H.P. 
PLUS — NEW — 3 pumps with GLASS- 
LINED TANKS to give you the strongest Display shows two new, direct-pres- oe oe 
sales feature in the industry ! sure water systems, model CNB3H. ; 


® Colorful Window Streamers 
and Wall Hangers. 


And the Big 4’x5’ Pump Dis- 
play (at left) to give you maxi- 





mum sales impact in your window 








"RE OLESALER—Be , 
svinibate pechecheiridestor-4ek aan STA-RITE PRODUCTS, INC. 


Offer is limited—act NOW! Write today! DELAVAN, WISCONSIN 









7 , Los Angeles, Calif. * Chamblee, Ga. 
"er ’ hh In Canada: Sta-Rite Pumps (Canada) Ltd., Ajax, Ontario 
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What's A Bargain? 


(Continued from page 113) 
crowded into space of the pres- 
ent showroom. The CP&H 
plumbing warehouse occupied 
the remaining area. The ware- 
house was moved to other quar- 
ters to make showroom and 
office expansion possible. 

The building interior was fin- 
ished in shades of green, brown 
and maroon. Ceilings were low- 
ered and covered with acoustical 
tile. Spotlighting and diffused 
general lighting areas were in- 
stalled, and complete air condi- 
tioning and an electro-static air 
cleaner were set up for the com- 
fort of shoppers. 

Connections for every type of 
appliance and plumbing instal- 
lation were made at key loca- 
tions on the sales floor, so that 
any major piece of merchandise 
can be shown in operation while 
on display. 


s Plumbing fixtures which get a 
prominent location in the front 
include electric sinks, fixtures 
and laundry equipment. Auto- 
matic washers, dryers and laun- 
dry tubs get a big play, as well 
as flexible oven and counter-top 
stove units and vent hood equip- 
ment. 

Along the middle west wall, a 
model kitchen features latest 
kitchen appliances and steel cab- 
inets. Plumbing equipment dis- 
plays are back of the kitchen 
unit, showing hundreds of sink 
and outdoor faucets, washers, 
floats, drain stoppers and other 
items on a flexible peg board 
rack. Glass bins hold other mis- 
cellaneous items. 

Water heaters and various 
models of refrigerators and 
freezers are displayed near the 
model kitchen, and sinks and 
lavatories are toward the rear 
of the store. Shower and toilet 
installations and complete bath 
units are also shown near the 
back. 

A smaller display room in the 


190 


rear combines display of furnace 
and other heating and air condi- 
tioning units together with light- 


Sales Aids 
(Continued from page 186) 
be based on consumer price. 
Available from: The F. E. Myers 
& Bro. Co., 939 Orange St., Ash- 
land, O. 


Faucet Display 

Gyro Brass is offering to plum- 
bing contractors a new attention- 
compelling display stand to mer- 
chandise its single-handle kitchen, 


6 WRLERS 10 PLACE 





shower and lavatory faucets. The 
black and yellow display is distri- 
buted through wholesalers. 
Available from: Gyro Brass 
Mfg. Corp., 51 Urban., L. I., N. Y. 


Water Heater Literature 

Ruud Manufacturing is offering 
a self-mailer to dealers for ac- 
quainting their customers with the 
company’s new Alcoa Alloy stan- 
dard gas water heater. Containing 
space for customer’s address and 
dealer imprint, the two-color 
Cellophane Solution 

A plumbing and heating contrac- 
tor with a 32 year history in the 
industry is currently helping solve 
one of the biggest problems faced 
by the cellophane trade. 

The S. W. Speers Co., Upper 
Darby, Pa., has been made sole 
licensee to manufacturer and sell 
web conditioners which restore 
moisture to cellophane, glassine and 
paper materials after printing. 

The cellophane people have been 
fighting a losing battle against the 
loss of moisture in the printing 
process. The result often was a brit- 
tle film with excessive waste. 

The new conditioner sprays pin- 
points of steam on the cellophane 
after printing, using heat and pres- 


ing fixtures and doorbells, the 
latter items sold by City Electric 
Appliance Co. END 


folder illustrates and _ describes 
features of the new unit. The con- 
sumer literature also discusses 
elimination of rust-colored hot wa- 
ter and includes a_ performance 
guide to facilitate selection. 
Available from: Ruud Mfg. Co., 
2025 Factory St., Kalamazoo, Mich. 


New Packaging Design 

Spearhead Boiler Plug and Spe- 
icalty has developed a new pack- 
aging program for its plumbing 
and heating specialties. The name 
of the firm’s product is clear- 
ly labeled in big letters on a red, 
white and blue package that has 
been designed to build store traf- 
fic and to permit quick selection. 
Construction features and a draw- 
ing of the unit are on the outside 
of the package. 


Available from: Spearhead 


STOP LEAKS/ 





Boiler Plug & Speciality Co., 705 
Woodland Ave., Cleveland 5. 


sure to drive moisture into the 
printed material. 
Stewart Speers, Sr., is the head of 


the plumbing company. 


Give and Take 

The president of Miller Metal 
Products, Inc., M. M. “Mike” Miller 
is in Egypt assisting a manufac- 
turer in that country set up pro- 
duction of Beautycraft steel kitchen 
cabinets. 

Miller’s trip abroad will also in- 
clude Italy, Switzerland and France 
but in these countries, the exec- 
utive will be pupil rather than 
teacher. He expects to study the 
latest European developments in 
the field of design for possible in- 
corporation in future kitchens. 
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No. 780 No. 781 


The Tradition 


of Craftsmanship 
in QUALITY FITTINGS 


No. 552—(8”) Over-Rim Tub Filler with Diverter and Shower 
No. 551—Same as No. 552 except with Shower only. 

No. 550—Same as No. 552 except with Spout only. 

No. 780—112” Connected Waste and Overflow. 

No. 781—1'2” Trip Lever Bath Drain. 


No. 631—4” Centerset Lavatory Fitting with Pop-up, 
equipped with “O” Ring Packing. Furnished 


with or without Aerator. 
Pat. No. 2,583,291 


Individual security INSURES FREEDOM and LIBERTY. 
Social Security leads to Regimentation and LOSS OF 
LIBERTY. 





It’s a privilege to live in a Republic. Only God can help the 


people who live in Democracies. 
Business Character 


RICE LEADERS 


Ge My : OF THE WORLD 
Jb aty peg oe. toons 
7 ASSOCIATION 
President Represents High Standing 
in Name Product Policy 


THE INDIANA BRASS CO., INC. | 





FRANKFORT INDIANA 
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in the MARKET 


A buyer or specifier of the hundreds and thousands of 
varied product lines in the plumbing, heating and air con- 
ditioning industry benefits by using Domestic Engineering 
Catalog Directory as a centralized “market place” where 
he, as the purchaser, virtually makes contact with the 
cataloged products of manufacturers every business day 
of the year. 


A recent survey disclosed that the average copy of 
Domestic Engineering Catalog Directory is referred to 14 
times per week per wholesaler, or 158,928 references per 
month by 2838 subscribers among plumbing and heating 
wholesalers. The same holds true with the consulting 
and specifying engineers who refer to Domestic Engineer- 
ing Catalog Directory 9.2 times per week, and the larger 
contractors 5.3 times per week. It serves as the principle 


DOMESTIC ENGINEERING CATALOG DIRECTORY 


1801 PRAIRIE AVE., CHICAGO 16, ILLINOIS 
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PLACE 


of your industry 


buying and specifying influence in our industries’ multi- 
billion dollar sales volume. 

More than 30 years as the number one pre-filed catalog 
media is the unequalled record of Domestic Engineering 
Catalog Directory serving the plumbing, heating and air 
conditioning industry. 


The phrase “constant catalog contact creates customers” 
is a reminder to all manufacturers that the various directory 
sections of Domestic Engineering Catalog Directory are 
exclusive media designed to intensify references to their 
catalog insertions. 

Once introduced into the “market place of your industry” 
your product data will become an integral part of the buyers 
and specifiers concentrated purchasing and specifying 
activities, and you, too, will verify the phrase “constant 
catalog contact creates customers.” 





number two of a series 
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Boy! itis genuine Wrangenug 
sure ls EASTER To install / 
















Kighi ! Orangeourg 
/¢ MODERN ..saves 


time and money / 





Go MODERN...Use Genuine 
ORANGEBURG 


Pipe and Fittings 


It takes modern methods and modern 
materials to cut construction costs 
today. Orangeburg Pipe and Fittings 
are sure to cut costs and deliver a 
high-quality job to the home owner. 


Orangeburg is modern. Its long, 
lightweight lengths are easier to 
handle — easier to install. Root- 
proof joints are made in a jiffy... 
no calking, no compounds. Orange- 
burg is made in 2”, 3”, 4”, 5” and 
6” sizes. Easily sawed to required 
length . . . quickly tooled on the job. 


Orangeburg Pipe is accepted by 


leading approving authorities across 
the nation — a fact proved by more 
than 150,000,000 feet in service. 


Tough, resilient Orangeburg gives 
long, dependable service. Orange- 
burg sewer lines installed 49 years 
ago are still operating like new. Be 
sure you get genuine Orangeburg — 
look for the name on pipe and fittings. 
Write Dept. DE-65 for more facts. 





Visit our Booths 756 and 757 
at the National Plumbing and 
Heating Exposition, Navy Pier, 
Chicago, Illinois, June 6-9th. 











ORANGEBURG MANUFACTURING CO., INC. 


Orangeburg, N. Y. 
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West Coast Plant, Newark, Calif. 


















ORANGEBURG "FRFORATED 





Use it for foundation footing 
drains, septic tank disposal fields, 
sub-surface drainage of lawns, 
fields, wet spots everywhere. 


ORANGEBURG Fittincs 


Use these modern, lightweight, 
exclusive fittings. They make an 
all-Orangeburg, high-quality pipe 
line . . . save you time, trouble 
and money. 


CAT 


V4 BEND WYE Ye BEND TEE 
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@ MODERN NOTE IN REST ROOM PLANNING 


Planned sanitation 





e ¢ e and this space is made possible by 
off-the-floor plumbing fixtures—the only 
modern approach in attaining and main- 
taining complete rest room cleanliness and 
sanitation. 

By combining the ZURN SYSTEM of 
behind-the-wall carrier equipment with 
American-Standard off-the-floor fixtures, 
your rest room floors become fixture-free 
forever. Cleaning maintenance is sim- 
plified and complete around-the-clock 


sanitation is assured ! 


begins here... 


More and more, architects, contractors 
and building owners are specifying fixture- 
bare floors to safeguard public health. As 
a result, all major, up-to-date buildings 
are now being equipped with this 
modern system. 

You, too, can realize the benefits of fix- 
ture-free floors by writing for the two 
booklets on modern washroom planning. 
“You can Build it and Maintain it for 


Less a New Way,” and “The American- 
Standard Better Rest Room Guide.” 


Send your request today. 111-1 


PLUMBING DIVISION 


ERIe, PA, 


we SG. am. 


x 2 & & & & 


AMERICAN RADIATOR AND 
PITTSBURGH 22, 


STANDARD SANITARY CORPORATION 


PENNSYLVANIA 


LE ee ee ee ee eee ee ee 


American-Standard 
off-the-floor plumbing 


fixtures installed with 


the @> system® 


give you these important 





benefits: — 
V insured sanitation 


v simplified maintenance 


v modern appearance 
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It happened in Beeville . . . (continued from page 115) 


we AYS THERE | 


NOTHING NEW N RANGES 7 


Tortilla Torrent 


A unique promotion which at- 
tracted intense interest in the big 
Mexican community was Guar- 
antee’s tortilla contest. Prizes 
were awarded for the biggest tor- 
tilla baked on a modern range. 


(Continued from bottom of page 115) 
closes, Guarantee starts another. 
“In the appliance business,” Eiss- 
ler warns, “you’ve got to keep 
yourself in the public mind as 
the place to buy products and 
service.” 

Guarantee, for example, col- 
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lected the names of all its new 
range customers. It then con- 
tacted these customers and asked 
for the names of friends, rela- 
tives or neighbors who had ex- 
pressed interest in the ranges. 
The list gathered was then used 
by salesmen who phoned each 


Demonstration Damsel 


Guarantee is continually active in 
promotions. Another successful 
one is the home demonstrator 
type which teaches Beeville wom- 
en how to cook the easy way with 
modern kitchen appliances. 





prospect and invited them to 
visit the showroom for a demon- 
stration or offered to come to the 
home personally. Result—30 de- 
luxe-type ranges added to sales. 
“Who needs to cut prices,” 
says Eissler, “when you can 
sell?” END 
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Why Miss Out 2x22 


STERLING’S/ 
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Shower Fixture to meet .. and beat There’s a BIG market for 
competition ..one that you can install Sterling’s dependable Utility 
and forget ..look no farther: Sterling Showers: Install them in 

is your line! Basements 


Factories 

Play Grounds 
Cottages & Pools. 
They are 

PROFIT MAKERS! 





























Sterling’s Bath & Shower Fix- 

tures, like all Sterling Faucet 

Products, feature: 

Efficient Design + Rugged 
Durability > Eye-Appeal 

and smooth, easy operation. 


No. S-641-C 


Established 1907 


MORGANTOWN, WEST VIRGINIA 


eee Oe i es WHOLESALERS ONLY 
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Just offer the water closet with the whispering flush, and watch your 
profits grow. It’s the famous CASE Non-Overflow One-Piece* — the 
most wanted, most trouble-free one piece water closet in America today. 

You get sure-fire sales features like non-overflow bowl; safeguarding 
antisyphon ballcock; pressurized cleansing rim flush; large water area; 
healthful seat height; streamlined, up-to-the-minute design, time tested, 
with the whispering flush that’s already known throughout the industry. 

Don’t forget there’s plenty of profit in colors too—and the CASE 
One-Piece water closet is in 32 pastel colors and sparkling black and 
white — the widest vitreous china color selection on the market. Your 
Case distributor is in the “Yellow Pages”. Phone him or write 


W.A. CASE & SON MFG. CO., 33 MAIN STREET 
BUFFALO 3, NEW YORK 





1853-1955 


ASC 


* PATENTED 


CASE QUALITY VITREOUS CHINA PLUMBING FIXTURES W\ we 
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MILLS PLASTIC I (SARAN) 


FLEXIBLE — for air, oil and water lines, 
lubricating systems, food handling, 
beverages, vitamin oils and drugs, electrical 
raceways, etc. 


MILLS PLASTIC Ill (BUTYRATE) 


SEMI-RIGID — for salt-water disposal, 
vent lines, city water lines, renewal liners 
for gas lines, corrosive liquids and gases. 


MILLS PLASTIC IV (POLYETHYLENE) 


FLEXIBLE — for municipal water systems, 
two-pipe jet well transmission, underground 
water service, irrigation, transmission of 
corrosive gases, vapor, air, etc. 


MILLS PLASTIC V (stvrRENE-ALLOY) 


SEMI-RIGID — for use where corrosion 

is a major problem, including transportation 
of brine, sour crude, acids, natural gas. 
Non-toxic; recommended for food processing. 
Also excellent for electrical raceways. 


*®@ewn Av YVro4a\ 
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NOW - for complete 


plastic. pipe service- 
Just call Continental 


Now Continental brings you four 
different types of plastic pipe. Our 
experts are ready and eager to help you 
pick the kind and size best suited to 
your purpose. In addition, we are now 
making the complete line of plastic fit- 
tings formerly maufactured by Tenco, 
Inc., of Winona, Minn. Whether you 
are handling water, food or drug prod- 
ucts, chemicals, sour crude, salt water 
or natural gas, we can give you the 
best in plastic pipe and fittings at one 
call. May we hear from you soon? No 


obligation, of course. 


CONTINENTAL (€ CAN COMPANY 
MILLS PLASTIC PIPE DIVISION 


SALES OFFICE: 100 East 42nd Street, New York 17, N. Y. 
FACTORY: 2930 North Ashland Avenue, Chicago 13, IIL 
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> 5 MINUTES WITH BERGIE! 








Bergie Cites an Example 


IF YOU WANT TO SEE good sell- 
ing practice in operation, look 
at the airlines—and allof us 
ought never pass up any oppor- 
tunity to see how others handle 
their selling job. Those boys and 
girls who fly in the wide blue 
yonder sure know how to woo 
customers. What they’re doing 
to win business can be a lesson 
to you and me. 

Let’s see just what they are 
doing. Well, first, the employees 
seem to have a wonderful atti- 
tude toward the guy who rides 
in their ships. They seem to have 
a “whose bread I eat, his praise 
I sing” philosophy, and that’s 
good. You and I can never get 
too much of this wholesome at- 
titude. 

Some weeks ago my travels 
took me to Denver to fill a speak- 
ing engagement. Just for the fun 
of it, I jotted down the selling 
these airline people were doing— 
even after my tickets had been 
purchased. 


s They arranged limousine serv- 
ice to the airport—at the check- 
in counter they relieved me of 
my baggage—a real help. 

The flight was called; we 
tightened our seat belts and we 
were off. Some years ago the 
airlines called them safety belts, 
but seat belts has more “sell,” so 
they changed. 

Soon we were above the clouds 
and a voice over the loud 
speaker system told us how glad 
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By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


of Good Selling .. . 


they were to have us with them, 
the approximate flying time to 
our destination, the probable 
flying altitude, and the expected 
speed of flight. It made me feel 
real good to think that they were 
interested enough to let me 
know these things. 

It wasn’t long before one of 
those cute, personable hostesses 
came along and inquired, “Would 
you like to have your lunch 
served now?” Oh, boy, what 
selling! And it was a good, hot 
lunch. Incidentally, coming 
home I took an early morning 
plane and they served breakfast 
—wheat cakes and pork sausages 
—real good, too. 


s After the meal the only thing 
to do was to sit back and relax 
in perfect comfort. , Again, it 
wasn’t long before a voice was 
heard, “Ladies and gentlemen, 
this is Captain Dawson. We are 
now passing over Omaha, Neb., 
flying at 19,000 feet, and our 
ground speed is 405 miles per 
hour”—(the wind was with us). 


And the riding was oh, so smooth, 
almost like sitting in your easy 
chair at home. 

And, of course, I always have 
to inspect the plumbing no mat- 
ter where I go, and airplanes are 
no exception. There were two 
identical toilet rooms on our 
ship. 

And this brings me to some- 
thing I think should have our 
attention. Each of these rooms 
is marked by the single word 
“Lavatory.” Maybe the plumb- 
ing industry ought to think 
about changing our terminology 
a bit. We plumbers call a “wash 
basin” a lavatory, but the public 
hasn’t accepted our verbiage. 
They seem to insist on using the 
word “lavatory” to describe a 
toilet room, and who are we to 
try and change their habits? 

Maybe we ought to call a 
“wash basin” a “wash basin” 
since that’s the way our friends, 
the consumers, seem to want it. 

All in all, the trip was an in- 
tensely interesting study of how 
to successfully influence people 
and make them happy they spent 
their money. END 











How Will the New Trade 
Rules Affect You? 


(See Page 86) 
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First Quality 
Packaging for 
First Quality 
Fixtures 


Kohler Co. overlooks no detail necessary for Bath. Note liberal protective padding—and easy method of open- 
manufacturing a good roduct, and then de- ing. By trimming off each end, you can use this crate to guard the 
li ° + vfect te ‘ bath during room finishing operations. 

ivering 1t 1n pertect condition. 





Systematic precautions are taken to save 
you the inconvenience and lost time caused by 
damaged or delayed shipments. Specially de- 
signed and tested crates are made to withstand 
shock, drop and impact. Each is properly and 
plainly marked. 


Baths are suspended within their crates by 
wood ‘‘saddle blocks’’ that prevent inside 
movement of the fixtures and guard against 
unusual stresses on corners and ends. Padding 
protects all enameled surfaces. A trucking strip 
assures easy handling. 











2 Other Kohler products are crated with Sink. Special interior blocking fully protects this hard-to-ship fix- 
similar individual care. ture. Wooden crates afford safe, sure gripping surfaces, reduce 
breakage. 

Method of freight car loading and storage 
are studied to forestall damage caused by shift- 
ing and other hazards. This thoroughness is in 
keeping with the Kohler quality tradition that 
means extra value and satisfaction to your 


customers. Lavatory. Crates 
stack neatly with 
clear identification. 
Simple opening in- 
structions save 
time, reduce dam- 
age caused by 
mistakes and care- 
lessness. Mounting 
brackets are packed 
where they can be 
readily found. 





CRATES FOR KOHLER FIXTURES 


] Protect against shocks 4 Stack compactly. 
and normal shipping 


hazards. 5 Permit product inspec- 
2 Cauy 1 handle tion during shipment. 


3 Marked for quick 6 Easy to open. 
identification. 














Kohler Co., Kohler, Wisconsin ¢@ Established 1873 


KOHLER or KOHLER 


PLUMBING FIXTURES e HEATING EQUIPMENT e ELECTRIC PLANTS e AIR-COOLED ENGINES e PRECISION CONTROLS 
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Con inued 
from page 60 


Name Houghten 
President a 
Virginia Assn. 


O.tp Point Comrort, VA. 
—The Virginia Associated 
Plumbing and Heating Con- 
tractors elected Carl G. 
Houghten, Jr., of Ports- 
mouth as their new presi- 
dent at the group’s recent 
annual convention here. 
Other officers elected were 


J. Rex Burner of Luray as | 


vice president and C. D. 
Ellsworth of Portsmouth as 
secretary. New directors 
elected were 
and E. K. Wilson, Jr., of 
Norfolk and T. H. Cheatham 


M. K. Nixon | 


and A. E. Hinton of Rich- | 


| here last month. 


mond, and J. L. Pace of 
Roanoke. 

Plans to present a bill to 
the 1956 session of the State 
General Assembly to estab- 
lish a statewide examining 
board were described and 
members were urged to par- 
ticipate in the campaign to 
secure passage of the bill. 

The public relations pro- 
gram of the National Assn. 
of Plumbing Contractors 


Management Continuity Goal of 
New Chrysler-Airtemp Division 


Dayton, O.—A new exec- 
utive and management de- 
velopment department has 
been established by the 
Airtemp division of Chrys- 
ler Corp. C. E. Buchholzer, 
president of the division, 
announced that F. J. Laugh- 
na will direct the new pro- 
grams and that R. C. Mar- 
tin has been named man- 
agement development co- 
ordinator. 

In explaining the move, 
Buchholzer said that the 
department will have the 
responsibility to plan, initi- 


Kewanee Takes 


Kewanee, ILL.—A major 
shift in the sales strategy of 
Springfield Boiler Company 
for its Water-tube package 
generators was announced 


National sales of the gen- 


| erators will be made through 
| the network of 53 Kewanee- 


Ross Boiler Division sales 
offices. The new sales policy 


| was announced jointly by 


| 


was presented and a resolu- | 


tion approving the program 
was introduced and inde cted. 


Piggy-Back Soret ice 
Launched by U-R 

Pa.—Uni- 
became one 
of the first manufacturers to 
use a new “Piggy Back” de- 
livery service inaugurated 
by Chicago & North West- 
ern Railway System to im- 
prove service to the Mil- 
waukee, Waukegan and St. 
Paul-Minneapolis areas. 
Two trailers supplied by the 
railroad were loaded with 
bathroom fixtures, at the 
fixture manufacturer’s Mil- 
waukee plant, and delivered 
by C&NW tractors to the 
depot where the trailers 
were loaded on flat cars and 
shipped to Minneapolis. 


New Cast Le, 
versal-Rundle 
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W. B. Russell, president of 


ate, direct and administer 
active programs to provide 
adequate reserves of trained 
personnel to assume greater 
responsibility within the di- 
vision. 

“Top level executives, as 
well as foremen and other 
supervision groups, will be 


groomed through special | 


training and guidance to 
take over more important 
assignments,” he said. 
Laughna, with the Chrys- 
ler organization since 1933, 
will supervise the executive 
phase of the program. 


Over Springfield 


| R. Atherton, 


Kewanee-Ross, and George 
president of 
the Springfield firm. 

Under the new arrange- 
ment, the name of the prod- 


| uct has been changed to the 


Kewanee - Springfield Wa- 
ter-tube package generator. 
Springfield’s custom design 
and other types of field 
erected boilers will not be 


| affected, and the unit will 


continue to be manufac- 


‘Montana Contractors Pass NAPC 


Program; Elect Doyle President 


Bituincs, Montana—The | 
Associated Plumbing and 
Heating Contractors of 
Montana added its name to 
the list of states endorsing 
the proposed public rela- 
tions program, being spon- 
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sored by the NAPC, at the 


group’s recent convention 
here. The Montana con- 


tractors also voted an in- 
crease in dues to support 
the program if passed at the 


national convention. 








New president of the Associated Plumbing and Heating Con- 
tractors of Montana is Paul J. Doyle (left) of Miles City. Other 
new officers are, left to right: H. K. Lembke of Missoula, vice 
president; M. O. Johns of Billings, recording secretary, and 
J. M. Leavell of Helena, treasurer. 





Arrangements have been made 
to market the Water-tube 
package generators produced 
by Springfield Boiler 
Springfield, Ill. through the 
sales organization of the Ke- 
wanee-Ross Boiler Division. 





Boiler itiin 


| 





tured by Springfield Boiler. 

Commenting on the poli- 
cy, Russell said, ‘‘The 
Springfield unit starts in ca- 
pacity and pressure where 
Kewanee Fire-tube units 
leave off. Now we are able 
to offer a water-tube pack- 
age boiler to better serve 
our market.” 

Atherton said the new ar- 
rangement gives his firm 
the type of marketing medi- 
um it has been searching 
for ever since its package 
generator was developed. 


N. J. Assn. Vetoes 
NAPC Program 


ATLantTic City, N. J—A 
resolution to endorse the 
proposed public relations 
program of the National 
Assn. of Plumbing Contrac- 
tors was turned down by 
the New Jersey State Assn. 
of Master Plumbers at the 
group’s annual convention 
last month. In other con- 
ventional action, the New 
Jersey association approved 
changing its name to The 
New Jersey Assn. of Plumb- 
ing Contractors, Inc. and 
passed a resolution to amend 
the national by-laws to re- 





district New Jersey and 
| Delaware. 
A new slate of officers 


was elected with Anthon) 

F. Orecchio of Guttenberg 

as president, J. Calvin Lang 
(Please turn to page 207) 
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inal copper or 
bronze pipe size. 





















MAID-O-MIST 
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or Co., 
- | Easy to install without advance planning .... 
he - 
»ision. Make any standard tee 
~- an efficient balancing valve! 
Phant ws oh acpi a , 
ang a ta (above) Maid-O’-Mist Adapter Units offer an easy way to 
{ and No. 16 (left) make your own valves for balancing old or new 
| oo Adapter Units in- rater systems for heating or cooling ... and to 
Boiler. | / A water s} = ng 
i; | rly ace make them at low cost. These units make costly 
ae si butterflies are ad- stocks of complete balancing fittings no longer neces- 
The justable to height sary. 
in ca= of tee sleeve. : 
where Permit free flow 
e units is ‘ Tes ; 
ble Precision-made Maid-O’-Mist Adapters permit free 
re @ flow of water through the tee. Since there is no in- 
> pack- side reduction of pipe diameter, water restriction is 
r serve limited only to the balancing required. This advan- 
tage, plus low cost, permits use of additional balanc- 
saw art ing in any system without elaborate planning. 
_—— Easy to install and adiust 
s medi- asy to install and adius 
arching Maid-O’-Mist adapters Nos. 14 and 15 may be in- 
yackage serted in the side outlet of a tee of the same pipe 
d size to complete a straightway balancing valve. No. 
ped. 16 may be inserted in the run of a cast brass tee to 
No. 15 complete an angle balancing valve. These adapter 
es for 1/2, 34’, 1”, units are quickly soldered or sweat-fitted into regu- 
. 1%4" and 112" lar copper, bronze or brass tees or threaded into cast 
n al yong yer and 1” iron tees. A simple balancing adjustment requires 
cast bidis. tone: for ynly a screwdriver to adjust. Units are made of brass 
. J—A : angle balancing with packed stem construction. Available in sizes 
‘se the valves. shown. 
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to The BALANCING VALVE UNIT - ” VALVE ji 
Plumb- For return header For radiant header For baseboard radiators For convector radiators 
1c. and : ' 
» menmand See your jobber for prices and other information or write for catalog direct to . . . 
; to re- 
2y and AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
oficers | LA fy WATER LINE CONTROLS . HEATING SPECIALTIES 
; ’ 
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LOW PRICE — 


| i 
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s 


GOULDS II Y 
recognized 
. 


ata new 





Goulds famous Balanced-Flow is wearing a new 
low price tag. And not one of the Balanced- 
Flow’s famous quality features has been sacri- 
ficed ... it’s the same great water system at 
a new low cost. Sell it and forget it! This 


permanent-profit pump stays sold... you don’t 






PA ) 


lose your profit on repairs and service calls. 
Get set to cash in on the broad new market 
for the pump that gives you more to sell at a 
price that really sells! See your nearest Goulds 
distributor — or write ... Goulds Pumps, Inc., 
Seneca Falls, New York. 








Needs no Tank — Self-Adjusting 
The only successful tankless pump Capacity 


of its kind. A big selling advan- 
tage Exclusive with Goulds. Gives your 
customers true ‘city water” service. 


You get MORE with.... F | 


Corrosion- _—(t’s a Goulds 
Resistant iy sik aac dee 


best. You sell more—you make 
All cast iron parts protected from more with Goulds. 


rust and corrosion. 





WATER SYSTEMS 


FOR EVERY FARM AND HOME NEED 
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INSTALLED IN 
HAVERFORD APARTMENTS 








429 Apartments, Haverford, Penna.— Ou ners: 3. M. Arovitch, K. K. K aiser- 
AllianceWare man; Plumbing Contractor: Wilmer W. Watson, Drexel Hill, Penna.; Plumbing 


BA-5 Tub Wholesaler: M. Schnyder & Co., Inc., Philadelphia, Penna, 


Styled as the ‘429 Apartments” in Haverford, one of the 
finest residential areas of Philadelphia, Pa., these attractive 
buildings comprise 60 apartment suites, each with two 
bathrooms. A similar apartment of 80 units is now under 
construction and follows the same specifications as the “429 
AllianceWare °° 

L-2018 Apartments, 


Lavatory . 
AllianceWare — bathtubs, lavatories and closets —in color— 


are installed in every bathroom. Each kitchen is equipped 
with an AllianceWare flat rim sink with faucet ledge. 





AllianceWare Sa . ahah . ° 
CR-2 More and more discriminating builders and owners recog- 
Closet Atiencsiiline nize the unusual values of AllianceWare — porcelain-on- 

>a steel. That’s why you will find AllianceWare in the largest 


seen Flat Rim Sink 


homes, apartments and hotels—and modest, one-family 


homes, too. 





There is only one quality to AllianceWare — the very best 
we know how to produce. Coupled with quality are many 
distinctive, patented features of AllianceWare bathtubs 
which provide easier handling and installation for the 
plumber and greater safety and convenience for the owner. 


low 


oke 





Progressive plumbers, everywhere, are gaining profit and 
prestige with AllianceWare. Ask your plumbing supply 
jobber for complete details; or write us. 








~ ALLIANCEWARE, INC. e Alliance, Ohio 


Plants in Alliance, Ohio and Colton, California 
Bathtubs + Lavatories + Closets + Sinks 
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e Wholesalers 
«Manufacturers 





THIS IS YOUR SLOGAN... 









Use it on your correspondence 
and in your advertising! 


“Consult Your Wholesaler” is 
a slogan for our industry, coined 
by Domestic Engineering and ap- 
proved by more than 99% of the 
wholesalers queried in a survey. 


We now offer this slogan in the 
form of free correspondence stick- 
ers and logotypes, to both manu- 
facturers and wholesalers. 


There’s a wealth of meaning in 
these three words. 


To contractors, they constitute 
an offer of assistance in many 
ways; advice on products; design 
and specification; merchandising; 
advertising and displays—to men- 
tion only a few items. 

To manufacturers, the three 
words mean that wholesalers can 
and will give them helpful advice 
on the suitability of new products; 
on preferred packaging and ship- 
ping; on display devices; on re- 
gional trade preferences; on the 


merchandising of advertising; on 
select group selling and a hundred 


other questions which wholesalers 
can answer authentically because 
of their close and constant contact 
with contractor-dealers. 


Domestic Engineering advocates 
close and harmonious relations 
among all three branches of our 
industry. Each branch must play 
its own essential part in this co- 
operation but the wholesaler— 
being in the center position—is 
the key to all. In the Domestic 


Lorsult Yous 


\ ATOUEALER 







aaa 


Engineering survey, wholesalers 
almost unanimously welcome their 
dual obligation. 

Manufacturers are urged to 
utilize the logotype in their Do- 
mestic Engineering advertising 
and in their literature. Whole- 
salers will employ the logotypes 
on their various printed matter 
going to contractors and manu- 
facturers. Both wholesalers and 
manufacturers should use _ the 
sticker on all correspondence with 
industry members. 











USE THESE 
STICKERS 
on your 


LETTERHE s 
INVOICES 





and air diti 








invoices and other stati 











DOMESTIC ENGINEERING 


saler” stickers. 


We want to use the “Consult Your Wholesaler” 
slogan on our stationery and in our advertising 


1801 PRAIRIE AVENUE, CHICAGO 16, ILLINOIS 


(J Please send me, without charge, a supply of “Consult Your Whole- 


() Please send me, without charge, two “Consult Your Wholesaler” 
logotypes (one 2144” wide and one 14%” wide). 


Pt ES 2bpt asi nce stk oabssmbena bess 


at cost. 


oT [ © K EF R S for your letters, billheads, etc. 


These attractive gummed stickers are available to all wholesalers and manufacturers of 
1 hi 


P Zz ting ing products. Each pad consists of 48 stickers. Remember, 
“Consult Your Wholesaler” is your slogan. Use these stickers on your correspondence, 
iti to 5 pads will be supplied to wholesalers and 


”* & up 
manufacturers without charge. Additional quantities available at cost. 


LOGOS for 


your advertisements, 
circulars, etc. 


Let your trade paper advertisements and direct mail matter carry the | 
“Consult Your Wholesaler” slogan directly to your customers. Make i 
this logotype a definite part of all of your promotional material. ; 
Available to wholesalers and manufacturers in two sizes, 21%” and 
11%” wide. One of each size will be sent to wholesalers and manu- 
facturers upon request without charge. Additional logotypes supplied 






































Please check: 


(0 WHOLESALER [] MANUFACTURER 





Wholesalers and Manufacturers 


USE THIS COUPON TO OBTAIN YOUR 
STICKERS AND LOGOTYPES 
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News... continued from bottom of page 202 


of West Orange as first vice president, Joseph Rich 
of Atlantic City as second vice president, Franklin 
Lowe of Glen Ridge as treasurer, and Thomas Ducate 
as secretary. 
Principal speakers were Robert Moir, national di- | 
rector, and Robert Morrill, second vice president of 
the NAPC. 


Williams Reps. Hear Marketing Plans 


New York City—Sales representatives of the Wil- 
liams division of Eureka Williams Co. were given a 
review of spring marketing objectives at two meetings 
conducted by Charles Branch, division manager. The 
company’s eastern sales staff met here while Western 
representatives attended an all-day session in Chi- 
cago. Panel discussions included a critique of field 
operations, a review of progress and performance on 
the new, low pressure model burner, and a preview 
of plans and objectives for the spring and summer 
selling seasons. 


Gas Range Shipments Continue Climb 


New York City—Shipments of domestic gas ranges 
continue to show gains, with March registering an | 
increase for the fifth month in a row, according to 
the Gas Appliance Manufacturers Assn. Edward R. 
Martin, director of marketing and statistics, reported 
that during March 217,000 ranges were shipped to 
distributors and dealers, compared to 188,200 shipped 
during the same month last year. This was an in- 
crease of 15.3 percent. 


Finnigan Moves Charlotte Office 


Attanta, GA.—The Charlotte, N. C. office of J. J. 
Finnigan Co., Inc. has been moved from 1425 Eliza- 
beth Ave. to 401-402 Builders Building. The company 
fabricates boilers, storage tanks and similar industrial 
items of steel and alloys. 





EEE————EEEIE~lUN 


=e ell 





Officers and guests at the recent convention of the New 
Jersey Assn. of Plumbing Contractors took time out for a 
photograph. Shown, left to right, are: Frank Lowe, im- 
i mediate past-president; Robert Morrill, first vice presi- | 





sw BS 


| dent of the NAPC; Anthony Orecchio, new president of 
i the group; and Robert Moir, national director. 








Whirlpool Conference Stresses Service 


St. JosepH, Micuy.—Home economists for 20 key 
Whirlpool distributors attended the first national con- 
ference for home service directors here recently. A 
national program to stimulate sales of home laundry 
appliances through appliance service and home 

(Please turn to top of page 208) 
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“Our Sherman Power Diggers Are 


Easy to Handle and Maneuver in 
Tight Places” 


One of the two Sherman Power Diggers owned by I. & M. Con 
tracting Co., Bronx, New York, is shown on a trenching job for « 


public utility company in Long Island City. 


Mr. Elio Mazella, co-owner of the contracting firm states: “Sher 
man Power Diggers are exceptionally good. They are easy to handle 
and maneuver in tight places. In comparison with former exca 
vating methods, these diggers save us at least 70 per cent.” 


Sherman’s speed, maneuverability and easy operation appeal tc 
custom operators, contractors, utility companies, municipalities . . 
everyone who wants the savings of mechanized excavating. Ever 
on the smallest jobs the Sherman is practical, since it releases heavie: 
equipment for bigger jobs . . . yet it digs in a fraction of the time 
and cost of manual labor. 


Use the Sherman Power Digger as deep as 10 feet below grounc 
... in mud, hardpan, shale, oiled roads, blacktop and stony ground 
Initial cost is surprisingly low, and maintenance is simple and inex: 
pensive. Ask your Ford Tractor dealer for an on-the-job demonstra 
tion, or write today for Bulletin No. 1318. 


See us at National Plumbing & 
Heating Exposition, 
Chicago, June 6-9, Booth 200 


*Designed, Engineered and 
Manufactured Jointly by 
Sherman Products, Inc., 
Royal Oak, Michigan. 
Wain-Roy Corporation, 
Hubbardston, Mass, 





INC. 
ROYAL OAK, MICHIGAN 


PRODUCTS, 


® 
Patent No. 2-303-852 
Other Patents Pending DIGGERS* « FRONT END LOADERS © FORK 1 
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new 
models 


G Over 20 different firing combinations... 
with the new Spitfire’ made especially 
for furnace and boiler manufacturers. 

That's Model F-285, Nu-Way's newest. 

Firing range: .65 to 2.85 gallons per hour. 


fit any job... 

















; $ =MODEL 
2)  .65 to 1.75 gal. per hr. ° IXL-I75 
gy 1.75 to 3.0 gal. per hr. IXL-300 
4) 2 to 5 gal. per hr. ; XLO-500 
S$) 3 to 8 gal. per hr. CO-800 
6 8 to 15 gal. per hr. . XL-1500 
ee 15 to 20 gal. per hr. ; XL-2000 


There’s a Nu-Way Oil Burner to fit almost any job — 
large or small, residential or commercial, Every model 
is engineered with features like 0.0015 inch motor pump 
alignment . . . sand-cast aluminum alloy housing .. . 
dependable transformers, manufactured extra-heavy by 
Nu-Way . . . easy servicing . . . in-operation nozzle ad- 
justment . . . adjustable floor, flange or mounting. No 
wonder Nu-Way burners are standard equipment on 
boilers and furnaces made by so many leading manu- 
facturers! Write today for Bulletin N1132 on new oil 
burners. 


"Mu - Way 


CORPORATION 


ROCK ISLAND, ILLINOIS 





Nu-Way is a member of O.H.1. and 1.B.R. 
“Automatic Oil Heat Exclusively Since 1921" 


News ... continued from bottom of page 207 


service departments, was the chief order of business. 

In a keynote address, Jack Sparks, sales manager, 
told the home economists, “This meeting will serve 
as a turning point for greater participation and re- 
sults on the part of our own and our distributors’ 
home service departments.” 

The new program includes plans for correlated 
activities between appliance and home service de- 
partments and a uniform service manual to co- 
ordinate consumer relations for service men and 
home service directors. 

A special publicity campaign for home service 
directors is another phase of the program, as well 
as an improved system of communication between 
consumers and the factory. 


NEMA Appoints Miller Director 


New York Crry—The appointment of Joseph F. 
Miller as managing director of the National Electrical 
Manufacturers Assn. has been announced. Miller, 
assistant managing director since August, 1954, suc- 
ceeds William J. Donald who recently retired after 
serving 21 years as managing director. Under Donald’s 
guidance, the Association grew to 571 members, al- 
most all major manufacturers of electrical products. 


Drayer-Hanson Sales Hit New High 

Los ANGELES—Sales recorded by Drayer-Hanson, 
Inc. in the first four months of 1955 were the highest 
in the history of the company for a similar period, 
reports Ross Rathbun, national sales manager. Com- 
pared to the same period in 1954, the increase aver- 
ages well over 30 percent, Rathbun revealed. “The 
horizon ahead for Drayer-Hanson has never looked 
better,” he continued. “New product developments 
added to our line in 1955 are creating an unprece- 
dented interest in company equipment at the plan- 
ning level. That, coupled with the all-out enthusiasm 
voiced by our national sales representatives in new 
product development gives us a logical basis for our 
optimism,” Rathbun concluded. 











Swedish Crucible Steel Co.’s new display booth will exhibit 
the firm’s line of Olsonite closet seats at the National 
Plumbing and Heating Exposition. Display shows 15 seats, 
35 color samples and a luminous seat that glows in the dark. 








Southwest Mfg. Realigns Management 


Avrora, Mo.—A major change in the management 
organization of Southwest Mfg. Co., has been an- 
nounced by C. Ginn, Jr., president. Resignations 
have been received from B. J. Hart, executive vice 
president, and F. P. Munsinger, vice president. Glenn 
E. Morr has been elected executive vice president 

(Please turn to top of page 211) 
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‘a VULCAN Baseboard 


YEAR-ROUND * HEATING-COOLING 


‘‘Home Conditioning’’ 























integrated with famous 
VULCAN TRIMLINE 


Never has there been anything like it — the first 
integrated year-round baseboard heating-cooling sys- 
tem for the American home. 


Advanced engineering that retains 100% of its 
heating performance and still furnishes a comparable 
amount of cooling comfort. 


In Winter — smooth, balanced distribution of heat 
from Vulcan’s famous TRIMLINE baseboard radiation. 


In Summer — controlled flow of “cooled” air from 
entire length of the same baseboard. 


Tested, Proved — exhaustive research plus hundreds 
of testing hours, both in the laboratory and in the field, 
have proved the value of Vulcan Baseboard “Home 
Conditioning.” 


FOR DESCRIPTIVE LITERATURE AND DATA WRITE TO: 






~*~ 


the VULCAN Radiator Co., 775 Capitol Ave., Hartford, Conn. 


icUM ¥ 


se INSULATING 
COUPLINGS 


FOR USE ON GAS & WATER LINES OF... 


e Automatic Water Heaters 









ee oe | oe | 
Increase Your 
Profits 
TINICUM | 
HANGER STRAPPING 


in E-Z Pull Cartons E-Z to Carry 
E-Z to Use .. . PREVENT WASTE. 
















e Range Boilers «© Pumps 


e Copper Radiation 
































Available in 3%” by 20 gauge bright, enam- | ' 0 
eled, hot dipped galvanized, copper coated | When Connected with Iron Pipe 
— in solid copper—50 ft & 100 ft | 
TINICUM SOLID pe Reus coils | e Gas Meters 
: -4 - tt » 
STRAPS Beaded for Extra y A Db A) 
Strength—Quickly Installed— © | | 
SAVE LABOR ry 
Available in 1’, 3/4, Y2'’, Ya" sizes, } | rt! 
with or without coppered nails; packed | io | 
100 straps per box. I 
a PREVENTS CORROSION 
PRICED RIGHT 8 ed i 
fealtable for l-pert and 2-sert Caused by Dissimilar Metals 
cement or porcelain trays, with or V-Line Insulating Couplings ~ waste — 
; ; of cathodic protection currents. They are 
without self-leveling legs. } an excellent and economical means to ©: ©) 
| keep the cathodic protection currents on 
SPOON KEYS } your own structures and away from for- 
STOPCOCK KEYS | eign structures. V-Line Insulating Cou- 
GRAPPLERS | plings stop galvanic corrosion on all 
HYDRANT RODS | water piping where dissimilar metals are 
| joined together. ) 
| Avai i > sizes: ee ee eee 
SEND FOR CATALOG PRICE SHEET | ee eee A", ear oe ee 
2 “& manufacturers when installed 
CONSULT YOUR WHOLESALER with copper tubing. 


TINICUM METAL COMPANY, INC. 


85th ST. & TINICUM AVE PHILADELPHIA 472, PA, 
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THIS NEW 


CHAIN WRENCH 


Ratchet action 
works either 












HARDENED 
TOOL STEEL 
JAWS ARE 

REPLACEABLE 






ANY SHAPE 
Round @ Square 












IDEAL FOR CLOSE QUARTER 


Hex @ Odd works where an ordinary pipe wrench won't/ 
e Reed Chain Wrench does everything a conventional All sizes of the Reed wrench have ample chain length 
pipe wrench will do, and a great deal more. It gets into for fully tightening pipe up to the diameters handled by 
tight corners, close to baseboards or between parallel ordinary wrenches of equal lengths. Additional chain in 
pipe lines, and holds round, square or irregular shapes the 14” model, however, gives the wrench a full working 
... firmly, without “play” or crushing. capacity up to 2” pipe and a holding capacity up to 4 inches. 
This is a major convenience in lining up soil pipe stacks, 
Its fast, ratchet-like action lets you tighten and “back straightening studs, setting posts or turning any irregular 
off’ without taking the wrench from the pipe. shape within the leverage range of the 14” handle. 


PATENT PENDING 









Available at your Jobber in 10”, 14”, 18”, 24”, 36”, and 48” sizes. 












=ERLES “revelation” 


close coupled 


reverse trap 
combination 


Ss Idea / 


w27A Woman 


@ Finest vitreous china, 
white or colors 

@ Oversize trapway 

@ Peerless 4-bolt tank 
connection—strong, 
safe, simple, most 
durable 

@ Easy to install—no 
parts to misplace 
Quick, easy alignment 

@ Rubber gasket and 
resilient washers 
for leakproof 















cushion fit 

A Peerless 

Lhe Puy UWihon _ Aabolt 
tank connection 

Lifetime Laundry Twins! | nen : 

' : $i ee 

The newest sales-aid for the modern builder ™ : : a at 
—lifetime Fiberglas tubs for every woman's No. 5100 — 10” roughing in ~- 2 Se 


idea of beauty and utility! Sturdier than ns A . 
steel yet light in weight to save labor, No. 5200 — 12” roughing in 


} 
_ freight, handling and warehouse costs. Five _— 14” : H a “| 
Utility models: decorator colors, wrought-iron stands, stain- No. 5300 14 roughing in 
Single: $24.95 less _ steel backshelf and fittings, standard if 

Double: $49.95 drains. Single unit list: $39.95—double Send for the Peerless Catalog 


unit list: $82.50. Write today. 
PEERLESS POTTERY, INC. 


| Evansville 12, Indiana 
High Quality Vitreous China since 1902 


*Trademark: Owens Corning Fiberglas Corp. 
Serving the Plumbing Industry for 17 Years. 
THE GRAY-WILSON CORPORATION 











6460 Kercheval Ave., Dept. U, Detroit 7, Mich. 
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News . . . continued from bottom of page 208 


and is in active charge of all company operations. 

The official management team of the firm now 
consists of Ginn, president; F. E. Myers, II, vice 
president; Morr, executive vice president; M. G. 
Moses, secretary-treasurer; Rudie Lorenz, sales man- 
ager; Leonard Bisby, chief engineer and plant man- 
ager; R. E. Geisinger, assistant treasurer; and Vesta 
Gibson, assistant secretary. 

Southwest is a subsidiary of F. E. Myers & Bro. 
Co., Ashland, O. pump manufacturer, and produces 
a line of heating and air conditioning equipment. 


Robertshaw-Fulton Renames Division 


Sr. Louis, Mo.—The American Thermometer Divi- 
sion of Robertshaw-Fulton Controls Company has 
been re-designated the American Controls Division. 
The name, which became effective May 1, will identi- 
fy the division more closely with its products, ac- 
cording to the company. 


Hanson Becomes Koven Vice Pres. 


Jersey City, N.J.—Arthur Hanson has been ap- 
pointed vice president in charge of sales for L. O. 
Koven & Bro., Inc., fabricators of steel heating pro- 
ducts. Hanson has been with the organization as an 
executive for 36 years. 


Viking Names Gang Sales Manager 

CLEvELAND—Richard F. Gang has been appointed 
general sales manager of the Viking Air Condition- 
ing Division of The National-U.S. Radiator Corpora- 
tion. Gang, formerly assistant sales manager for four 
years, succeeds Frank P. Gibbons, who left the firm 
to become a manufacturers’ representative. In his 
new post, Gang will direct a force of 23 factory sales- 
men and manufacturers’ representatives. 








Hanson Gang Wallis 
(see above) (see above) (see below) 





Schield Bantam Appoints Wallis 


Waverty, Ia—Buel M. Wallis has been named gen- 
eral sales manager by The Schield Bantam Company, 
manufacturers of truck-mounted power cranes and 
shovels. Wallis formerly served as general sales 
manager of the Adams division, LeTourneau-West- 
inghouse Company, Indianapolis, Ind. 


Sales Course for Servicemen Offered 


MansFIELD, O.—An intensive training program de- 
signed to teach appliance servicemen the elements 
of good customer relations has been put into effect 
by Westinghouse Electric Appliance Division. The 
program consists of a sound-slide film, a sound movie 
and a discussion booklet. The slide film illustrates 
how servicemen can improve their “business per- 
sonality” and the movie gives the audience an op- 
portunity to analyze typical situations. The movie is 

(Please turn to top of page 212) 
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Homemakers like the modern luxury look, the satiny feel, 
the forever lasting beauty of Carlton Stainless Steel Sinks. 
That’s why Carlton Sinks put extra sales appeal into your 
kitchens ... People want that permanent sparkle—know that 
a stainless steel sink is so much easier to keep bright and 
clean. And their first cost is their final cost—for Carlton 
Stainless Steel Sinks can never wear out! 


Don’t overlook the special Carlton rubberized under- 
coating that cuts dishwashing clatter; changes garbage 
disposal noise from a growl to a purr! See for your- 
self how stainless steel’s extra resilience reduces dish 
chipping and breakage. Carlton’s narrower wall be- 
tween twin bowls almost eliminates the splash from a 
swinging faucet, while the deeper (7%") bowl depth 
allows up to a full gallon more water capacity. 


Special Note to Builders, Wholesalers, Architects: 

A Carlton Stainless Steel Double Sink Bow] (32”x21”) weighs 
only 17 pounds, makes installation much easier. Stainless 
steel, lighter than cast iron or porcelain on steel, saves you 
money on shipping costs, too. Write for free Catalog 13, illus- 
trating our complete line, and send us the name of your dis- 
tributor. Sink Division, Carrollton Mfg. Co., Carrollton, Ohio. 
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A man who stopped at his favorite bar was having 
a leisurely drink one alternoon when he noticed the 
behavior of an old man nearby. ‘Lhe old man was 
drinking beer, glass alter glass, as fast as the bar- 
tender could serve him. Becoming alarmed, the by- 
stander moved over to the old tellow and asked, 
“What kind of way is that to drink beer?” 

“It’s the only way | can drink it since my acci- 
dent,” the other replied. 

“What accident? 

The old man shuddered as he answered, “I once 
had a beer knocked over. 

— X-L Couplings — 

From the “X-L” Fictionary: OPTIMIST—One who 
doesn’t care what happens, so long as it doesn’t hap- 
pen to him. 

—X-L Nipples — 

Your jobber is your friend. You can be sure of 
that when he sends you “X-L” Pipe Couplings and 
Pipe Nipples, For he knows that there are none finer 
than the “X-L” brand. They'll help you do a better 
job for your customers—and these satisfied customers 
will tell other prospects about your good work, and 
your business will prosper. (If your jobber doesn't 
have “X-L” Products, he can get them for you; ask 
him about them.) 

— X-L Couplings 

You ex-G.1.’s will appreciate this story of the new 
recruit who, while running the obstacle course, fell 
on the last hurdle and remained lying on the ground. 
The officer in charge rushed up to him and demand- 
ed, “What’s the matter with you? Why don't you 
finish the course?” 

“I can’t, sir,” gasped the young man. “I’ve broken 
my legs.” 

“Well, don’t just lie there,” said the officer. “Do 
pushups.” 

—  X-L Nipples 
Benjamin Franklin said it: “Every young man 
should have a wife—preferably his own.” 
X-L Couplings 

Poem of the Season: 

“Mother, may I go out to swim?” 

“Yes, my darling Liza, 

But if you rip your rubber suit, 

Quick—find a vulcaniza!” 

X-L Couplings — 

The star rider of the rodeo waved his hat as he 
made his horse bow low before the vast audience at 
Madison Square Garden. 

“That world famous trick rider, Buck McWhin- 
ney,” boomed the announcer on the loudspeaker, 
“will ride across the arena at break-neck speed, lean 
far over from his horse—and pick up a handkerchief 
in his teeth!” 

Buck performed the stunt and the crowd went wild. 
But the announcer received an urgent message from 
Buck. Suddenly the loudspeaker blared, “For his next 
trick, he will pick up his teeth in a handkerchief!” 

X-L Products 


Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 
PRODUCTS COMPANY 


WHEELING, WEST VIRGINIA 
FACTORY PHONE: WOODSDALE 3296 


| 
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then re-run in six parts with a discussion period at 
the end of each. Each serviceman is asked how he 
would handle the situations depicted. 

L. K. Baxter, general service manager for the di- 
vision, states that the program is the latest phase in 
a program begun nearly 15 years ago. During this 
time a series of films and other forms of visual pre- 
sentations have been developed on the theme of com- 
bining courtesy and diplomacy with mechanical skill. 


Rumely Ends Career With Crane 

Cuicaco—Vincent P. Rumely, senior vice president 
and member of the board of directors of Crane Co., 
has announced his retirement. Rumely became as- 
sociated with Crane Co. in 1937 as a production man- 
ager. He was named manager of the Chicago oper- 
ation in 1938, was elected vice president of manu- 
facturing three years later, and was named to his 
present position in 1953. 


PHIB Tells Publicity Gains 


Cuicaco—Members of the Central Supply Assn. 
heard a progress report from John H. Ewald, presi- 
dent of the Plumbing and Heating Industries Bureau, 
on the scope and influence of the Bureau’s publicity 
activities at their recent spring meeting here last 
month. Ewald explained how publicity, as a tool of 
business, helps broaden the market for plumbing and 
heating equipment, and demonstrated the far-reach- 
ing results of the Bureau’s efforts with six panels of 
clippings appearing in daily and periodical publi- 
cations. 

“Informative publicity of the type distributed by 
the Bureau,” he said, prepares the mind of the pros- 
pective customer, serving as an aid to creative sell- 
ing, thus reducing sales expense.” 

Ewald concluded his remarks by urging members 
of the industry to increase their financial support of 
the Bureau’s work to help meet operating expenses. 


Oil-O-Matic Chiefs Attend Fair 
BLOOMINGTON, Itt.—Three Eureka Williams Co. ex- 
ecutives flew to Europe recently to attend the Brus- 
sels Fair and meet with overseas distributors. Herbert 
J. Allemang, executive vice president, M. P. Langdoc, 
export manager, and Vic Krouse, technical consultant, 
addressed representatives of more than 20 distributors 
for the Oil-O-Matic line of heating equipment in 
Western Europe and Africa at a two-day conference 
in Brussels. The conference served to introduce the 
company’s new line of oil burners overseas. 


Unareo Adds 15 Distributors 


Cuicaco—Fifteen new distributors have been fran- 
chised by Union Asbestos & Rubber Company’s heat- 
ing and cooling division. Chester S. Stackpole, gen- 
eral sales manager of the division, said that an inten- 
sive campaign to sign additional distributors, par- 
ticularly in the South and West, is now underway. 

Stackpole stated that distributors are being selected 
on the basis of their merchandising aggressiveness 
and that most will handle the firm’s complete line. 

The new distributors are: C. E. Malone Co., St. 
Louis; Hyman Refrigeration Co., Richmond, Va.; 
Todd Roberts Co., Wichita, Kan.; Stone Heating and 
Ventilating, Washington, D.C.; Kleinman Bros., Balti- 

‘Please turn to top of page 215) 
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Gall fer PROFITABLE FUTURE 


IN FLAT-RIM SINKS 






REG U S PAT OFF 


The Beautiful Tight “T’’ in 
Stainless Steel Sink Frames! 












PLUMBING & HEATING SPECIALTIES 





the speedy, accurate 
— economical way to 
@e BETTER 


LAVATORY & 
TANK SUPPLIES 


Arbest Flexible supplies are man- 
ufactured of the highest quality 
material triple chrome plated on 
a nickel base guaranteed not to 
crack or peel. Fittings are full 
weight—full thread—no lost time 
or material failure on the job. Both 
ARBEST lavatory and Tank Sup- 
plies are attractively packaged 
complete—no lost parts on the job. 
So why not treat your- 
self to better flexible 
supplies. Only the best 
are marked ARBEST. 












PATENT NO. 
2502553 


ALL STOPS AND 


FITTINGS ARE oe 
{ } FULL WEIGHT [3 
BRASS TRIPLE a 
CHROMEPLATED - ' @ Concentrate on the big market—the flat 





rim sink installations—with Kintrim frames 
for a watertight job every time! KINTRIM is a 
heavyweight that locks underneath and sup- 
ports bowl solidly! Flat 34” face overlaps and 





COMPRESSION COMPRESSION d seals tight to bowl and covering. 
STRAIGHT STOP ANGLE STOP 


DEALERS: If your wholesaler doesn’t stock KINTRIM frames 
ARBEST — LEADER IN THE FIELD sg a 
ioe : : z write us. Some distributor oreas open. 
Arbest Flexible supplies are fabricated by the orig- 
inators and oldest independent manufacturers of 
flexible supplies in the United States. Ex- 
MALE perience counts because, new and time sav- 
ing ideas for you in flexible supplies are 


See cima now. Kl N KEAD | N DUSTRI ES 


remaLe WRITE FOR FULL DETAILS TODAY! pibow INCORPORATED 








° Home Offices: 
corms Muvelaltiierait) ia tale) Company 5860 N. Pulaski Road, Chicago 30, Iilinols 


3047-49 Amber St., Phila. 34-2. Factories: Chicago and Los Angeles 
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more; Aaron Torch & Sons, Macon, Ga.; Kay Engi- 
neering Co., Omaha; The Covert Co., Kansas City, 
Mo.; Colonial Plumbing Corp., Albany, N.Y.; General 
Air Conditioning & Equipment Co., Memphis, Tenn.; 
Modern Appliances & Heating Co., Oklahoma City; 
Rupprecht Bros., Jennings, Mo.; Air Equipment Dis- 
tributors, New York City; Heating and Cooling Pro- 
ducts, Chicago, and Noland Co., Spartanburg, S.C. 


ASHAE Meeting Opens This Month 


New York Crry—The semi-annual meeting of the 
American Society of Heating and Air-Conditioning 
Engineers will be held in San Francisco June 27-29 
at the St. Francis Hotel. Technical reports on various 
research projects will be given and a symposium on 
evaporative cooling will be featured on the program. 

The program will include reports on the amount 
of air required to keep workers comfortable in com- 
mercial laundries, an analysis of the cause of odors 
in air conditioning coils, and the measurement and 
breakdown of dust particles sampled from the air in 
the laboratory. 

The presence and causes of gases in hot water heat- 
ing systems, a chart for designing cooling towers, the 
use of wooden louvers to determine reduction of 
frictional resistance to air flow, and the sizing and 
location of room air outlets in changing patterns of 
air movement will be covered in another session. 

The symposium will be devoted to air cooling by 
evaporation, evaporation from surfaces, weather data 
limitations, geographical limitations, system design, 
indirect systems and water treatment. 


Dishwasher Sales Show Gain 

LouIsvILLE, Ky.—A growing acceptance of auto- 
matic dishwashers by the public is behind the spurt 
in dishwasher sales during the first quarter of this 
year, according to a General Electric official. H. T. 
Hullett, general manager of the dishwasher and food 
waste disposer division of the firm’s major appliance 
division, made this analysis following the report that 
dishwasher sales for the first quarter were 91 percent 
above last year. One of the key factors, he said, is the 
inclusion of built-in units in new home planning. 


Crane Co. Names Two Directors 

Cutcaco—Crane Co. has announced the election of 
two new members to the board of directors. They 
are L. N. Blugerman, vice president of manufacturing, 
and R. E. Penney, executive assistant. They succeed 
the late C. R. Crane II and V. P. Rumeley, retired 
senior vice president of manufacturing. 

Blugerman joined Crane Co. in 1952 as an executive 
assistant and was named vice president in March of 
1953. Penney, who was named an executive assistant 
last November, was formerly western district sales 
manager. 


Perfection President Receives Award 

CLEVELAND—Donald S. Smith, president of Perfec- 
tion Industries, Inc., was one of ten outstanding busi- 
ness and civic leaders to receive a 1955 Horatio Alger 
Award. The Awards, which have been given annually 
for the past nine years to persons in the United States 
who have risen to outstanding positions through hard 
work, perserverence and consistency, were presented 

(Please turn to top of page 216) 
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FORs YOu! 


When you stock and sell SEPT-X, you point the way to 
Profits-Plus! SEPT-X, ROOTO's great new “ONE OPERA- 
TION” home sewage systém cleaner and conditioner, 
makes more money for you because it carries a mark-up 
of 66%%! SEPT-X brings profits because it makes 
satisfied customers—repeat customers—for you! 


Manufactured by the 
ROOTO Corporation, 
SEPT-X carries the same full 
guarantee as the other L 
quality products in the 
ROOTO line. Stock SEPT-X 
today. Order from your 
jobber or write for full in- 
formation. 


SEPT-X is packed six two-pound 
cans per case which becomes an 
attractive Display Carton when 
opened, 








Manufactured By 
The ROOTO Corporation ¢ Detroit 21, Mich. 
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Carrier knows 





Over fifty years of leadership in air conditioning have 
given Carrier unmatched experience in the control of 
temperature —heating as well as cooling. Yes, Carrier 
knows heating by experience—and all this engineering 
skill and leadership contributes to the superiority of 
Carrier Unit Heaters. 


CARRIER HEATING AND VENTILATING UNITS 


Compact, versatile units for (mounted. Choice of coil units, 





large-area buildings, schools, 
auditoriums. gyms. garages, 
mills and factories of all 
types. Sectionalized construc- 
tion adds flexibility to appli- 
cation, ease to installation. 
Can be horizontally or verti- 
cally suspended or floor- 


CARRIER INDUSTRIAL HEAT 
DIFFUSERS 


They distribute heat evenly at 
full or partial loads. Positive 
control of heat saves fuel 
through flow control of steam 
or hot water, or damper con- 
trol of air. Sectionalized 
construction permits floor 
mounting, vertical or hori- 
zontal suspension. Sizes and 
arrangements for 115,000 to 
1,620,000 Btu/hr. 


discharge patterns, filter see- 
tions, manual or automatic 
damper controls, steam or hot 
water circulation. Optional 
sound-deadening and vibra- 
tion-isolation features. Rat- 
ings from 80,000 to 1,260,000 
Btu/hr.; 1500 to 31,000 cfm. 





WRITE or USE COUPON for complete information } 





air conditioning 
refrigeration 
industrial heating 
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Address 





CARRIER CORPORATION, 336 S. Geddes St., Syracuse, New York 
Please send folders on features and selection data for Carrier Heating 


I 

and Ventilating Units and Heat Diffusers. 
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this year by Dr. Norman Vincent Peale at a ceremony 
May 10 at the Waldorf-Astoria Hotel in New York. 
At the age of 12 Smith began his career in typical 
Horatio Alger fashion as a delivery boy for a Cleve- 
land department store. Following his graduation from 
high school, he was hired by the Perfection Stove Co. 
as a clerk in the cost accounting department at $35 
per month. He later became assistant cashier, cashier, 
chief accountant, assistant treasurer, secretary-treas- 
urer, then vice-president and treasurer. In 1948 he 
was elected executive vice-president and treasurer 
and, in 1951, president and chairman of the board. 


continued from bottom of page 215 


B&G Appoints New So. Calif. Rep. 


Morton Grove, Itt.—R. E. Moore, executive vice 
president of Bell & Gossett Co., last month announced 
the appointment of Richard S. Dawson Co., Los 
Angeles, as district representative. Dawson, a gradu- 
ate of Massachusetts Institute of Technology, was 
formerly manager of the Industrial Division, Fulton 
Sylphon Co. and also served as vice president of Alco 
Valve Co., St. Louis, and vice president of Henry 
Valve Co., Chicago. The Dawson company will cover 
the territory formerly handled by DeWitt Clark. 


Eckhart Announces Korth Expansion 


Union, N. J.—Eckhart Mfg. Co., Inc. has announced 
it is expanding production facilities for the Korth line 
of oil burners. When completed, the new plant will 
be used for the exclusive production of oil burners. 
Increased sales volume necessitated the expansion, a 
company spokesman said. 


Wade Forms Canadian Subsidiary 


Excin, ILt.—Wade Mfg. Co. has announced the for- 
mation of a subsidiary corporation, Wade in Canada 
Plumbing Specialties, Ltd., through O. Tolf, Jr., 
division manager. Tolf said that the new firm was a 
result of growing demand for the firm’s products in 
Canada. The subsidiary will manufacture and dis- 
tribute the line of plumbing and drainage specialties. 


Frozen Foods Feed Freezer Sales 

Syracuse, N. Y.—Frozen food business has _in- 
creased 574 percent in the past decade, with sales 
soaring to $1% billion a year, reports Mrs. Vivian 
Overand, director of home economics of Admiral 
Corp. This tremendous growth has opened up a large 
potential market for freezers, Mrs. Overand told the 
New York State Home Economics Assn. at a recent 
meeting here. “At present only 15 out of every 100 
families own freezers, and with the increasing con- 
sumption of frozen foods, sales of freezers should 
grow even more rapidly,’ Mrs. Overand said. 


Plier Re-elected Pres. of Murray 

Wausau, Wis.—A. W. Plier was re-elected president 
and general manager of the D. J. Murray Mfg. Co. 
at a recent annual meeting of the board of directors 
here. Other officers re-elected were M. P. McCul- 
lough and D. C. Everest, vice presidents; S. D. Payzer, 
vice president in charge of engineering; W. A. Mar- 
quardt, secretary and assistant manager; G. L. Ruder, 
treasurer; P. W. Hoeper, assistant secretary, and Fred 
C. Boyce, assistant treasurer. 

(Please turn to top of page 219) 
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ae lis ASBESTOS AIRCELL PIPE COVERING: WORK “a bs — 
e c For low pressure steam, hot water and vapor system pipe lines —, re. 2 3 
iounced -_» low cost, fuel saving! Pre-shrunk. Complete with canvas ; , — 
jacket and = Three foot lengths fit all standard pipes. %” 

o., Los and 1” thic | (1 MAN + HOPTO = 16) 
gradu- ' 
y, was WOOLFELT PIPE COVERING: 
J 

For cold water and return lines . .. no 
Fulton sweating, rusting. Pre-shrunk. With uni- 
of Alco — ea ae ger ee sey bands. Standard 

-foot lengths fit all pipes. 4%”, %” and 1” 
Henry thick. 


ll cover ici: econ eden. DIGGER TRENCHER SHOVEL 

















ark. a 
A special moisture-resistant felt in tele- weer a 
scopic construction . no sweating or ABW Slash Labor Costs! 
" po agg | Hew lengths fit all =a a { 
. pipes ” an ” thick, single shell. 1 a 7 S ed Schod | ( 
sion thick and up, double shell. ee pe Up U eS! 
ounced 
rth line Also Frostproof Pipe Covering: Now you can dig trenches for sewer, water, or gas in 
: ‘ ‘ ‘ ; averace i er . 
unt will 36” sections split longitudinally. Easy to install. Combines %” less than an hour for an — installation: Dig 
urners. Hairfelt, %” Woolfelt—saturated tar liner. Complete with canvas straight-sided holes for septic tanks, cesspools, fuel 
an 2 jacket and bands. tanks and drain fields in less time than it takes a pick 
i ASBESTOS INSULATING CEMENT: and shovel crew to work up a sweat!! Load, unload and 
Insulation for all boilers, fittings = tanks. Increases boiler effi- Spot sepuc tanks, boilers and fuel tanks with the 
ciency . . . saves fuel. Easy to ap . drys to smooth white smooth hydraulic power of Hopto! Savings in labor 
finish. Comes in 10, 50 and 100 Ib. packages. alone will more than pay for a HoPto for a two-man shop 
in less than a year!! 
— ASBESTOS FURNACE CEMENT: I I 
Makes an excellent smoke-tight, gas-tight H d Backfill +00 £4s+ 
yen 4 —— seal on all types of heating Digs . il S seis ‘ 
) Poy nits tem ‘ ° 
Pini 2, ‘5. 10, 25, 50, op ys A Four simple levers control every move from 10’ dig- 
L Was a also half Bbls. and Bbls. ging depth to 180° swing! Operation is easily mastered 
lucts in in less than half a day! Choice of widths and types of 
. y y ind typ 
nd dis- ASBESTOS INSULATING FELT PAPER: buckets to profitably handle all soil and digging con- 
cialties. Use in every basement . . . ideal for wrap- ditions. No ropes or cables to get out of order or en- 
ping furnace pipes and casings, for fire- danger operator. HopTo is a carefully engineered, pre- 
pe ten 18" and 86" wide 2, rp | cision-built HYDRAULIC unit that is used and preferred 
100 Ib. rolls in all standard paper weights. by thousands of contractors and municipalities. 
1as in- 
h sales 
Vivian ASBESTOS MILLBOARD: LOW COST..6 MODELS 
admiral Fireproof . . . can be sawed, die-cut, Standard stock models are avail- 
\dmira punched, nailed and painted. Standard able for mounting on any 1% ton 
a large — rt seat oon sizes to order). All truck, wheel or track type trac- 
old the ee a tor. Self-powered trailer model 
recent and the power-take-off operated 
100 COMBUSTION CHAMBERS: model are highly transportable 
tied Range of sizes (.75 to 12 G.P.H.) and shapes | at highway speeds. A complete 
ig con- for every job. Thin-wall and tongue-and- track-type HOPTO unit is recom- 
should — ea sae: efficient, long- mended for operation on swampy 
asting sy to handle and set up . . i. TF ‘ 1 
individually packaged with everything neces- rd soft soil. There's os a 
sary for installation. t your requirements! WRITE To- 
x DAY for complete information. 
See Your Grant Wilson Wholesaler or Write Today for —_ 
esident Bulletin 655-D Hopto is not built to a price but to a standard of quality and with 
fg. Co | the built-in work capacity that makes it the preferred choice! 
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Payzer, H * | MANUFACTURERS OF A COMPLETE LINE OF TRENCHING 
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JO-BLAST 


THE POWER BURNER 
Gas Men Choose 





Two 2,800,000 BTU Lo-BLAST Burners in service shop building 
= Gas Light & Coke Co., Chicago, Illinois. In addition, a 
o-BLAST Economite is used for water heating. 








Lo-BLAST costs 10% less to operate—less to install 
This burner uses an extremely quiet, low speed blower 
to provide perfectly controlled primary and secondary 
air—always independent of natural draft—more efficient 
and dependable. 


A high chimney is not needed and complete factory 
assembly reduces installation costs. Inshot design reduces 


maintenance. Each unit is factory tested on gas. 
Capacities from 75,000 to 20,000,000 BTU input. 
Write for engineering data. 


MID-CONTINENT 


1, O os - 8 Pee =2 10) D) OL On Ba OOF 
1960 N. Clybourn Ave., Chicago 14, Il. 
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BEAVER’S 
New Quadra-Type Die Head 


helps you turn out Accurate threads 
setting after setting 





@ Asimple, accurate, newly conceived die head 
built for dependable, rugged service. Threads 1”, 
1%”",1%” and 2” with same set of dies. Cuts over 
and under standard threads. Newly designed 
setting and locking device holds setting thread 
after thread. Deep-cut size graduations in line 
of vision are easily read under oil film or in dim 
light. Write today for information and nearest 


Beaver Selected Distributor. 


BEFWVER 


PIPE~TOOLS 


246-300 DANA AVENUE ¢ WARREN, OHIO, U. S. A. 
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OHI Recommends Chimney Regulation 


Cuicaco—At the annual meeting of the board of 
the Oil-Heat Institute of America, held here recently, 
the following resolution was unanimously adopted: 

“Resolved that the Institute recommends to Under- 
writers’ Laboratories, National Board of Fire Under- 
writers, National Fire Protection Association and 
other bodies having jurisdiction, the adoption of the 
following regulations concerning chimneys and vents 
for low heat appliances, and recommending that this 
regulation be inserted in the national and local build- 
ing codes in fairness to the public: 

“Regulations on Flues: All low heat appliances 
having an output greater than 35,000 Btu/hr, or a 
stack temperature greater than 550F, shall be vented 
by an approved type chimney.” 

The reason given for the suggested regulation is 
that the home buyer is not always informed of the 
limitations of Class B vents, and the danger that re- 
sults if conversion is made to other fuels if proper 
chimneys are not provided. 


Gyro Brass Elects Russell President 

Westsury, L. I., N.Y.—The board of directors of 
the Gyro Brass Manufacturing Corp. have elected 
John J. Russell as president of the company. Rus- 
sell was formerly vice president and has been active 
in industry affairs for many years. 


Penn Boiler Names Lane Sales Mer. 
LANCASTER, Pa.—The appointment of C. M. Lane 
as sales manager of Penn Boiler and Burner Manu- 
facturing Corporation has been announced by Albert 
Morrison, Jr., president. On Penn’s sales staff since 
1952, Lane’s background ‘includes experience in 
wholesaling and as a manufacturers’ representative 


in the plumbing and heating industry. 








Russell Lane Weiner 
(see above) (see above) (see below) 





Weiner Gets United Metal Ad Post 


Brooktyn, N. Y.—Gerald Weiner has assumed the 
duties of advertising and public relations director for 
United Metal Cabinet Corp., according to Samuel 
Hammer, president. Weiner has been with the firm 
for more than 11 years. He will be responsible for 
advertising and promotion of all the company’s prod- 
ucts, including kitchen cabinets, kitchen cabinet tops 
and bathroom cabinets. 


Kelvinator Sales Up 22 Percent 


Detroit—Kelvinator Division of American Motors 
Corp. has announced that its home laundry appliances 
have climbed to second place in total sales among all 
appliance products produced by the firm. Walter 
Jeffrey, vice president in charge of sales, reports that 


Kelvinator sales are 22 percent ahead of a year ago 
(Please turn to top of page 220) 
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The perfect answer to your 
room thermostat problems. 
No need to refer to charts for 
cycle adjustments, differential 
adjustments or special set- 
tings for long and short oper- 
ations. Simply install the 
Sensatherm and set it for the 
desired room temperature— 
that's all there is to it. It will 
maintain an even temperature 
level within 1/2°F. (plus or 
minus). 


Your guarantee of trouble-free 
service is the exclusive use of 
the famous Mercoid magnetic 


mercury switch that requires no 


maintenance. 
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for the six months ending March 31, and trending 
still higher, as a result of the growth in washer and 
dryer sales, coupled with gains in other products. 
Jeffrey said sales for the month of March alone 
jumped 38 percent over March a year ago, while 
billings from the field for the first 10 days of April 
were 50 percent more per day than the comparable 
period a year ago. Refrigerator sales accounted for = 
top volume among individual products, and showed 














an improvement of nearly 54 percent over March, 
| 1954. Laundry equipment sales were 61 percent ahead “a 
| of last year, Jeffrey said. 
| Keeney Mfg. Names New Officers 
Newrncton, Conn.—Changes and promotions in 
key positions by The Keeney Manufacturing Com- 
pany, makers of tubular plumbing goods, have been gil 
p OLAR WARE announced by B. M. Hanna, secretary-treasurer. 
James D. Hanna, succeeds William A. Keeney, who 
retired last month, as president. William S. Morris- 
sey is now vice president in charge of sales and R. 
stainless steel Stuart Holden is the new assistant treasurer. 
La ; ° e 
& in k Ss Oster Moves Plant to Wickliffe 
CLEVELAND—The Oster Manufacturing Co. will cen- 
that ref] ect tralize operations in 1955 by moving its main plant 
and office to a new building on 289th St., Wickliffe, O. 
y our g 00 d wor k Roger Tewksbury, president, has announced that con- 
struction has begun on the 105,000 sq ft structure, 
with occupancy scheduled for September, 1955. Since 
Polar Ware, America’s oldest manufacturer of ‘stain- 1952, Oster has operated a plant at the Wickliffe ad- 
less steel hospital ware, introduces a new line of 18-8 dress as an adjunct to its main Cleveland plant. 
stainless steel units for kitchen service. Beautifully 
designed and drawn from one piece to provide seam- ACRI Plans Winter Exposition 
less construction, these competitively priced sinks have Wasutncton, D. C.—Plans for the 9th annual ex- 
a real appeal to you . . . and to homemakers. position of the Air Conditioning and Refrigeration 
All corners are rounded ... and flanged to fit Hudee Institute are rapidly nearing completion, the Insti- 
sink frames. Side walls are undercoated to deaden tute reported last month. The big show is scheduled 
noise, exposed surfaces machine-buffed to provide a for Nov. 28-Dec. 1 in Atlantic City. 
glowing satin-silver tone. Five model sizes meet the F. G. Coggin, chairman of the exposition commit- 
requirements of 9 out of 10 kitchens. tee, said that 185 exhibitors have already taken 80 
a ae percent of the available display space, which is 12 
Ask your distributor about these quality sinks that are percent larger that the last show in Cleveland, with 
made to be a lasting ad for your good work. They’re de- six months still to go before the opening date. 
signed to fit the best plumbing outlets, too: Kohler Com- Full information on the show can be obtained from 
pany’s K8801 Duo Strainer; Crane Company's 8-361 George E. Mills, director, 1346 Connecticut Ave., 
Crumb Cup Strainer; American Radiator & Standard N.W., Washington, D. C. 
Sanitary Company's B-989 Sink Strainer; and Schaible 
Company's 1105 Cup Strainer. Wessman Joins Thomas Cooper Co. 
Cuartotte, N. C.—Carl E. Wessman, formerly with 
the George G. Lee Co., Inc., Norfolk, Va. wholesaler, 
has joined the Thomas A. Cooper Co., factory repre- 
sentatives here. Wessman will cover Charlotte, both 
Carolinas and Virginia. The Cooper Co. was founded 
in 1932. 
New Unit Heater Company Formed : 
WESTFIELD, Mass.—The formation of a new com- 
pany, Sterlairco Inc., has been announced by U. S. 
> Air Conditioning Corporation and the Heat Special- 4 
‘ ties Division of Sterling Radiator Co. The new com- 
Polar Ware Company pany, owned jointly by the two firms, took over the 
manufacturing, sales and distribution of usAirco and 1 
4900 Lake Shore Rd., Sheboygan, Wis. 4 Sterling gas-fired unit heaters last month. Sterling 
Warehouses — New York City, N. Y. and Los Angeles, California has been producing the usAirco units under license. 
(Please turn to top of page 223) L, 
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and towel bar 





“JEWELED | 





Now .. Reed-Cromex lavatory legs 
have a new “Lok-Flange” Escutcheon. 
Hex-shaped, it is newly styled... like a 
glistening jewel. Here, without a doubt, 
i are the world’s most beautiful legs and 
bars. You now have “‘years-ahead”’ styl- 
| ing in contemporary motif to give you 

“dollars-ahead”’ profits right now! 

Not only can you sell more Reed- 
| Cromex legs and bars, and sell them more 
easily . . . you make bigger profits on 
every sale. Moreover, Reed-Cromex legs 
and bars are faster and easier to install. 
They go on right... stay tight .. . the 
first time. You never need worry about 
“‘eall-backs.”’ 





only Reed-Cromex gives you 


1. “‘Lok-Flange’* model with the smart, 
new jeweled Escutcheon. Exclusive one- 
piece. heavy-duty, take-up type. Adjusts 
| vertically up to 3”. Self-locking. Fits all 
i V. C. lavatories. Provides simplest, quickest 
and most permanent installation. 

*Patent Pending. 





2. “Uni-Fit’” model with patented Adaptor 

. the only attachment on the market that 
custom-fits all leading I. E. lavatories .. 
quickly, easily and firmly. 


3. “Universal” model. Fits all lavatories. 
A combination of ‘‘Lok-Flange"’ and ‘“‘Uni- 
Fit” assemblies. The only one of its kind! 


4. Smart, newly-designed Towel Bar 
Brackets. Precision engineered for press-fit 
installation. No set screws needed. 





Let us prove these statements. Ask 
your wholesaler, or write today for new 
catalog. 


And ... for greater profit . . . always stock and sell Reed- 
Cromex Basket Strainers, Copper Pipe Straps, Floor and 
Ceiling Plates. Send for information. 


REED-CROMEX CORPORATION 
492 South Green Rd. ee Cleveland 21, Ohio 


(eee CromeX 


— Guaranteed Unconditionally 





Model RC-25 








lavatory leg =~ 


with the... 


these 4 big features! = _ __ 








LAVATORY LEGS AND TOWEL BARS| 
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GUARANTEED-QUALITY FLEXIBLE PLASTIC PIPE 


All the Sales Tools You Need 
to Do a TOP-PROFITS JOB! 


YOU'RE NEVER “ON YOUR OWN” when you're 
a CAReeeS distributor or dealer. In fact, 
“/ you're backed by the industry’s most 
1 complete effective support—the kind 
of sales helps that really help you— 
everything it takes to make you top 
man in your particular plastic 
pipe market. Check your CRES- 
LINE ‘‘tool chest”’ for 55, the 
exclusive Mobile Display 
and Merchandiser-Dis- 
penser; the host of brand- 
new hard-hitting ad 
mats; the wealth of 
new product and 
promotional liter- 
ature. More than 
ever, it’s bulg- 
ing with sales- 
building tools 
.. all of them 
right for top- 
profit results! 











i 


THERE’S MORE “‘SELL"”’ IN CRESLINE TOO! Every 
coil is produced to top-quality standards, pres- 
sure-tested and rigidly inspected. Every single 
foot of CRESLINE plastic pipe is measured and 
marked. So is every 10-foot length—making it 
easier to sell and install as well. Made of 100% 
VIRGIN MATERIALS, backed by a broad WRITTEN 
GUARANTEE. And most important, your every 
order is SHIPPED WITHIN 24 HOURS. 








This small mountain of CRESLINE PLASTIC PIPE is just part of one 
dealer's order for a single customer—CRESLINE lines you up for 
the BIG-TICKET business! 

Made to Specifications of the Thermoplastic Pipe 

Division of the Society of the Plastics Industry 


Write for details and name of nearest CRESLINE representative: 


CRESCENT PLASTICS, INC. 


Dept. E-5, 955 Diamond Ave. * Evansville 7, Indiana 
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AUTOMATIC WATER HEATERS 








types of cityg 
White-Glass « v 
W rite ne) 8) A b ie) Wt 


WHITE PRODUCTS CORPORATION 
Water Heating Specialists Since 1930 


Middleville, Michigan * Division of Lamb Industries, Inc 
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what's your BRAND ? 


You’re mighty particular about the brands of many 
things you buy—drinks, food, shirts, shoes, suits, 
hats, etc. 


It is highly important, too, to be particular about the 
brand of pipe fittings you buy. 

You can identify an old, 100-proof brand of fittings 
by the “K” on them. We were the first to trademark 
fittings. During the last 67 years, “K” has become a 
mark of distinction and approval. 


“K” fittings are sound, strong, smooth, symmetrical, 
precisely machined. They cost no more, but give you 
extra value. 


It really pays to specify the “K” brand when you 
order fittings. 


THE KUHNS BROTHERS CO. 


1801 McCall Street ¢ Dayton, Ohio 


Stocks in Dayton, Ohio; Los Angeles, 
Oakland, Calif. and Branford, Conn. 
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News... 


G. H. Stenner, president of Sterling’s heat special- 
ties division, also serves as president of the new com- 
pany. C. E. Scott, well-known figure in the air con- 
ditioning and unit heater industries, is vice president 
and general manager. The main office and factory 
will be located here. 

By concentrating heater manufacturing in West- 
field, with modern facilities, a substantial sav- 
ings in production cost is expected. At the same time 
usAirco’s Minneapolis plant will be freed for addi- 
tional volume of air conditioning equipment. 


U. S. Machine Launches Sales Drive 


LEBANON, INpD.—An expanded sales and product 
story built around the theme, “For ’55 It’s Selling 
Drive,’ was presented by U. S. Machine Division of 
Stewart-Warner Corp. to over 1,000 dealers and their 
personnel at seven regional meetings this spring. 
Discussed at the meetings were new additions to the 
Winkler line, sales promotion tools for oil and gas 
furnaces, and new appliances of both low and high 
pressure oil burners. Dealers also were told of price 
reductions in a number of existing models of heating 
equipment. Success of the 1954 sales contest in which 
400 dealers won trips to Bermuda resulted in an- 
nouncement of a similar contest this year, with a 
week’s stay at a Florida resort hotel as top prize. 


Plastic Pipe Gains Told by Mfr. 


EVANSVILLE, INp.—Crescent Plastics, Inc. has re- 
leased a new bulletin for potential distributors and 
dealers describing the profit opportunities in the 
plastic pipe industry. The four-page bulletin traces 
the growth of plastic pipe production and sales since 
it was first introduced commefcially in 1947 and pre- 
dicts “further phenomenal strides” in sales as a result 
of new applications and a large potential market. 


continued from bottom of page 220 


Sonneborn Heads New Wholesale Firm 


Cotorapo Sprincs, CoLo.—A new wholesale firm, 
Mountain States Pipe & Supply Co., was established 
here last month at 433 E. Cucharras St. R. H. Sonne- 
born is president of the new firm, and William P. 
Rieger is vice president and general manager. Sonne- 
born will continue his present association with Chi- 
cago Nipple Co., Chicago, and with his wholesale 
establishment in Phoenix, Ariz. 


China Fixture Standards Revised 


WasuincTon, D. C.—The plumbing industry is re- 
vising standards for vitreous china plumbing fixtures, 
the Commodity Standards Division, U. S. Department 
of Commerce, reported recently. 

“First quality” ware is graded in accordance with 
the standard grading method set forth in Commercial 
Standard CS20-49, Vitreous China Plumbing Fix- 
tures. The standard has been enlarged and kept up 
to date since the first edition was issued in 1930. Fur- 
ther developments in the industry over the past six 
years are embodied in the 1955 recommended revision 
as endorsed by manufacturers and the Standing Com- 
mittee. It is now being considered by the trade for 
general acceptance. 

Closer grading will be necessary in order to meet 
the revised standard when established. Types and 
sizes of fixtures considered to be staple items are 

(Please turn to top of page 225) 
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= 
is most pipe threader 
for your money 


Easiest to Use... Threads 1”, 1%”, 


144” and 2” pipe and conduit with 1 set of 
chasers that adjust to-size in 10 seconds. Mis- 
take-proof self-centering workholder sets in- 
stantly to size. Threader can’t jam—it kicks 
out automatically when standard length thread 
is cut. Unbeatable speed, least work. 


Perfect Threads eee 85R cuts beautiful 


threads—and you find the factory test sample 
in your new die stock to prove it. No other 
threader gives you as much for your money. 


Ask to see the 65R at your Supply House. Try it, 
buy it—it’s a bargain in satisfaction. 


The Ridge Tool Company, Elyria, Ohio, U.S.A. 
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... for Sweat Soldering and Tinning 


Fluxolder Solder Paint 


Does 3 jobs in 1 Operation 


FLUXOLDER SOLDER PAINT is a uniform mixture containing 
cleaner, activated flux and powdered solder—all in one can. t X~ 
















MWe 

















1. Apply Fluxolder by 2. Assemble tubes and 3. Heat, touch ends of joints 
brush to tube and fittings. with wire solder to check 
fitting. correct heating. 


Fluxolder 


am WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


SOLDER PAINT 
FLUXOLDER 
PRODUCTS CO. 


511 West Larned St., Detroit 26, Mich. 
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Easy to Install 


Bigger Profits for You... More Satisfied 


Customers, too, with Haas Fixtures 


Haas Frostproof <i: 


with cast iron or china hoppers, frost- 
proof yard hydrants and pressure 
tanks closets are easy to install and 








H-1 





by OV E LT Y en stand years of hard wear. Schools, in- 
: Closets dustries and institutions specify Haas. 
oy , You buy best... sell best . . . and are 


$47.60) 





served best with Haas fixtures. 


#F Write Today for the New 
Haas Catalog and Price List ! 


§ medns Lon ‘Life —> 
| and Lower Costs 





H-2 
Frost f * 
FABRICATION LINING ag oe You Can Depend on Haas ee oa 
Let us assist in the engineering Let our Novelon Lining Depart- ae Over 58 Years Experience in the Field. 
of systems that require tanks—by ™ent offer their suggestions as a ( ogg ’ 


offering suggestions in fabrication 
economies. At your disposal is our 


solution to your storage problem. 
Considerable savings are often | $39.80) 
















many years of experience in select- Possible by specifying a time- 700 
an Bit ssinaenaiie aashiene theo tested lining as an alternate to Haas Cast Iron enna 
building tanks of steel, stainless f@F,more expensive steel alloys— Washdown Bow! Pressure 
steel, copper, nickel, monel and With protection against corrosion (Plumber's Price $45) aoe Ciaeet ins 
all clads. guaranteed. ~ (Plumber's Frostproof 
For free literature and information write or phone . . . . - Ages ee eet 
" $48.00) (Plumber's 
; SINCE 1896 Price 
NOVELTY STEAM BOILER WORKS, INC st 
J 7 4 7 


Quality Fabricators for 50 Years 





Clare and Kloman Sts. emma peor Baltimore 30, Maryland 


Telephones: Baltimore: Plaza 2-0425 


THE PHILIP HAAS| COMPANY ¢ DAYTON 2, OHIO 


New York: BAyside 5- 6600 & 
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News + «+ + continued from bottom of page 223 


shown in the recommended revision. Provision for 
marking and labeling fixtures to identify first quality 
ware are included. Certain suggestions for improved 
installation and operation of fixtures are also given. 

Copies of the Recommended Revision, TS-52-61, 
may be obtained from A. S. Best, Commodity Stand- 
ards Division, U. S. Department of Commerce, Wash- 
ington 25, D. C. 


Ingersoll Gets Top Borg-Warner Post 


Cuicaco—Roy C. Ingersoll, president of Borg- 
Warner, has assumed the title of president and chair- 
man of the board following action by the directors. 
The post of chairman has been vacant since the death 
of C. S. Davis in July, 1954. Prior to his election 
to the presidency in 1950, Ingersoll was vice presi- 
dent of Borg-Warner and president of the Ingersoll 
divisions. 


Room Conditioner Sales Up 

WasHINGTON, D.C.—Retail sales of room air condi- 
tioners are well ahead of last year, according to re- 
ports submitted to the Air-Conditioning and Re- 


frigeration Institute. First quarter retail sales are | 


up nearly 30 percent over the same period of last 
year, the reports indicate, and inventories at the 
wholesale and factory levels are down nearly 12 
percent. The Institute interprets this as a sign of a 
rapid liquidation of last year’s carry-over and of 


another big year for the industry, particularly if the | 


weather is favorable. 


Servel Appoints President’s Aide 

EVANSVILLE, IND.—One of the major executive posi- 
tions in the new organizational setup of Servel, Inc. 
recently was filled with the appointment of Richard 
S. Testut as assistant to the president and director 
of business planning. Servel’s present organization 
was developed by Duncan C. Menzies shortly after 
he became president of the company last September. 
For the past five years, Testut was manager of the 
Philadelphia branch of Booz, Allen & Hamilton, man- 
agement consultants. 


Janitrol Holds Service Schools 


Cot'mBus, O.—The annual series of eight factory 
service schools was completed last month at the 
Janitrol Heating and Air Conditioning Division’s 
main plant here. Members of the Janitrol dealer 
organization from all over the United States and 
Canada received refresher courses on older equip- 
ment and learned the service needs of all new items. 
Each school, of a week’s duration, was divided into 
three sessions including gas heating, oil heating and 
summer air conditioning. Instructors were members 
of the company’s engineering staff, who used the 
firm’s production line for practical demonstrations. 


Delco Readies Sales Promotion 
Rocuester, N. Y.—Delco Appliance Div. of General 
Motors announced its new advertising and promotion 
program at a recent meeting of its entire sales staff 
here. Called the “Assembly Line Profit Program,” it 


features a series of double-page spreads in national | 


magazines and a major newspaper campaign in key 
metropolitan areas throughout the country. Trade 
(Please turn to top of page 226) 
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FOR INDUSTRIAL PIPING... 


at DRESSER way 


ie 4°41 -) eee 


Style 38 Dresser Couplings with 
resilient rubber gaskets built-in 
form nonrigid joints between 
lines and pumps (above). At 
building expansion joints 
(right) they absorb pipe move- 
ment, stay bottle-tight and 


maintenance-free for years. 


Whatever, wherever your pipe-joining jobs, Dresser Couplings 
mean time and money saved! 

No troublesome aligning and joining problems, no com- 
plicated or costly operations. All you have to do is bring 
plain pipe ends together, Dresser-couple them, tighten the 
bolts with a wrench . . . and the job is finished. Dresser 
Couplings’ resistance to impact, vibration and corrosion 
means highest dependability. Well suited to plant installations, 
they’re easy to take off and transfer. 

Style 65 Fittings come in sizes from 3’ to 2”; Style 38 
Couplings are available to 12’’ OD and over. 


SEE YOUR LOCAL PIPING SUPPLIER TODAY 


for the complete Dresser line of | 
couplings, ells, tees, adapters, etc. 


CO Ss ff 2%, « 2 ca! 








Dresser Manufacturing Division, 79 Fisher Ave., Bradford, Pa. 





225 




















News... continued from bottom of page 225 





| 

eco 

| and builder publications also carry a schedule of two sea 

| color double page spreads. Merchandising promotion a3 

packages, including direct mail, newspaper ads, TV tur 

| and radio spots, store displays, window streamers and cus 

outdoor posters, have been mailed to contractors to pro 

help them tie-in with the national promotion. tall 

‘Warm Up to Cooling,”’ Says NHACW Ne 

PHOENIX, AriIz.—“Warm Up to Cooling” was the li 

theme of the spring meeting of the National Heating of r 

& Air Conditioning Wholesalers, Inc. held here last Co1 

month. The 85 heating and air conditioning whole- adn 

salers attending the meeting from all parts of the acr 

country were greeted by William H. Bowie, Jr., presi- W. 

dent of the group, at the opening of the three-day gen 

session. High points in the meeting included discus- whi 

sions of the role of the wholesaler in the air condi- pro 

tioning industry and the effect of the new trade are 

practice rules, which became effective last month, by 7 

leading figures in the industry. that 

to 1 

M-H, Raytheon in Joint Project 4 

MINNEAPOLIS, Minn.—Minneapolis-Honeywell Reg- ” 

ulator Co. and Raytheon Mfg. Co. recently disclosed 

that they have entered into a joint undertaking to Ru 

cut-away view engineer and market new, large highspeed electronic K 
data-processing systems for use in business and gov- mar 

ernment. In a joint announcement, Paul B. Wishart, latic 

ff Honeywell president, and Charles F. Adams, Jr., Hea 
0 er extra SELLING POINTS president of Raytheon, said the project will be carried cou! 
a out through the formation of a jointly-owned cor- is a 
° EXTRA PROFITS poration, to be known as Datamatic Corp. Honeywell app 
to give you will have a 60 percent and Raytheon a 40 percent in- the 
terest in the new corporation, the announcement said. Pur, 
John J. Wilson, vice president of Minneapolis-Honey- stall 
well, will be president of the new firm, which will be cuss 


located in Waltham, Mass. 





Resek Named on Standards Committee Ci 

MILwavuKEE—J. Verne Resek, sales as n 

| manager of Cleaver Brooks Co.’s oil Cor 

burner division, has been appointed a eral 

member of the committee to set up as d 

| standards for manufacture of oil year 

NO DRAFTS OR COLD POCKETS burners in Canada. As one of two Holl 
UNIFORM HEAT from floor to ceiling | United States members appointed to 
NO FINS TO CLEAN or get clogged a this committee, Resek attended the 

with dust Resek initial meeting which was held May 4 Us: 

LIGHTWEIGHT — one mon can hondle in Toronto, Canada. M: 

longest length mate 

MILL-ROLLED WELDED STEEL gives : or prea 

ee Niet sendocinity Mt. Hawley Expands Heating Division ll 

io aula eco pane nd % Peoria, Itt.—The farm equipment division of Mt. Accc 

emit heat longer p Hawley Mfg. Co. has been sold to Allis-Chalmers to equi) 

FOR NEW OR OLD WORK Pst» provide additional plant capacity for the expanding of e 

cai We Heating Equipment Division, according to an an- teria 

| nouncement by the board of directors. Officers elected by tl 

at the director’s meeting were R. E. Sullivan, vice air c 

president in charge of sales; C. I. Duggins, secretary, dens 

and G. P. Reising, treasurer. unit: 

WATERFILM BOILERS. INC. UsAirco Goes After Supermarkets Ent 

o division of LO KOVEN & BRO. INC MINNEAPOLIS, Minn.—An unusual exhibit by the CE 

154 Ogden Ave., Jersey City 7, N. J United States Air Conditioning Corp. demonstrated curre 

ants. Jersey City, N J * Dover, N. J. * Trenton, N advantages of the company’s packaged central station Heat 

air conditioners to supermarket operators attending struc 
Visit pak yo ee S ntinauee the recent Super Market Institute convention in 
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Cleveland. Efficient operation as well as ease and 
economy of installation were dramatized by using a 
scale model of the packaged system to “air condition” 
a 3 by 5-ft scale model of a supermarket. The minia- 
ture market, complete down to cash registers and 
customers, was mounted on a turntable where two 
professional models alternated in giving a five minute 
talk on the conditioners. 


New Headquarters for Bryant Div. 

INDIANAPOLIS—In connection with the establishment 
of national headquarters of the Bryant Div. of Carrier 
Corp. here, the firm has acquired an industrial site for 
administration, sales engineering and research offices 
across from the Bryant manufacturing plant at 1100 
W. 21st St. Ronald N. Campbell, vice-president and 
general manager, also announced expansion plans 
which will include additions to the buildings on the 
property, formerly owned by Shield Press, Inc. There 
are two buildings on the site. 

The acquisition follows closely the announcement 
that Bryant is moving its home offices from Cleveland 
to this city. Until the newly acquired property is 
ready for occupancy, Bryant offices will be located at 
48 Monument Circle, Campbell said. 


Ruud Service Mgr. Speaks at Tulsa 

Katamazoo, Micu.—H. B. Kivlan, field service 
manager for Ruud Mfg. Co., spoke on “Good Instal- 
lation Practices for Domestic and Commercial Water 
Heaters” at the tenth annual gas appliance short 
course held at the University of Tulsa, Okla. Kivlan 
is among leading authorities in the gas industry who 
appeared during the June 1-3 course sponsored by 
the Southern Gas Assn. and appliance manufacturers. 
Purpose of the event was to give instruction on in- 
stallation and servicing of gas appliances and to dis- 
cuss allied problems in the gas industry. 


Kaufmann to Head Thor Advertising 


Cuicaco—The appointment of Robert F. Kaufmann 
as manager of advertising and sales promotion, Thor 
Corp., has been announced by Paul J. Buchen, gen- 
eral sales manager. Kaufmann joined the firm in 1954 
as director of public relations after serving several 
years as head of his own public relations office in 
Hollywood. 


UsAirco Announces Price Increase 


MINNEAPOLIS, Minn.—A price increase of approxi- 
mately six percent on most models of its RK-type 
preassembled central station equipment has been an- 
nounced by the United States Air Conditioning Corp. 
According to R. D. McLain, manager of sales for this 
equipment, the price rise is necessary for maintenance 
of equipment quality in the face of increasing ma- 
terial, component and labor costs. Equipment covered 
by the increase includes factory built central station 
air conditioning plants with built-in evaporative con- 
densers, units with dual refrigeration circuits and 
units with shell and tube condensers. 


Enterprise Conducts A-C School 


Cuicaco—An air conditioning training program is 
currently being conducted here by the Enterprise 
Heat & Power Co. to train its sales engineers on con- 
struction, component parts, operation procedures and 

(Please turn to top of page 228) 
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Visit our Booths Nos. 176 and 177 at the National Plumbing 
and Heating Exposition in Chicago on June 6-9. 
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Inquiries concerning specific requirements 
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News... continued from bottom of page 227 


installation of the three air conditioning lines carried 
by the company. Twenty-five men attended the first 
five-day school conducted recently and additional 
schools will be held periodically throughout the sea- 
son. The manufacturers are participating in the 
program by providing specialized literature and sim- 
plified engineering manuals. 


Ingersoll Moves to New Offices 
Cuicaco—Ingersoll Products Div., Borg-Warner 
Corp., moved its general offices here to 1000 W. 
120th St., effective June 1st. The move will enable 
the management to keep close control over manu- 


| facturing, warehousing and shipping. The division 


| manufactures bathroom fixtures and kitchen sinks. 


— 


CISPI to Exhibit at Plumbing Show 


WasuincTon, D. C.—The Cast Iron Soil Pipe Insti- 
tute once again will award $100 worth of pipe and fit- 
tings to a lucky visitor at its booth during the Na- 
tional Plumbing and Heating Exposition this month 
in Chicago. The booth will have a lighted, three- 
dimensional display showing a miniature home and 
garden with an open trench in which cast iron soil 
pipe is installed. Other displays will demonstrate 
typical difficulties under which waste, drain and sewer 
pipe must operate. Supervising the booth will be 
Homer E. Robertson, executive vice president. 


Kelvinator Fills Two Sales Posts 


Detro1t—Election of Walter Jeffrey as vice presi- 
dent in charge of sales and appointment of Homer L. 
Travis as general sales manager has been announced 
by Kelvinator Division of American Motors Corp. 

Jeffrey, 46, former manager of sales planning, has 
been with the division since 1930. With Kelvinator 
since 1943, Travis has spent more than 25 years with 
major manufacturers of appliances. 








sy 
Oster Manufacturing Company’s new main plant and office 
building at Wickliffe, O., is shown in the artist’s sketch. 
The firm will centralize operations in the 105,000 sq ft 
building which is scheduled for occupancy next September. 





ASHAE Research Progress Reported 


OxtaHoma Crry—Results of the latest studies in 
residential cooling, removal of moisture, pressure 
losses of divided-flow fittings, and a new method of 
calculating air conditioning loads were discussed 
at a recent regional meeting of the American Society 
of Heating and Air-Conditioning Engineers here 
The meeting, attended by 240 members and guests. 
also featured progress reports from John E. Haines 
president, and Elmer R. Kaiser on activities under- 
taken by the Society, which include a $245,000 re- 
search program. 

In a paper on pressure losses of divided-flow fit- 
tings, Stanley F. Gilman, research engineer for Car- 

(Please turn to top of page 231) 
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USSELL|INE 


PLUMBING SPECIALTIES 


Have New, “One-Glance” Labeling 


To Save Your Time 


* In spotting 
the item 
you want 


* In checking 
inventory 
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shipping weights and packing 
information. Write for it, today. 


i\HE RISDON MANUFACTURING CO 


John M.- Russell Division—Est. 1904 
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ULTRA-MAGIC 


QUICK RECOVERY 
Water heaters operated with American Control 
Snap Action Thermostat Model No. AC-100 give 
instant, automatic response. They help maintain 
floods of hot water all around the clock. They 
mean satisfied customers. 


SAFETY 
American Controls are 100% safe with all types 
of gas when used in conjunction with the proper 
equipment. 


DEPENDABILITY 
Backed by engineers and craftsmen with over a 
quarter-century of experience in the control field, 
American Control is the best possible thermostat 
that experts with special materials can produce. 


DURABILITY 
Design, material, and craftsmanship all combine 
to make the American Control thermostat a long- 
lasting, efficient, and never-failing unit that will 
give your product the reputation of making and 
keeping customers. 


| IMPROVE YOUR SALES PICTURE WITH THIS NEW THERMOSTAT. 


Write for name of nearest manufacturer 
using American Control Ultra-Magic. 


AMERICAN 


CONTROL CORPORATION 


Manufacturers of Thermostats & Safety Pilot Controls 


COMPTON. CALIFORNIA 
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This jo ee FUSIBLE & NON-FUSIBLE VALVES 


alls for . 
- FUEL OIL FILTERS ° SAFETY DEYICES 
The men who sell and install Firomatic products know their 
e many advantages: (1) a substantial profit on every product 
(2) trouble-free performance, eliminating time and money- 
wasting call-backs, and (3) ease of installation, guaranteeing 
a fast, tight job every time. 
PRODUCTS The Firomatic line includes over 80 different types of Valves, 








as well as Thermal Switches, Fuel Oil Filters, Tank Gauges, 


Fill Boxes and Vent Caps. Sold nationally by jobbers only. 





VISIT THE FIROMATIC BOOTH, #217, AT 
THE BOSTON OIL HEAT SHOW 


THE co. 











165 Dexter Avenue e Watertown, Mass. 
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Crown-National Acid-Resisting Porcelain 
Enameled Steel si Sinks 


Designed for utmost capacity in limited space! 
Expertly made of deep-drawing vitreous enameling steel! 


>. @ Stainproof, glistening white 


@ Seamless, easy to clean 





¢ > 
& 











@ Sizes for every need 


Glistening white Crown-National 
sinks are designed for ample ca- 
pacity in limited space. Porcelain 
enamel is resistant to fruit and 
vegetable juices, soaps, bleaches, 
household acids. Bottoms drain 
dry. 

Stanley double compartment sink 
is 26” long, 18” wide, 6” deep. 
16-gauge steel, 312” strainer open- 
ing: 112” corner radius. 

Victoria single compartment sink 
is 20” long, 21” wide, 75g” deep, 
16-gauge steel, 112” corner radius, 
4-hole drill. 

Tower (not illustrated) single com- 
partment sink is 20” long, 18” 
wide, 75,” deep, 16-gauge steel, 
142” corner radius, 312” strainer 
opening 


There are 29 Crown-National porcelain and stainless steel sinks for 
every need. See your jobber or write for new, complete catalog. 


<8) CROWN-NATIONAL COMPANY 
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A “show-window” water sof- 
tener with a price that will 
catch the eye of every passing 
prospect. 

Now, Diamond Jr., a full 
30,000 grain softener at the 
amazing retail price of only 
$88. 50,000 grain, only $132. 
It’s a unit that you can sell 
with confidence . . . at a 
price that will bring prospects 
in to look. (Many can be sold 
higher priced units.) All Dia- 
mond Softeners are backed by 
a written guarantee from one 
of America’s old, well known 
manufacturers of water treat- 
ing equipment. Write for cata- 
log and prices. 

Sold through 

Plumbing Supply Wholesalers 
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News + + « continued from bottom of page 228 


rier Corp., presented the theory of pressure losses 
and compared expected results with existing and 
experimental data. 

Professor R. R. Irwin, Oklahoma A & M, described 
how cooled water from a backyard air cooling tower 
circulated through pipes imbedded in residential walls 
and ceilings produces the effect of chilled walls and 
ceilings in his paper on panel cooling for a residence. 

A report on combining air temperature with sun 
heat to arrive at a temperature for determining sum- 
mer air conditioning loads was given by Gene E. 
Sullivan, sales engineer for Carrier Corp. and 
George V. Parmelee and A. N. Cerny of the ASHAE 
research laboratory. 


‘ 7 ‘ T 
Carrier Announces A-C Warranty 

SYRACUSE, N. Y.—A new warranty program for 
packaged air conditioning units manufactured by Car- 
rier Corp. was announced recently by John M. Bickel, 
vice president, Unitary Equipment Div. The firm now 
guarantees the major heating components in its Home 
Weathermaker for a full ten years, and the complete 
cooling cycle for five years. In addition, the entire 
line of self-contained Weathermakers for commercial 
applications features five-year warranty protection 
on its complete refrigeration cycle. Both the home 
and self-contained Weathermaker refrigeration cycle 
warranties are designed to protect the user against 
costs of service labor, and shipping and replacement 
parts for the five-year operating period. 


Josam to Show Working Displays 

MicHicAN City, Inp.—The display booth of the 
Josam Mfg. Co. at the N.A.P.C. convention will fea- 
ture working demonstrations of many new and im- 
proved plumbing drainage products manufactured by 
the firm. Among these will be the “JH” grease inter- 
ceptors, shock absorbers, Super-Flo drains, Leveleze 
drains and backwater valves. In attendance will be 
Joseph Hirshstein, president; M. R. McLaughlin, vice 
president in charge of sales; Brad Storey and William 
McKinney of the engineering department. Members 
of the industry who visit the booth will receive free 
gifts, including several television sets. 


Petro Holds Oil Burner School 


CLEVELAND—The Petro Industrial Burner Service 
and Installation School, recently held here, gave dis- 
tributors and dealers the opportunity to obtain factory 
training in the most advanced methods of installing 
and maintaining the firm’s commercial and industrial 
burners. Highlights of the 3-day school included dis- 
cussions of proper sizing, start-up and adjustment of 
burners, discussions of electronic controls and a tour 
of the factory. 


Peerless Pump Names New Managers 

Los ANGELES—The appointment of two new sales 
managers has been announced by Peerless Pump Div., 
Food Machinery and Chemical Corp. Carl L. Nickel, 
previously a product sales manager, was named prod- 
uct sales manager of water systems and dealer line 
products, and Norman C. Olson, formerly branch 
manager of the firm’s Chicago office, was appointed 
product sales manager, engineered line products. 
Nickel and Olson joined the division in 1946. 

(Please turn to top of page 232) 
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U.S. BUILT-IN 
DEPENDABILITY * 
for Trouble-Free 


Performance 


2K FACTORY-FILLED 
To guard against internal corro- 
sion, the motor is factory-filled 
with a water/oil emulsion. 


2 PLASTIC-ARMORED 
WINDINGS 
Special waterproof plastic 
completely insulates windings. 


* ROTARY SHAFT 
SEAL 
Prevents entrance of sand 
and well water. 


*k AUTOMATIC 
PRESSURE BALANCE 
Allows for expansion and 
contraction within motor. 


2K CONVENIENT 
WEATHERPROOF 
CONTROL BOX 
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data, wiring 
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News... continued from bottom of page 231 


New Quarters for Fairbanks, Morse 
Fair Lawn, N. J.—Fairbanks, Morse & Co. has 


opened a new sales and service headquarters here for 
a seven state area including Connecticut, New York, 
New Jersey, eastern Pennsylvania, Maryland, Dela- 
ware and Virginia. The company’s export division 
sales offices also are located in the new 50,000 sq ft 
building. Purpose of the new facilities is to improve 
service to both domestic and export customers by 
carrying a wide variety of company products and 
providing parts, equipment and personnel for repair. 


Slant-Fin Transfers Operations 

Ricumonp Hii, N. Y.—Slant-Fin Radiator Corp. 
has completed transfer from its Brooklyn location to 
enlarged office and plant facilities here. The new site, 
formerly occupied by Lockheed Aircraft, houses the 
company’s expanded production facilities including 
complete toolrooms and machine shops, fully equipped 
pressroom, specially built fin-to-pipe assembling 
equipment, paint shop and shipping department. The 
firm will fabricate both its square-fin and slant-fin 
series of finned tubing and also will produce the line 
of residential baseboard enclosures and commercial 
and industrial enclosures at the new plant. 


Coleman Forms New Utilities Dept. 


Wicuita, Kan.—Establishment of a utility opera- 
tions department within the sales division of the 
Coleman Co. has been announced by Sheldon Cole- 
man, president. 

“Through the establishment of a utility operations 
department we expect to render greater service to 
all segments of the gas industry in keeping with the 
principles outlined in the gas action program of the 
American Gas Assn.-Gas Appliance Manufacturers 
Assn.,” Coleman said. 

The new department, under the direction of Clifford 
E. Hall, will be responsible for the direction and co- 
ordination of all sales, educational and promotional 
activities as they apply to gas utilities. 


Sherman Products Sets Sales Record 


Roya Oak, Micu.—Sales of Sherman Products, 
Inc., manufacturers of tractor-mounted industrial 
equipment, totaled $4,314,230 during the fiscal year 
recently ended, setting an all time record. According 
to William A. Romain, president, the figure exceeded 
the previous year’s total by 21 percent while net 
earnings set a seven year record for the nine year old 
company. Romain added that the cost of introducing 
two new major products late in the fiscal year pre- 
vented profits from also setting an all time record. 


Calif. Group Elects Holderer Pres. 

San Francisco—John Holderer of San Diego has 
been elected to succeed Joseph C. Sand as president 
of the Associated Plumbing Contractors of California. 
Other officers elected at the association’s annual con- 
vention here include Fred A. Schmitz, Redwood City, 
vice president, and Frank E. Hess, Los Angeles, na- 
tional director. In a speech before more than 500 
contractors, Robert M. Murphy, president of the Na- 
tional Assn. of Plumbing Contractors, said that 1955 
would be “an all time record year” for the industry. 

(Please turn to top of page 235) 
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GREASE INTERCEPTORS 


‘SWIMMING POOL DRAINS 


ROOF DRAINS « FLOOR DRAINS « SHOWER DRAINS 
GARAGE DRAINS « WALL HUNG CLOSET EQUIPMENT 





e INDUSTRIAL DRAINS 
e DRAINAGE STAPLES 


TYPICAL PRODUCTS FROM BLAKE'S COMPLETE LINE 





L 1380 Roof Drain with high dome strainer. Suit- 
able for any type roof construction. a 
sump area. Combined gravel stop and flash- 
ing ring secured by heavy studs. Safety pan 
for seepage and better anchorage in con- 
crete poured roofs. 





L557 Safety Waste Floor or Shower Drain. For 
shower or toilet rooms or areas where verti- 
cal adjustment of strainer is required. Cast 
iron body with bottom outlet. Wide double 
drainage flange. Polished brass strainer 





11825 Lavatory Carrier with exposed brackets. 
Adjustable top panels and feet of heavy 
cast iron construction. Regularly furnished 
with adjustable adapter bolts. Designed to 
support lavatories independent of any wall 
support. For lavatories with or without backs 






L 1565 “TY” Closet Fitting. 
For Wall Hung Closets 
Single or double with 
12 positions. Regularly 
furnished for 4” iron or 
soil waste line 


L 





L 155 Lightning Test Plug. Designed for instant 
insertion or removal. Double curved style 
There are two sets of handles for individual 
operation of each plug. The use of this test 
plug permits testing the system up to point 
where test plug is inserted. 


L865 Floor Drain with cleanout at floor level. 
For areas where drain is seldom used 

valve remains in closed position, preventing 
sewer gas discharge in event water seal is 
broken by evaporation. Cast iron body with 
integral trap, cleanout at floor level and 





L 1520 Extra Heavy Garage Drain—Gas, Mud, and 
Oil Separator. For ground floor installations, 
where oil, gasoline, sediment and other 
waste materials must be separated from 
waste water. Extra heavy cast iron body 
with integral trap and cleanout plug. Two 
vent hubs for venting to atmosphere 


AND CARRIERS 


L 1800 Adjustable Closet 
Carrier. For Syphon Jet 
Closets. Cast iron body 
with low opening 
arranged to slip over 4” 
iron pipe and secured 
with set screw. De 

signed to support closet 
bowl independent of 
any wall support 


Write for Blake Cat. No. B 154 on complete line, fully illustrated. 


Blake Division of 


HOFFMAN SPECIALTY MFG. CORP. 


1700 WEST 10th STREET, INDIANAPOUS 7, INDIANA 
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Stock just one water 
system control—the 
Penn Series 154—to 
handle all normal range 

and differential needs. It 
combines both narrow and 
wide differentials in one compact unit. 





YOU SAVE on inventory—no longer any need to 
stock two or more models. 

YOU SAVE on call-backs—Penn costs less in the 
long run than so-called “low price controls” be- 
cause Penn goes in—to stay! Thanks to sturdy 
2-pole contacts, greater Contact pressure .. . 
positive direct action... no pivots or knife edges 
to wear or bind. 

YOU SAVE on installation. Streamlined design 
of the watershed cover requires minimum mount- 
ing space... simplified construction makes in- 
stallation and wiring fast and easy. 

Get the full story today. Ask your pump manufac- 
turer, wholesaler, or write Penn Controls, Inc., 
Goshen, Indiana. 


PEM ccateess 


FOR HEATING, REFRIGERATION, AIR CONDITIONING 
PUMPS, AIR COMPRESSORS, ENGINES, GAS APPLIANCES 


999 
2303 
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Here they are—and first time ever! Special purpose Tul 
heaters lined with wonderful long-life Fabglas. Fabglas is ‘ ee. the 
M-W special formula glass fused to steel at white hot heat! iy ( trib 
Fabulous M-W Fabglas gives: 28 
e Crystal clear water for the life of the heater N- W obi 
@ Withstands the corrosive action of hot water plu 
@ Has durable long, long life ® effo 
e Carries a 10 year warrenty Glass 77 Lined tion 
And M-W Fabglas Heaters use the famous Electro-Band beer 
heating element! SPOT PURPOSE disp 
You bet! M-W is first again—with fabulous Fabglas lined W F AT FE R | i 
Special Purpose Heaters! They're a natural for Barber 4 
Shops— Doctors’ offices— Beauty Shops-— Filling Stations 
—dozens of other spot heater jobs Me 
See ’em—Sell ’em! They're made to make money for you! Di 
oin 
° Deluxe ME electric water heaters—30 to 80 gal. for kitchen, a 
0 higlable laundry, utility room. Budget models M-600 (6 gal.) and A-20 sibil 
(20 gal.) . . . loaded with features! cosa ania’ 
ae saler 
WRITE FOR COMPLETE DETAILS NOW i <F Accc 
A HONEY sentz 
OF A LINE! Model A15-GL 
15 gal. cap. 
Lan G4 =| CH | 110 or 110-220v ac Mu 
if (+4) sain Po 
Water Systems - Submergible Pumps - Softeners - Filters » Hydrants - Faucets - Water Heaters Model A6-GL hold 
; 6 gal. cap. Sr., ie 
MopeERN-WOODMANSGE Sales Division George Getz Corp. K states mode 
Dept. DE, West Chicago, Illinois ’ at Sh 
Las Sade hE is ae ——— i mc al age i = of Mi 
| uled 
Pressur, | BOSTON DRAFT STABILIZER re 
er € ontro WORLD’S MOST ACCURATE DRAFT CONTROL — 
«|| GUARANTEES et 
CONSTANT Ri % 
DRAFT eet 
Walsl 
and protects your heater 
against these variables dent; 
that destroy efficiency! Little 
NOW AVAILABLE 
j in 6”, 7”, 8”, 9” and New 
LARGER SIZES up to 24”. 
; All available with or ASE 
oo without TEE section. whole 
“a |] TOPS in ability to hold fices | 
|] draft yet the SIMPLEST nounc 
* hot W. MODEL 200 |] to install. 
i ater S S @ © | NO WEIGHTS To ADuusT. 
ys a e | Can be properly set, even Johr 
without instruments. N 
it’s BROTHERS Prva 
OPERATE YOUR HEATER AT PEAK annow: 
A dependable filler and relief valve tor control- EFFICIENCY WITH ACCURATE DRAFT CONTROL aie A 
ling pressures in hot water heating systems. All saat ‘ale A. | 
bronze construction. Factory settings 12 Ibs. BOSTON DRAFT STABILIZER ideas 
delivery and 30 Ibs. relief. 1. Slows down travel of gases thru the heater to a desired 
CONSTANT speed so heater can absorb the heat before Lind 
SALL Fittings greatly im- it reaches the stack. 
heft vcs 4 — 2. Holds a constant draft because variations in draft-pull Torr 
fitting pth geod pty 4 result in changes of air delivery from the burner fan, has ant 
needed. This directs free causing changes in smoke content and CO, of your com- and en 
| onl water through ra- bustion. The fir 
Write for complete details wn Corp. a 
e re t 
BROTHERS COMPANY | Meese lXe tinioan fo): <a ele) Ltt b tones 
2324 Kishwoukee ® Rockford, IIlinois O;! Heating Supplies Division, Manufacturers Lynn, Mass. 
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News + + + continued from bottom of page 232 


Wolverine Wins P. R. Award 


Tube Div. of Calumet & Hecla, Inc. has been awarded 
the Certificate of Public Relations Achievement, Dis- 
tribution and Marketing Classification, presented by 
the American Public Relations Assn. The official 
presentation, made at the Hotel Warwick, Philadel- 


plumbing and refrigeration wholesalers through its 
effort to promote the wholesaler channel of distribu- 
tion. The phrase, “Buy From Your Whcelesaler,” has 


displays, literature and sales promotion together with 
supporting copy designed to promote greater aware- 
ness of the vital role played by the wholesaler. 


Merrill Names Accola Sales Mer. 

Des Mornss, IA.—William G. Accola has been ap- 
pointed sales manager for Merrill Mfg. Co., manufac- 
turers of frost-proof yard hydrants. Accola’s respon- 
sibilities will include contact and sales development 


Accola has been Iowa territory manager and repre- 


Mueller Brass Announces Expansion 


holders’ meeting of Mueller Brass Co., Fred L. Riggin, 


modernization and expansion program now underway 
at Sheet Aluminum Corp., a wholly-owned subsidiary 
of Mueller Brass. The new program, which is sched- 
uled for completion early in 1956, will enable the 
company to produce aluminum in all standard widths 
and gauges and in heavier coils. 


officers and the creation of three new vice presidents 
by the board of directors. Other officers are Fred L. 


Walsh, vice president; Russell M. Tree, vice presi- 


Little, asst. treasurer, and Zelda Dunkel, asst. secy. 


New Wholesaler Opens Ohio Office 


ASHLAND, O.—Ashland Pump & Supply, Inc., a new 


nouncement was made by P. A. Carl, president. 


Johns-Manville Names Flavin V. P. 


vice president of the company and manager of special 
industries, industrial products division. He succeeds 
L. A. Baldwin who is retiring after 35 years service. 


Lindquist Pump Opens New Offices 


TorRENCE, CALIF.—Lindquist Pump Corp. of Texas 
has announced the location of new general sales offices 
and engineering department at 2207 Border St. here. 
The firm was formerly known as the Lindquist Pump 
Corp. at 10001 W. Jefferson Blvd., Culver City. Other 
recent developments include the formation of a new 
board of directors and executive group. Among those 

(Please turn to top of page 236) 
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phia, cited the Division for outstanding service to | 


been carried in Wolverine ads, direct mail, exhibits, | 


work with manufacturers’ representatives and whole- | 
salers, and sales promotion. For the past eight years, | 


sentative for Dempster Mill Mfg. Co., Beatrice, Neb. | 


Port Huron, Micu.—At the recent annual stock- | 


Sr., president and general manager, announced a new | 


Other announcements included the re-election of | 


Riggin, Jr., executive vice president; William W. | 


dent; W. M. Edmondson, secretary-treasurer; L. D. | 


wholesale plumbing supply company, has opened of- | 
fices here at 1245 Middle Rowsburg Rd. The an- | 


New York City—The Johns-Manville Corp. has | 
announced the appointment of Edward D. Flavin as | 


\ae 
= 


Detro1t—For the second successive year, Wolverine | 
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... WALL RADIATION 


Jatlon Ylade 
TO MEET ALL SPECIFICATIONS 


Aided by factory made parts, you can 
install Radiant-Ray brand AIRFOIL 
FINNED RADIATION and Custom- 
Fit Enclosures, quickly and profitably 
to the customer’s complete satisfaction. 
Flexibly adapted (tailor made) to any 
architectural requirements, AIRFOIL 
meets all school, hospital, hotel, office 
and other public building specifica- 
tions. 

AIRFOIL FINNED RADIATION is 
highly efficient and dependable. Avail- 
able in various sizes, AIRFOIL FINS 
are of proper gauge aluminum, me- 
chanically bonded to the pipe for maxi- 
mum heat transfer. Use Custom-Fit 
Enclosures with Unrestricted Air 
Flow. Available with both sloping and 
flat top designs. Louvers are standard. 
Special length enclosures up to 96” 
can be supplied without extra charge. 
SAVES YOU MONEY . . CON- 
TRIBUTES TO PROFIT Radiant- 
Ray’s “Tailor Made” Fin Sections save 
you time and labor to install. There- 
fore you not only save money with 
AIRFOIL FINNED Installations, but 
can make a little better profit as a 
result of the savings. WRITE FOR 
FOLDER! 


*TRADEMARK 















Above illustrates a complete AIRFOIL 
installation, showing return system, 
valve turn-off together with Custom- 
Fit Enclosure with sloping top. 







MANUFACTURED BY THE MAKERS OF THE FAMOUS 
RADIANT-RAY (BRAND) BASEBOARD HEATING 


RADIANT-RAY RADIATION, INC. 
P.O. BOX 64, NEWINGTON, CONN. 















Make the right move... 
switch to new Spartan Convectors —and win! 


Examine any Spartan convector... Notice that its offset 
header allows plenty of working space, its “lift-up, lift-out 
cover eliminates screws and tight clips. 

Spartan Convectors’ exact working dimensions permit 
accurate roughing-in and assembly line production. Their 
carefully designed fin protective plates allow handling of coil 
element in installation, yet are unusually quiet in operation. 
Spartan Convectors are built in a variety of styles to 

rigid specifications.* From their low-resistance, steam and 
hot water headers (an exclusive design), to their aluminum 
fins, Spartan units are made for trouble-free heating life. 

* All Spartan Convectors are “code-rated” under CS 140-47, a 


joint standard of the Convector Manufacturer's Association and 
the United States Department of Commerce. 


SPARTAN 


CONVECTOR COMPANY, INC. 


Division of Spartan Shower Stall Co. 
19 CLAY STREET, BROOKLYN 22, N. Y. 


New Yor York, W. i —_— 

















FREE! Get your Chicoge, ~ 

illustrated folde r a am, ncn c A Spartan Coast-to-Coast 

containing complete ; Receceme te Werchouse Service 

technical data on new iscaho: Sates 

Spartan Convectors. \ 

Write today! ee et 
fl SPARTAN CONVECTOR CO., INC. p.c..65 & 
| 19 Clay St., Brooklyn 22, N. Y. ia 
f Gentlemen: Please send me your free a aj 

folder containing complete tec hnic data 
{ Spartan Convector a 
b My name I 
t Firm { 
t Street } 
I City Zone State 5 
af 
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named are Henry L. Seale, president and chairman of 
the board; Joseph D. McNeff, executive vice presi- 
dent; John Erhard, secretary, and Thomas A. Bena- 
vides, general sales manager. 

A new Southwest warehouse for the firm has been 
set up at 3110 Lone Field Drive, Dallas, Tex., and new 
distributors for the territory include Western Pump 
Distributors, Lubbock, Tex., Alliger & Sears, Houston, 
Tex., and Layne-Louisiana Co., Lake Charles, La. 


Unarco Research Lab Opens 


Cuicaco—Testing of heating and air conditioning 
equipment has begun in the Union Asbestos & Rubber 
Co.’s new $100,000 research and development lab- 
oratory here. One of the features of the new labora- 
tory, according to Chester S. Stackpole, general sales 
manager of the company’s heating and cooling divi- 
sion, is a 10 by 13-ft room in which climatic conditions 
ranging from humid, sub-tropical heat, to dry, sub- 
zero arctic air can be maintained. “Our engineers will 
now be able to ‘torture test’ newly designed equip- 
ment under far more rigorous conditions than would 
ever be found in the field,” Stackpole explained. 


Sturtevant Div. Names Distributors 


PittspuRGH—The Sturtevant Division of the West- 
inghouse Electric Corp. has announced the appoint- 
ment of two new distributors. The Mills and Lupton 
Supply Co., Chattanooga, Tenn., will handle the com- 
pany’s ventilating sets and industrial fans within a 
100 mile radius of “ee The Gierke-Robin- 
son Co., Davenport, Ia., will distribute the line of 
ventilating sets, general purpose ‘industrial fans and 
gas-fired unit heaters. The firm has branch offices in 
Des Moines and Waterloo, Ia. 


Winton Mfg. Moves to New Quarters 

Cuicaco—Winton Mfg. Co. has moved its facilities 
here to new and enlarged quarters at 5001-09 N. Wol- 
cott Ave. Providing over 50,000 sq ft of space, the 
new two-story building has been especially adapted 
to step up service and production of the firm’s line 
of bathroom cabinets. The move was made to meet 
growing demand for the company’s products, a com- 
pany spokesman said. 


Texas Contractors Elect Connor Pres. 
Lussock, Tex.—The Associated Plumbing & Heat- 
ing Contractors of Texas elected James L. Connor, 
Connor Plumbing Co., Beaumont, Tex., president at 
its annual convention here. Other officers elected 
were J. S. Brown, Brown-Olds Co., El Paso, first vice 
president, and Jack Mothershead, E. L. O’Grady 
Plumbing Co., Fort Worth, second vice president. 
A. A. Kemble, Kemble Plumbing Co., Orange, Tex., 


was appointed secretary-treasurer. 


Floyd-Wells Range Sales Up 

New York City—The Floyd-Wells Co., division of 
John Wood Co., has reported an increase of more than 
100 percent in unit sales of its automatic gas ranges 
during the first quarter of 1955. In making the an- 
nouncement, Sol W. Weill, sales manager, pointed out 
that industry sales had increased 18 percent during 
this period. The sales increase, according to Weill, is 
largely due to the firm’s new line of fully automatic 
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models. Weill said the line is being promoted with the 
largest advertising program in the company’s history. 
















man of 2 
sath Barrett New Cleveland Brass Rep. 
Bena- CLevELAND—John E. Clines, sales manager, Cleve- 

land Brass Mfg. Co., has announced the appointment £ ° ND EN 5 ATE P u MP § 
s been of Thomas F. Barrett as representative for the line of HAVE THE WHOLE 
id new brass goods for plumbing and heating. Barrett will TRADE TALKING! ADJUSTABLE FLOAT SWITCH 
Pump cover the states of Iowa, Nebraska and South Dakota. 
yuston, 





COMPLETELY 
WIRED! op 
“a. Wal-Rich Opens New Quarters wy! 
Lone Istanp City, N. Y.—The Wal-Rich Corp., 
manufacturers of plumbing and heating specialties, 
has moved into new and larger quarters here at 33-12 


TF 


tioning 

2ubber 36th Ave., according to Arthur Wallach, president. 
t lab- The new facilities, providing 8,000 sq ft of space, will 
abora- enable the company to speed service and delivery to 
1 sales its customers, Wallach said. 

x divi- 

ditions Republic Names New Distributors 

, sub- Canton, O.—Four new distributors for the line of 
iad will steel kitchens have been announced by Republic Steel 
equip- Corp.’s Berger Division. The distributors and their 
= respective territories are Cerullo Electric Supply Co., 


Hazleton, Pa., in the eastern Pennsylvania area; 
Electric Products, Inc., Pittsburgh, in southwestern 
rs Pennsylvania and adjoining portions of Ohio and West 


































West- Virginia; Electric Constructors, Inc., Birmingham, 
ypoint- Ala., in Alabama and northwestern Florida, and Boyd | 
upton Corp., Portland, Me., in Maine, northern New Hamp-_ | a. 
> com- shire and northeastern Vermont. | Goat leon tacks , 
thin a : | 
vari Names in the News 
ne of | EASY TO STOCK 
as anal Wolverine Tube Div. of | product specialist for air con- EASY TO SELL 
cin: Sin Calumet & Hecla, Inc., Detroit | ditioning in the Eastern region,| “a TO 
| —C. P. Whitlock has been ap-.| and William Norder as pur-| 
pointed sales representative in | chasing agent—general staff. | —e 
Philadelphia to replace John li? REALLY COMPACT, if 
prs Van Wagoner, who has as- Hotpoint Co., Chicago—Rob- TOO! TAKES UP ch 
cilities sumed new responsibilities in | ert E. Boian as manager, spe-| ONLY 2% SQ. FT. SERIES 4100 
: ‘ the advertising department; | cial markets. OF FLOOR SPACE Sineh Teak <= come 
|. Wol- William R. Morrisey as repre- operating features 
ce, the sentative to handle aluminum General Electric Co., Air! 
dapted and steel accounts in Chicago | Conditioning Div., Bloomfield, ® 
’s line and surrounding areas, and R.| N. J.—Thomas Sproule as| Sterlco Condensate Pumps are rug- 
t C. Cash, representative in | manager-manufacturing of the} gedly built, dependable, and simple 
> mee parser S : Boal PRODUCTS 
1 com- Tennessee, cserconatgy 4 Ala- | home heating and cooling de-| to install and maintain. Only two distributed through 
t A t t and ‘ . 
moved to'new headquarters in | erations of the ‘Tyler Tex| S265 feauired fo take care of jobs LEADING HEATING 
Birmingham, Ala. plant, when completed. | up to 15,000 sq. ft. E.D.R. — and up PLUMBING WHOLESALERS 
res. | to 20 Ibs. discharge pressure. 
Janitrol Heating & Air Con- Connor Engineering Corp..| ‘ ' ‘ 
sieat- ditioning Div., Surface Com- | Danbury, Conn—Henry J. For you this means less working capi- 
ong bustion Corp., Columbus, 0.— | Couch as manager of the Chi-| tal tied up in floor stock. 
ent at R. Wayne Miller as sales rep- | cago district office. | ? 
sbected eet tl i eh otha For your customers this means future 
‘st vice Ohio, and William A. Schweitz- Grover Water Conditioning) '"S€9S¢ '" radiation may not require 
’Grady er as sales and service repre- | Co. New York City—Allen-| & new pump. FREE — “Whot You Should 
ident. sentative in Pittsburgh. Shuff Corp. as representative’ homer a co Seen 
, Tex in eastern Arkansas, northern de ee 
Union Asbestos & Rubber | Mississippi and western Ten- — §TEAM HEATING is MODERN, EFFICIENT, and DEPENDABLE 
Co., Heating and Cooling Div., | nessee from the Tennessee to 
Chicago—William G. Smith as | Mississippi Rivers, and J. D. 
as national service manager, | Crell as sales engineer for the 
; and Kleinman Brothers, Inc. as | New York City sales district. I e 
sion of distributor in the Baltimore | 
re than metropolitan area. | J. F. Pritchard and Co., Kan- le yok heey ’ 
ranges sas City, Mo.—Factory Sales & ost 
he an- Rheem Mfg. Co., Chicago— Engineering, Inc. as represent- tite , ‘ i= gs 
ted out Robert J. Pierson, Jr. as na- | ative in the southern half of 2 +} Fa) 
during tional product manager of wa- | Louisiana and the southern ae UO 
Teil. is ter heaters; John B. Mayer as | two-thirds of Mississippi. CONDENSATION AND HEATING TEMPERATURE 
omatic (Please turn to top of page 239) “VACUUM PUMPS SPECIALTIES CONTROLS 
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THE NEW BSra@maly TANK 


WITH AIR CONTROL vneunies so 


6 gallon operation which gives .8 gallon draw 
between 20-40#. Price includes tank, air con- 


trol and prime plug. 


—and priced surprisingly low! 





Check these outstanding features: 


1 Guaranteed for 1 year 6 Inside galvanized sur- 
against defects. face coated with new 

2 Light weight permits plastic finish. 

mounting on dis- 7 Extra inside joint ring 
charge line. of zinc coated steel. 

3 Tanks tested at & Heavy bronze weld 

200# pressure, around circumference. 

hydrostatic. 9 Longer life and more 


Save as much efficient operation. 


9 
as 50%. 10 Ideal for installation 
Formed from ZINCGRIP where space is 
galvanized steel. limited. 


BRADY AIR CONTROLS, INC. 





It’s like laying a metal hose 
that will last tor a century 


APCO 


CAST IRON SOIL PIPE 
and FITTINGS 


A sewer line of APCO Cast Iron Soil Pipe is FLEXIBLE be- 
cause of its lead-caulked joints (non-penetrable!). \t can 
withstand the strains and stresses of ground settling, earth 
movement—the sudden internal pressure of flash floods and 
the terrific, constant jarring and pressure of overhead traffic. 


When you lay APCO you lay away your waste pipe troubles 
forever. You can set and forget. So invest in the economy 
of one cost and permanent satisfaction. Specify APCO once 


—for all time! 


Write for catalog of Stringer Fittings and learn about 
APCO Fittings, too. There's a shape for every purpose 
—an answer to every fitting problem—a fitting for 
every code and job! 


ALABAMA PIPE COMPANY 


8 PLANTS TO PRODUCE — 8 DISTRICT OFFICES TO DISTRIBUTE 


ANNISTON, ALA 
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Contact water pressure 
your SUPPLIER by woe 

or PUMP x 
MANUFACTURER ~ 


NOW! 


1000 East 18th St., © Muncie, Indiana 


te minimum service 
demands of HAWS Electric 
Water Coolers provide 


maximum profits for you. 


HAWS has set the standard 
for sanitation, depend- 
ability and customer 
acceptance in public 
drinking water equipment 


since 1909. 

Write for new 
HAWS CATALOG, NOW! 
is) 


s DRINKING FAUCET CO. 


1437 FOURTH STREET + BERKELEY 10, CALIFORNIA 
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Beaver Pipe Tools, Inc., War- | 


ren, O.—Ned Dengler as dis- 
trict manager of sales in south- 
ern Ohio, Indiana, West Vir- 
ginia and Kentucky to succeed 
the late Al Thornton, Jr. 


Shana Mfg., Inc., Chicago— | 


Leon Bennett Associates as 
representatives in Georgia, 
Florida, Alabama and Tennes- 
see. 


White-Rodgers Electric Co., 
St. Louis—Frank Tanler as na- 
tional sales representative. 


Drayer-Hanson, Inc., Los 
Angeles—Allied Refrigeration 
Suppliers, Inc. as representa- 
tive in San Diego and Imperial 
counties, a portion of lower 
California including Baja, So- 
nora and Sinoloa, and Yuma, 
Ariz. and immediate vicinity. 


Republic Steel Co., Berger 
Mfg. Div., Canton, O.—As new- 
ly transferred district repre- 
sentatives for kitchens, Robert 
A. Green in San Francisco, 
Salt Lake City and Reno; Cecil 
G. Mitchell in the Pacific 
Northwest; Martin J. Conley in 
southern California and Ari- 
zona, and Dean D. Voskuil in 
Missouri, Nebraska and Iowa. 


Whirlpool Corp., St. Joseph, 
Mich.—John A. Boyer as field 
service representative in Ohiod 
to replace George Ball, who 
has been recalled to the home 
office on special assignment in 
research and development. 


Acme Industries, Inc., Jack- 
son, Mich.—Henry Banks Ed- 
wards as southern regional 
sales manager. 


The Trane Co., La Crosse, 
Wis.—Thomas S. Parker as- 


signed to the service dept. 


Robertshaw Thermostat Div., 
Robertshaw-Fulton Controls 
Co., Youngwood, Pa.—William 
F. Cathcart assigned to spe- 
cial engineering duties for the 
Division. D. Rex Scott re- 
places Cathcart as Cleveland 
territorial manager of the 
cooking appliance controls di- 
vision. 


Stanley G. Flagg & Co., Inc., 
Philadelphia— Frank Morris 


and Co. as representatives. 


United Metal Cabinet Corp., 
Brooklyn, N. ¥.—Harry Moul- 


ton as district manager in | 


New Jersey, eastern Pennsyl- 


vania, Delaware, Maryland and | 


Washington, D. C. 


Air Conditioning and Refrig- 
eration Institute, Washington, 
D. C.—A. Migliaro as public 
information director. 


United States Air Condition- 
ing Corp., Minneapolis, Minn. 
—James H. Montgomery as 
midwest regional sales mana- 
ger, and Shaw-Gunter Re- 
trigeration & Air Conditioning 
Co. as distributor in Tift coun- 
ty and south Georgia. 


Eljer Co., Pittsburgh—As 
representatives, James P. 
Smith in the Chicago area; I. 
Roy Guild in South Carolina; 
Robert E. Kimball in St. Louis, 
and Lynn Caveness in North 
Carolina. 


Borg-Warner Corp, Chicago 
—Frank Lang, Jr. as resident 
plant manager of the Brooks 
Equipment & Mfg. Co., a re- 
cently acquired subsidiary at 
Knoxville, Tenn. 


J. L. Stulsaft, Manufacturers’ 
Representatives, San Francisco 
—Roger P. Bilodeau, formerly 
with Heieck & Moran, Oakland 
wholesalers, has joined the 
staff as representative. 


Soreng Products’ Corp., 
Schiller Park, [L—Paul G. 
Frerer as vice president, direc- 
tor of engineering. 


The Gorman-Rupp  Co., 
Mansfield, O.—Ford D. Brown 
as eastern representative in 
metropolitan New York 
through eastern Virginia. 


The Mammoth Furnace Co., 
St. Paul, Minn.—As manufac- 
turer’s representatives, Ber- 
nard M. Packtor Co. in Con- 
necticut and Franklin, Hamp- 
shire and Hampden counties in 
Massachusetts; Bel-Air Co. in 
Maine, New Hampshire, Ver- 
mont, Rhode Island and Mas- 
sachusetts east of and includ- 
ing Worcester county; Fred M. 
Dygert Co. in Michigan; B. H. 
Nunnally in New York State 
east of and including Wayne, 
Ontario and Steuben counties 
with the exception of West- 





counties and the five boroughs 
of New York City, and Irving- 
ton Co. in western New York 
State and northwestern Penn- 
sylvania. 


Sunbeam Air Conditioner 
Div., American Radiator & 
Standard Sanitary Corp., New 
York City—J. F. Spitzel as east 
Cleveland, 


| Boston, Buffalo, 


(Please turn to top of page 240) 
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When it’s 





HUDEE 


there’s Vo Doubt about it! 


2,440,74) 








PATENT NO 


PATENT NO. 2,704,370 


It’s etched on every Hudee — 
Your guarantee — Your mark 


of confidence that it’s the 


very best sink frame made 


When you sell or install the HUDEE Sink 
Frame, you're assured of satisfaction every 
time and remember, there’s only one HUDEE 


—the original clamp-down sink frame. 


HUDEE is the one way to insure against 
callbacks. Architects, designers, dealers, 
builders, cabinet manufacturers and home 
owners—all are enthusiastic about HUDEE. 
Professional Craftsmen all say, “When it’s 
a HUDEE—there’s no doubt about it.” 












Look for the etched 
HUDEE trade-mark 
and be sure! 














“ 
©" Guaranteed by > 


Good Housekeeping 
~ 40; ey 


245 aoveanise 





HUDEE is 
nationally advertised 
to tell and help you sell 


HUDEE quality too! 





Call the Hudee Distributor in your area or write— 
225 West Hubbard St. - Chicago 10, Illinois 


IN CANADA: Walter E. Selick and Company, Utd. - Toronto 
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HOW ANY DEALER CAN - 


SEL MORE _ :: 
WATER HEATERS! 


First—Explain how Mt. Hawley’s 
capacity in gallons per hour recovery 
at a 100° rise—not storage capacity 
—will always give prospect hot water 
where he needs it most—at the tap! 

Second—Find out his peak hot wa- 
ter demand. 

Third—Show him the Mt. Hawley 
Galvanized Hot Water Heater which 
fits his needs. Choice of nine different 
units—from 139 to 1265 gph at 100° 
rise—for commercial or institutional 
use and homes requiring large 
amounts of hot water. Oil-fired , 
or gas-fired ... fully automatic. 
See it at Booths 784-785, NAPC 
Show. 

Get free literature, prices. Write, 


wire or phone Peoria 2-5448 


collect. 
Mi fhawey Ni6.c0. 


Dept. D-6 Routes 174 & 88 Peoria, Ill. 





NOW! A SAFE, 
POWERFUL 
SEWER & DRAIN | 
CLEANER! 
EASY-TO-USE 


“SEWEROOTER” 


Electric Sewer & Drain Cleaners! 


The most stubborn jobs yield big profits to the 
rugged dependability of aSEWEROOTER! 
It’s quick and easy, and more important, 
SEWEROOTERS are economical to operate! 
Send coupon for FREE data on these profit- 
making masters! 

(LEFT) Actual size %’’ patented FLEXICORE WIROPECENTER 


Snake used on Senior Models . . . highest grade spring steel 
tightly wrapped over piano steel wire rope, adds strength and 
prevents breakage. GUARANTEED FULL YEAR against defects 
Also available in %4” size for Senior Models. 


WRITE TODAY FOR COMPLETE INFORMATION! 


GENERAL WIRE SPRING CO. 


BVMSVsPs sees sasesesesesasasaasssany 


906 SARAH ST. MAIL ; 
PITTSBURGH 3, PA. TODAY! + 

, 

Send me your literature on these ¢ 

and other profit-making sewer 4 

and drain cleaning tools! s 

NAME: eevee eee 4 

FIRM NAME;——___—_— . . ee ee ; 

ADDRESS: angel —___—--— ¢ 

CITY: ———____—__—_ STATE 4 
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Names . 


Detroit, Ohio, Pittsburgh and 
Tri-State area, and Richard L. 
Herron as west central dis- 
trict manager in Chicago, Kan- 
sas City, Minnesota, Omaha, 
St. Louis and Wisconsin-Illi- 
nois. 


Viking Air Conditioning 
Div., National Radiator Co., 
Cleveland—Frank Beckman as 
representative in Iowa, Neb- 
raska, Minnesota and South 
Dakota. 


Capitol Kitchens, Hubeny 
Bros., Roselle, N. J.—As dis- 
trict sales managers, Douglas 
R. Hicks in Virginia, North and 
South Carolina, and Michael S. 
Daibock in western New York 
State, northern Ohio and lower 
Michigan. 


Magic Chef, Inc., St. Louis— 


Russell Jarrett as western re- 


gional manager in eleven states | 
and James A. Crimmins as | 


manager of the northern sales 
division in Minnesota, Wiscon- 
sin, Iowa, Michigan, Chicago 
and other northern parts of 
Illinois and Indiana. 


The Fairbanks Co., New | 


York City—Paul Franke as 
representative for the com- 
plete line in northern Illinois, 
Iowa and southern Wisconsin. 


Preway, Inc., Wisconsin Rap- 
ids, Wis.—Robert J. Sanderson 


as inanager, heating appliance 
department. 





Revere Copper and Brass 
Inc., New York City—William 
F. Otto as manager of New 
York district sales to succeed 
Daniel J. Finucane, who died; 


manager of New York district 
sales will continue as super- 
visor of general products dis- 
tributor sales and special ac- 
count executive; D. J. Spillane 


Operation Target 


continued from bottom of page 239 


as assistant sales manager- 
merchandise, and Francis X. 
Hart as credit manager and of- 
fice manager. 


Electric Appliance  Div., 
Westinghouse Electric Corp., 
Mansfield, O.—Jack D. Lee as 
manager of laundry equipment 
to succeed J. J. Anderson, re- 
cently appointed manager of 
portable appliances. 


The O. A. Sutton Corp., 
Wichita, Kan.—As district sales 
managers to manage sales and 
installation of the new resi- 
dential air conditioner, David 
B. Ruthstrom in Houston, Tex., 
and surrounding areas, and Joe 
Manuel in the eastern district. 


Mitchell Mfg. Co., Chicago— 
Frank J. Scire as chief engi- 
neer of the air conditioning di- 
vision. 


The Toledo Pipe Threading 
Machine Co., Toledo, O.— 


Frank W. Caruso as represent- 
ative in northern California, 


southern Oregon, and the states 
of Nevada and Utah. 


A-P Controls Corp., Milwau- 
kee—Vince Reynolds as repre- 


sentative in Dallas, Tex. 


Minneapolis-Honeywell Reg- 


| ulator Co., Minneapolis, Minn. 


John M. Wilson as chief en- 
gineer of the development and 
design division of the engi- 
neering department. 


General Fittings Co., Provi- 
dence, R. I—As factory sales 
representatives, Earl H. Neil- 
sen in Rhode Island, eastern 
Connecticut and southeastern 


| Massachusetts, Edmond Fain 
Harold F. Relyea as assistant } 


in Virginia, North Carolina, 
Maryland and Washington, D. 
C., and Greg J. Magratten as 
sales representative for indus- 
trial heat exchanger products 
in metropolitan New York. 


(Continued from bottom of page 103) 
the years. They’ve found the following most 


effective: 


(1) The 


“pioneer” 


approach. The Weiners 


frequently approach a businessman on Main 
Street in a small town or village and spend a 
great deal of time creating the desire for air con- 
ditioning. They make him sense the role of “pio- 
neer” in his community. If possible, the Weiners 
make this approach to one of the leading mer- 


chants in town. They don’t worry about how much 
(Please turn to top of page 243) 
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PAW RATION” YQ 
2 % % The Peerless line Meg, 
/ aS that earns dividends far beyond the profits of a single sale. Your %, 


= dividends continue in future sales . . . 
astounding profits. 






is your gilt edge investment in customer satisfaction 
a chain reaction that pyramids 


Peerless heaters can be sold with utmost confidence as their is no equal to their 
styling, quality, performance, economy and old fashioned customer satisfaction | 






New 1955 designs are vastly improved and innovations are being constantly | 
} 


tested in our modern Gas Engineering Lab for your future sales advantage. 








DEALERS... 
EASY TO FREE 

‘ DESCRIPTIVE 

yee rm LITERATURE 

; AVAILABLE 
* ~ 
: DISTRIBUTORS ... 
A SIZE WRITE FOR | 

OR ae COMPLETE 
NEEDS DETAILS 
TODAY 

Ly 

{ coneneenasate — ae 
{ 






C2erkeoo UNIT HEATERS 


PEERLESS MANUFACTURING CORP., LOUISVILLE 10, KY. 





| AUTOMATIC 
TUBE BLOWER 






MANUFACTURERS OF 


BOILER TUBE 
SCRAPERS 
& BRUSHES 


TUBE BLOWERS 
PACKING TOOLS 


ISS 


ELLIPTICAL SCRAPER _ 


Send for catalog 
and discount sheet 


A.W.CHESTERTON CO. 


EVERETT 49, MASS. 


COMBINATION INGALLS 
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WITH A 
WARD BOILER 


HOT WATER HEAT 
1s 

COMPETITIVE 
WITH WARM AIR 






Get the complete 
story in new litera- 
ture, available with- 
out cost. Investigate 
the Ward Hot Water 
Heating Boiler’s 
many outstanding 
features and the rea- 
son for the low unit 
cost. Then you'll real- 
ize how easy it can 
be to offer the very 
best in heating com- 
fort to all of your 
customers. 


DON’T DELAY 
WRITE TODAY! 
WARD HEATER 
COMPANY 


Petaluma, California 







_ © Light 

*° Compact 

* Factory-assembled 
and tested 


FOR ALL CLOSED HOT WATER HEATING SYSTEMS 


NEW LOW PRICES on 
COLE-SEWELL DRAFT CONTROLS 


RYT LA 


SULLIVAN STABILIZER 





Gate control with or without uni- 
versal sleeves. Open check type. 
Top or side mounting. Perfectly 
counterbalanced. Ball bearings. 
Stock sizes from 14” to 36". Special 


sizes on order. sii 





MODEL 730 Ls) 





t® 





Standard Round 


DRAFT KOREKTOR 





Low price, positive action gate control 
designed specially for oil burners and 
stokers. Exclusive friction-free, knife- 
edge bearings. Stock sizes 7” to 12”, 4” 
to 6” sizes for stoves and space heaters. 







MODEL 909 
The Orivgina 
LAUND-R-VENT 





For any automatic clothes 
dryer. Vents moisture, lint, 
odors, etc., to outside. Kas- 
ily installed. Friction free. 
Rust proof. Won’t freeze. 

3 3” and 4” sizes. Standard 
and special kits. SNAP Lock 
Pree or new flexible tubing. 


COLE-SEWELL ENGINEERING CQ. 


2288 UNIVERSITY AVE. + ST. PAUL 14, MINN. 






ALL ALUMINUM 
FITS ALL DRYERS 
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More Sales— More Profit... with 
SPEED-€):-MATI ELECTRIC - GAS 
cused a, WATER HEATERS 
Engineered for Performance and Economy 
A size for every need and purpose—from 6-gal. 
fast recovery—-to 82-gal. storage type heaters. 
SPEED-O-MATIC Water Softeners—with 
patented fool-proof solo type valve and built-in 
by-pass—extra heavy steel tank—available in 
nine sizes : from 32,000 to 104,000 grain capacity. 
“GENERAL” ICC Approved 20 Ib. 


and 40 lb. Gas Tanks 
and Accessories. 





“ea 
at Et oF TT he 








e “QUICK AS A FLASH” INSTALLA- 
TION, in the smallest space. 


e SLIP-ON EXTRUDED ALUMINUM 
TOP FRAME adds strength and beauty. 
Easily attached! 


e@ ALUMINUM BOTTOM FRAME for all 
models with cast-stone or terrazzo 
receptors. Won't rust. Lasts a life- 
time! 


e GALVANIZED, BONDERIZED STEEL 
and ALUMINUM WALLS assemble fast, 
in natural or white baked-on enamel. 
Makes a leak-proof job with pressure 
tight corners. 


e@ RECEPTORS in heavy galvanized 
steel, cast-stone and terrazzo. 
Superior receptors are leak-proof, 
non-slip, economical. Can be pur- 
chased separately for floor base in- 
stallation in tile showers. 














The high quality 

line of i 
SPEED-O-MATIC 
products are in 
year-’round demand 
—no slack season— 
an assurance of 
greater profits. 


























Send 
for literature 
and prices today 


ST TING CO 
GENERAL "““ouincr.  mictican. v5.4 






Write for new 8 page catalog 











SUPERIOR SHOWER CO. 


37-06 57th St., Woodside 77, N. Y. C. 








, HOW 70 MAKE 
CUSTOMERS HAPPY 


7a 


SELL CUSTOMER 


F SATISFACTION... 
~ duratub 





INSTALL 


| 








STATIONARY TUB 


Your customers thank you for 


¢ TROUBLE-FREE FLUSHING 
ape v0 OVERFLOW 


dry equipment. Here’s why: * SAVES WATER 


wa * nel cabinet, stainless steel © LOWER ELECTRICAL BILLS 



























a . 
; : - ; Flush-Stop Wire accurately di- 
eae @ Fiberglas* tub—won't crack, rects float to perfect seating, there- 
chip, stain, mar or dent by assuring both a saving in water 
@ Large storage compartment and trouble-free flushing opera- 
+ Waidaiied den eae tion. Flush-Stop positive action 
- — ee control prevents wire entangle- 
Triple purpose Handidrain ment. There will be lower water 
eliminates need for double tubs. bills when water is metered—low- 
With duratub, your work is er electric bills when water is pap, no. 
quick, slick, simple—and there's pumped. Will shut off water in- 969 499 a 
a ready profit. It pays to push stantly with all single action levers. ep lecturers 
duratub, the original and largest Write for Special Introductory Solicitation ative 
selling Fiberglas* laundry tub! Offer Through Your Wholesaler NVited 





emery E.L.MUSTEE ond SONS, Inc. [a] FLUSH-STOP WIRE CO. 


1846 Benson Ave., Brooklyn 14, N.Y. 





*R T 6911 LORAIN AVE. © CLEVELAND 2, OHIO | 
eg. T. M. 
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(Continued from bottom of page 240) | 







ith time it takes to sell this single installation. Once h b 
| it’s in they find their competitors’ customers and the two best ways 
“AS business neighbors will clamor for an installation to protect polished 
zRS that’s equal or superior. 
my 
ral. Does the Plan Work? 
. Does this work? Almost invariably. “Once 
ith . ; 5 
rm we've made the first sale in a certain town, or in 
in a certain type of business, everybody else wants 
ty. in,” says Ben Weiner. “I recall one job we put 





in for an ice cream parlor a few years back. Half 
way through the job we got a call from another 
fountain operator on the next block. He wanted 
the same job and he wanted his to be completed 


STRAP WRENCHES 


Its strong, woven strap pre- 











99 vents scratching. . . its curved 

before any of the others. ie : nose prevents crushing... its 
(2) Newspaper advertising. The Weiners favor handle is unbreakable. This 
large display ads featuring the manufacturer’s | Warnock is the ideal strap 


wrench for handling polished 


mat, as well as congratulatory ads addressed to poten 


the customer on completion of a big job. Although 
neither of these practices is novel, the Weiners 
find them strong institutional tools for building 
a reputation as a leading air conditioning firm in 
a their trade area. 


The Warnock Simplex is an- 
other strap wrench that will 
Save you time and expense. 
Its simple construction allows 
extra fast and extra safe pipe 
handling. 








a Sa For complete information ask for Bulletin D-54 


Sate Factory Training a Must 

















oday (3) Training. Although factory training has 
always been a must for Weiners’ salesmen, the | LOWELL WRENCH co. 
i partners are going one step further this year. En- | WORCESTER 8, MASS. 
é gineer Tom Quinlan, sales manager Wilfred See Recon ee a AG x ears 
Grace, and Henry Weiner are giving the entire | mages 
Weiner staff (foreman, three sheet metal men, two | f 
service men, and several journeyman plumbers) | i 
a complete 12-hour course in residential air con- | y 
ditioning. Classes are held two hours each | : 
Wednesday night for six weeks. Although this y 
course was prepared by a manufacturer for \ 
dealers and salesmen of certain distributors, the | icant y 
Weiners see a great deal of value in providing it ee ee oe 4 
for the entire staff. Not only do the executives 4 
learn more while preparing and teaching the | All the Advantages 
courses, but the mechanics can better visualize | OF HARD RUBBER SEATS ATA } 
their function in the business picture, and help ie 
create a more efficient, cohesive organization. | Moderate Price! 
Weiner’s Home Service did a $250,000 volume | a a = , : 
last year. Forty percent was in plumbing and , 
heating, 30 percent in air conditioning and warm | de SOLID HARD RUBBER. aca’ bese Fh 
air heating and 30 percent in modernization and | Cannot crack, split or craze. 
ontiee | wUrerous esony rnin, INDUSTRIAL, INSTITUTIONAL 
| ® SCIENTIFICALLY and COMMERCIAL BUILDINGS! 
A Market that Pays Off | Maa" betup.” Sinpure cieatee’ Designed to Withstand Abuse! 
E “Air conditioning,” says Ben Weiner, “is one fe MATCHED HINGES AND There’s nothing quite like genuine hard 
of those markets that pays off according to what | i... rn Tee ee aad Wi eee 
you invest in it. We’ve invested more and more COMPANION TO EVERNU. SS 
each year, and we've been paid off more and | fof e*t,reccenized for quality Pk ti TERATURE! 
more each year. For the company that wants to | Specify and Install Hard Rubber Seats by 
grow, cooling is the market to do it in. But you’ve 
got to remember that while it’s a good market, x MID-STATES RUBBER PRODUCTS, INC. 
it’s only as profitable as you make it.” END | 221 EAST MAXWELL AVE., EVANSVILLE 7, IND. 
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TINICUM 
METAL PRODUCTS 
Increase Your 


Profits 












Also: In bulk 34” 
x 20 Gauge to 1%” 
x 12 gauge black or 
Bright steel and hot 
dipped galvanized 
in 10’ coils or 
lengths. 


Available: 34” x 20 
gauge hot dipped 
galvanized, black or 
Bright steel, gen- 
uine copper, copper 
coated, and enam- 
eled. 


E-Z to 
display 






@ 20—10' boxed coils 
 salesmaker carton § 






SAVE TIME 


TINICUM SOLID COPPER 
TUBE STRAPS and LABOR 


Beaded for Extra Strength . . . quickly 
installed. Available in 1”, 34”, 2” and 
34” sizes with or without copperized S° 


nails. Packed 100 straps in a box. 
SEND FOR CATALOG PRICE SHEET 


TINICUM METAL COMPANY, INC. 


85th ST. & TINICUMAVE PHILADELPHIA 42 PA 





Market's finest! Competitively Priced! 


GLASS SHOWER DOORS 
TUB ENCLOSURES 
MEDICINE CHESTS 


Selected obscure glass, thickness 
variable 7/32” to 1/4”. Stock sizes 
or custom built to fit finished 
recessed opening. Precision engi- 
neered to give a lifetime of pleas- 
ure—and pride. ; 









Rae. ek 4 patie 


Enclosures 
Stock sizes 4 ft., 414 ft., 5 
ft. and 512 ft. Custom sizes 
in three types: Bathmaster, 
Coral or Deluxe. 


Chests 


Stock sizes to fit 30”x20” or 
40”x24” wall opening. Also 
built to special sizes and 
specifications. 


Shower Doors 


Stock sizes to fit 24”x65” and 24”x72” fin- 
ished opening. Also custom built to any 
finished opening or requirement. 





Products o 


f 
qi” SHOWER DOOR CO. 


105 W. Wacker Drive - Chicago 1 
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Trade Practice Rules 


(Continued from bottom of page 93) 

member advertising or otherwise claiming that a 
product has been approved by a governmental au- 
thority or private agency, such as the Underwriters’ 
Laboratories or the American Gas Association 
(AGA), with respect to meeting certain specifications 
or standards when in fact the product has not been 
so approved.) 


Rule 5—Substitution of Products. 


It is an unfair trade practice for a member of the 
industry to make an unauthorized substitution of 
products, where such a substitution has the capacity 
and tendency or effect of misleading or deceiving the 
purchasing or consuming public, by— 

(a) Shipping or delivering industry products which 
do not conform to samples submitted, to specifications 
upon which the sale is consummated, or to represen- 
tations made prior to securing the order, without ad- 
vising the purchaser of the substitution and obtain- 
ing his consent thereto prior to making shipment or 
delivery; or 

(b) Falsely representing the reason for making a 
substitution. 


Rule 6—False Invoicing, Billing, ete. 

It is an unfair trade practice for a member of the 
industry to engage in false invoicing which has the 
capacity and tendency or effect of misleading or de- 
ceiving purchasers, prospective purchasers, competi- 
tors, or the consuming public, and which may result 
from any of the following practices: 

(a) Withholding from, altering, or inserting in, in- 
voices, billings, or sales slips to falsify records, or 

(b) Delivering products in a number less or more 
than called for on the delivery record or invoice (so- 
called “short count” or “long count”). 

(Note: Illustrative of the type of practice inhibited 
by this rule is the deliberate failure to disclose on an 
invoice or billing the correct quantity delivered. A 
further illustration of false invoicing is the omission 
on the invoice or billing of information to the effect 
that the products of the industry covered thereby are 
seconds or defective, when such is the fact. Further 
illustrative of a practice intended to be covered by 
this rule is the furnishing by the wholesaler of a 
marked-up invoice to a plumbing contractor doing 
cost-plus work.) 


Rule 7—Inducing Breach of Contract. 


Knowingly inducing or attempting to induce the 
breach of existing lawful contracts between competi- 
tors and their customers or their suppliers, or inter- 
fering with or obstructing the performance of any 
such contractual duties or services, under any cir- 
cumstances having the capacity and tendency or effect 
of substantially injuring or lessening present or po- 
tential competition, is an unfair trade practice. 

Nothing in this rule is intended to imply that it is 
improper for any industry member to solicit the 
business of a customer cf a competing industry mem- 


(Please turn to top of page 247) 
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MURCO 


GREASE 
TRAPS 





NO COMPLICATED 
BAFFLES... 
NOTHING TO GET 
ro] 0) ame) ame).i) 3: 









ARE RATED BY ff 

TN 1?) 3 1) | 
WY Xe) 7-Vie) a mise | 
NOT OUR FACTORY | 





@ OVER 90°. EFFICIENT 
e@ EASY TO CLEAN 
@ PATENTED VENT PREVENTS SIPHONAGE 


Some of the reasons for 
the high efficiency ratings 
of MURCO Grease Traps, 
they are designed right 

.. made right . . . priced 
right . . . certified in per- 
formance . . . delivered on 


- 


=s| FLOATS 


Not a Sideline \ 


NO-SOL 


Toilet Float 


Patented spud attach- 
ment. Gasket securely 
seamed between two 
halves. 


Our Business 





4” x 5” No-Sol ~ 


We specialize in copper and brass floats for 
open tank applications. Spherical, oval, 
cylindrical, pancake, and other types—all in 
various sizes and with attachments as re- 
quired. 


We have been manufacturing floats exclu- 













time. MURCO Grease Traps 
are sold only through 
plumbing wholesalers. 
Write for complete catalog 
or see Domestic Engineer- 
ing Catalog a Page 


"MANUFACTURERS FACTUR 1883 
WISCONSIN 


a WATER HEATER 


“eASS LINED 
GI TANK 


= @ EXTRA heavy galvan- 
ized or glass lined tank, 
REMOVABLE. 

@ Sectional combustion 
chamber. Taken in and 
out of inspection door. 

@ Use No. 2 oil, same as 
in your furnace. 

@ Wide public acceptance, 
26 years making good 
oil water heaters. 

@ Also a complete line of 
large heavy-duty oil or 
gas fired water heaters. 
For schools, apartments, 
and public buildings. 


BOCK 


CORP. 


































MADISON 4, WIS. 





Domestic ENGINEERING, JUNE 1955 


w= 








sively for over 47 years. 

ougcatalo 

Ste as YOUR SPECIFIC PROBLEM WILL RECEIVE OUR 
PROMPT ATTENTION—WRITE TODAY. 


rN _— ( 


The AYLING & REICHERT CO. f 


3047 N. ERIE STREET, TOLEDO 11,OHIO 








AV;1AaYouc-ha-3 am Gohbb am \-\-Yol—m bal 
BUILDING DRAINS 


Engineering drawings, photographs, specifications, 

prices-- complete information about Norman Boosey 

drains, valves, interceptors, vacuum breakers, 

strainers, and cleanouts is contained in the FREE, 

— BOOSEY CATALOG AND PRICE 
IST. 


Write on your letterhead today to: 
NORMAN BOOSEY MANUFACTURING COMPANY 
General Sales Office + 5281 Avery «+ Detroit 8, Mich. 








110 S. DICKINSON ST. “——=—==| BO OSE Y |-—— 
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‘“‘Spring-Wing’”’ 


TOGGLE BOLTS 


5 different head styles to suit the job 


heads assembled 
to bolts — ready 
to use 


threads 
factory 
tested 


zinc plated — 
rust-proof 


King size 
as well as 
regular wings 


Paine's spring- 
wing action 


never fails 99 sizes — types 


EASY TO USE 
DO THE JOB RIGHT 
SAVE TIME AND LABOR 


when you work with hollow walls and ceilings 


send for Catalog of 


Paine's Complete Line 


THE BEST CRAFTSMEN ALWAYS TAKE TLS 

















It pays to say 
) “WINDMASTER”’ 
: to your jobber 


Windmaster Corp 43 Vine S$. Columbus 15, Ohio 
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IN ESTIMATING 
IN BUYING 
IN SELLING 
IN BILLING 


IN CHECKING 
INVOICES 





= 

be your Gude! 
In making a practice of referring to the BRADFORD PRICE BOCK, 
you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find 
price data showing prevailing material costs . . . list, net and sug- 
gested selling prices. Contents: 450 pages divided into 24 sections. 
You'll find the BRADFORD PRICE BOOK a most valuable item 
of equipment in maintaining a successful and profitable business. 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


bf WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 














HEYDEN 


SHOCK ABSORBERS 





STIFLE HYDRAULIC SHOCK... 


Only Heyden Liquid Shock Absorbers feature the most exclu- 
sive advance in eliminator design... 

NO MOVING METAL PARTS. A permanent rubber cush- 
ion absorbs all excess pressure and hammer. Can be used on 
water, oil or gas systems. Elimination of metal parts results 
in these benefits... 

Lighter weight e Indestructible 
Easy installation ¢ Non-corrosive 








o,* HYDRAULIC GATES & HOISTS 
Less space ¢ Any position TURBINES TA reas RAKES 
For full information, ask for Bulletin PUMPS HMM ACCESSORIES 


38. S. Morgan Smith Company, 
York, Pennsylvania. 


ROTOVALVES FREE DISCHARGE 
VALVES 
CONTROLLABLE 
PITC 


cH 
SHIP PROPELLERS 
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; (Continued from bottom of page 244) 
ber; nor is the rule to be construed as in anywise 
authorizing any agreement, understanding, or planned 
common course of action by two or more industry 
members not to solicit business from the customers 
of either of them, or from customers of any other 
industry member. 


Rule 8—Commercial Bribery. 


It is an unfair trade practice for a member of the 
industry, directly or indirectly, to give, or offer to 
give, or permit or cause to be given, money or any- 
thing of value to agents, employees, or representa- 
tives of customers or prospective customers, or to 
agents, employees, or representatives of competitors’ 
customers or prospective customers, without the 
knowledge of their employers or principals, as an in- 
ducement to influence their employers or principals 
to purchase or contract to purchase products sold by 
such industry member or the maker of such gift or 
offer, or to influence such employers or principals to 
refrain from dealing in the products of competitors 
or from dealing or contracting to deal with competi- 
tors, or to effect other advantage in favor of the in- 
dustry member making such gift or offer with respect 
to the sale of industry products to such employers or 
principals. 

(Note: Among the practices inhibited by this rule 
is the giving of a thing of value by an industry mem- 
ber to the purchasing agent of an industrial account, 
without the knowledge of the latter’s employer or 
principal, in order to obtain in advance a schedule of 
the account’s monthly requirements of industry prod- 
ucts which is not likewise furnished to competing 
industry members.) 


Rule 9—Prohibited Discrimination. 


Section 1. Prohibited Discriminatory Prices, Re- 
bates, Refunds, Discounts, Credits, Etc., Which Ef- 
fect Unlawful Price Discrimination. It is an unfair 
practice for any member of the industry engaged in 
commerce, in the course of such commerce, to grant 
or allow, secretly or openly, directly or indirectly, any 
rebate, refund, discount, credit, or other form of price 
differential, where such rebate, refund, discount, 
credit, or other form of price differential, effects a dis- 
crimination in price between different purchasers of 
goods of like grade and quality, where either or any of 
the purchases involved therein are in commerce, and 
where the effect thereof may be substantially to les- 
sen competition or tend to create a monopoly in any 
line of commerce, or to injure, destroy, or prevent 
competition with any person who either grants or 
knowingly receives the benefit of such discrimination, 
or with customers of either of them: 

Provided, however: 

(a) That the goods involved in any such transaction 
are sold for use, consumption, or resale within any 
place under the jurisdiction of the United States, and 
are not purchased by schools, colleges, universities, 
public libraries, churches, hospitals, or charitable in- 
stitutions not operated for profit, as supplies for their 
own use; 

(b) That nothing contained in Section 1 of this Rule 


(Please turn to top of page 248) 
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| RADIANT 








SPECIFIC SOLUTIONS 
10 3 SPECIFIC 
HEATING PROBLEMS |= 
Only DELTA Makes All 3115 





nu 






ie 
—]_ =, 


——— 
DELTA DIRECT-FIRED A A 
OIL UNIT HEATER 


For lowest cost industrial heating. Ideal for fac- 
tories, warehouses, commercial buildings, and 
locations requiring high velocity air delivery. 


DELTA 
SUSPENDED-HORIZONTAL 
FURNACE 


Especially shallow for narrow crawl spaces and 
attics. Larger models for offices, partitioned 
spaces, stores, gas stations. 


DELTA GUN-TYPE 

FLOOR LEVEL FURNACE 
Provides an extremely effective, 
yet extremely economical central 
heating system for small 
cellarless homes. 










FOR THE FACTS! 


YOU can beat all your competition with this profit-packed trio 
of fine heating equipment . . . made exclusively and only by DELTA! 


DELTA HEATING CORPORATION, TRENTON 8, NEW JERSEY 


Representatives in all major cities 





* DIRECT OIL FIRED 


PT Write for complete ttterature 
on all Radiant products. : 


RADIANT UTILITIES CORP. 
f° 8817 18th Ave., Brooklyn 14, N. Y: 


Lar ee sit sess ti ais cea 
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Here’s why ARDEE is the best 


Pot. No. 2,440,741 ter Eve ry 
Sink Frame 
INSTALLATION 


Ardee, the only type frame with 
the clamp down action. Insures a 


PERMANENT 
SANITARY 
WATERTIGHT 
JOINT 


Aluminum or stainless steel, 
same price @ Fits top covering 
of all types @ 33 stock sizes @ 
Good Housekeeping Seal 


== | 

a ro @ ARDEE frames have extruded aluminum 
7 Fy" lugs that grip the frame like a vise. 

A : : 


@ ARDEE frames have oversize strip-proof 





4 lug bolts. 
For all flat rim @ ARDEE frames require no rabbetting—no 
sinks with round or scribing. 
square corners Always use CHROMTRIM STAINLESS STEEL 


a SNAP-ON CHANNELS or CHROMTRIM aluminum 


‘> counter edgings with every ARDEE installation 
— products of 
A! 
~“WERRER__ 


Write today for rir, re 
catalog information 


and FREE SAMPLE Alumiladders, Chromtrim 
R. D. Werner Co., Inc., Dept. A-34, eee ae ae 
295 Fifth Ave., New York 16, N.Y. Screen Framing, Alumidryers 


HANDEE RAMROD 


Pat. Pend 








Cleans Clogged 
Plumbing 





Ebpiciontly 


%4" x 15-ft. ony $1.95 


e Finest Swedish Steel Wire 
e 18-mo. Guarantee on All Parts 
e Patented Bronze Cutter Head 


e Can be Guided Around Any Number of 
90° bends—Also Up or Down 


e Available in '/4” and 5/16” Dia., Up to 25- 
ft. in Length ... Write for Complete Price 
Information 


Dealer and Distributor Inquiries Invited 


SH R [INE SEWER EQUIPMENT CO. ai 
- 6157 N. BROADWAY, CHICAGO DE. 
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(Continued from bottom of page 247) 
9 shall prevent differentials which make only due 
allowance for differences in the cost of manufacture, 
sale, or delivery resulting from the differing methods 
or quantities in which such commodities are to such 
purchasers sold or delivered. 

(Note: Cost justification under the above proviso 
depends upon net savings in cost based on all facts 
relevant to the transactions under the terms of pro- 
viso (b). For example, if a seller regularly grants a 
discount based upon the purchase of a specified quan- 
tity by a single order for a single delivery, and this 
discount is justified by cost differences, it does not 
follow that the same discount can be cost justified if 
granted to a purchaser of the same quantity by multi- 
ple orders or for multiple deliveries.) 

(c) That nothing contained in this Rule 9 shall 
prevent persons engaged in selling goods, wares, or 
merchandise in commerce from selecting their own 
customers in bona fide transactions and not in re- 
straint of trade; 

(d) That nothing contained in Section 1 of this 
Rule 9 shall prevent price changes from time to time 
where made in response to changing conditions af- 
fecting the market for or the marketability of the 
goods concerned, such as but not limited to obsoles- 
cence of seasonal goods, imminent deterioration of 
perishable goods, distress sales under court process, 
or sale in good faith in discontinuance of business in 
the goods concerned; 

(e) That nothing contained in this Rule 9 shall 
prevent the meeting in good faith of an equally low 
price of a competitor, or the services or facilities fur- 
nished by a competitor (see Sections IV and V of this 
Rule 9). 

Note: In complaint proceedings, justification of 
price differentials under subsections (b), (d) and (e) 
of Section I of this Rule 9 is a matter of affirmative 
defense to be established by the person or concern 
charged with price discrimination. 


Examples of Price Differential 


Section II. The following are examples of price 
differential practices to be considered as subject to 
the prohibitions of Section I of this rule when in- 
volving goods of like grade and quality which are 
sold for use, consumption, or resale within any place 
under the jurisdiction of the United States, and which 
are not purchased by schools, colleges, universities, 
public libraries, churches, hospitals, or charitable in- 
stitutions not operated for profit, as supplies for their 
own use, and when a 

(a) the commerce requirements specified in Sec- 
tion I of this Rule 9 are present; and 

(b) the price differential has a reasonable prob- 
ability of substantially lessening competition or tend- 
ing to create a monoply in any line of commerce, or 
of injuring, destroying, or preventing competition 
with the industry member or with the customer re- 
ceiving the benefit of the price differential, or with 
customers of either of them; and 

(c) the price differential is not justified by cost 
savings (see (b) of Section I); and 


(Please turn to top of page 251) 
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GREATEST VALUE 
AT THE 
LOWEST COST 
IN WATER SOFTENER 
HISTORY! 









3 GREAT 
MODELS from 


799 


SRR 





' 
Write or wire now | 
for startling details ; 
on AGGRESSIVE 


NEW SALES £2 
PROGRAM. ul "hae 3 














MopERN-WOoDMANSE 


Sales Division George Getz Corp. 
Dept. DE, WEST CHICAGO, ILLINOIS 











Water Systems - Submergible Pumps - Softeners - Filters - Hydrants - Faucets - Water Heaters + Laundry Tubs 


the exciting NEW 
Thrift-Masters 


NOW...designed and built Dy gums 
MopERN-WOoODMANSE 


...2 great names merged to bring 
you a bigger, better VOLUME LINE 


PRICED TO SELL! Yes, three models starting at $79.50 
list to reach the big, untapped list of customers right in 
your own neighborhood. Thrift-Master .. . the economi- 
cal appliance that softens water instantly, removes iron, 
stops sediment... with savings on soap, clothes, time and 
effort. That’s the story you can sell... easily . . . profit- 
ably . . . once you mention Thrift-Master’s low, low 
price. * Features galore too: built-in backwashing; 
automatic rinse control (optional); larger, lower tanks; 
numbered valves; gleaming plastic exterior; one year 
warranty; many others. © Why not grow with a going 
concern? Join the Modern-Woodmanse team today .. . 
two old and respected names now merged in a new and 
thriving combined enterprise. 










A HONEY OF A LINE 











—a complete line of small indis- 
pensable items—rods, bolts, nuts, 
screws, wires, tubes, flanges, wash- | 
ers, guides, pins, etc.—handy to 
use in emergencies—prerequisite 
in finishing many a plumbing job, 








53 John St., Valley Falls, R. I. 


X LIQUID 


Turns Boiler Leaks 
Into Quick Dollars 


Since 1916 plumbers have relied on 
“X” Liquid as the safe, sure, fast 
and permanent way to turn boiler 
leaks into healthy profits from satis- 
fied customers. “X” is guaranteed 
to do your jobs or money back. Con- 
sult your wholesaler. He sells and 
recommends these “X” Products 

ah Sag Liquid, we te “X” Rust- | 
off, “X” Pipecut O11, ” Pipejoin. | 


“X" LABORATORIES, INC., 25 West 45th Strect, voi York 36 
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INDLEY'S 
PLUMBERS’ 
SPECIALTIES 





THE Complete LINE 


Fittings for Copper Plumbing «+ Heating 
Air Conditioning + Refrigeration 


WROT, CAST and DRAINAGE SOLDER FITTINGS 
FLARED TUBE FITTINGS « VALVES ¢ BALANCING VALVES 


At better Jobbers everywhere. Write for our new Wrot 


Catalog or for the Complete Line Catalog No. 51 


KEYSTONE BRASS WORKS « ERIE, PA. 








STOP WATER HAMMER 
Ryne  C- -3B 


| ie SHOCK 
y ELIMINATORS 


EASY TO SERVICE An inexpensive and easy to install method of 





| move unit from tine, hold ver- Toilets and Urina Cow Bar Drinking Cups 
tically, open coin alr vaive to Dishwashing Machines ar 1 any other installa 
allow water to drain out. Close tion re quick closir ar sed 
air vaive Replace on iine. ... n thre 


“WRITE FOR DATA TODAY! 


Cc. R. BERNSTROM, INC. 


183 HARTFORD AVE. PROVIDENCE 9, R. I. 
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It Helps Keep You 





GENUINE 
BARNES 


PIPE CUTTER 


What would a plumber do without a 
pipe cutter? He just wouldn't stay in 
business. For the pipe cutter, especial- 
ly the GENUINE BARNES Pipe Cut- 
ter, is of first importance in all piping 
jobs. The BARNES is renowned the 
world over for its efficient, long-lasting 
dependability . . . for its speed, pre- 
cision and durability . . . 


thin sharp, correctly tempered, non- 





its three, 


breakable cutter wheels which make 
light of cutting all wrought, steel or 
cast iron pipe. ORDER YOUR GEN.- 
CINE BARNES TODAY! 





A Leader in the 
Pipe Gutting 
Field for 
Over 75 Years 


THE BARNES TOOL C0., Inc. 





NEW HAVEN 6, CONN. 


a 











EAs SEES 


Ye SAL, 


aad § SCRAPERS 


Tubes and Flues 


p<: — 
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“<< Write 

32 Today é ohhh 

a. " WORCESTER BRUSH AND 
IX Cotolog SCRAPER CO. 

>: P Division of 

<4 We MASON-WORCESTER 

<< BRUSH CO. 

Brenna ef OTN 38 AUSTIN ST. WORCESTER 1, MASS. 
















K AINER 
QUALITY 


tHe Standard of QUALITY 
for Over 30 Years! 

There's always less selling 
effort needed when you sell 
KAINER—the nome thot, for 
over 30 years, has signified the 
best in heating specialties. New 
Folder on Governors sent upon 
request. 


Ask Your Jobber About c-3 
The KAINER LINE! 







LEXINGTON STREET 
pLLINOUS 


Been & 00. Chicaco 
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How to q 
DETERMINE THE RIGHT BID? 


is uth / : ‘ 
TG i 


ni 


Stop losing jobs and money 
because of bids that are 
either too high or too low! 
Avoid costly mistakes and 
oversights! “Labor and 
Material” gives you all the 
facts you need to know to 
ee determine, quickly and ac- 

to) UNAM curately, the cost of all nec- 
iy Ploinbing essary material and labor. 
ce Over 100 tables and charts 
NNeating 4 show exactly what materials 
% are needed and the size of 
each . . . gives installation 
—_ bound cloth cover time of each unit. Diagram- 
—5Y%4 x 8% inch size— matic drawings of lavatory, 
120 eo with ~“—. for shower, drinking fountain in- 
Cony Seureaes. awry stallations, etc. Discusses in 
plumbing and heating detett he t fi 
contractor who prepares eg . A a aa 2 eas 
bids has a vital need for ee eo 
this handy, compact book. your bids. Special chapter 
Don’t lose out on profit- deals with “unit system” es- 
able business. Send for timating. Use it to get over- 
your copy now. Price all costs quickly . . . verify 
postpaid $2.50 (please 
send cash with order). 


detailed estimates. Turn long 
Send your orders to 


hours of calculating into 
BOOK DEPARTMENT 


DOMESTIC ENGINEERING PUBLICATIONS 


1801 PRAIRIE AVENUE 
CHICAGO 16, ILLINOIS 











** banish 
“ters from 


wills & leok! 





KILLS ODORS DUE TO OIL SPILLS & LEAKS 


* Only known product which neutralizes oil by chemically 
inhibiting vaporization—thus eliminating odor. 


« Just sprinkle it on! A little goes a long way. 


neni ON WARM AIR INSTALLATIONS 


¢ A light sprinkling of Neutroda on the air filters kills all 
fuel oil odors that have penetrated to rooms thru ducts. 


fue, on ODO* 
neurearize® 


tum y 
4 aes 4 cone 





in 2 to 5 min. 

¢ A light sprinkling of Neutroda on the air filters at the 
beginning of the season when unit is started up—destroys 
mildew odors—prevents call-backs. 


or write for information and name of nearest distributor 


te TANKIT | omg 


Available at your 
supply house only 


174 GOLDSMITH AVE. NEWARK 8, N. J. 








COPPER 
TUBING 


A Quick 
Keen 
Cutting Tool 


Price $2.95 








| The No. 80A TUBE CUTTER will handle up to 1” 
O.D. Tubing. It is sturdy, light and compact. Is 


quickly and easily adjusted to cutting contact. Mini- 
mum time required for cutting tube. Replaceable 
cutting wheels. A very necessary implement for your 
kit. Order the No. 80A Today! 


ZOERMAN CLARK MFG. CO. 


JACKSON MICHIGAN 
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(Continued from bottom of page 248) 

(d) the price differential is not made in response 
to changing conditions affecting the market for or the 
marketability of the goods concerned (see (d) of Sec- 
tion I); and 

(e) the lower price was not made to meet in good 
faith an equally low price of a competitor (see (e) of 
Section I). 


Examples of Price Discrimination 
Example No. 1. At the end of a given period an 


industry member grants a discount to a customer 
equivalent to a fixed percentage of the total of the 
customer’s purchases during such period and fails to 
grant such discount to other customers under like 
conditions. 

Example No, 2, An industry member sells goods to 
one or more of his customers at a higher price than 
he charges other customers for like merchandise. It 
is immaterial whether or not such discrimination is 
accomplished by misrepresentation as to the grade 
and quality of the products sold. 

Example No. 3. An industry member makes a sale 
of industry products to a purchaser under an arrange- 
ment whereby the products are shipped by the in- 
dustry member’s supplier directly to such purchaser 
and charges a lower price than that charged other 
purchasers under similar circumstances, or a price 
which, when compared with the price charged pur- 
chasers on sales made out of the stock of the industry 
member, constitutes a discount greater than can be 
justified by the difference in costs resulting from the 
differing quantities or method of sale or delivery. 

Example No. 4. An industry member sells to some 
customers industry products at prices of drop ship- 
ments when in fact such transactions are out-of- 
stock sales which are made to other customers at 
higher prices, even though the quantities involved 
are large enough to be delivered on a direct shipment 
basis, (As here used an “out-of-stock” sale is one 
from the industry member’s stock on hand and a “drop 
shipment” sale is one in which the industry member 
arranges to have the goods shipped by the industry 
member’s supplier directly to the industry member’s 
customer.) 

Example No. 5. Terms of 2/10th prox. are granted 
by an industry member to some customers on goods 
purchased by them from the industry member. An- 
other customer or customers are, nevertheless, al- 
lowed to take a 5% instead of a 2% discount when 
making payment to the industry member within the 
time prescribed. 


Section III. Prohibited Brokerage and Commissions. 

It is an unfair trade practice for any member of 
the industry engaged in commerce, in the course 
of such commerce, to pay or grant, or to receive or 
accept, anything of value as a commission, brokerage, 
or other compensation, or any allowance or discount 
in lieu thereof, except for services rendered in con- 
nection with the sale or purchase of goods, wares, or 
merchandise, either to the other party to such trans- 
action or to an agent, representative, or other inter- 
mediary therein where such intermediary is acting 


(Please turn to top of page 252) 
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Wakes Any Fire Door 
A “SAFETY VALVE"! 
INLAND Safety Door Closer 


For Gas and Oil Conversion 


BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve” on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close. 
Wedge holds door open when necessary. It’s 
easy to install with the NEW SPRING 

HOLDER. 

MADE IN 3/16”—1/4”"—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.15—$1.20—$1.25—$1.30 

See your jobber or write us. Pat. 22,605,097 


INLAND MFG. co. 1120 N. CICERO. CHICAGO 51. ILLINOIS 








Give Your Customers Low-Cost 
Tempered Water 


By mixing cold and hot water auto- 
matically to pre-set temperatures, 
the Sarco DB Blender provides 
tempered hot water for personal use. 

This thermostatic mixing valve 
prevents heat damage to faucets and 
fittings, eliminates hazard of scald- 
ing and saves fuel. Brass body with 
bronze head. Write today for bulle- 


tin. 


SARCO COMPANY, INC. 


Sarco DB Woter Blender E™Pire State Building, N. Y. C. 

















I'VE MORE*! 2: 
CALL BACKS |NO TROUBLE 
ON NEW HEAT-| FOR ME-1 USE 

















-| KEK - IN 
ING SYSTEMS EVERY yoB 













Even new steam or hot water systems need 
cleaning. Use KEK to remove foreign matter (oil, 
compound, etc.) and save call back expense. | 


MADISON, 
TT) a 





there’s never a doubt 
when it's a 





DRAFT CONTROL 
FIELD CONTROL DIVISION 


of H. D. CONKEY & COMPANY, Mendota, Illinois 


Afliates { Coney Building Products, Inc. © Brick, Tile, Stone 
Conco Materials Handling Division ¢ Cranes, Hoists 
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Speed-eez to Perfection (4M™ 


7" APOLLO 


FLEXIBLE SUPPLIES 


GS (270110 in is your key to 







APOLLO installations. For with 
APOLLO’S Flexible Supplies, 
Stops, Fittings, Supply Lines, 
Nipples and Escutcheons, you profit 
on saving time ... saving labor... 
and prestige building jobs. It’s the 
Speed-eez way to customer satisfac- ) 
tion. Lavatory 


3% inch 
Straight Female 


APOLLO INDUSTRIE 


Cincinnati 25, Ohio 





Toilet 


ein, incr i. 2831 Jessamine Street 








Carton ASSORTED 
PIPE NIPPLES 


SIZES 
Ye‘ through 2” 


Packed in Cartons 
of 25's or 100's 


Tb sbur 4 NIPPLE WORKS, Inc. 


1455 SPRING GARDEN AVE.,'PITTSBURGH 12, PA. 
























Write — for This 
FREE CATALOG of 


SPAN 


COPPER TUBE 
FITTINGS 


One of America’s largest inventories of 
high quality Copper Tube Fittings, manu- 
factured by Span and stocked for imme- 
diate shipment. Mail card today for catalog 
and price list. 


SPAN BRASS MANUFACTURING COMPANY 


“ie 


ith 





700 Wilson Street € Otsego, Mich. 


of a i -ae 
“7 Ld a LU = ' | 















TESTING DEVICES 








” hd 
BEEKMAN For Buildings 6 to 10 
— aie @ Stories High 
d 
PEPPERMINT Stories High aoe 
TEST MACHINE Apelications 







Available in 3 Sizes 





MUTUAL MANUFACTURING CO., 45-16 162nd Street, Flushing 58, N. Y. 
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(Continued from bottom of page 251) 
in fact for or in behalf, or is subject to the direct or 
indirect control, of any party to such transaction other 
than the person by whom such compensation is so 
granted or paid. 


Section IV. Prohibited Advertising or Promotional 
Allowances, Etc. 

It is an unfair trade practice for any member of 
the industry engaged in commerce to pay or contract 
for the payment of advertising or promotional allow- 
ances or any other thing of value to or for the benefit 
of a customer of such member in the course of such 
commerce as compensation or in consideration for 
any services or facilities furnished by or through 
such customer in connection with the processing, 
handling, sale, or offering for sale of any products 
or commodities manufactured, sold, or offered for 
sale by such member, unless such payment or con- 
sideration is available on proportionally equal terms 
to all other customers competing in the distribution 
of such products or commodities. 

Section V. Prohibited Discriminatory Services or 
Facilities. 

It is an unfair trade practice for any member of 
the industry engaged in commerce to discriminate 
in favor of one purchaser against another purchaser 
or purchasers of a commodity bought for resale, with 
or without processing, by contacting to furnish or 
furnishing, or by contributing to the furnishing of, 
any services or facilities connected with the process- 
ing, handling, sale, or offering for sale of such com- 
modity so purchased upon terms not accorded to all 
competing purchasers on proportionally equal terms. 


Section VI. Inducing or Receiving an Illegal Dis- 
crimination in Price. 

It is an unfair trade practice for any member of 
industry engaged in commerce, in the course of such 
commerce, knowingly to induce or receive a discrimi- 
nation in price which is prohibited by the foregoing 
provisions of this Rule 9. 

(Note: The foregoing Section VI of this rule is a 
re-statement of Section 2(f) of the Clayton Act as 
amended. In a complaint proceeding under this sec- 
tion, in order to make out a prima facie violation, the 
Commission must show that the favored buyer in- 
duced or received the lower price knowing, or know- 
ing facts from which he should have known, that 
such price was violative of Section 2(a) of said Act 
and not justified under subsections (b), (d), or (e) 
of Section I of this rule. When, in any such proceed- 
ing, the issue is limited to the question of whether 
the price differential involved made only due allow- 
ance for differences in cost of manufacture, sale, or 
delivery resulting from the differing methods or quan- 
tities in which the goods were sold and delivered, the 
Commission may establish a prima facie case in a 
number of ways, including: 

(1) By showing that the buyer paying the lower 
price knew that the methods by, and quantities in, 
which the goods were sold and delivered to him by 
the seller, were the same as in the case of the com- 
peting buyer or buyers paying the higher price or 
prices; or 


(Please turn to top of page 255) 
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NO DRILL TO BUY 


*Use Any %" Drill. You buy 


GREATER 
only the reduction gear unit 
which slows turning speed of LEVERAGE 


the snake to 1/12 the speed ‘onamanamese | 

of the drill, thus increasing 

turning : sieaiali ———-—- Aas thumb 
power we screw, 


12 times. 
4 
VERSATILE } [ 
3/8 
- 1/2 inch snakes. Fits any 


Will handle 1/4 - 5/6 - 
make snake house 


ONE MAN JOB ' 


Saves two-man charges. Turns 
right or left 












NEW HEX BIT uy 


A Major Improvement! A flick of the Thumb and the drill 
is instantly attached to the gear shatt and cannot fall off 


SFlouble PLUMBERTOOLS, In. 


3782 Durango Avenue, Los Angeles 34, Calif. 





FRANK DONOVAN COMPANY, 9 So. Clinton St., Chicago, Ill. 
AMERICA’S LARGEST MANUFACTURER OF PIPE CLEANING TOOLS AND EQUIPMENT 






Again Available Wesco 
Solid Copper Tube Straps 


Made of solid r with 
Tit in sizes %4” to 34”. ALL 
ta sizes available without 


TIT 


WESCO (Tit) Tube Straps SAVE TIME, 
CUT LABOR COSTS. The quick, easy 
“SNAP-ON” feature leaves hands free to 
line-up and nail. Use WESCO Hangers on 
your next installation. You'll be amazed 
at your INCREASED EFFICIENCY. 

@ Ask Your Jobber for Wesco Hangers 
® Straps tor Copper Tubing. 


WESCO MANUFACTURING CO. 


P. O. BOX 175 WELLSVILLE, OHIO 








RUBBER SLEEVE Adds far greater life 


G 


sc 









5 DROP-HEAD 


Goes through the most 
difficult bowls with ease 


RUBBER BALL PROTECTOR 
Eliminates 


LEFT BREAKING BOWLS 
WOUND WIRE Prevents universal joint of 
*‘Drop-Head'’ from striking 
easily damaged internal por- 
tions of modern bowls 


uards against by reducing uncoil- 
ratching or chipping ing and kinking 


bowl 


t 
' 
! 
' 
' 
t 
t 
‘ 
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ry MAIL COUPON FOR FREE INFORMATION 
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Flexible Plumbertools, Inc, Dept. DE 
3782 Durango Avenue, Los Angeles 34, California 
[_] Mail Free Literature [_] Send name of nearest dealer 


Nane oe 
Address 


City ene 
Local Jobber __ 











Theres No Substitute Nabiniins 


SHERWOOD No. 86-A &e 


COCKS 


The best is none too good for the discriminate 
buyer. In the No. 86-A you will find that 
SHERWOOD has done everything in its power 
to give you and your customers the fullest value 

. a quiet operating . . . anti-syphoning .. . 
water saving ball cock that is efficient, long- 
lasting and dependable. 





7 xa 


SHERWOOD BRASS WORKS @ 6331 E. Jefferson, Detroit 








—_ aa o. «. 


| Ralei h 


on Famous Pennsylvania J Ave. 


Midway belween the Capitol 
and the While House 


Headquarters for tourists and business people. Raleigh Room renowned 
for fine cuisine . . . Pall Mall Room for Banquets. Special Courtesies to 
Honeymooners. 500 Air-Cooled Rooms from $6 single, $9 double. 


OTHER MASSAGLIA HOTELS 


* Hotel MIRAMAR, SANTA MONICA, Calif. * Hotel SHERWYN, PITTSBURGH, Pa. 
* Hotel SENATOR, SACRAMENTO, Calif. ¢ Hotel EL RANCHO, GALLUP, N. M. 
© Hotel SINTON, CINCINNATI, Ohio © Hotel BOND, HARTFORD, Conn. 


WORLD-FAMED HOTELS — TELETYPE SERVICE — FAMILY PLAN 
































Joseph Massaglia, Jr., Pres, 
John F. Schlotterbeck, Mor. 
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Thread |” and 2” pipe with power! 


This light (26 lb.) compact Portable Power 
Pipe T! reader, goes to the job—is operated 
witha} * portable electric drill. 1 set of High 
Speed Steel Chasers do all sizes—just move 
indicator to 1", 14", 144” or 2” marking. 
Clamp on pipe and apply drill to drive square. 
The rest is automatic. png. on anti- 
friction bearings with automatic lead, it’s a 
fast,easy way togetsmooth, accurate threads. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
5228 W. Armstrong Avenue 







Chicago 30, Illinois 
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ADVERTISEMENTS 





SITUATIONS OPEN 
HEATING SALES MANAGER 


Must be experienced in both wet and 
dry. To take charge of heating depart- 
ment and other personnel. Good salary 
and opportunity. Confidential. Address 
Key 476-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


UNUSUAL OPPORTUNITY 


Requirements: 


1. Age: 25-35 years. 

2. Background: Must have worked 
with the tools as a plumber for a mini- 
mum of three years. 

Prefer college experience, but this is 
not an essential. 

3. Willingness to travel. 

4. Ability to meet and talk with pro- 
fessional engineers and practical plumb- 
ers. 





Opportunity: 

1. Fastest growing and oldest com- 
pany in the plumbing specialty field. 
Plenty of room at the top. 

2. Salary open, plus incentive after 
one year. 

3. Diversified work with customers, 
salesmen, and our own engineers. Call 
or write for an appointment. 


G. W. Anderson 
Wade Manufacturing Co. 


Elgin, Illinois 


WATER HEATER SUPERVISOR 


Man wanted, experienced in the com- 
plete manufacturing of water heaters. 
Good opportunity and salary. Give full 
particulars and experience. Confiden- 
tial. Address Key 564-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


SALES MANAGER WANTED—MAJOR 
Plumbing background with national 
distribution and experience in pressed 


steel porcelain bath tubs, sinks, table 
tops and other porcelain accesso- 
ries. Excellent opportunity. Expanding 
manufacturer. Reply stating back- 


ground, experience and salary expected 
Address Key 589-E, “DOMESTIC ENGI. 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois, 


MAN WANTED 


We are looking for a man who has the 
capabilities of managing a wholesale 
plumbing and heating supply house lo- 
cated in Westchester County, New 
York. This is a wonderful opportunity, 
as the right man would be given oppor- 
tunity to become interested in company. 


Send letter stating full resume and sal- 
ary desired. Address Key 591-E, 
DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
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RATES FOR CLASSIFIED ADVERTISEMENTS 


Light face advertisements, fifteen cents per word, including 
heading and address. For keyed address count seven words. 


Minimum advertisement, $3.00 per insertion. 


Rates for bold 


face advertisements, $6.00 per inch. Address all advertisements 
to Classified Advertising Department, DOMESTIC ENGINEER- 
ING, 1801 Prairie Ave., Chicago 16, Illinois. All Classified 
Advertisements are payable in advance! 








SITUATIONS OPEN 


REPRESENTATIVES WANTED 





PURCHASING AGENT 


For large plumbing and heating firm. 
Must be thoroughly experienced. Sal- 
ary and opportunity good. Confidential. 
Address Key 475-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


SALESMEN WANTED 
Midwest territories open for salesmen 
with following in the wholesale plumb- 
ing and heating field. Good opportunity 
for qualified person who has initiative. 
In replying, give details. Address Key 
600-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


SITUATIONS WANTED 








SALESMAN, 40, PRESENTLY WITH 
manufacturer, eight years experience, 


over 300 established accounts in Mich- 
igan, desires connection offering larger 
opportunity with national manufac- 


turer. Address Key 586-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


SPECIALTY SALESMAN 
Plumbers tools and devices. If you wish 
to introduce line on national basis with 
immediate results, | have experience 
and contacts. Have successfully sold 
top jobbers in 44 states on first call. 
Salary—commission and expenses. Con- 
sider sales manager’s position. Address 
Key 583-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 








MANAGER—TRAINED EXPERIENCED 

wholesale plumbing heating supply 
man. Relocate. Age 39. Salary $800. Ad- 
dress Key 599-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois 


PLUMBING AND HEATING 
ESTIMATOR 


Twenty years of cost conscience experi- 
ence on large commercial, industrial, 
heavy industrial and public work with 
three of Chicago’s largest contractors. 
Capable of making true detailed costs, 
material purchases and layouts where 
savings can be made. Best of references. 
Address Key 582-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





MANUFACTURERS REPRESENTA- 

tive wanted by leading manufacturer 
to sell to distributors a popular pat- 
ented fast-selling essential plumbing 
fixture approved as standard equipment 
by leading plumbing fixture manufac- 
turers. Supported by national consum- 
er and trade advertising, direct mail 
and other promotions. Steady repeat 
business, Leads furnished. Protected 
territory. Write, stating qualifications, 
territory actively covered, lines han- 
dled, ete. Address Key 597-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


MANUFACTURER'S 
AGENTS WANTED 
Expanding nationally known manufac- 
turer of specification building drainage 
products is inviting inauiries from ag- 
gressive manufacturer's agents to cover 
the following states: New England 
States, Pennsylvania, Southeastern 
States, Texas, Kansas, Northwestern 

States, Missouri. 


In order to qualify, you should have 
active contacts with architects, contrac- 
tors and jobbers in your territory and 
have established place of business. This 
is an exceptionally profitable opvor- 
tunity for qualified man or firm. Write 
giving types of lines handled, general 
background of experience and facili- 
ties to: Address Key 594-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


MANUFACTURER'S REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items 
excellent commissions, exclusive terri- 
tories open. Write full details in confi- 
dence Box DE 1299, 221 West 41st 
Street, New York City. 


Florida manufacturer of water heaters 
and tanks interested in representation 
in all territories with the exception of 
the Southeastern part of the United 
States. Address Key 595-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 

SEE PAGES 256 AND 258 
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Trade Practice Rules 


(Continued from bottom of page 252) 

(2) By showing, when there is a difference in the 
methods or quantities in which the goods were sold 
and delivered by the seller to the buyer than in the 
case of the competing buyer or buyers paying the 
higher price or prices, that the buyer paying the 
lower price or prices knew the nature and extent of 
such differences and knew or should have known that 
they could not have resulted in sufficient cost savings 
of the kind and character specified as to justify the 
price differential. 


Rule 10—Prohibited Forms of Trade Restraints (Un- 
lawful Price Fixing, Etc.) 


It is an unfair practice for any member of the in- 
dustry, either directly or indirectly, to engage in any 
planned common course of action, or to enter into or 
take part in any understanding, agreement, combina- 
tion, or conspiracy, with one or more members of the 
industry, or with any other person or persons, to fix 
or maintain the prices of any goods or otherwise un- 
lawfully to restrain trade; or to use any form of threat, 
intimidation, or coercion to induce any member of 
the industry or other person or persons to engage in 
any such planned common course of action, or to 
become a party to any such understanding, agree- 
ment, combination, or conspiracy. 


Rule 11—Prohibited Sales Below Cost. 


The practice of selling products of the industry at 
a price less than the cost thereof to the seller, with 
the purpose or intent, and where the effect is, or 
where there is a reasonable probability that the effect 
will be, to substantially injure, suppress, or stifle 
competition or tend to create a monoply, is an unfair 
trade practice. 

This rule is not to be construed as prohibiting all 
sales below cost, but only such selling below the 
seller’s cost as is reported to and pursued with the 
wrongful intent or purpose referred to and where the 
effect is, or where there is reasonable probability that 
the effect will be, to substantially injure, suppress, 
or stifle competition or to create a monopoly. Among 
the situations in which the requisite purpose or in- 
tent would ordinarily be lacking are cases in which 
such sales are: (1) of seasonal goods near the con- 
clusion of the season; (2) of perishable goods in re- 
spect to which deterioration is imminent; (3) of 
obsolescent goods; (4) made under judicial process; 
or (5) made in bona fide discontinuance of business 
in the goods concerned. 

As used in the foregoing paragraphs of this rule, 
the term “cost” means the respective seller’s cost and 
not an average cost in the industry whether such 
average cost be determined by an industry cost sur- 
vey or some other method. It consists of the total 
outlay or expenditure by the seller in the acquisition, 
production, and distribution of the products involved, 
and comprises all elements of cost such as labor, ma- 
terial, depreciation, taxes (except taxes on net income 
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and such other taxes as are not properly applicable to 
cost), and general overhead expenses, incurred by the 
seller in the acquisition, manufacture, processing, 
preparation for marketing, sale, and delivery of the 
products. Not to be included are dividends or inter- 
est in borrowed or invested capital, or nonoperating 
losses, such as fire losses and losses from the sale or 
exchange of capital assets. Operating cost should not 
be reduced by items of nonoperating income, such as 
income from investments, and gain on the sale of 
capital assets. 

Nothing in this rule shall be construed as relieving 
an industry member from compliance with any of 
the requirements of the Robinson-Patman Act. 


Statement by the Federal Trade Commission: 


Trade practice rules for the Wholesale Plumbing and 
Heating Industry, as set forth above are promul- 
gated by the Federal Trade Commission under the 
trade practice conference procedure. The rules super- 
sede trade practice rules for the Plumbing and Heat- 
ing Industry as promulgated by the Commission on 
Aug. 17, 1932. 

The industry for which these rules are established 
is engaged in the wholesale distribution and sale of 
industry products to dealers and distributors for resale 
and to other purchasers, such as, but not limited to, 
plumbing, heating, sheet-metal, and piping contrac- 
tors, commercial and industrial users, governmental 
bodies, and institutions purchasing for business uses. 
The “industry products” include plumbing and heating 
equipment and supplies and such air-conditioning 
equipment and supplies as are marketed for permanent 
installation. 

Proceedings under which the rules have been es- 
tablished were instituted upon application from mem- 
bers of the industry. A general industry conference 
was held under Commission auspices in Chicago, III., 
on Feb. 19, 1954, at which proposals for rules were 
submitted for consideration of the Commision. There- 
after, proposed rules were published by the Commis- 
sion and made available to all industry members and 
other interested or affected parties upon public notice 
whereby they were afforded opportunity to present 
their views, including such pertinent information 
suggestions, or amendments as they desired to offer, 
and to be heard in the premises.” Pursuant to such 
notice, a public hearing was held in Chicago on Nov. 
29, 1954, and all matters there presented, or otherwise 
received in the proceeding, were duly considered by 
the Commission. 

Thereafter, and upon full consideration of the entire 
matters, final action was taken by the Commission 
whereby it approved the rules as set forth. 

The unfair trade practices embraced in the rules 
above are considered to be unfair methods of com- 
petition, unfair or deceptive acts or practices, or other 
illegal practices, prohibited under laws administered 
by the Federal Trade Commission; and appropriate 
proceedings in the public interest will be taken by 
the Commission to prevent the use, by any person, 
partnership, corporation, or other organization subject 
to its jurisdiction, of such unlawful practices in com- 
merce. 

The rules as approved became operative thirty days 
(May 14) after date of promulgation. END 
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ADVERTISEMENTS 








REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





MANUFACTURER'S 
REPRESENTATIVE 


for leading eastern manufacturer of 
nationally advertised line of plug, relief 
and high pressure service valves, meter 
connections, pipe tapping machines, 
etc., to contact any one or all of the fol- 
lowing: gas utilities, water works, 
plumbing, heating and industrial sup- 
ply houses. Straight commission. Par- 
tially established, protected, exclusive 
territories open. Reply to E. S. Boyer, 
Director of Sales, WELSBACH COR- 
PORATION, Kitson Valve Division, 
Philadelphia 29, Pennsylvania. 





REPRESENTATIVES WANTED 


Well established representatives calling 
on wholesale plumbing supply jobbers 
to sell a well known quality line of 
chrome plated fittings and nipples, at- 
tractively priced. Exclusive territories 
open are Virginia, West Virginia, west- 
ern Pennsylvania and upper New York 
State. Address Key 590-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





EXCLUSIVE PROTECTED TERRI- 

tories open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 
plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells 8 out of 10 on first call 
Address Key 598-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 


16, Illinois. 
WANTED 
MANUFACTURER'S 
REPRESENTATIVES 


Established manufacturer of a com- 
plete line of IBR approved fin pipe ra- 
diation and enclosures seeks represent- 
atives with knowledge of heating and 
following among engineers, wholesalers 
and contractors. Key territories avail- 
able, New England, New York State, 


Pennsylvania, other excellent terri- 
tories also available. Address Key 
578-E, “DOMESTIC ENGINEER- 


ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


REPRESENTATIVES WANTED 
Incinerators are in demand. Excellent opportu- 
nity for eager manufacturers’ representative to 
take advantage of the incinerator market. Sixty- 
three years of manufacturing experience behind 
you. Many good testimonials. Sizes for resi- 
dential, commercial, and municipal. Exclusive 
‘erritories if possible. Good commission. Ad- 
dress Key 557-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, Illinois. 


SALESMEN TO SELL PLUMBING 

specialties and brass goods to plumb- 
ing and heating contractors. All terri- 
tories open. Address Key 553-E, “DoO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 
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MANUFACTURER’S REPRESENTA- 

tives to sell on commission basis our 
good competitive line of plumbers’ 
brass goods, oil burner valves and spe- 
cialties in the following territories: 
Eastern Pennsylvania and Southern 
New Jersey; Maryland, Virginia and 
West Virginia; Upper New York State; 
Florida and Georgia. Address Key 545- 
E, “DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 

MANUFACTURER'S 

REPRESENTATIVES WANTED 
Well known manufacturer of nationally 
advertised heating accessories has the 
following territories available: Ala- 
bama, Arizona, Arkansas, California, 
Delaware, Kentucky, Louisiana, Mary- 
land, Mississippi, Nevada, New Mexico, 
Tennessee, Texas, Virginia and West 
Virginia. Address Key 561-E, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


MANUFACTURER’S REPRESENTA- 


tive wanted to call on legitimate 
pnlumbing and heating jobbers in New 
York City (5 Boroughs) and Connecti- 
eut for a first line manufacturer of 


pinmbine and heatine snecialties. Ad- 
dress Kev 601-E. “DOMESTIC ENGT- 
NEFRING,” 1801 Prairie Ave., Chicago 
16, Illinois 


REPRESENTATIVES WANTED 


Manufacturer of well-known complete 
line of automatic gas and electric wa- 
ter heaters has openings for experi- 
enced salesmen with jobber and dealer 
following in the plumbing and heating 
field. Available territories— 


Arkansas Missouri 
Connecticut New Jersey 
Indiana New York 

Towa Pennsylvania 
Kentucky Rhode Island 
Massachusetts Tennessee 
Mississippi Washington, DC. 


Commission basis. Protected territory. 
State age, experience. etc. Renlies 
strictly confidential. Addres« Kev 556- 
F. “DOMESTIC ENGINEERING.” 
1801 Prairie Ave.. Chicavo 16. Illinois. 


FREE SERVICE 


Manufacturers’ agents register now. 
Manvfacturers’ Avencv Service main- 
tained for vear<« by DOMESTIC EN- 
GINEERING Macazine is for your 
berefit and if von have not alreadv 
repistered. write today for necessarv 
recistration forms =nd complete details 
of assistance available to avents. Ax a 
clearinchouse of information for the 
manfacturers’ acents of plumbing, 
heatine and air conditioning eauin. 
ment. DOMESTIC ENGINEFRING 
Magazine has proven invaluable to 
many leading representatives in the 
past, and if you have not as yet taken 
advantage, get the details today. There 
is ro charce. Attach this advertisement 
and mail it tovether with vour letter- 
head for full information te Monnfac- 
turers’ Aeency Service. 1201 Prairie 
Avenue, Chica~o 16, Illinois. 





Aggressive sales representatives to sell 
a full line of chromium plated brass 
nipples and fittings, anti-syphon traps, 
plumbers abrasive cloth and other 
plumbing specialties to wholesalers. 
Substantial commissions. All territories 
open. STANDCO Corporation, 66 Free- 
port Street, Boston, Massachusetts. 
MANUFACTURER'S AGENTS WANTED 

calling on plumbing supply houses, to 
sell complete tubular and cast specialty 
quality line. Established 56 years. Ad- 
dress Key 569-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


REPRESENTATIVES WANTED | 


Long established manufacturer with 
complete line of plumbers cast brass 
and tubular brass products desires solid 
representation through manufacturer’s 
representatives selling wholesale chan- 
nels, to cover New England States, east- 
ern Pennsylvania, western Pennsylvania, 
Michigan, Wisconsin, Minnesota, Iowa, 
Texas, Oklahoma. Please state actual 
territory covered and references. All 
replies confidential. Address Key 596-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
OPPORTUNITY KNOCKS FOR ENER- 
getic manufacturers’ representatives: 
Newly organized manufacturer of var- 
ied line of quality plumbing and heat- 
ing specialties, competitively priced, is 
now setting up national distribution. 
Chance to get in on ground floor as all 
territories are open. Good commission 
rate and protected territory. Write full 
details in confidence. Address Key 603- 
E, “DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


LINES WANTED 


THOMASVILLE, GEORGIA AGENT IN- 

terested in plumbing and hardware 
lines in Georgia, Florida and Alabama 
for wholesale plumbing and hardware 
trades. Address Key 581-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 

WEST VIRGINIA AND 
WESTERN PENNSYLVANIA 
Manufacturers’ representative with 
very good jobber following desires line 
of brass fixtures-deck faucets, center 
sets, tub fillers, trip lever wastes, valves 


—I.PS., copper to copper and gate. 
Address Key 540-E, “DOMESTIC EN- 


GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 8, Minn. 


Manufacturers’ Agency Selling 
Important Mid-Northwestern Jobbers 




















FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 254 AND 258 
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Bathe- Mite 220.5! 
na CABINETS 
Sold With Confidence Everywhere 


SOMETHING NEW—Two tone colors on BATHE- 
RITE shower cabinets! Makes the most modern 
bathroom sparkle with beauty .. . and makes the 
extra bathroom the most popular room in the house. 


Our complete line gives you 6 Models of cabinets, 4 
types of doors and 4 different receptors from which 


to make your selection. All BATHE-RITE shower 


cabinets are made of heavy gauge galvanized bon-| 
derized steel, finished in 2 baked on coats of enamel. | 


Get a BATHE-RITE shower cabinet if you want to | 


eliminate that mass production look to your instal- | 


lation. 


Best of all, you pay no more for BATHE- RITE| 


cabinets than you have been accustomed to pay for | 
ordinary mass produced units, 


bathe- Rite 


DIVISION OF THE 


MILWAUKEE STAMPING COMPANY 


Milwaukee 14, 
“QUALITY METAL PRODUCTS SINCE 1893” 


Wisconsin 
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LOTS OF 
EXTRA 


PROFITS 
WITH 










Hotel and motel operators, landlords, 
home owners — many have found the 
Add-A-Shower the best, most economical 
way to modernize showerless bathrooms. 
And by being alert for Add-A-Shower in- 
stallation Opportunities, many plumbers 
have found an easy way to create extra 
profits for themselves, especially with the 
hot summer months just ahead. 

There's an Add-A-Shower designed to 
modernize even the most old fashioned 
bathtub, Easy, quick to in- 
stall — simply replace old 
faucet or spout with Add-A- 
Shower, fasten the Brownie 
shower head flange to wall 
with a couple of screws. 
Completely safe — you mix 
water at spout before divert- 
ing to shower. Famed Chi- 
cago Faucet construction — a lifetime of 
dependable service. 















THE CHICAGO FAUCET COMPANY 
Chicago 39, Ill. 









Chicago Faucet Products are distributed 
through the plumbing trade exclusively 
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LINES WANTED 


LINES WANTED 


LINES WANTED 





NORMAN WILSON COMPANY 


2562 Holmes Street 
Kansas City, Mo. 


Certified coverage for a few competi- 
tively-priced plumbing and _ industrial 
lines in Missouri and Kansas. Satis- 
faction guaranteed. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


MANUFACTURER'S REPRESENTA- 

tive established in the state of Flori- 
da, calling on all plumbing and heating 
jobbers, desires a few more lines to 
promote. Located at St. Petersburg, 
Florida. Address Key 460-E, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


YOU CAN GET 
TOP NOTCH SALES RESULTS 


in the Metropolitan New York market 
with hard hitting Manufacturers’ Rep- 
resentative. Well established group 
are in a position to take on one more 
line of quality. We know our market 
and will give you thorough coverage. 
Address Key 544-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago ‘16, Illinois. 
TOP REPRESENTATIVES 


Covering Illinois, Wisconsin and lowa 
need a malleable fitting line or copper 
tubing and fittings or valves. Address 
Key 588-E, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


Is YOUR LINE NEGLECTED? HARD 

working representative covering 
plumbing and heating wholesalers in 
New York City, Long Island and West- 
chester offers comprehensive and active 
coverage. Wants additional lines. Ad- 
dress Key 585-E, “DOMESTIC 
NEERING,” 1801 Prairie Ave., 
16, Illinois. 


LONG ESTABLISHED 
MANUFACTURER'S 
REPRESENTATIVE 


With warehouse facilities, covering 
New York City, Westchester County 
and Long Island territories, desires the 
following lines for warehousing to sell 
to the wholesale plumbing and heating 
supply jobbers: A complete line of gas 
and steam unit heaters, acid resisting 
waste pipe and fittings, curb boxes, 
ground key service cocks for gas, water 
and steam. Well-known to the trade. 
Financially responsible. Insured facili- 
ties. Address Key 584-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


Chicago 
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L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Trade Only 
New York State 


CONTACT 
LONDON WHOLESALE 
PLUMBING SUPPLIES 


1052 Brydges St., London 


Serving Fast Growing Western Ontaric 
A Good Outlet for Your Products 


MANUFACTURERS’ REPRESENTA- 

tive. Rated Dun-Bradstreet. Long 
experienced selling jobbers New York- 
New Jersey. Have warehouse facilities 
Interested in one additional line. Ad- 
dress Key 537-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


BOSTON 


manufacturer’s representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 592-E, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


TOPS IN REPRESENTATION 


Desire “top lines” to sell to wholesalers 
of plumbing, heating and mill supplies— 
Virginia, District of Columbia, Mary- 
land. Address Key 602-E, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 





M. L. QUEEN | 


61 Glenstone Road, 
Dexter, Missouri 
Established with plumbing jobbers in the states 


of Missouri and Arkansas, giving prompt cov- 
erage to facturers repr ted 





FRANK MORRIS & CO. 


424 S. Cheyenne St., 
Tulsa, Oklahoma 


Kansas, Oklahoma, western Missouri, 
and Arkansas. 
CANADA 

Aggressive firm of manufacturer’s 
agents selling to plumbing and heating 
wholesalers and jobbers across Canada 
is interested in taking on an additional 
line as exclusive agents. Warehouse 
Toronto and Montreal. Address Key 
604-E, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


| 


IOWA AND NEBRASKA REPRESENT- 

ative wants two new lines for plumb- 
ing. Especially, a good faucet line. 
LOU TRISLER COMPANY, 2324 S. W 
12th, Des Moines, Iowa. 


FOR SALE 


PLUMBING & HEATING 
BUSINESS 


in large progressive city in North East 
Iowa. Property consists of 40 x 80 ft. 
modern building only 6 years old on 
50 x 128 ft. lot. Best of equipment in- 
cluding 3 good trucks. Nice inventory. 
This has been a wonderful business for 
the owner but health requires a change 











of climate. You should look into this 
now. A business that could pay for it- 


self in 2 years. All for $60,000. 


ART ADAMS AGENCY 


311 O. R. C. Bldg. Phone 4-7832 
Art Adams 2-4369 
Cedar Rapids, lowa 





HEATING AND PLUMBING BUSINESS 

in good northern Michigan commu- 
nity. Building, 55 x 60, 6 years old with 
lovely 2 bedroom apartment. No compe- 
tition. Doctor advises change. $10,000 
down includes building and stock. For 
particulars address Key 593-E, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 





WANTED TO BUY 
WATER HEATER 


Manufacturing plant and operation 
wanted. Give complete information. Ad- 
dress Key 587-E, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 











BOOKS 


“PRACTICAL PLUMBING” GIVES YOU 

the short cuts to all of your plumbing 
installations. Makes your job easier. 
Helps you do a better job in less time. 
Many drawings, illustrations, charts, 
graphs simplify the use of this book. 
66 tables have pipe sizes and weights, 
tank capacities, ete. All material pre- 
sented in an easy-to-understand man- 
ner. 6 big sections and 27 chapters 
cover every phase of plumbing, includ- 
ing the drainage system, hot and cold 
water supply, miscellaneous’ services, 
special installations, electricity in 
plumbing work, and plumbing fixtures 








and materials. 409 pages, size 5% x 
84”. Beautifully bound. Price post- 
paid $3.50. Book Department, DOMES 





TIC ENGINEERING, 1801 Prairie Ave- 
nue, Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 254 AND 256 
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AIR CONDITIONING 


in one compact unit... 


New 






“Roomaire” Conditioners provide four season air con- 
ditioning in one compact, individually controlled unit. 
They cool, dehumidify, heat, ventilate, filter and circu- 
late, operating with hot water in winter and chilled 
water in summer . . . using the same piping. 

“Roomaire” units are ideal for installation in hotels, 
hospitals, motels, schools, apartments, homes and public 
buildings where individual room conditioning is desira- 
ble. Only 9%” in depth, the “Roomaire” Conditioner 
requires a minimum amount of floor space, and it can 
be partially recessed if desired. 

The functional design of the “Roomaire” unit pro- 
vides efficient air distribution through grilles at the top 
and front of the cabinet. Recirculated air is drawn 


FOR MORE DETAILS MAIL COUPON TODAY 


RADIATOR COMPANY . 





























“ROOMAIRE” CONDITIONER by Young 


for HOSPITALS, HOTELS, MOTELS, 
SCHOOLS, APARTMENTS, HOMES 


“Roomaire"” Conditioners can be 
installed either free-standing or 
partially recessed. 


through a return air grille at the bottom of the unit and 
fresh air can be admitted through a dampered opening 
in the back of the unit (optional). All air passing into 
the unit is filtered through permanent, cleanable type 
filters. Component parts are completely accessible with 
removal of the front panel. 

‘‘Roomaire” Conditioners are available in three sizes, 
200, 400 and 600 cfm with nominal cooling capacities of 
%, 1 and 1% tons to meet every room conditioning re- 
quirement. For complete details on “Roomaire” Condi- 
tioners see your nearest Young Representative listed in 
the yellow pages of your telephone directory or fill in 
the coupon and mail it to the Young Radiator Com- 
pany, Racine, Wisconsin. 


ue OUNG RADIATOR COMPANY ae j 
Dept. 505-F, Racine, Wisconsin — | 


2 Please send me your free Cata- 
log No. 7754 completely de- 
scribing ‘‘Roomaire’’ Condi- 
tioners by Young. 





Nome... 








NL 





Aviation and Industrial Applications. for Home and Industry. 


__ Executive Office: Racine, Wisconsin, Plants at Racine, Wisconsin, Mattoon, Illinois COL S| Sn nOrr 
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RACINE, WISCONSIN Position 


HEAT TRANSFER ENGINEERS FOR INDUSTRY oe a CR SOOT SOTO 
Heat Cutdliive Products for Automotive, Heating, Cooling, Air Conditioning Products eT ee ee SC RTS Ae ee 
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Westinghouse Speedheaters in 3 Models, 
28 Sizes, Give Quiet, 
on ols Mn latscelalmm(-ehi 


a 
GAS-FIRED 
SPEEDHEATER 


h 


LP gas 


Jot 


on 
~ spocsat 
pia” 


DOWNBLAST ialel iP 4e), ae ve 
SPEEDHEATER SPEEDHEATER 


Check These Big Speedheater Values: all of it effective heat because the Speedheater plate-fin 
1. Pliable steel hanger straps (furnished with every unit) penn. Ageamegrpiega mggaaalasesssaniammaleaiat 
‘ , 6 , ; . . ; F aver . QUIET HEAT—the Speedheater, always known for 
2. Choice of connections simplifies installation. silent operation is quieter than ever! Aluminum plate fins, 
3. mechanically bonded, cut noise . . . rugged, welded con- 
struction eliminates rattles . . . powerful die-formed fans 
send heat where it’s needed, do it quietly. 
LOW-COST HEAT~—air circulation maintains uniform 
. Gas-Fired, all-purpose, AGA-approved model elimi- _ air temperatures—prevents excessive heat losses—ideal for 
nates the need for central system heating with gas. spot heating and supplementing present installations. 


MORE FACTS? Call your nearest Westinghouse- 
Sturtevant Sales Engineer . . . he’s the “Man with the 
Facts”’ on heating, air handling, and electronic air clean- 
INSTANT HEAT—generated at the flip of a switch,and ing . . . or fill in the coupon below. 


Multiple-cone diffusers on Downblast model give 
positive heat control, especially desirable for build- 
ings with high ceilings. 


Today’s Outstanding Heating Value... Westinghouse 
Speedheaters—Give You: 


WESTINGHOUSE _ fh Stinstous Bcc Corporation 


Sturtevant Division, Dept. 8E 
A i Fe ey A Pe dD L I Re G Pe Hyde Park, Boston 36, Mass. 


Please send more facts on your Speedheaters. 


you Caw se SURE...1F rs 


NAME AND TITLI 


Westinghouse Bons 
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IN THE BILL OF MATERIALS 


Here is a truly distinctive feature in 
home sanitation—a tank cast in one 
piece of 100 percent Vitreous China. 
Available in white and five beautiful 
shades of pastel colors to match all of 
our other bathroom fixtures. 

Present day home requirements in- 
creasingly demand a pDRI-TANK installa- 
tion. If you have not already made 
arrangements for distribution of this 
modern fixture, please contact us 
promptly for full particulars. 


exclusive in Design—Manufacture—and Sales 


CHICAGO POTTERY COMPANY 


1920 Clybourn Ave., Chicago 14, Ill. Established 1911 
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“adwell 


i No. 250 


a dwell 


No. 50 A.S.M.E. 


\ , bar 


a 


Cadwell No. 50 will deliver from 
3 to 100 pounds reduced pressure. 
Especially adapted for hot water 
heating systems with very low 
initial pressure as in radiant and 
convector heating. 2” or 34” 
inlet and outlet. 


Cadwell No. 250. This valve will 
discharge water of any tempera- 
ture corresponding to the pres- 
sure setting in the valve. De- 
signed for hot water heating sys- 
tems capacity as rated by Na- 
tional Board Rating 440,000 


B.T.U. at 30 Ibs. 34” inlet and 
outlet. A.S.M.E. 


CADWELL RELIEF VALVES 


LONG LASTING + DEPENDABLE 
‘adwell 


No. N-105 TL 


EFFICIENT « 


Designed to protect hot water 
heaters and tanks. Allows high 
temperature water to escape 
following which it automati- 
cally closes. Replaces fusible 
plug valves. 2” or 34” in- 
let-—Y2” I.P.S. outlet. Listed 
A.G.A. Rated 400,000 B.T.U. 


Cuda ee ee Cobalt No. 25 


No. 75 No. 105 / 


2 HOURLY INPUT OF 
oluelt Adjustable Poppet Type Poppet Type Pressure 850,000 B.T.U. 
Pressure Relief Valve. Relief Valve. 2” 


No. 35 Ve” LPS. LPS. Listed A.G.A. Thermostatic Element al- 
Pressure Relief Valve. oe gr — 
Diaphragm operated. when discharging. Easily 
Vo" or 34’ LPS. taken apart for inspection 
Listed A.G.A. and easily cleaned without 
disturbing temperature or 
pressure relief. Available 
in Male 1/2”, 34” & 1”. 
Female outlet 1/2” in all 
cases. Listed A.G.A. 


Types Nos. 35, 75 and 105 can be furnished with 
fusible plug for temperature relief. (Not self closing 
on temperature relief) 





P. erfection FLOOR AND 


CEILING PLATES 


Available in all sizes from 
14” to 12”. No. 10 Sheet 
Steel sizes 1%” to 6”. No 
11 same with set screws. 
Copper Tube sizes 4” to 


os 
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CONSULT YOUR WHOLESALER Established 1894 
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